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Personal Cooperation 


The Webster Way Makes Your Selling Problem Our 
Problem, and We Work With You and For You to Build 


BIGGER — BETTER — BUSINESS 


The Webster Definite Selling Plan comprises— 
A kind of goods for every purpose; National adver- 
tising in the Saturday Evening Post, Literary Di- 
gest, Gregg Writer, Rotarian, Sunset and other 
magazines; Education for your sales people; Edu- 
cational bulletins; Monthly magazine, “The Web- 
ster Way;” and personal cooperation and personal 
attention to your needs and to your selling prob- 
lems at all times. 


Under the MultiKopy and Star Brands there 
is a kind of carbon paper and typewriter ribbon to 
suit every need of the business office. 


Stock These Brands Now and Fit Your Customers for Satisfaction 
FILL OUT THE COUPON 


F.S. WEBSTER COMPANY 


INCORPORATED 
338 Congress Street, Boston, Mass. 
New York Chicago San Francisco Philadelphia Pittsburgh 


The F. S. WEBSTER COMPANY, Incorporated 
33% Congress St., Boston, Mass 
Gentlemen: Kindly tell me about the Webster 

Definite Selling Plan 


\ 
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{OFFICE APPLIANCES is a news and technical trade journal, 
serving the entire industry of office equipment. It covers the 
manufacture and distribution of office machinery, office devices, 
office furniture, office supplies and the entire range of commer- 
cial stationery. Its comprehensive news reports of the industry 
and its valuable special articles upon subjects germane to its 
field have given it unusual prestige. It serves a clientele com- 
Posed of managers and agents for the various office machines, 
devices and supplies, commercial stationery dealers and many 
of the largest corporations in the United States. It also reaches 
some dealers in fifty-four other countries who deal in American 
office equipment. 

fADVERTISING RATES upon application—only articles of 
office equipment or directly related products eligible. 

{SUBSCRIPTION RATES payable in advance, in the United 
States and its possessions and Mexico—one year, $2.00; two 
years, $3.00. Canada—one year, $2.50; two years, $4.00. For- 
eign, all countries in the Postal Union, the equivalent of $3.00 
American gold for one year and $5.00 for two years. Remit- 
tances may be made by personal checks, drafts on New York 
or Chicago, Postoffice or Express Money Orders, or in American 
Postage Stamps or Currency if sent by registered mail. 


Entered as Second-Class Matter, July 8, 1905, at the Postoffice at Chicago, IIl.. 


{The ownership of OFFICE APPLIANCES is vested solely 
in the officers of the company. No rson, firm or 
either directly or indirectly connected with the business it repre- 
sents, has any share in its ownership or voice in shaping its 
policy, which has in view at all times the best interests of the 
fleld it serves. It aims to discuss all subjects Sassy, and to 
furnish its readers reliable information say amg, Hy 
and development of the office appuenee industry. It wil 
any questions germane to its field to the best of its ability, and 
it asks its readers in all parts of the world to aid it uty, and 
quiries and suggestions, to which it will give prompt and earnest 
consideration. 

{CHANGE OF ADDRESS. Subscribers may have their mail- 
ing addresses changed as often as desired. In ordering such 
changes it is necessary that both old and new addresses be 
given. 

{CONTRIBUTIONS are invited upon any ee of interest to 
this trade. All accepted manuscripts will be paid for at space 
rates. Unaccepted manuscripts will not be returned unless 
age is enclosed by the sender. Correspondents should give 
names and addresses, which will be withheld from publication 


if desired. 
under Act of March 3, 1879. 
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AS Advertise 





A 
Acme Card System Co... 228 
Acme Gold Pen Co....... 329 
Acme Staple Co....... ‘ 118 
Adams, Henry T., Mfg. Co .108 
Addressograph Co. ...... ; 62, 3 
Adjustable Table Co....... 198 
Advance Paper Box Co.... 206 
Aigner, G. J., & Co 203 
Aladdin Mfg. Co......... 223 
Alerecm Bife. Co........... 207 
Allen Typewriter Mfg. Co 122 
CO Sree .199 
Aluminum Co. of America. 
American Electric Co. 113 
American Embossing Co. 208 
American Trade Guide . a 
American Manifold Products Cor p’n. .203 
American Mfg. Concern .. rhceae wae 
American Multigraph Sales Co cea ae 
American Numbering Machine Co..... 66 
American Writing Mach. Co.. ee 
Ames Supply Co.......... 172 
Annual Business Show Co. .143 
| ere . » ail 
Art Metal Construction Co... 106, 7 
Ault & Wiborge Co., The... ..144 
Aurora Metal Cabinet Works . 232 
Autopoint Products Co. 170 
Azora Rubber Co.... 198 
B 

Bachrach Specialty Co .221 

99° 


Bankers Clasp Co... at 
Barbee Wire & Iron Works éceeaanee 


Barrett Bindery Co., The.. .201, 209 
I, ON nn a i oc .124 
I UO Tg oc wind knee 117 
Beaumel, D. W., & Co., Inc.. <a 220 
Bentley & Gerwig Furniture Co... 184 
Bentson Mfg. Co., The..... 192 
Berger Mfg. Co., The....... = 229 
Bettcher Stamping & Mfg. Co.. .. 186 
Boorum & Pease Co.......... i 74, 177 
Boston Index Card Co..... ; 68 
Bridgeport Pen Co., The 224 
Bristow, Stanley R.... 226 
British Stationer ........ 158 
Browne-Morse Co. ......... ; 72 
Buckeye Ribbon & Carbon Co.. 157 
Bump Paper Fastener Co... ~ 
Burroughs Adding Machine Co . 238 
Bushnell, Alvah, Co.... , .172 
Byron Desk Co......... 180 
Cc 
Canton Art Metal Co., The. 
Cardinell Sales Co...... . 
Carpenter, The E. W., Mfg. Co 
Carrib Mfg. Corp’n......... 
CCOR De BR Cire cc cccseces 
Central Paper Co......... 


Check-Writer Co., Ine. 
Chicago Binder & File Co. 
Chicago Eyeshield Co. 
Chicago Mirror & Art 
Chicago Safe & Mdse. 
Clark-Mann Co. 
Clarotype Co., 
Clemetsen Co., 
Collette Mfg. 
Collier-Keyworth Co. 
Collins Ink Eradicator Co 
Columbia Ribbon & Carbon 
Colytt Laboratories 
Commercial Paste 
Compo Corp’n 
Conrades Mfg. 
Consolidated Stamp Mfg. Co 
Cooper Carbon Coated Paper Co 
Cordley Ss 3 Seer 
Corona Typewriter Co... 
Corry-Jamestown Mfg. Corp'n 
Cox, Fred W., Co...... , 
Crescent Brass & Pin Co. 


Glass Co 
Co. 


Mfg. Co... 


Crocker Chair Co... I 
Crown Ribbon & (¢ ‘arbon | Mfg. Co ) 
a El aaa .233 
D 
Daco Guide Co......... 229 
Davenport- Taylor Co. 222 
Davol Rubber Co......... 212 
Defiance Sales Corp’ n 202 
Dello Ink Corp’n.......... .112 
Derby, P.. & Co., Inc. 196 
De Witt-La France Co... 126 
Dexter, C. . & Sons, Inc 204 
es ms Be Ga 85 
Dictaphone Sales Cc orp’ n. ..145 
Diemer, John F., Co...... .153 
eee, ane d. F., CO...... ..154 
Display Fixture Co...... 227 
Dixon, Joseph, Crucible Co.. 176 
Dornette, The J., & Bro. Co 179 
Downey, The C. L. Co... 226 
Ce «i <aneees 208 
Dunn, John A., Co...... 98 





Jamestown 


turers in each division of the i 
publishers obviously cannot u 
dertake to guarantee transactio 
ers. 


between advertisers 


ments 
customers, 
lations established 
journal. 


through 





E 
Eaton, Crane & Pike Co.. 
ES Sea oa 
Economy Seat Co...... 
Edgewater Paper 
Eggens-Hambler 
Electric Window 
Elliott Co.., 
Elliott-Fisher Co. ... 
Englewood Desk Co. 
Erie Art Metal Co...... 
Esleeck Mfg. 
Esterbrook Pen 
Eveready Mfg. Co. 
Excello Products 


Corp'n. 


OT eS eee 
Faber, Eberhard a 
Featherweight Eyeshade Co.... 
Flaven 
Fowler-Manson-Sherman 
Ph <adendeds ted eedémnee 
Fox, George E. 
Furnas Office 


Cc yele 


Furniture Co.. 


Gaydoul Gold Pen Co. 
General Eclipse Co. 
General Electric Co. 
General Fireproofing 
General Typewriter Exchange, 
Globe-Wernicke Co., The... 
Goes Lithographing Co.. 
Graff-Underwood Co....... 
Gunlocke, W. H., Chair Co. 
Gunn Furniture Co., The 


Co. 


H 
H. and H. Wood Novelty Co. 
Hahn, Arthur W. 


Hallomax Co., gees 
rt) Ge MO. 6 cs cascce 
Hammond Typewriter Corp'n 
Hampshire Paper Co......... 
Hano-Weinkrantz Co., Inc.. 
Pn SM scbeasececes ee 
Hellesoe, Hans H....... 
Heyer Duplicator Co... 
Higgins, Chas. M. & Co 


Hoffman, L. 
Bo ae : 
Hoosier Desk Co......... 
Horn, W. C., Bro. & Co. 
Hotchkiss Sales Co..... 

Hunt, C. Howard, Pen Co 


Imperial Desk Co...... 
Imperial Methods Co... 
Imperial Steel Cabinet Co 
Improved Boehner Binder 
Indiana Cash Drawer Co... 
Invincible Metal Furniture Co 
Ireland & Matthews Mfg. ah. 
Irish, George, Paper Co...... 
Iron Clad Ribbon & Carbon Co 
Irving-Pitt Mfg. Co......... 
Irvin, Alex. H., 


J 
Metal Desk Co 
Jasper Office Furniture Co 


Joslin, A. D., Mfg. Co... 

K 
Kelley-Mennes Mfg. Co 
i obsess B66 h00-4.0: 
Kohlhaas Co., The..... 

L 
Lincoln Rubber Key Co. 
Luna Tin Mfg. Co., Inc 

M 
eer 
Machine Appliance Corp'n.... 
Manifold Supplies Co..... 


These advertisements present the 
products of the leading manufac- 


n- 


dustry. Because of the ground for 
honest differences of opinion the 


n- 
ns 


between advertisers and custom- 
They do, however, offer their 
service in resolving any disagree- 
and 
which result from re- 
the 


Mfg. 


_ ae 


ments in this number 
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'196 


223 
. 96 
229 
229 


Manufacturers’ sapeuaaee 


EEA IESUSERE SR ge 
McGill Metal Products Co.. 
Melind, Louis Co......... 
Metal Goods Corp’n........ 
Metal Office Furniture Co.. 70 
Meyer & Wenthe... 

Miller Bros. ..... A 
Milwaukee Chair Co.. 
Mittag & Volger Inc 
oe ee alas 
Mon Bureau ........ 
Moore Push Pin Co.... 


Morden Manufacturing c orp’! n, The 


Morton Manufacturing Co... 


Clearing 


199 
209 








Mun-Kee Products Corp’n. 
Munson Supply Co...... p 

N 
National Desk Co - 207 
National Fiberstok Envs elope Co 179 
National Supply Co. ......... 228 
National Vulcanized Fibre Co. 101 
Neidich Process Co.......... 183 
Nelson, C. R. & W. A., Inc 173 
New Martinsville Glass Mfg. Co 225 
Nielson Supply Co........... 229 
Noesting Pin TicRet Co...... 229 
Noiseless Typewriter Co., The 67 

o 
Office Appliances 168 
We ee 224 
Old Town Ribbon & Carbon Co., Inc 71 
Oliver Typewriter Co... 104 
cn, & &. B. Ca..... 93 
Orpin Mee, OA... ok nnn. 204 
Oxford Filing Supply Co 136 
Paper Cities Supply Co. 225 
Paramount Pen Co...... 22: 
Paulson, Arthur, Corp’n.. ; 237 
Peerless Carbon & Ribbon Mfg. Co 204 
Peerless Ink Corp’n...... 223 
Peerless Key Co., Inc.... 69 
Peerless Wire Goods Co 01 
Pelouze Manufacturing Co. 222 
Pencil Exchange, Inc., The 178 
Peters-Morse Mfg. Corp’n.... 77 
Phillips Ribbon & Carbon Co 216 
Plew & Motter Co........... 219 
Polar Manufacturing Co.... 184 
Portable Adding Machine Co 150, 1 
Rand Company, Inc., The. 149 
Randolph, Bates & Brown. 103 
Rapid Addressing Machine Co. 116 
Ravenswood Office Specialties Co 230 
Regal Typewriter Co....... oe 152 
Reliable Tw. & Add. Mach. Corp’n 228 
Remington Typewriter Co.. 75 
Republic Box Co........... 212 
Reynolds Envelope Sealer Co. 227 
Rishei, J. K., Furniture Co.. 236 
Rivet-O Manufacturing Co. 228 
Roberts Numbering Machine Co., The.102 
Roberts, Weldon, Rubber Co 223 
Rockwell-Barnes Co. 191 
Rotospeed Co., The . 95 
Royal Typewriter Co.. 81 
Rush-Eraser Co...... 219 

S 
Safe-Cahbinet Co., The 120 
Sainberg & Co......... 215 
Sanford Mfg. Co........ 228 
Schmidt, Geo. T....... 214 
Schwab Safe Co......... ae 163 
Sengbusch Self-Closing Inkstand Co 83 
Service Steel Products Co. 175 
Shaw-Walker Co. ....... 159 
Sheppard, The C. E., Co. 93 
Shipman-Ward Mfg. Co 132 
Shirley Pen Co... 228 
Siggers, E. G.... 227 
I Te Fae 121 
Simonson, R. A., & Co.. 227 
Simplex Publishing Co. . 174 
Smead Manufacturing Co., The 211, 219 
Smith, L. C., & Bros., Typewriter Co.. 87 
Smith, R. O., Mfg. Co...... 224 
Smith Premier Typewriter Co 156 
Smith Typewriter Sales Co.. 229 
Snelling & Son........... 228 
Solidhed Tack Co........ 224 
Speed Key Mfg. Co.... ‘ 225 
Standard Envelope Se aler Co 216 
Standard Stamp Affixer Co 199 
Stationers’ Loose Leaf Co 230 
Steel Equipment Corp’n... 111 
Stein Bros. & Co.......... 211 
Stewart, R. A., & Co 231 
St. Johns Table Co...... 228 
Storms, H. M., Co.... 185, 9 
Sumatra Rubber Co....... 204 
Superior Furniture Co... 194 
Superior Type Co....... 31 
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F Type-ABGe : CE 66 ic iciciss cccuwuss 164 Victor Typewriter Co......cscscscoscceBhe 

Se ee A 146 Typewriter Emporium . we af _ Vulco Rubber Fabrics Co....... ona ueeee 

ee Gee SION Gis cases snndeves 40a eee u w 

acity Mfg. Co., -. Serrerreey: |: 3 ‘ : 

Fe atieees pee. a RgrTs + ‘3 Underwood Typewriter Co Wabash Cabinet Co........... ree -128 

Terrell’s Equipment Co.........c.ccec- 125 #8 ese eSee meas _-+.-61, 196, Back Cover Waterman, L. E., Co........ ob s'a ts sae 

Thre BHame Device CO... cccccscses ..224 Union Ribbon & Carbon Co.. 7% 218 Webster, F. 8., Co Loess ¥evomeae 

Thompson Time Stamp Co., Inc...... 997 United Business Equipment Co........205 Weis Mfg. Co...........e000- 139, 40, 41, 42 

Thorp & Martin Typewriter Co........216 United States Pencil Co......... ....185 Western Furniture Co........ eeseeeens 

Tim Calculating Machine Co., The....229 U.,.S._T. W. Ribbon Mfg. Co.........197 Weston, Byron, Co. ...... a0 beste pha 

Se ee ee Sie cpebe vente asaenaceen 196 United Typewriter Exchange Co......220 Wholesale ‘Typewriter CO. ..'00 cuss owedhen 

Todd Protectograph Co.......... "917 Universal Index Tab Co........... ..210 Wiggins, John B., Co.........++000 ---319 

Toledo Metal Furniture Co.. The......165 Universal Office Devices Co........... 200 Wilson-Jones Loose Leaf Co........ «+ 235 

gt ih eae 996 Universe Utility Units Co.............227 Woodstock Typewriter Co.. 

Triner Scale & Mfg. Co.......... aa. Vv Workman Mfg. Co.......cesseeves 

yl ie OE eee eee eee 192 Van Dorn Iron Works Co......... .. 115 Y 

rr... ... Pe Re eee . 192 Van Valkenburg, L. D., Co.......... 205 Yawman & Erbe Mfg. Co... 

Turner & Harrison Pen Mfg. Co., Inc.221 Victor Adding Machine Co............ 131 Young Typewriter Co...... gersa 

Adding Machines. Byren Desk . Ob...cvscescsestanue ae 
Burroughs Adding Machine Co............238 Ciometeem Ob. ooosc0s60nnescepnceuseocsens 
Peters-Morse Mfg. Corp’n..... ssssantad 77 Corry-Jamestown Mfg. Corp’n....... 

Portable Adding Machine Co..........150, 1 Caution Desk OO... .c0cccctcoss ceswedenne 
Victor Adding Machine Co................. 131 Diets, The J... Win GOanes vcnsedocs teases o< 

Adding and Calculating Machines, Used. Dornette, J., & Bro. Gh.n. Bibicctccovameen 
Reliable Tw. & Add. M. Corp.............228 Englewood Desk Co.........c.eeeeeees 

Adding Machine Rolls and Paper. For the benefit of the sub- megane ee Se LENE AEBS : Mp a 
GOAL FASE OB. .cccecesece . ine . : Genera reproo Weccesocess 
Edgewater Paper Co........... scribers the lines advertised are z Gunn Furniture Coe ye S 
Hano-Weinkrantz Co......... here classified. Many of the re- . Flocsion Dee Gi. kaseccksess 06h : ‘ 

Irish, George, Paper Co....... quirements of the modern busi- v ae ae a “ys ° % grees 
Paper Cities Supply Co....... se . e , Jamestown Meta esk Co..... 
Rockwell ny ro Pr en — omice are sapeesens a. Should Jasper Office Furniture Co........ 

Adding Typewriters. subscribers be interested in any ‘ Macey Go... TO... >«ssedevese tes cseeeenen 
Burroughs Adding Machine Co.... . 238 ‘ article of office equipment not ‘ oe Come 9° sp OO. ccvcpeeee 
Biliott-Fisher Co., The... ..cccscess ee . te Nationa es rye rrr. ee 
Remington Typewriter Co...............58, 7h listed here, they = cordially in- Cisen, @ G B.. GBeccusvescicesssacteven ° 
Type-Adder Corp’n......... Poe 164 vited to communicate with the : Orpin Desk Co.............. : 
Underwood Typewriter Co..61, 196, Bac k ¢ over service bureau, through which the a. Ss ee Co.. er +4 

Addressing Machines. ; Shaw-Welker Gd... cccvsevsrctvess oe ewecns 
07 are mr i wsasbwe eegeak. ¢cetienel 62, 8 information will be promptly and Steel Equipment Corp’n...........-..e000% 11 
Elliott Co., The..--..--:-.--. diss coe 105 cheerfully furnished. Teli City. Wank b....;>..4nsssceneceuetane 94 
Rapid Addressing Machine Co... ocee sme j Van Dorn Iron Works Co.... 

Adhesives. Weis Mfg. eS Pere 





Westerm Vurmiture 00... .ccccccscccenesan 
Yawman & Erbe Mfg. Co ‘ 
Dictation Machines, 


(See Inks, Adhesives, etc.) 
Analysis Paper. 

















Hano-Weinkrantz Co...... 20 

Arch and Clipboards. Dictaphone Sales Cor’n.........++++++ 
American Mfg. Concern............... . 89 Dunn, John A., Oo....... $65 pean ebenes 98 Directory Boards. 

Globe-Wernicke Co., The....... oo. 0k, §& Gunlocke, W. H., Chair Co.......... | Davenport- Taylor COs 0.0:00.0 0.0:00:00' nace beeen 
Yawman & Erbe Mfg. Co........ eee) Milwaukee Ohair O0......cccccccvcces es Display Fixtures. 

Bankers’ Notes Cases. Bee Gai. ceecckesecsaceess eisesenssanel 121 Display Pixtmre O0....:.ccccceccesseses ee sf 
Globe-Wernicke Co., The........ sass 2 Superior Furniture Oo............. oocesnaee Electric Window Salesman Co...........+.. 228 

Billing Machines. Taylor Chair Co., The.. ey ee .. 146 Drawing Sets. 

Burroughs Adding Machine Co....... . 238 Toledo Metal Furniture Co., Inc........... 165 2 Dixon, Jose . _- ress isos +. +176 
Elliott-Fisher Co., The........... : 119 F uplicating chines an upplies. 

Remington Typewriter Co....... err. s.. Ce Pe ae em 999 American Multigraph Sales Co........ cove 2 
Underwood Typewriter Co.61, 196, Back Cover Flaven baeae bt bSk at ss ** * "999 Dick, A. Boy Ove osc. es scuere wueans odin oti 85 

Binders, Catalog and Periodical. Todd Protectograph Co..... a ee Heyer Duplicator Co........ wo tdas wie nae she 225, 
Barrett Bindery Co............. ~+.-201, 200 ee en, an ee 24 Peerless Ink Comp -' WHITTTTLT Ty caveecnseee 

Blank Books. Check Sorters. ‘ Rotospeed Co., The......sccescsscsvcescs . 5 
Adams, Henry T., Mfg. Co.... ee Kohihaas Co., The.........00.s+seeees +148 Electric Fans and , wan 
Boorum & Pease Co............. 040, 107 Checks, Stamped Metal. a General Electric C0..........c+eeeeneeenes 100 

Blanks for Bonds and Stocks. Meyer & Wenthe....... teense 212 Envelope Sealers, 

Goes Lithographing Co.......... ilaateta eee Clips, Paper. - Aveee WEEE, Gia 6cc dca ccsscsusstaveune oseesmal 
MIME 555.545s0hgcsedi er ewes 221 (See Paper Clips.) Biflott Oa. TRG. . .aend>osievesviveeaseenn 105 

Bond Boxes. Coin Bags and Wrappers. - Randolph, Bates & Bee; 000.45. ieeonel 103 
Corry-Jamestown Mfg. Corp’n.............174 Downey, C. L., Co., The teeceeees 226 Reynolds Envelope Sealer Co............. .227 
Erie Art Metal Co......... Se Copynolders. ; Rivet-O Mfg. Co......... cngeeewacsaie 228 
General Fireproofing Co.............+.+++. 123 American Electric C0......-.++++eee++: 113 Standard Envelope Sealer “Mfg. Co........216 
Globe-Wernicke Co., The........ 134, 5 Copying Devices. Envelopes. 

BOMEEN BO, Es icesentvssssees Ni nln alee Yawman & Erbe Mfg. Co occccesvovkae Bushwell, Alwah, O@e.0sc0ccavsddson oeuaen 172 
Metal Office Furniture Co....... ..70, 147, 180 Costumers. Diemer, John F., OOss 0 0006049%h0emn ae 
Steel HBquipment Corp’n............e.ceeee. 111 Conrades Mfg. Co...... , rere se. National Fiberstok Envelope Co....... 

Book Cases. - Erie Art Metal Co...... ; sapatieten Ian Smead Manufacturing Co., The..... . 211, He 
Browne-Morse Co..... tocedens Sime Oe Furnas Office Furniture Co. Se Tension Envelope C0.....-...++.seeeeeeee . 234 
Globe-Wernicke (Co., Wits skal. .134, 5 Globe-Wernicke Co., The.. ie 134, 5 Erasers. 

Gunn Purniture Co..........ccccees sock Cuspidors. Argus Mile. GO0....cceceseceqsts sieackenen 211 
Oe SS ere ee oie - Aldrich Mfg. Co..... paced .207 Cardineli Bales O0....ccosssnrccsevaniecun -220 
See GO. oc cecccccdvececs ee Cordley & Hayes....... -. 8 Dixon, Joseph, Crucible Co.............++ 176 
en: SD Giiwiesecoasees ; .192 Ireland & Matthews Mfg. Co..... «ae Faber, EDOrnare.....cccecceccccsecess eeede 
WD ME, Glhe s snd sews aeons cee Gey Galen Dating Stamps. ROLY Oe oobias 
Yawman & Erbe Mfg. Co....... - 127 Consolidated Stamp Mfg. Co eT ©. EE, BERR. Deeccccccsecceccsvvccevan onde 

Book Holders. Melind, Louis, Co..... + ..188 Roberts, Weldon, Rubber Co............ «é 
American Blectric Co..... atewas -113 Mever & Wenthe......... oe Bush Eraser CO..ccccccccsece dé ony ‘cceuee 

Book Rings. Stewart & Co., R. A.... eS Expense Record, Pocket. 

Adams, Henry T., Mfg. Co....... .108 Superior Type Co., The.. i . ee | eer rer yy 226 
Carpenter. The E. W., Mfg. Co. ; 224 Desk Lamps. Eyelets and Eyelet Pa Fasteners. 
Morden Mfg. Corp'n, The........ ..221 Aladdin Mfg. Co....... oo sean Machine Appliance Corp’n.......-..+++++6+ 216 

Bookkeeping Forms. Desk Calendars. Rivet Bie. ‘GOicccciciess csvisvees vue 228 
iy ARO er ba 226,8 9 Defiance Sales Corp’n... és oseemOe The Solidhed Tack Co........ccccceseusces 224 
SR 6k occdeeeeoe ‘anda 174 Weis Mfg. Co....... bas 139, 40, 41, 42 Eyeshades, 

Bookkeeping Machines. Desk Pads, Blotter, Chicago Byedhield O80. .....csccsrcessetse ‘ee 
Burrooghs Adding Machine Co..... 238 Boorum & Pease Co. , 7 Featherweight Eyeshade Co..........+.... 
Hiliott-Fisher Co.......-cses-. .119 Fox, Geo., E., & Co.. Filing Cabinets, Cloth and Paper Covered. 
Underwood Typewriter Co..61, 196, Back Cover Botan, Bas..scccwsees Advance Paper WOR G6i sc00bss oksaxreeks .+ 206 

Business Shows. =! Fe ero Diemer, Jobe F.. OOiccs.2d00ds ita te kee - «153 
Annual Business Show Co...... . 143 Sainberg & Co..... ies FF ee 190 

Calculating Machines. Sumatra Rubber Co....... Imperial Methods O0......0ccscoccseendnen 78 
Surroughs Adding Machine Co... .238 Desk Pads, Glass. Macey Ce., Ti@eccscccescrsvadcceneessiata 92 
Tim Calealating Machine Co., The 229 Chicago Mirror & Art Glass Co.... cee Satnberae & OO.6ccscvcsevsevocsvace ctvaen 215 

Calendar Pads and Stands. Fox, Geo. E., & Co...... Sh a:b domanaa 183 Filing Cabinets, Metal. 

Defiance Sales Corp’n............. 202 Polar Mig. Gc. cccasess< ; .184 Art Metal Construction Co............. 106, 7 
Universal Office Devices Co. . .200 Ravenswood Office epettaliies Co 7 << Aurora Metal Cabinet Works............ . 232 

Carbon Papers. Sainberg & Co.........- 215 Bentoem Bile. Odiccecciccscecactantddaa oun 192 
(See Ribbons and Carbons.) Desk Trays, Berger Miz, O8., DiO.ccssskesvsesseeannse 229 

Card Cases. American Electric Co. ge 113 Canton Art Metal Co., The..........scee. 64 
Improved Boehner Binder Co... 22 Barbee Wire & Iron Works ; 130 Corry-Jamestown Mfg. Corp'n ‘ 
Stein Brow, & (0... .ccccccccccee 211 Clark-Mamn (OO...cccccce 222 General Fireproofing Co............se+ee8. 
Wiggins, The John B. Co,....... .219 Fox, Geo. E., & Co...... j ..183 Globe-Wernicke Co., The............, 

Cash Drawers. General Fireproofing Co... oil .123 Imperial Steel Cabinet Co.............s006 
Indiana Cash Drawer Co.. A oe 209 pe ag Seaws ‘ ae Invincible Metal Furniture Co,............ ° 

- suna-Tin Mfg. Co...... ‘e - +192 Macey Co., The...... reriT if 

5 oe Macey Co., The.......... tcrky reeecee Metal Office Furniture Co........- 70, 147, ‘180 
; f ping & Mfg. Co..... 186 Shaw-Walk C > 
Collier-Keyworth Co.............. 114 Shaw alker Co......... 159 Paulson, Arthar, Oomp'®..ccdccccedsscesces 

Weis Mfg. Co........ “4 139, 40, 41, 42 Bhaw-WalBer GOs.o sccccvacevssehasvonaen 130 

Chair Pads and Cushions, Yawman & Erbe Mfg. Co PS Steel Equipment Corp’n............ee006 -111 
Economy 2 ty CO....4--. = = - 187 Desk Work Distributors. Terrell’s Equipment Co...........++++e00 Al 
Fox, Geo. E., & C0........+.4.. FP ee 183 Fox, Geo. E., & Co.... ; : 183 Van Dorn Iron Works Co............ee000% 115 
Irvin, A. H., Co..... coosersnewe soenee Horn, W. C., Bro. & Co. ‘ 225 Yawman & Exbe Mfg. Co..........ss00. . 127 
Polar Mfg. Co. yer rer ee osc Irving-Pitt Mfg. Co...... Filing Cabinets, Wood. 

Sumatra Rubber Oo............. ee Datebensr @ Gis scccsc ck ive ' — | Boston Index Card Co....cccssciescensces 68 

Chairs. Universe Utility Units Co. anda aus Browne-Messe Oe. « o0.06s0000 desnesecnuseane 72 
ee eS eee rere ' 65 Desks, Globe-Wernicke Co., The............ .- 134, 5& 
Crocker Chair Co......... ates (ame Art Metal Construction Co. 106, 7 Imperial Methods Co.........-.+eseeeees .. 78 
ee Wap GR, BBBvaciccesecass : 196 sentley & Gerwig Furniture Co conn owee Macey ©e., TWO. cosicessasccecsessagsenaae 92 
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Republic Box Co.....« -212 
Shaw-Walker Co. 600 ca cue 
Weis Mfg. Co.... a 139, 40, 41, 42 
Yawman & Erbe Mfg. (Co ; 127 
Filing Supplies. 
EEE Ee 203 
American Mfg. Concern best) 
Boston Index Card Co 68 
Browne-Morse Co.... 72 
Cox, Fred W., Co... 22 
Daco Guide Co........ 229 
i re 208 
General Fireproofing Co. siicedadntiod 123 
Globe-Wernicke Co., The 134, 5 
Hano-Weinkrantz Co. 203 
Imperial Methods Co 7s 
Macey Co., The..... 92 
Oxford Filing Supply Co 0s ee 
ee a ac oy teeus seviuveade 159 
Simonson, R. A. as - oveowae 
Smead Manufacturing Co., The 211, 219 
Steel Equipment Corp’n.................. 111 
United Business Equipme OG Qt ecsccces . 205 
Wabash Cabinet Co..... Pe ESB ge ET 128 
Weis Mfg. Co..... ee. 189, 40, 41, 42 
Yawman & Erbe Mfg. Co.... .. 127 
Folding, Inserting and Sealing | Device. 
Third Hand Device (o............. 224 
Folding Machines. 
American Multigraph Sales Co. . 2 
Baum, Russell E..... 117 


Fountain Pens. 


Beaumel, D. W., & Co., Ine 
Eggens-Hambler Co.... 
Paramount Pen Co... 
Waterman, L. E., Co 
Gold Pens. 
Acme Geld Pen Co...... 
Gaydoul Gold Pen Co... 
Gold Stamping. 
Aigner, G. Re Co. 
Gummed Cloth 
Aigner, G. yi Co.. 
eden Card Signals. 
Graff-Underwood Co... 
Moore Push-Pin Co...... 
Yawman & Erbe Mfg. Co. 
Index Guides, Aluminum. 
Aluminum Co. of Am... 
Index Tabs. 
Aigner, G. J., & Co..... : ; 
ae . 226. 8. 
Rand Co., The, Inc..... 
United Business Equip. Co. 
Universal Index Tab. Co 
Ink Eradicators. 
Cardinell Sales Co...... 
Carter’s Ink Co......... 
Collins Ink Eradicator Co.. 
Inks, Adhesives, Etc. 
Carter's Ink Co., The... 
Commercial Paste Co., Inc., The.......... 


Dello Ink Corp'’n. 

General Eclipse Co.... 

Higgins, Chas. M., 

Sanford Mfg. Co..... 
Inkstands. 

Bachrach Specialty Co. 

General Eclipse Co... 

New Martinsville G lass Mfg. Co 

Sengbusch 8-C Inkstand Co 
Inkwell Bases. 

a is mw. OB... 

Sumatra Rubber Co. 
Key Rings. 

+~—> Henry T., Mfg. Co 

Labels, Law Books and Number. 

Aigner, G. J., & Co. 
Leads, Thin, for Mechanical 

Faber, A. W., Inc.... 
Letter Distributors. 

Bristow, Stanley R... 


Pencils. 


Imperial Methods Co. 

Kohithaas Co., The. 
Lockers. 

Terrell's Equipment Co 


Loose Leaf, Books and Systems. 
Adams, Henry T., Mfg. Co. 
Barrett Bindery Co. - . 
Boorum @& Ponse Co. .......ccccsccce 74, 
Chicago Binder & File Co. 
ff Sear rarreear 
Irving-Pitt Mfg. Co. 

Plew & Motter Co..... 

Sheppard, C. E., Co.... 

Stationers, L. L., Co.... 

Tenacity Mfg. 
Trussell Mfg. Co... 
Wilson-Jones L. L. 
Workman Mfg. 

Map Tacks. 
Graff-Underwood Co 
Moore Push-Pin (Co..... 

Matched Office Suites, 
Macey Co., The. ‘ 
Rishel, J. K., Furniture Co 

Memo Devices. 

OME, QD ccc ccedacece 130, 40, 41. 

Moisteners. 

Argus Mfg. Co.. 

McGill Metal Products Co 

Mohler, A..... : , 226, 8, 
Rivet-O Mfg. Co... 

Sengbusch S8-C Inkstand Co 

Numbering Machines. 

American Numbering Machine (« 
Bates Mfg. Co........ < 
Consolidated Stamp Mfg. Co 

Roberts Numbering Machine Co 

Office Smoking Stands and Trays. 
H. and H, Wood Novelty Co 

Oil, Office Machine. 

Defiance Sales Corp'n. 
Morton Mfg. 

Pads, Fig 


Boorum & 


(Ruled and Plain). 
"ease Co. 74, 
Co 


Hano-Weinkrantz 








66 


102 
228 


202 


APPLIANCES For 


December, 








Pails, Fibre. 

Cordley & Hayes. S2 
Paper. 

Dexter, C. H., & Sons, In . 204 

Eaton Crane & Pike Co. . 94 

Esleeck Mfg. Co..... axe .224 

Hampshire Paper Co.. . 90 

Hano-Weinkrantz Co... . .203 

YC ED OD oon cc ccccceccncses 225 

Weston Byron Co. 129 
Paper Clamps. 

Bankers Clasp 223 

Esterbrook Pen Mfg. Co.............2e00- 91 

Noesting Pin Ticket Co 220 

Van Valkenburg, L. D. 205 
Paper Clips. 

Argus Mfg. Co...... 211 

Collette Mfg. Co... 167 

i Ci. cones ctpecececevasete 200 

Hoge Mfg. Co........... 190 

yam Pin Ticket Co 229 

oe aa nici as care «din widen Cuma 224 

Rock well-Barnes = 191 

-  \ See .. 196 

Weis Mfg. Co......... 130, 40, 41, 42 
Paper Fastening Machines. 

i Mo caccdesccescneshods 118 

Bump Paper Wastener Oo................. 199 

Compo Corp’n............. . 2038 

Defiance Sales Corp'n... 202 

Eveready Mfg. Co...... 218 

Irvin, Alex H., Co... 226 

Machine Appliance Corp'n n 216 

Rivet-O Mfg. Co........ 228 
Paste. 

(See Inks, Adhesives, etc.) 
Patents. 

Siggers, E. G..... 227 
Pen and ga ane. 

Argus Mfg. Co....... .211 

Defiance Sales. Corp'’n... .202 

Van Valkenburg, L. D..... 205 

Waterman, L. E., Co. .228 
Pencil Sets. 

Dixon, Joseph, Crucible Co.. 176 
Pencil Sharpeners. 

Collins Ink Eradicator (»o.. 229 

Graff-Underwood Co.... 200 
Pencils, Cedar. 

Dixon, Joseph, Crucible Co 176 

eee 4 Pee 96 

Pencil Exchange, Inc., The..... 178 

5 Me MED Ei ocesedcccscceese 185 
Pencils, Thin Lead Magazine. 

Autopoint Products Co........ .170 

DeWitt-LaFrance Co., Inc....... 126 
Penholders. 

Faber, Eberhard......... 96 

es eRe ceene ee 225 
Pens, Steel. 

Esterbrook Pen Mfg. Co...... 

Hunt, €. Howard, Pen Co 

ESS 

OS OE eee eee 

Turner & Harrison Pen Mfg. Co. 
Pens, Shading. 

Bridgeport Pen Co...... 224 
Picture Hooks. 

Moore Push-Pin Co.. 225 
Pins. 

Crescent Brass & Pin Co. . 208 

Defiance Sales Corp’n... .202 
Pin Tickets. 

Noesting Pin Ticket Co. 229 
Platens, Typewriter. 

American Writing Machine Co 99 

Ames Supply Co...... 172 
Postal Scales. 

Pelouze Mfg. Co....... 222 

Triner Sales Co... . 226 

Triner Scale & Mfg. Co 215 
Publications. 

American Trade Guide. ‘ ; . 166 

British Stationer Dae as ; ..- 158 

Mon Bureau..... astesnes 232 
Punches. 

Barrett Bindery Co....... , ; 201 

Boorum & Pease Co........ 74, 

Chicago Binder & File Co 

Defiance Sales Corp’n. : 

Machine Appliance Corp'n... 

McGill Metal Products Co 

Nelson, C. R. & W. A., Ine 

Rivet-O Manufacturing Co. 
Push-Pins. 

Moore Push-Pin (o..... 225 
Ribbons and Carbons. 

Allen & Co. chintaead dG pimhrnte 199 

American Manifold Products Corp'n. 203 

Ault & Wiborg Co........... : 144 

Buckeye Ribbon & Carbon Co. 157 

Carri® Mite. Corp’m......... 73 

Carter's Ink Co., The..... . . 160 

Columbia Ribbon & Carbon Mfg. Co 133 

Cooper Carbon Coated Paper Co A OW) 

Crown Ribbon & Carbon Mfg. Co. 215 

Iron Clad Ribbon & Carbon Co.. 193 

Manifold Supplies Co. ; 57 

Mittag & Volger..... nS 

Neidich Process Co...... 183 

Old Town Ribbon & Carbon Co 


Peerless Carbon & Ribbon Mfg. Co 
Phillips Ribbon & Carbon Co 
Snelling & Son..... 

Storms, H. M., 





Union Ribbon & Carbon Co........ 

U. S. Typewriter Ribbon Mfg. Co ¢ 

. . 9 4 See Se baee 2, 206 
Rubber Bands. 

Davol Rubber Co...... 212 

Faber, Eberhard..... 96 

Vulco’ Rubber Fabrics Co. 228 
Rubber Stamps 

Consolidated. Stamp Mfg. Co 188 

Melind, Louis, Co... 188 

Meyer & Wenthe... 212 


19 23 
Stewart, R. A., & Co 
Superior Type Co., The 
Rulers. 
Adams, Henry T., Mfg. Co 


American Mfg. Concern.. 
Safety Deposit Boxes. 
General Fireproofing Co. 
Invincible Metal Furniture Co 
Safes. 
General Fireproofing 
Globe-Wernicke Co., 
Halls’ Safe Co., The.. 
Macey Co., The.. = 
Metal Office Furniture Co 70 
Safe Cabinet Co., The. 
Schwab Safe 
Shaw-Walker 
Steel Equipment 
Van Dorn Iron Works Co 
Yawman & Erbe Mfg. Co 
Seals, Notary and wenpenat on. 
Melind, Louis, Co... 
Meyer & Wenthe. 
Stewart & Co., R. A.... 
Superior Type Co., The.. 
Second-Hand Office Machinery. 
Chicago Safe & Mdse. Co. 
Reliable Tw. and Add. Mach. Corp'n 
Tim Calculating Machine Co rhe 
Shelf Boxes. 
Diemer, John F.,, 
Hoffman, L.. 
Weis Mfg. 
Shelving. 
General Fireproofing Co 
Terrell’s Equipment Co 
Van Dorn Iron Works Co 
Sign Markers. 
Hellesoe, Hans H 
Signs. 
Davenport -Taylor 
Sorting Devices. 
Kohlhaas Co..... 
Metal Goods Corp'n. 
Stamp Affixers. 
Standard Stamp Affixer Co 
Stamp Pads. 
Consolidated Stamp Mfg. Co 
Mun-Kee Products Corp’n 
Peerless Carbon & Ribbon 
Stewart & Co., R. A... 
Superior Type Co., The. 
Stands, Metal, for Office Machines. 
Adjustable Table Co 
Fowler-Manson-Sherman Cy le 
Stapling Machines. 
Acme Staple Co. 
Compo Corp’D.........+-- 
Defiance Sales Corp'n... 
Hotchkiss Sales Co. 
Irvin, Alex H., Co. 
Stationery, Embossed and 
American Embossing Co. 
Ecker & 
Kihbn Brothers..... P 
Wiggins, John B., Co 
Stationery Cabinets. 
General Fireproofing Co 
Imperial Methods Co 
Macey Co., The. 
Terrell’s Equipment ( 
Weis Mfg 
Stencils. 
Meyer & 
Stenographers’ Note Books. 
Boorum & Pease Co.... 74 
Hano-Weinkrantz Co. 
Rockwell-Barnes Co. 
Storage and Transfer Cabinets. 
Service Steel Products Co 
Stylographic Pens. 
Beaumel, D. W., & Co 
Faber, Eberhard. 
Paramount Pen Co. 
Swinging Typewriter Stands. 
American Writing Machine Co 
Weis Mfg. Co....... - iso, 40, 41 
Tables. 


Co 


Corp’n. 


Co 


Mfg. 


Mfr Co 


Engraved, 


Wenthe. 


Corry-Jamestown Mfg. Corp'n 
Furnas Office Furniture Co 
General Fireproofing Co. 
St. Johns Table Co.. 
Trumbull Table Co..... 

Tags. 
Noesting Pin Ticket Co 


Telephone Attachments and Accessories. 
American Electric Co. 
Bates Mfg. Co..... 
Colytt Laboratories.... 
Hano-Weinkrantz Co.. 
Schmidt, Geo, T. 

Thumb Tacks, 

Hoge Mfg. Co.. -- 
Moore Push-Pin Co. 
Noesting Pin Ticket Co. 
Solidhed Tack Co... 

Time Stamps and Recorders. 


Joslin, A. D., Mfg. Co. 
Melind, Louis. i nscaon 
Thompson Time Stamp Ce., In 


Type, Typewriter. 
Ames Supply Co.......... 
Thorp & Martin Typewriter (* 
Typewriter Paper Jogger. 
Kelley-Mennes Mfg. Co. 
Typewriter Cabinets, 
Byron Desk Co..... . : 
Toledo Metal Furniture Co., The 
Typewriter Cleaning Brushes. 
Hahn, Arthur W . 
Morton Mfg. Co... 
Typewriter Cleaning Material. 
Clarotype Co. 


Morton Mfg. Co..... . 

Smith, R. O., Mfg. Co. 

Thorp & Martin Typewriter Co 

weaseesr, F. B., Gere... 2 


The 134 


Co. ‘ . ih, 40 il, 





231 
231 


sa) 
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Typewriter, Cushion Keys. Noiseless Typewriter Co. 67 Ventilators, Office. 

Lincoln Rubber Key Co... 207 Oliver Typewriter Co..... mide 104 Chicago Mirror & Art Glass Co........... 188 

Munson Supply Co............ . 37 Remington Typewriter Co. 58, 75 Visible Index Systems. 

Peerless Key Co............ 69 Royal Typewriter Co..... 81 Acme Card System Co...icesceseseccseees 

Speed Key Mfg. Co.... 225 Smith, L. C., & Bros., Typewriter Co 87 Rend OS, .<s.ctotdhe00ecadbaneeen bikie ct wea 149 
Smith-Premier Typewriter Co 156 Wardrobes. 

Typewriter Cushion Nobs and Feet. Underwood Typewriter Co.61, 196, Back Cover Furnas Office Furniture Co............6.665 181 
Ames Supply Oo......... . 4 Victor Typewriter Co....... 217 Terrell’s Equipment Co. ........cessserees 125 
Asora Rubber Co......... Woodstock Typewriter Co..... ‘ 239 Waste Baskets. 

Davol Rubber Co......... Typewriters, Rebuilt. Barbee Wire & Iron Works............. .130 
Lincoln Rubber Key Co American Writing Machine Co. v9 Comdiag ©. BOR. « 060 ciogsccccvaches on view 82 
Nielson Supply Co General Typewriter Exchange, Inc... 86 Erie Ast evel Se renion ae Tr eeoieesi. . 
al Mfrs. Typewriter Clearing House — Genera ireproofing Co., MO ceccccoee esse 
gy ogg Mi ae 172 Regal Typewriter Co......... 152 Macey Ge... Wiis ccs+sesccdécesnt ae 
Th _ & C vei ep camiaiiae it ee Reliable Tw. & Add. Mach. Corp’n oe Metal Office Furniture Co.......... 7, me; = 
orp & Martin Typewriter Co 216 Shipman-Ward Mfg. Co... 132 National Vulcanized Fibre Co.......... 101 

Typewriters, New, Smith Typewriter Sales Co..... : .229 Peerless Wire Goods (o............ atrtseu "201 
Allen Typewriter Mfg. Co..... . -122 Typewriter Emporium..... 132 Water Coolers. 

American Writing Machine Co... oy United Typewriter Exchange Co.... 220 Comdley & Bayes... ..ccscsccsccscestacaces 82 

Corona Typewriter Co..... 7 Wholesale Typewriter Co. a. : 171 Writing Sets. 

Hammond Typewriter Corp'n. 161 Young Typewriter Co...... ‘ ‘ 197 Dixon, Joseph, Crucible Co..........+66. .176 
» WANTS and 


FOR, SALE 











SITUATIONS WANTED. SALESMEN WANTED. BUSINESS OPPORTUNITIES. 


WAN TED—tTraveling salesmen calling on CORONA Agency and second-hand type- 
commercial stationers to sell a compact writer business for sale in mid-western 








w ANTED—Position as salesman . middle 











es € or '¢ £ oosk ef 
wane pon a Familiar with loos: es line of stationery specialties. Mention city of half million, Address Z-59, care 
eral sts atione ry. Open January 1 Ad- lines now carried and territory covered Office Appliances, Chicago. 
dress S-55, care Office Appliances, Chi- Box E-165, Office Appliances, Chicago. FOR BALLS neta interest RP - 
cago. WANTED—Salesman, Iowa, Kansas, Mis- tionery and office supply store in large 
WANTED—Position as Manager of busi- souri, Nebraska, to handle well known middle west city. An_ old established 
ness equipment and_ stationery. store medium priced line of office desks business offering a worth-while opportun- 
about January 1, 1924. Familiar with Straight commission—can be carried as a ity for man with proper stationery train- 
office furniture, steel equipment, loose side line. Address Y-21, care Office Ap- ing. Address A-18, care Office Appliances, 
leaf, etc. Address N-21, care Office Ap- pliances, Chicago. Chicago. 
pliances, Chicago. > A NPE TTT A e FOR SALE—Typewriter shop with com. 
SALES MANAGER—A live office special- eee Ree aS ATENS Bie plete stock of parts and. tools equipped 
ty man is in a position to make a new saving for Multigraph users. Excellent for highest grade repair work. Has been 
connection as sales manager for a com- opportunity. Address C-20, care Office doing $6,000 and > in repair and rebuild- 
pany manufacturing a_ specialty with Appliances : 1701 Pershing Square Build- ing work yearly. Established in attractive 
merit. Has unusual record as sales pro- ing. New York : , southern city more than fifteen years. 
ducer. As branch manager for important =? : Present owner has other business which 
office appliance organization he led other WANTED—Salesman for high grade line requires his attention. A _ profitable op- 
branches in sales for many years. Knows of office desks. Straight commission portunity for someone. References ex- 
how to sell and how to handle salesmen Cover Ohio, Michigan, Indiana. Address changed. Address W-17, care Office Ap- 
Payment to be governed wholly by re- KT-17, care Office Appliances, Chicago. pliances, Chicago. 


FOR SALE—Well established Printing 
and Stationery business in middle south- 
west largest city in one of the fastest 


sults. Address D-21, care Office Appli- 


ances, Chicago WANTED—High grade man now selling 


to banks to represent well established 





bank equipment manufacturer. Perman- : 
ty ah be end an ent side fine connection for good man. 8rowing states drawing business from 
FIRST CLASS MECHANIC on all kinds State territory you cover, experience the entire state. Bank deposits have in- 
9 green a Ryan a + Sigg of Answer in confidence. Address X-108, cranes (aveee ronoag J foe. the mead coe 
000, state salary in first letter Ad- care Office Appliances, Chicago. years. hnree story Dullding. es a 
dress O-15, care Office Appliances, Chi- tion on Main street, low rent, long lease. 
cago. TWO OR THREE experienced office fu Plant almost new, six presses. Merchan- 
WANTED—Good Typewriter Mechanic niture and filing equipment salesmen dise strictly commercial. No dead stock. 
Must understand all typewriters and wanted as city s salesmen in the City of No gold mine nor soft snap but made 
Mimeograph Plenty of work. Salary Denver. Exclusive agencies for Stand- over fifty thousand dollars out of it. Fine 
and commission. Address T-23. care Of- ard, Gunn, Doten-Dunton Deskg, B. L. chance for one or two hustlers. G 
fice Appliances, Chicago. Marble Chairs, General Fireproofing Steel reasons for selling. Terms_can be ar- 
WANTED A-1 Sr yo _ , line, Browne-Morse Wood. Splendid op- ranged for part. Will sell Printing and 
VAN TED — A-l_ typewriter’ mechanic, portunity for men under thirty. Hin Stationery departments together or sep- 
— te _— Fn gc good — Desk & Fixture Company, Denver, Colo- arately. Address V-19, care Office Ap- 
eg yo pliances, Chicaga. 
lave 0 ec ’ > Cape e anag 4 - NrTTaT? 
shop, and ambitious. Tulsa Typewriter OFFICE SPECIALTIES manufacturer UNUSUAL OPPORTUNITY for good 
Co., Tulsa, Okla. wants services of a _ live sales rep- salesman. My typewriter business has 
- resentative now handling stationery or been very successful, and owing to_ its 
FOR SALE. office furniture lines on commission basis possibilities of development and the fact 
ELLIOTT-FISHER billing and bookkeep- Who is interested in carrying one more that several other interests take much of 
ing machines bought and sold. Maloney, line, in the following territories: Ohio, = ae a ve . 
; with a clean record, a desire to locate for 


Pennsylvania, Kentucky, District of Co- 


lumbia, Maryland, North and South himself, and having sufficient capital to 


Gilmore Co., 508 S. Dearborn, Chicago 




















ADDRESSING machines, multigraphs, ‘ecm aide 7irginias asim insure his permanent interest. Tu 
duplicators, letter folders, envelope seal- 34-33, care Olles apoliaheon, a “The Wonder City,” with population of 
ers, Mailometers, check writers, dictating : ~ = - over 100,000, is center of fine typewriter 
machines, multicolor presses—at about SALESMAN WANTED to sell to retailers territory. Have had agencies for Royal 
half the manufacturer's price. Pruit on a commission basis a high rth line and Corona for 13 years, and representa- 
Company, 170-H North Wells, Chicago. of office chairs, in territory including Buf- tion is unusually well developed. Sales- 
LARGEST DEALERS of used Elliott- falo, N. Y., and all eastern points except room and shop exceptionally well located 
Fisher equipment in New York. When in New York City and Washington, D. C. and equipped. Personnel includes sales, 
the market consult us. All make ma- The man who is now selling a_ quality clerical and shop force. Also have branch 
chines bought and sold. United Type- office desk line would have an ideal ar- office in nearby city of 20,000, for sale 
writer Co., 116 Nassau St., New York, rangement. A topnotch business stand- either separately or with Tulsa. Fully 
N. ¥. Beekman 4667. ing, and a good acquaintance among of- equipped and price low. References: Dun 
FOR SALE_M a MM fice furniture dealers in the territory are or Bradstreet, or Royal and Corona T 
} VALS —moon- dopkins Billing Ma- essential Apply, mentioning lines now writer Companies. ‘J. C. Good, ulsa 
pre Ravinggiagy M hyaamenins Migs ee ek being handled, to L-24, care Office Ap- Typewriter Co., Tulsa, Oklahoma. 
makes it not practicable for our use Also puaaces, Cee FOR SALE— Office supply business with 
six All-Steel 8-Drawer units, 2-section. = = —— good established trade. Located in best 
for 4x6 cards—over all size 14%x25. Ex- AGENCIES WANTED. part of Ohio. Will sell complete or part 
cellent condition Sealright Oo Inc . mn : — ; interest. Address F-23, care Office Appli- 
Fulton, N. ¥ SALES ORGANIZATION 25. ¥ EARS ances, Chicago. 
EST *AB LISHED covering entire United = 
AGENTS WANTED. Stahes desires to represent manufacture AGENCIES WANTED. 
— —— " — in the sale of useful and novel office ap- Ts 
WE HAVE a few openings for exclusiv« pliance. Address X-106, Office Appliances, WELL ORGANIZED sales force calling 


regularly on the stationery and office 


General Agents in valuable territory to Chicago. ; 
——— $$$ —$_$_____—_ furniture trades in New York City and 


sell the most popular line of mailing ma 





chines on the market. Universally adver- COMMISSION SALESMAN traveling surrounding territory is in position to 
tised and distributed. Liberal commis- from Denver to coast desires to add a take on additional line. Warehouse and 
sion. Write stating full qualifications in good line of desks and chairs Will be salesroom maintained. Address Manufac- 
first letter. Standard Envelope Sealer East in December to make arrangements. turers Representatives, care E-164, Of- 
Mfg. Company, Revere Boulevard, Ev- Address G-45, care Office Appliances, fice Appliances, 1701 Pershing Square 


erett, Mass. Chicago Building, New York City. 
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The RECENT 
PATENTS 





Copies of any one ot the patents referred to below can be obtained by sending 25 cents in stamps to E. G. Siggers 
patent lawyer, Suite 33, N. U. Building, Washington, D. C., and mentioning Office Appliances. 
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No. 1,469,477.—Means for disconnecting the escapement mech- 
anism of a typewriting machine (portable) when the machine 
is prepared for transportation; patented October 2, 1923, by 
Joseph A. Holden of Syracuse, N. Y., assignor to Remington 
Vagpoweter Company of Ilion, N. Y. 

No. 1,471,152.—iImproved and simplified type action on a type- 
writin mA > sm patented October 16, 1923, by George G. Going 
of Middletown, Conn., assignor by mesne. assignments to the 
Noiseless Typewriter Company, iInc., of New York, N. Y 


No. 1,470,405.—Fountain pen; patented October 9, 1923, by 
William Uhl of Rochester, Y. «+, assignor of one-half to Hal- 
ford B. Wardin of the ok, "place. 

No. 1,469,921.—Fountain pen; patented October 9, 1923, by 
John Dutchak of Hyde Park, Mass. 

1,467,357. Card index apparatus. Ralph J. Davies, Hartford, 


Conn. 
1,467,393. Envelope. William P. Noha, Baltimore, Md. 
1,467,532. Manifolding platen for typewriters. Malcolm L. 
Cossitt, Oakland, Calif. (assignor to Manifold Impressions Cor- 
poration, Carson City, Nev., a corporation of Nevada). 


1,467,534. Ruler for loose leaf books. Jere L. Crook, Jr., Jack- 
son, Ten 
1,467,569. Combined typewriting and computing machine. 


Frederick U. Conard, 
Computing Machine Company, 
of New York). 

1,467,723. Typewriting machine. 


Brooklyn, N. Y. a ed to Underwood 
New York, N. Y., a corporation 


Carl Gabrielson, Syracuse, 


ih, 4 (assignor to L. C. Smith & Bros. Typewriter Company, 
Syracuse, N. Y., a corporation of New York). 
1,467,803. Envelope. Oscar Mautner, 


New York, N. Y. (as- 
signor of one-half to Carl Kraft, New York, N. Y. 

1,467,940. Typewriting machine. Alfred G. F. Kurowski, 
Brooklyn, N. Y. (assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of Delaware). 

1,467,941. Typewriting machine. Alfred G. F. Kurowski, 
Brooklyn, N. Y. (assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of Delaware). 

1,467,942. Typewriting machine Alfred G. F. Kurowski, 
Brooklyn, N. Y. (assignor to Underwood Typewriter Company, 
a corporation of Delaware). 
machine Herbert E. 


New York, N. Y., 
Typewriting 


1,467,995 Bridgwater, 



















nm “gs a 
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No. 1,469,432.—Pencil sharpener; patented October 2, 1923, by 


Hans Bernhard of Berne, Switzerland. 

No. 1,463,599.—Stop mechanism for the type-bars of typewrit- 
ing machines; patented July 31, 1923, by George A. Seib of Ilion, 
N. Y., assignor to the Remington Typewriter Company of the 
same place. 

No. 1,455,030.—Case-shift mechanism of typewriting machine; 
patented May 15, 1923, by Lyman R. Roberts of Rutherford, N. 
J assignor to L. R. Roberts Typewriter Company of Stamford, 

onn. 

No. 1,456,637.—Key tops for typewriter key levers; patented 
May 29, 1923, by Alfred G. F. Kurowski, of Brooklyn, N. Y., 
assignor to the Underwood Typewriter Company of New York, 
_ ws 


Syracuse, N. Y. (assignor to Remington 
Ilion, N. Y., a corporation of New York). 

1,467,996. Typewriting machine. Herbert E Bridgwater 
Syracuse, N. Y. (assignor to Remington Typewriter Company 
Ilion, N. Y., a corporation of New York). 

1,468,025. Clip for fountain pens. David Klein, New York, N 
Y. (assignor to Marx Finstone, Brooklyn, N. ) 
Pittsfield, 


Typewriter Company 


1,468,067. Inkwell. Henry J. Champagne, Mass 

1,468,123. Combined pen and pencil. John Meredith Miller 
New York, N. Y 

1,468,198. Tag ‘holder. W. W. Dunn, Jr., St. Paul, Minn 

1,468,274 Typewriting machine. Herbert E Bridgwater, 


Syracuse, N. (assignor to Remington Typewriter Company, 


Ilion, N. Y., a corporation of New York). 

1,468,510. Calculating machine Arthur F. Poole, Pelham 
Manor, N. Y., and Frederick A. Hart, New Britain, Conn. (as- 
signors to Remington Accounting Machine Corporation, New 
York, N. Y., a corporation of New York). 

1,468,512. Stencil hand stamp. George T. Pritchard, Norfolk 


a. 

1,468.562. Clip for pens, pencils and the like. George W. Gil- 
man, Jr., Janesville, Wis., assignor to American Metals Com- 
pany, Janesville, Wis., a corporation of Wisconsin) 

1,468,566. Typewriter keyboard. Emmett C. Hall, Delray, Fla 

1,468,640. Typewriting machine. Alfred G. F. Kurowski 
Brooklyn, N. Y. by to Underwood Typewriter Company, 
New York. N. Y., a corporation of Delaware) 
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1,468,641 Typewriting machine. Alfred G. F. Kurowski, machines @ $211,555; (1923) 1,259 machines @ $303,525. Bight 


(assignor to Underwood Typewriter Company, 
a corporation of Delaware). 
Joseph W. Philadel- 


Brooklyn, N. Y. 
New York, N. Y. 


1,468,773. type writing machine. Bond, 


phia, Penna. (assignor to Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware). 

1,468,845. ioeee leaf binder. Clarence D. Trussell, Pough- 
keepsie, N 

1,468,880 Portable machine and case therefor. 


typewriting 
Latta, Syracuse, N. Y. 
Typewriting machine. 


Emmit G. 
1,469,054 Brook- 


Ilion, 


Charles E. Smith, 


lyn, N. Y. (assignor to Remington Typewriter Company, 
N. Y., a corporation of New York). 
1,469,062. Calendar. Paul H. Welcker, St. Paul, Minn. (as- 


signor to Brown & Bigelow, St. Paul, Minn., a corporation of 


Minnesota). 


1,469,092. Attachment for fountain pens. Emil Leeser, Chi- 
eago, Ill. 

1,469,386 Ribbon spool for typewriters.—Otto A. Hokanson, 
Woodstock, Ill. (assignor to Woodstock Typewriter Company, 
W oodstock, pe a corporation of Illinois). 

1,469,388 Locking device for loose-leaf~. files or binders.- 
Charles F. McBee, Athens, Ohio (assignor to The McBee Bind- 
er Company, Athens, Ohio, a corporation of Ohio) 

1,469,432. Pencil sharpener.—Hans Bernhard, Berne, Switzer- 
land. 

1,469,477 Typewriting machine Joseph B Holden, Syra- 
cuse, N. Y. (assignor to Remington Typewriter Company, Llion, 
N. Y., a corporation of New York). 


Woodhaven, 

Brooklyn, 
New York, 
Corporation, 


1,469,482. Typewriting machine Robert J. Orr, 
N. Y. (assignor of one-half to Stephen Scammacca, 
ao A 

1,469,488. Calculating machine.—Carl A. Sieweck, 
N. Y. (assignor to Remington Accounting “eee 
New York, N. Y., a corporation of New York 

1,469,573 Loose leaf binder.—Edward ahatin, 


West Nutley, 


N. 
typewriting machines.—Carl E 
El Campo, Tex 

Fanslow, New 
Company, 


1,469,632 
Ericson and 
1,469,634. 
a. wr. Oo assignor to 


Type cleaner for 
John Marvin Ericson, 
Check protector.—Benjamin O. 
New Era Manufacturing 


York, 
New 


York, N. a corporation of New York). 
1,469,748 Loose leaf binder and filler therefor Ernest A. P. 
Wolf, New York, N. Y. 


Copyholder.—Albert N. Woodruff, New York, N. Y. 

1,469,774. Typewriting machine.—Mansfield C. Crawley, Gro- 
ton, N. Y. (assignor to Addograph Company, Los Angeles, 
Calif., a corporation of California). 

1,469,775 Typewriting machine.—Mansfield C 
therford, N. J. (assignor to Addograph Company, Los 
Calif., a corporation of California). 

1,469,776. Typewriting machine. 
ton, N. Y. (assignor to Addograph 
Calif., a corporation of California). 

1,469,778. Typewriting machine.—Mansfield C. 
ton, N. Y. (assignor to Addograph Company, Los 
Calif., a corporation of California). 

1,469,786. Lead pencil.—William F. 

1,469,787. Lead pencil.—William F. 

1,469,798. tecord card filing device. 
cago, Ill; 

1,469,878. Manifolding envelopes. - 
Stamford, Conn., and Harold S. Barnes, N. ; 
1,469,931. Fountain pen.—John Dutchak, Hyde Park, Mass. 
1,469,934. Type writing machine.—Edward B. Hess, Manhat- 
tan Beach, N. Y. (assignor to Royal Typewriter Company, Inc., 

New York, N. Y., a corporation of New York). 

1,470,065. Perpetual calendar.—Lee H. Downer, Hopewell, Va. 

1,470,190. Line space and carriage return lever and pad for 
typewriters.—Winifred Violet Redfern and Alfred Edward Red- 
fern, Victoria, British Columbia, Canada. 

1,470,282. Method of producing loose leaf 
George W. Newman, Chicago, Ill. (assignor to 
Loose Leaf Company, a corporation of Illinois). 

1,470,291. Duplex envelopes.—Joseph Sawdon, Quincy, IIl. 

1,470,335. Envelope.—Nathan Sternheimer, Richmond, Va. 

1,470,405. Fountain pen.—William Uhl, Rochester, N. Y. (as- 
signor of one-half to Halford B. Wardin, Rochester, N. Y.). 

1,470,464. Tabulator for typewriters.—Jacob Slim Marcussey, 
Copenhagen, Denmark. 


1,469,749 


Crawley, Ru- 
Angeles, 


Mansfield C. 
Company, Los 


Crawley, Gro- 
Angeles, 
Crawley, Gro- 
Angeles, 
Haack, Berwyn, III. 


Haack, Berwyn, Ill. 
Alfred M. Martin, Chi- 





Joseph H. 


Bonneville, 
Yonkers, 4 


binder covers. 
Wilson-Jones 


Helmond, Hart- 


1,470,568. Typewriting machine. William F. 
ford, Conn. (assignor to Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware). 

1,470,816. Pocket pencil holder.—David F. Curtin, Chicago, II. 

1,471,152 Typewriting machine.—George C. Going, Middle- 
town, Conn. (assignor, by mesne assignments, to The Noiseless 


Delaware). 


a corporation of 
Russell-Clarke, de- 


Company, 
Edward 


Typewriter 
Calculating machine.— 


1,471,683. 


ceased, by Frances Russell Clarke, executrix, London, Eng- 
land (assignor to Autokai Syndicate, Limited, London, Eng- 
land). 


Russell-Clarke, de- 
executrix, London, 
Limited, London, 


1,471,684. Calculating machine, Edward 
ceased, by Frances Maud Russell-Clarke, 
England (assignor to Autokai Syndicate, 
England). 

1,471,685. Calculating machine.—Edward Russell-Clarke, de- 
‘eased, by Frances Maud Russell-Clarke, executrix, London, 
England (assignor to Autokai Syndicate, Limited, London, 
England). 

1,471,757. Casing for typewriting machines.—Andre Georges 
Theriot, Chalons-sur Marne, France. 

1,471,759. Locking tube for loose leaf ledgers Harley A. 
Tullis, Ocean Park, Calif. (assignor of one-haif to John H. Kem- 
ker and one-half to William J. Mee, both of Los Angeles, 


Calif.). 
1,471,836. Coin controlled calendar.—George M. Diehl, Wa- 
bash, Ind. (assignor to Warren A. Reed and Bradford W. Burns, 


both of Chicago, Ill.). 


Comparative Figures on Major Exports—August. 
Furniture, metal office, in July, comprising filing cases, 
and other metal office furniture and fixtures, in August—(1922) 
$128,893; (1923) $149,979. Eight months ending August (1922) 
$909,304; (1923) $1,134,435. [For segregation of these items see 
the respective classifications under “Comparative Figures on 
Miscellaneous Exports—August.’’] 
Machines, adding and calculating, in 


safes 


August—(1922) 1,071 


~(1922) 6,842 machines @ $1,205,1 
870,491. 
in August—(1922) 877 machines @ 
$166,353; (1923) 1,314 machines @ $225,918. Eight months ending 
August—(1922) 8,613 machines @ $1,713,613; (1923) 11,960 ma- 
chines @ $2,285,150. Cash register parts in Aue wih ate 
141 pounds @ $14,115; (1923) 63,112 pounds @ $39,168 igh 
months ending August- 213,694 pounds @ $160,059; (1983 
339,311 pounds @ $238,722. 
Machines, vee writer, in 
$729,727: (1923) we machines @ $981,553. 
ing August (1922 ) 123,329 machines @ "$7,537, 428; (1923) 160, ea 
machines @ $9,302,193 Typewriter parts in August—(192 
13,180 pounds @ $23,736; (1923) 20,548 pounds @ $56,256. ight 
months ending August—(1922) 134,429 pounds @ $278,202; (1923) 
236,210 pounds @ $352,541. 


months ending August 
(1923) 10,466 machines @ $1, 
Machines, cash register, 


(1922) 


August—(1922) 13,506 machines @ 
Eight months end- 






Paper, carbon, in August—(1922) 51,167 pounds @ $34,435; 
(1923) 65,543 pounds @ $51,060. Eight months ending August— 


(1922) 472,411 $367,298; (1923) 581,729 pounds @ 


$458,375 

Ribbons, typewriter, 
771; (1923) 22,437 pounds @ $39,188. 
F ~(1922) 170,381 pounds @ $320,549; 
$374,264. 


pounds @ 


in August—(1922) 13,555 pounds @ $25,- 
Eight months ending Au- 


(1923) 216,435 pounds @ 

Comparative Figures on Miscellaneous Exports—Au ugust. 

Cases, filing, in August—(1922) 1,317 cases @ $45,454; (1923) 

2,409 cases @ $76,635 Eight months endin August—(1922) 
9,923 cases @ $302,497; (1923) 20,639 cases @ $560,044. 

9,933 chairs @ $39,948; 


Chaiee, wooden, in August—(1922) 
(1923) 22,054 chairs @ $72,335. Eight months ending August— 
(1922) 76,027 chairs @ $276,744; (1923) 158,172 chairs @ $474,484. 


ater: in August—(1922) 213,039 pounds @ $42,734; (1923) 
192,068 pounds @ $42,689. Eight months ending Au ust-—(1922) 
1,728,969 pounds @ $332,552; (1923) 1,840,283 pounds $357,003. 
Furniture, other metal office, and fixtures, in August—(1922) 
74,862 pounds @ $20,780; (1923) 140,317 pounds @ $31,415. Eight 
months ending August—(1922) 845,310 pounds @ $244,426; (1923) 


981,939 pounds @ $208,210. 

Furniture, wooden office, in August—(1922) 64,160 pounds @ 
$13,891; (1923) 64,063 pounds @ $15,736. Eight months ending 
August—(1922) 809,936 pounds @ $202,541; (1923) 893,430 pounds 
@ $191,723. 

Furniture, in August—(1922) 41,254 
$10,499. “eS months 

@ $50,669; (1923) 975,512 


woode n school and c ee 
pounds @ $5, (1923) 76,131 pounds @ 
ending August- (1922) 289,075 pounds @ 
pounds @ $161,203. 

Ink other than writing, printing and Uthegrapnte, in August— 
(1922) 28,691 pounds @ $8,941; (1923) 64,378 pounds @ $17,262. 
Eight months ending August—(1922) 212,115 pounds @ $76,731; 
(1923) 438,473 pounds @ $131,044. 

Ink, writing, in August—(1922) 86,695 pounds @ $16,984; 
(1923) 105,584 pounds @ $18,721. Eight months ending August— 
(1922) 510,850 pounds @ $124,359; (192 23) 937,227 pounds @ §$174,- 

Machines, addressing and duplicating, in ret ee -4 
machines @ $16,471; (1923) 200 machines @ $18,893. is} 

141 313; (19 


months ending August—(1922) 1,572 machines @ 
2,694 machines @ $277,268. 

in August—(1922) 193,053 pounds @ $19,- 
Eight months ending Au- 


Paste and mucilage 
715; (1923) 220,134 pounds @ $21,374. 
(1923) 1,692,840 pounds 


gust—(1922) 1,270,138 pounds @ $141,612; 
@ $181,554 
Papeteries in August—(1922) 52,989 pounds @ $19,252; (1923) 
63,563 pounds @ $32,544. Eight months ending August (1922) 
202,544 pounds @ $73,442; (1923) 291,965 pounds @ $110,126. 
Pencils, lead, with metal casing, in fugeet—cee) 15,885 
dozen @ $38,031; (1923) 6,930 dozen @ $25 ht months 


ending August—(1922) 88,243 dozen @ $172,339; (1923) 84,169 
dozen @ $153,338. 
Pencils, other [without metal casing], in Aupest—(i0s8) 


586,034 dozen @ $110,986; (1923) 951,585 dozen ¢ $35 672. tS 
months ending August—(1922) 5,273,582 dozen $23, 109; (1923 
7,056,484 dozen @ $1,082,202. 

Penholders in August—(1922) 2,538 gross @ $6,338; (1923) 
3,469 gross @ $7,409. Eight months ending Ausust—(1923) 29,84 
gross @ $54,761; (1923) 36,733 gross @ $59,851 

Pens, fountain, in August—(1922) 30,759 pens @ $25,569; 
(1923) 31,580 pens @ $22,776. Eight months Soy | August— 
107,195 pens @ $94,895; (1923) 129,366 pens @ $122,555. 

Pens, metallic except gold, in August—(1922) 23,695 gross @ 
$11,305; (1923) 20,667 gross @ $11,281. Eight Ynonths endin 
August—(1922) 80,084 gross @ $42,465; (1923) 191,060 gross 


$100,806. 

Safes in August—(1922) 376 safes @ $63,659; — 447 safes 
@ $41,929. Eight months endirg August—(si2) 2,450 safes @ 
$362,381; (1923) 3,974 safes @ $366,20 

Supplies, office, including paper ~ “ae and binders, erasers 
inkstands and other office supplies, in August—(1922) 159, 545 
pounds @ $83,194; (1923) 261,345 pounds @ $140,044. Eight 
months ending August—(1922) 1,166,259 pounds @ $598,921; (1923) 
1,977,450 pounds @ $980,824. 

Towels and napkins, paper, 
@ $16,632; (1923) 98,622 pounds @ $18,788. 
August—(1922) 557,900 pounds @ $91,902; 


@ $125,182 
Imports—August. 
writing, drawing and bond, in Ay ust—(1922) [not 
(1923) 160,811 pounds @ $48,164. ‘x months end- 
{not reported]; 1923) 2383 ,230 pounds @ 
$458,097 


Pencils in August—(1922) 96,444 gross @ $32,500; (1923) 62,748 
gross @ $72,300. Eight months —, August—(1922) 527,958 
gross @ $232,957; (1923) 432,128 gross @ $339 

Pens and penholders in August—(1922) i pocenn _ Es ° 
$26,809; 1923 [quantity not stated], $20,939. Eight m 
ing August—(1922) [quantity not stated], $271.4 120: ne (928) 
[quantity not stated], $279,814. 

Ink and ink powders in August—(1922) [none reported]; 
(1923) 21,316 pounds @ $2,964. Eight months nett August— 
(1922) [none reported]; (1923) 72,000 pounds @ $13,043 


in August—(1922) 81,819 pounds 
Eight months ending 
(1923) 785,878 pounds 


Paper, 
reported]; 
ing August—(1922) 
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September Exports of Typewriters. 


United of 
machines) 
under this 
electric motor, 


States exports 
by countries 
classification 
the value 


of 


during 
where 
the 


typewriters 
September, 
machine 
is included with 


the 
motor 


(including 


1923. 


bookkeeping 
In exports 
driven by an 
the ma- 


is 


chine. By the Divisicn of Statistics, Department of Commerce: 
Typewriters. Parts of. 
Countries. Number Number. 
Austria 177 «$ 11,337 tans . 
Belgium 173 8,568 142 $ 267 
Bulgaria > 5 180 Ad 
Czechoslovakia 117 6,839 
Denmark 71 4,186 
Esthonia 12 600 ae ‘a 
Finland ..... 2 109 141 100 
France 1,310 76,941 2.988 3,422 
Germany 03 14,615 552 2,997 
Greece .....:. Tr 2 125 a a 
Iceland and Faroe Islands 12 500 10 50 
Pt Dcohestenve 348 22.808 1,089 1,606 
BAMBWE ccccces ae 64 3,809 
Malta, Gozo and Cyprus Is 3 82 er — 
Netherlands ........ 221 12,646 210 165 
PY  teceuet és goes « 59 4,526 ome 
Poland and Danzig 180 13,090 
Portugal ...... one 199 11,541 
6s abs.0¥.¢ 4 32 1,735 wae ae 
Pn s¢bpe ae 1,166 60,478 281 348 
Sweden p 443 23,548 15 25 
Switzerland 424 19,892 14 289 
CE Ciadedeeuws s 3,222 179,510 7,914 5,175 
Canada— 
Maritime Provinces 12 693 37 24 
Quebee and Ontario 751 39,152 5,432 10,184 
Prairie Provinces . : 23 805 186 137 
British Colombia and Yukon 41 7,250 76 29 
British Honduras .. . ‘ 5 384 
~ Se Giri 15 1,213 
Guatemala ........ 44 2,717 
wean aes wa 32 2,205 
ee 18 1,050 
PPOMGIME oc ccccses 143 4,786 
Salvador’ 47 1,885 wih 
Mexico wee eas aelthe as , 673 37,992 345 417 
Newfoundland and Labrador 14 735 . 
| ae 1 55 
Barbados 1 35 
GD. nw ese00s< ia 14 954 
Trinidad and Tobago .. 10 786 
Other British West I[ndies.. 2 100 -“ os 
SE negeedavennees 561 38,842 10 12 
Dominican Republic 6 607 33 160 
Dutch West Indies 6 450 
French West Indies 2 150 
DN 664 cks4ieees 26 1,049 
Virgin Islands of U. S 8 539 ; 
Argentina ...... 556 31,833 4557 753 
Bolivia ..... 65 548 . 
Serer 322 22,549 127 673 
SE eset tideeese x 184 12,502 116 63 
tsxeeee ve S77 10,788 125 32 
Ecuador - $5 3,484 
British Guiana 7 319 
Dutch Guiana 3 155 
Peru ~ 21 1,015 
Uruguay x4 6,403 . 
Venezuela 162 8,362 12 28 
Mn. cishdees 1 40 oa —- 
British India 349 17,876 419 944 
Ceylon cs attend ea 35 2.513 124 151 
Straits Settlements 90 4,513 ; : 
China 381 0,104 35 65 
Eee 1 55 
Java and Madura 17 1,718 
French Indo-China o4 4,100 ree 
Hejaz, Arabia, ete 3 236 96 110 
PPC TY 23 1,490 nis 
Japan ... - 67 22,592 ; 
Philippine Islands 41 2.684 324 927 
Russia in Asia 3 346 Ss 
Australia : 923 53,134 1,520 1,595 
British Oceania 2 112 Roa : 
New Zealand ' ae 223 13,519 104 58 
British West Africa 28 915 a ais 
British South Africa 142 9,362 70 81 
British East Africa 12 360 
Canary Islands.... 25 1,580 we ee 
Pe dees 19 1,030 156 200 
Algeria and Tunis 29 030 187 375 
Dt, ne évevas adds 6 500 
0s ou wind cawec , 34 380 
Portuguese East Africa 6 523 
Other Portuguese Africa 37 1,919 d 
nn ‘adwleseks Palen ae 15.607 $888,688 23,474 $32,062 
Typewriter Shipments to Non-Contiguous Territories. 
OT EP : Sadbacnedkaeeereaene 13 $ 985 
CE, eh ass vie dees 123 6,573 
yo. elle 190 14,312 


September Exports of Metal Office Furniture. 


United States exports of metal furniture by countries during 


September, 1923. By the Division of Statistics, Department of 
Commerce: 

Other 

Office Other 

Furni- Metal 

Filing Cases. Safes. tureand Fur- 
Countries. No a) Fixtures. niture. 

iia rn sad nda ke 08 20 $ 67 odie 
TD ae ac eas a ed at cape ‘ied $ 654 
SE a cane ates ove 21 655 agute 
Shee ee 17 605 EY LE SS ae 
i oe nee wa aig 4 99 eS Sas $ 2,805 
Iceland and Faroe Is... 1 (See -» 
eee $ 130 


Filing Ce 


Countries. No 
Norway 24 
Spain 125 
CS SS ere ree 107 
Turkey in Europe 17 
a. ae 290 
PAS I ore 7 
EE vecbneudecebses 
Canada 

Maritime Provinces. 

Quebec and Ontaric 122 

Prairie Provinces .. i 

Brit. Col. and Yukon 
British Honduras ..... 
> Sagara 
are 14 
Cre . 4 
DD, cscheseanes 
0 ae 12 
ence cha gen were ikea 
EE’. “sesh atin rec & i A 153 
Newfoundland & Lab.. 14 
CL” ine a ewes Chee e ] 
er ree 
Jamaica asi dekee edhe 
Trinidad and Tobago.. 2 
Other Brit. W. Indies l 
EAE See 142 
Dominican Republic 11 
Dutch West Indies 
Se ae ~~ 
Virgin Islands of U. 8. 1 
EE: cosceacnarness 9 
Bolivia ahead ean 24 
RR aes 11 
Chile AEE a ee Pe a) 
DE sctgecteg esos 12 
British Guiana 
 “cscnea tees nae 3 
rrr rrr : 
Venezuela on 11 
British India ......... 21 
Straits Settlements a 
Cn de¢nsecenkee 44 ; 35 
eee . 
Java and Madura 
Hejaz, Arabia, etc. 
Hongkong co pa 
 Diecaw edu wawees 0:0 4 
Kwangtung ik bea 
Palestine and Syria 
Philippine Islands + is 
Berea TR AGM .céccce: t 
PP cacanenanky 69 
French Oceania ...... ae 
New Zealand ...... 17 
felgian Kongo ...... 
British South Africa 
British East Africa .. 12 
RE es oor 
Portugese East Africa 
Other Portugese Africa 

WEE sacancidewmesaas 1,421 $5 


September Exports of Carbon Paper and Ri 
United States exports of carbon paper and typewrit« 
countries during September, 1! ; 


by 


tistics, 


Department of Commer 


Countries. 
Belgium ose 
Czechoslovakia 
Denmark 
France ... 
Netherlands a 
Poland and Danzig 
Spain 
Sweden ° 
Switzerland 
England 
Scotland 
Canada— 

Maritime Provinces..... 

Quebec and Ontario 

Prairie Provinces.. 

British Columbia and Yukon 
British Honduras.. 

Costa Rica... 
Guatemala 
Honduras 
Nicaragua 
Panama 
Salvador 


Jamaica 

Cuba me 
Dominican 
Dutch West 
French West 
Argentina 
Chile 
Colombia 
British Guiana 
Dutch Guiana 
Uruguay 
Venezuela 
British India 
SL  anthis aiach areca taco wes 
China 
Java 


tepublic 
Indies...... 
Indies 


and Madura 


Hongkong 


Safes 


ises 
No 
918 
5,165 
2 830 
272 f 
11,651 4 
130 
17 
267 72 
115 yA 
! 
»4N8 
505 ny 
3 1 
1,876 8 
10,751 0 
271 v 
S4 
1,200 2 
135 
150 1 
716 66 
21 
A é 
710 
760 
1,025 
433 38 
: l 
171 12 
530 64 
S70 
‘ l 
1.790 D 
l 
653 52 
1.681 1 
203 
1,806 aa 
1 
$23 
9,265 133 


Other 

Office 
Furni- 
ture and 
Fixtures 





+ 99 
1X\ 
877 9,48 
S158 
(9 1,2 
ai 
00 $4 
Th) 
o« 
1.08¢ 
284 
1,511 6,341 
{59 
12 
64 
SO 12 
55 
6,093 
209 114 
924 
204 
,, 267 17 
107 
Q°?1 
2?0 
3,719 } 
117 
77 Or 
9 
20 
1,250 
6,977 2 
2,02 $e 
TT 1L2¢ 
125 
=O] 
Hf 1.88 


$27,620 $36,703 





123 the Divisio: 
vp 
Carbon Paper Ribl 
Pounds Pound 
110 77 14¢ 
Tol S70 
967 651 478 
1,425 1,887 2,03 
84 64 410 
2 656 2 616 1.076 
S44 740 10 
60 54 79? 
7.586 6,947 L04 
769 653 
39 RS 
8,417 0) 
1,118 241 
. . +7 
6 S 
20 17 
37 62 | 
89 137 44 
17 20 7 
56 $2 : 
7.134 6,061 1,131 
i4 365 $1 
7 10 
267 5,404 1,938 
“91 25 R5 
6 
, a l 
2,736 2,404 1,179 
39 665 286 
610 608 660 
34 10 
20 15 
224 373 287 
1,092 1,129 794 
9 27 
374 418 99 
o ‘ 220 
S35 563 188 


Other 
Metal 

Fur- 

niture 

















/*) 
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Typewriter 


Carbon Paper Ribbons. 
Countries Pounds. I ‘ounds. 
Japan . oes bon 6,646 2,797 254 438 
P hilippine BONER: 5.653) 2sewen 5,706 4,993 145 276 
Australia 9a back wrecarhhed babel! gon ene 12,595 8,090 ag 3,487 
ee OO” See 813 652 393 724 
British West Africa......... ‘ fe 1 3 
British South Africa..... aie 870 550 79 174 
Cumeey BORG 20 cstsaceces ef 34 31 23 49 
Other French Africa.......... 42 117 . 
DOOR isk cdiewisciwecskeeassan $56,185 19,926 $32,929 


September Exports of Adders-Calculators. 


United States exports of adding and calculating machines, by 


countries, during September, 1923. In exports under this classi- 
fication where the machine is driven by an electric motor the 
value of the motor is included with the machine By the Divi- 
sion of Statistics, Department of Commerce 
Countries Number. Countries Number 
Austria . ow -.. 2. oe Salvador . P 7 $ 1,092 
selgium ... cane 3,525 Mexico .... 22 3,631 
Czechoslovakia i> Ae 608 Newfoundland and 
Denmark ; 9 1,810 Labrador ... | 340 
Finland 6 eta 10,025 Bermuda 1 100 
France sia: oe 78,275 Trinidad and Tobago 2 400 
Germany eer 28,569 CR aa addsacvanne 55 3,131 
Greece : i+, 1,290 Dominican Republic 2 900 
Italy .. on aan 5,635 Virgin Islands of 
Netherlands re 40,714 U. S ‘| (eae 1 175 
Norway .216 6,561 Arge ntina false 81 14,857 
Poland and Danzig 3 550 Bolvia ....<. 1 370 
Spi ae jeanne 7,714 Cee ve sae%e 12 3,023 
re 13,506 Colombia ; cs Be 2,399 
Switzerland ....... 4 665 Ecuador .... 1 100 
Turkey in Europe. 2 261 Dutch Guiana 2 155 
Farr 36,288 a ee Tee 11 2,171 
Yugoslavia, Alba- Uruguay ..... 12 2,160 
BIA, O@te.... iu oe 132 British India fF 1 350 
Canada Straits Settlements 3 375 
Quebec and CN. kas cecnses 4 538 
i". eee 129 24,340 Java and Madura 27 3,913 
Prairie Provinces 29 4,778 Hongkong ......... 10 2,400 
British Columbia pO ae 10 12,882 
and Yukon..... 16 3,419 Philippine Islands. 35 4,648 
COG TREO cccccces 430 DUGGREEED. 60 0666648 131 55,483 
Guatemala a 883 New Zealand ..... 3 471 
Honduras ‘ on 18 British S. Africa.. 12 1,800 
Nicaragua , +e 585 — —_—— 
Panama ae eae 1,937 Total 1,721 $390, 885 
Shipments to Non-Contiguous Territories. 
SEE: 6 vwevenneter 725 Morte Rass «..icsce 2 $ 3,609 
PED ada keene 0 10,373 


September Exports of Cash Registers and Parts. 


United States exports of cash registers and parts, during 
September, 1923. In exports under this classification where the 
machine is driven by an electric motor, the value of the motor 


is included with the machine. By the Division of Statistics, 


Department of Commerce: 


‘ash Registers. Parts of. 

Countries wiseeter. Number. 
«v.06 aeuns ites eee 1 $ 62 eere ‘anabia 
rr rrr re 9 1,614 105 $ 300 
EE). .6-6.6-ns:0n0 a bee eee ; 5 1,050 cs. = keene 
CE «ok ce take Sameaaee 1 432 6,980 5,277 
errr ae 47 10,137 30 131 
Norway ... hewene = 5 1,200 
rer nccepaerese 63 9,098 re 
ae rer 24 §.903 95 181 
EE |) é.d:Ad-s on 0ddeaay ees 391 58,725 1,904 1,714 
Canada— 

Maritime Provinces .... 8 337 oe aie 

Quebec and Ontario .... 11 1,933 50,855 33,188 

Prairie Provinces ....... 5 ae 06060CCOt OCC 
British Honduras 1 105 
CO ee rrr 6 i rrr a 
rrr ee 1 we. «© ‘eectie. vielen 
DE ci csenneaed es aeaae 1 429 
er ee 55 4,425 122 72 
ee 9 3,556 ae 
SE . 6-00.00 240 6 eeeetes 2 585 10 27 
Other British West Indies 2 450 sea 
STE + i tainaceee deedindmnas 96 18,521 129 496 
Dominican Ré public ne 3 850 13 19 
MEE 86 8. 64:40%4 c40mg0eeenee 1 225 , 
BEE. ocvccusdavatasen 174 46,946 
Brazil .... «sie 6.05 54he0 4 5 . are eee 
ee rrr ne 11 2,525 1 13 
Colombia SRS A Cp ee 4 1,761 285 35 
crepes GOUIMMG «2 cccccwecss he rr 104 17 
ar re 22 ,o29 ‘ - 
WHINE 6s s.0+sddenmannad 2 i),  Awapen. iGreen 
oT ee 1 300 
Java and M: I cdc ano He 8 1,320 
Philippine Islands ........ 7 — —_—————e ee 
PINE. kepedceccave cowene 142 19,337 578 415 
i ere 78 9,975 153 151 
British South Africa ..... 31 3,672 72 78 
Algeria and Tunis 3 700 
RED. seskccnetveanedaens 1 414 

OGG .6x05640-053 ee $2 3,744 62,236 $42,114 





September Writing Paper Exports. 

United States exports of writing papers, papeteries and en- 
velopes during September, 1923. By the Division of Statistics, 
Department of Commerce: 

Papeteries 
Writing paper, (writing paper 
except papeteries. in boxes). Envelopes. 

Countries Lbs. Lbs. Lbs. 
Azores and Madeira 

rrr: iw aan 30 $11 sidy =e 
rere 51 $18 94 40 ove ees 


Papeteries 


Writing paper, (writing paper 








except papeteries. in boxes). Envelopes. 

Countries Lbs. Lbs. Lbs. 
yrance a pore 849 329 ‘ant cms juilee bas 
Germany .. 7 a dead 406 100 $e $e 
Italy 110 65 hae one sam ae» 
Netherlands 2.031 230 aes woe oes ose 
Switzerland . 477 268 rors bee ane oes 
Turkey in Europe at tos 2,310 407 eee nee 
England .. 270 41 7,021 2,537 1,205 $783 
‘anada 

Maritime Provinces 740 183 6,531 1,028 666 151 

Quebec & Ontario 10,064 2.874 30,455 12,515 7,165 1,827 

Prairie Provinces.. S68 227 603 327 593 131 

Br. Col. & Yukon. 742 199 211 71 105 33 
British Honduras.. 583 110 242 52 63 21 
Coste. RRO. i.o<<sc0 914 394 5,300 1,079 170 69 
Guatemala ......... 65,712 1,472 2,435 401 222 56 
Honduras 913 286 1,294 240 298 122 
Nicaragua ..... . 3,367 480 500 119 en 7 
Panama .... .. 4,232 595 20,449 2,196 1,177 310 
Salvador ....-. 4,399 936 980 140 eee ass 
Mexico ...... 22.888 5,056 33,448 6,422 6,604 3,703 
Newfoundl’d & Lab. 14,877 2,341 2,776 475 815 250 
Bermuda .. 818 178 318 107 ook 2.6 
Barbados ..... : acre st 420 60 ons ove 
Jamaica ..... . 2,967 710 84,934 780 23 10 
Trinidad & Tobago. 1,543 319 140 21 aan ee 
Other Brit. W. Ind. 1,585 293 351 95 vr 
Cuba : a 32,854 8,008 75,1385 14,308 6, 116 2,075 
Dominican Republic. 8,589 2,436 3,936 753 327 202 
Haiti Peat oe iA 329 106 40 52 883 325 
Virgin Isl. of U. S... 1,275 176 325 68 soe e 
Argentina .... ‘ 48,404 9,871 490 171 es oe’ 
oO” Se . 9,087 3,510 36 23 aus sae 
ee - casese's 1,805 607 64 15 onal ses 
Colombia ... .-- 17,368 2,919 3,604 1,124 62 23 
OE PRs 750 131 797 147 ae ate 
British Guiana...... 9 5 35 15 éae re 
Dutch Guiana....... 568 248 sas es oon ose 
>. FPS ORS. ... 6,446 1,337 730 262 ct are 
Uruguay ..... a, ban Ee ae obs eas eae 
Venezuela .......... 14,361 2,344 336 233 141 26 
British India....... 4,936 596 ote + ati “se ade 
Straits Settlements.. 105 22 Pr er oes oh 
Ce cescuesen ..-- 46,193 9,243 2,109 424 1,760 725 
PI Pe ees P 60 16 eee eee oes eee 
Java and Madura... me ne 45 21 —_ ‘od 
Hongkong aes 715 oad —- 98 30 
pO eee 6,781 svA ae ere eee 
Philippine Islands 8,877 25,532 3,353 287 333 
Russia in Asia. 35 —_ cas oe Ese 
Australia ...... iain 3,060 610 150 §69,799 1,682 
French Oceania. 110 56 32 ot whe 
New Zealand. 50 2,217 485 e%e “gts 
British S. Africa 8, 532 1,163 29,971 sen aa ‘es 
Ee Ae re re 356 169 otk TT ey" 

Total .. 42 25 25, 269 $80,139 267,306 $55,493 38,579 $12,887 


Shipments of Writing Paper and Envelopes to Non- ‘contiguous 


Territories. 
Mies, ow cccneas cewek en mena 17,500 lbs. $ 6,741 
Hawaii a obo eee snes e hake 101,328 Ibs. 19,105 
POSGD WOO cccocceseceetncessuseteneeneeee 199,399 Ibs. 32,391 


Or the 





The detailed inquiries which follow have been received 


direct from readers of Office Appliances. They are tangible 
business opportunities which are well worth following. 


Overseas. 


Berlin, Germany.—The Deutsche Maschinenbau und Vertriebs- 
Gesellschaft, m. b. h., Chausseestr. 128/129, N. 4., desires to 
take on the manufacture of some American office ap liance on 
a licensee or some other basis. The company manufactures a 
copying machine which has attained an European distribution 
through a sales organization covering most of the continent, 
including twelve branches in Germany. The point is made that 
manufacturing an American machine abroad will help to over- 
come the existing exchange handicap which has retarded the 
sale of American products in certain European countries. 

Bogota, Colombia.—J. V. Mogollon & Company, Calle 12, Nos. 
230 A y 232, desires to extend its activities to include the lines 
of a manufacturer of first-class filing cabinets one = plies. 
The company receives the highest rating in the aber of 
Commerce report. Catalogues are requested, with Ba prices. 
The company functions as agent, retailer and wholesaler. 
Among the interests represented are the Remington Typewriter 
Company, the Burroughs Adding Machine Company, A. B. Dick 
Company, the Balke-Collander Company and the Columbia 
Graphonola Company. 

Brighton, Australia.—Chas. W. Land, 114 Hampton-street, de- 
sires to secure the agency for an American portable typewriter. 
He is the head of a well-established and well-known organi- 

zation, dealing in time and labor-saving office appliances. He 
also wishes to hear from all American manufacturers of office 
appliances and supplies who desire aggressive representation in 
or ~ i of the world. Good American references can be fur- 
nishe 

Ciege, Belgium.—Leon Gaspar, 33 Rue Pont D’Avroy, wishes 
to hear from manufacturers of adding machines, who desire ex- 
clusive representation in this territory. The machines must 
moderate in price, to compete with adders produced in Europe. 
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Mr. Gaspar is a general office machinery representative oper- 
ar | in Belgium and the Grand Duchy of Luxemburg. 

Milan, italy.—Torrini & Breschi, Corse Vittorio Emanuele No. 
20, wishes to secure the Italian agency for a manufacturer of 
a combination adding and calculating machine, and also some 
prominent rebuilder of typewriters and adding machines. Sales 
organizations are maintained in Rome, Genoa, Naples, Turin, 
Padua and Milan. Credit references can be furnished. 

Montrea!, Quebec, Canada.—The Standard Office Furniture 
Company, 1275 City Hall avenue, has been organized by John 
Allen, of the John Allen Safe Company. He wishes to receive 
catalogues and prices from manufacturers in office furniture 
and related lines. 

Tokyo, Japan. — Kyo-Bun-Kwan (Methodist Publishing 
House), H. W. Johrs, manager, 1 Shichome, Ginza, Tokyo, 
wishes manufacturers to forward catalogues of stationery goods, 
office equipment, etc., and samples where possible. Their build- 
ing, stock and records were destroyed in the recent disaster. 
The house is agent for the Underwood Typewriter Company in 
Tokyo. They wish to extend their business and win back the 
sum lost in the earthquake and fire. 

Vienna, Austria.—Ernest Brauer, Luftbadgasse 19, Wien, VL., 
wishes agencies for typewriters and other office appliances. 
This is an established business, and evidently in a position to 
cultivate the trade which the reawakening of Austrian busi- 
ness will develop. 

Domestic. 


Austin, Texas.—The Texas Book Store has been opened by 
the Students’ Book Exchange, carrying a full line of stationery 
and books. Manufacturers and jobbers in stationery lines are 
requested to send catalogues. 

New York, N. Y.—A. M. Gilbert & Company, manufacturers’ 
agent, 305 Broadway, desires to hear from manufacturers wish- 
ing representation in this territory. Mr. Gilbert, the principal, 
was connected until recently with a leading wholesaler for fif- 
teen years, and has an intimate knowledge of the field. 

Seattie, Wash.—The Typewriter Exchange, 203 Empress build- 
ing, desires to be placed on the mailing lists of manufacturers 
of typewriters, typewriter supplies and accessories. 

Wahpeton, N. Dak.—The Globe-Gazette Printing Company, 
Inc., jobber and manufacturing stationer, wishes to hear from 
manufacturers of library equipment and furniture. A complete 
installation is in mind. 





Opportunities for Foreign Trade. 


These trade opportunities are presented now in skeleton 
fashion, as furnished by the Department of Commerce. While 
not so detailed as in the form previously used, the information 
is sufficiently explicit to give a good conception of the char- 
acter of the prospects. 

These items are given identifying numbers, to avoid pro- 
miscuous publication of the names connected with Foreign 
Trade Opportunities developed by the Department of Com- 
merce. The names and addresses must not be published by 


their recipients. 
DISTRICT OFFICES. CO6GPERATIVE OFFICES— 
Continued. 


Boston: 1801 Customhouse. . 

Chicago: 1424 First National Dayton, Ohio: Dayton Cham- 
Bank Building. _ ber of Commerce. 

Manila, P. 1: George L. Lo- El. Paso, Tex.: Chamber of 
gan, Mer. Commerce. 

New Orleans: 214 Custom- Indianapolis, Ind.: Chamber 
house. of Commerce. 

New York: 734 Customhouse. -_ ——— Calif.: Chamber 

8 sisco: 307 C . o ommerce. 

San Francisco 307 Custom wena, Md: Chamber of 


house. 
Commerce. 


Norfolk, Va., Hampton Roads 


-E > OFFICES 
COUPERATIVE OFFICES— Sevitine’ ite 


Akron, O.: Chamber of Com- Philadelphia, Penna.: Cham- 
merce. ber of Commerce. 
Baltimore, Md.: Export and Pittsburgh, Penna.: Chamber 
Import Board of Trade. of Commerce. 
Chattanooga, Tenn.: Foreign Portland, Ore.: Chamber of 
Trade Secretary, Southern Commerce. 
Railway System. Richmond, Va.: Chamber of 
Cincinnati, Ohio: Chamber of Commerce. 
Commerce. Rochester, N. Y.: Chamber of 
Cleveland, Ohio: Chamber of Commerce. 
Commerce. Seattle: 515 Lowman Building. 
Columbus, Ohio: Chamber of St. Louis: 1209-1210 Liberty 
Commerce. Central Trust Co. Building. 
Dallas, Tex.: Chamber of Syracuse, N. Y., Chamber of 
Commerce. Commerce. 


In some cases an inquiry of identical number will be found 
listed under several classifications. This indicates that the 
same inquirer is interested in the various lines mentioned. 

Appliances, office, Zagreb, Jugoslavia.—No. 8095; purchase and 
agency contemplated. 

Cabinets, filing, lockers and safe boxes, Buenos Aires, Argen- 
tina.—No. 8020; purchase contemplated. 


Furniture, office, Buenos Aires, Argentina.—No. 8020; agency 


desired. 

Furnishings, office, Zagreb, Jugoslavia.—No. 8095; purchase 
and agency contemplated. 

Goods, patented, Cairo, Egypt. — No. 8073; purchase and 
agency contemplated. 

Machines, adding and listing, Prague, Czechoslovkia.—No. 


8126; agency desired. 

Machines, calculating, Caracas, Venezuela.—No. 8174; agency 
desired. 

Machinery, paper clip making, Monterey, 8071; 
purchase contemplated. 

Machines, typewriter, Caracas, Venezuela.—No. 8174; agency 
desired. 

Machines, typewriter, Zagreb, Jugoslovia.—No. 8095; purchase 
and agency contemplated. 


Mexico.—No. 


Materials, artists’, drawing instruments, topographical in- 
struments, tracing paper, etc., Caracas, Venezuela.—Agency 
desired. 

Novelties of all kinds, Stockholm, Sweden.—No. 8097; pur- 
chase contemplated. 

Paper, Cairo, Egypt.—No. 8035; purchase contemplated. 


a rere, eee 


Pens, fountain, Calcutta, India.—No. 8077; purchase and 


agency contemplated. 
Stationery, Agra City, India No. 
contemplated. 
Stationery, Cairo, Egypt.— 


8310; purchase and agency 


No. 8035; purchase contemplated 


Stationery, Rajkot, India.—No. 8132; purchase and agency 
contemplated. 

Stationery, Singapore, Straits Settlements.—No. 8125; agency 
desired. 

Stationery and stationery supplies, Riviere de Luop, Canada 
-$226; agency desired. 

Supplies, filing, for libraries, Caracas, Venezuela No. 8174: 
agency desired. 

Supplies, office, Prague, Czechoslovakia.—No. 8126; agency 
desired. 

Wood, cedar, for pencils, Budajovica, Czechoslovakia.—No 
8136; purchase contemplated. 

November in Corporate Finance. 
Dividend declarations, corporation reports and other current 


news items regarding the manufacturing interests of the office 
equipment and supply fields. 

The month was uneventful in the office equipment and sup- 
plies fields. Trading was average in volume, and no new rec- 
ords were made, save that two of the rubber stocks receded 
slightly to new lows. 

The American Multigraph Company.—Quarterly dividend, for- 
ty cents, payable December 1 to stock of record November 15. 


Burroughs Adding Machine Company.—[Query of H. R. L.]- 
The Burroughs Adding Machine Company has been very suc- 
cessful. It is paying dividends at the rate of eight per cent 
per annum of its stock. Of course, at its present market 


price the yield is considerably less. This is a high grade stock 
—Investors’ Guide of the Chicago Tribune, November 19, 1923 

Computing-Tabulating-Recording Company.—Quarterly divi- 
dend, $1.50, payable January 10 to stock of record December 21. 
After the meeting authorizing this action an official stated that 
the directors had considered the matter of an increase in the 
dividend rate, but had decided to wait for final annual! figures 
before taking action. 

Congoleum Company.—The company has just closed the big- 
gest month in its history, both in sales volume and profits 
Final earnings for the year will approximate $4,500,000, equal to 
$18.75 a share on 240,000 shares present stock or $4.68 a share 
on 960,000 shares new stock. Plant extensions now being com- 
pleted will increase sales next year by $10,000,000, which would 
bring 1924 sales to $30,000,000, against $20,000,000 estimated for 
1923 and $15,000,000 in 1922. Owing to a widespread advertis- 
ing campaign in England, sales there in October were forty per 
cent more than in any previous month. Foreign business is 
advancing rapidly.—Chicago Journal of Commerce, November 
23, 1923. 

Congoleum Company.—[Query of C. R., Davenport, Iowa.]— 
Kindly give me your opinion of Congoleum Company. I am in 
a position to speculate and I am not afraid of market fluctua- 
tions. I should like to know whether the stock has possibili- 
ties, as I understand the company is showing large earnings 
and expanding rapidly. 

[Answer.]—Though no definite figures were issued, a report 
of the first six months hinting at excellent earnings was per- 
mitted to go unchallenged. Sales of the company increased 
and its production plants at Marcus Hook, Penna., were ex- 
tended this year. But whether that means the stock has “‘pos- 
sibilities’’ from your viewpoint remains to be seen. After it 
was announced that a special meeting of shareholders would 
be held to vote on increasing capital stock to provide for a 300 
per cent stock dividend, it was also reported that the increased 
shares would be put on a $3.00 annual basis. Since the an- 
nouncement of proposed capital increase was issued, the shares 
advanced about twenty points. If you bought now and the 
reports of a $3.00 dividend were not fulfilled, leaving the divi- 
dend at the equivalent of the present $8.00 rate, you would get 
less than five per cent on your money. Though you may not 
fear market fluctations and may be in a position to speculate, 
the decision must be formed without our aid, for your problem 
is clearly one of speculation.—Investors’ Service, Chicago Herald 
and Examiner, November 25, 1923. 

Congoleum Company.—At a special meeting November 27 the 
stockholders of the Congoleum Company approved an increase 
in the authorized common stock from 240,000 shares of no par 
value to 1,000,000 shares. Of the increase of 760,000 shares, 
720,000 shares will be issued to stockholders as a 300 per cent 
stock dividend, declared on October 25 last. 

Corona Typewriter Company, Inc., Common.—Quarterly divi- 
dend, fifty cents, payable January 1 to stock of record Decem- 
ber 15. 

Corona Typewriter Company, Inc., First Preferred.—Quarterly 
dividend, two per cent, payable January 1 to stock of record 
December 15. 

Corona Typewriter Company, Inc., Second Preferred.—Quar- 
terly dividend, 1% per cent, payable January 1 to stock of rec- 
ord December 15. 

Lanston Monotype Machine Company.—Quarterly 
1% per cent, payable November 30 to stock of record 
ber 20. 

Remington Typewriter Company.—The recovery of the com- 
pany during the last two years has been rapid. December 15, 
1922, dividends were resumed on the first preferred shares, upon 
which no payments had been made since April 1, 1921. August 
6 back accumulation had been wiped out and current dividends 
had been resumed upon the first preferred. November 13, or 
less than a year after dividend payments had 


dividend, 
Novem- 


been resumed 
upon the first preferred, resumption of payments upon the sec- 
ond preferred was decided on. Including dividend payable Jan- 
uary 1, 1924, on first preferred shares Remington will have paid 
out since December 1, 1922, in dividends a total of $1,102,689 
The dividends paid on the second preferred cleaned up accumu- 
lations of $2.00 a share, totaling $99,880 on this issue.—Phila- 
delphia Ledger, November 18, 1923. 

Remington Typewriter Company, Second Preferred.—Quarter- 
ly dividend, $2.00, payable December 20 to stock of record 
December §&. 
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Remington Typewriter Company.—The Remington Typewriter 
Company has sold for cash to the New York Queens Electric 
Light & Power Company the Flushing plant and grounds that 
it bought several ycars ago. The amount received for the 
property exceeds the payment required by Remington before 
the end of the year upon the $367,000 in maturing bonds. 

Remington Typewriter Company, First Preferred.—Quarterly 
dividend, 1% per cent, payable January 1 to stock of record 
December 22 

Underwood Typewriter Company, Common.—Quarterly divi- 
dend, seventy-five cents, payable January 1 to stock of record 
December 1 

Underwood Typewriter Company, Preferred.—Quarterly divi- 
dend, 1% per cent, payable January 1 to stock of record De- 
cember 1 

Eastern Business Conditions. 
Surveys of the Business Field Bearing on This Activity, Re- 
ported by the Philadelphia Ledger During November. 


Calendar printers have been busy for the last few weeks on 
1924 calendars. Orders are coming in from companies for large 
quantities and local shops will be forced to operate at full 
capacity and overtime to keep pace with the constant demand. 

Christmas greeting cards are selling in good volume. Those 
wishing engraved personal cards are ordering now to avoid 
delay resulting from rush orders placed within a week or two 
of Christmas Solicitors are active in residential districts and 
are obtaining early business of those who might otherwise 
be inclined to delay. 

Fountain pen dealers say that Christmas buying is excellent. 
Prospects for sales exceeding last year’s holiday business are 
bright. The special Christmas package containing fountain pen 
and pencil to match is selling well. 

Blue prints are in fair request. Makers say buildings in 
prospect are numerous and that good business is expected in 
the early part of next year. The labor situation shows a 
decided improvement over some months ago. Prices are firm. 
Copy work is being carried on in considerable volume. 

Filing cabinets are in fair request. The call is principally for 
steel cabinets, though some sales of wood cabinets are being 
made. The steel cabinet is advocated for records in use, while 








The SERVICE BUREAU of 

Office Appliances is for the 

Exclusive Use of Subscrib- 
ers and Advertisers 


In the execution of its various commissions 
this bureau calls upon practically every 
member of the staff. It answers by personal 
letters all inquiries upon matters germane 
to the field. it furnishes special reports upon 
articles of office equipment, supplies names 
of manufacturers of any article wanted, 
puts man and job together, prepares ad- 
vertising copy, furnishes lists of desirable 
agents and dealers in nearly every country, 
aids foreign dealers in securing U.S. A. 
lines, and in many other ways performs use- 
ful service, all without charge. Subscribers 
in every land have made, and are making, 
good use of this bureau; manufacturers in 
every section of the field have had evi- 
dence of the service. 




















the wood structures are used for storing old records. In many 


offices the wood cabinets are the best sellers. Prices of both 
wood and steel are firm. 
Heavy iron safes are selling well. Banks are buying sub- 


stantially, as many branch offices will be opened after the first 
of the year. Rigging work is being carried on in good volume. 
Repair work continues a feature of the trade. Steel safes are 
in excellent demand. Filing cabinet safes are much wanted. 

Ink manufacturers report good business. Sales of bulk ink 
are being made in substantial volume and there is an excellent 
request for small bottles of ink from retailers. Quart sizes are 
selling well among mercantile establishments. Prices are well 
maintained. 

Labor—In the office and technical field, junior clerks and of- 
fice boys comprise the outstanding demand, with occasional or- 
ders for typists and stock room clerks. Positions of a profes- 
sional and technical character and extremely scarce, while the 
majority of selling positions are of a canvassing nature on a 
strictly commission basis. 

Linoleum makers say mills are well sold up for the remainder 
of the year. Books are now open for first-quarter business for 
next year and orders are being received in fair volume. Manu- 
facturers believe books will be closed early in the first quarter. 
Designs are virtually unchanged. Prices are firm and deliveries 
are fairly prompt, as dealers are placing their orders with 
future delivery dates specified. 

Metal furniture manufacturers report a fairly active business 
Not only in office furniture are substantial sales made, but in 
bedroom furniture, mostly for hotels. Hospitals and institu- 
tions are buying some quantities of white metal furniture, 
Prospects of future business are encouraging. Beginning with 
the first of the year manufacturers will have their representa- 
tives on the road after new business in an effort to make 1924 
a record year. 

Office supplies are a much-sought-for 
Say nearly every item is active. Business paper is in excellent 
request. There is a tendency on the part of large mercantile 
houses to renew old equipment. The call is divided equally 
between oak and mahogany office furniture. 


commodity. Dealers 


Paper products manufacturers report a much better business 
than that of 1922. Paper napkins, towels and toilet paper are 
selling in good volume. Some purchasers are inclined to antici- 
pate requirements, and good orders are booked for delivery after 
January 1. Quotations are firm and mills will not contract 
ahead at prevailing prices. 

Paper business is active. Stocks held by distributors and the 
mills are low. Dealers declare that recent reductions will tend 
to eliminate foreign wrapping paper from this market. Con- 
sumers’ stocks are low, but they are buying only what they 
need for nearby use. Despite this purchasing policy factors say 
reorders are so frequent that the total turnover is greater than 
last year. 

Second-hand office furniture dealers report a moderate busi- 


ness. Flat top sanitary desks, particularly stenographers’ desks, 
are in greatest demand. Typewriters are also selling well. The 
call for oak and mahogany is evenly distributed. Old pieces of 


furniture of excellent manufacture have been received by 1} 
dealers, but despite their quality it is found difficult to sell 
them. 

Waste paper demand is light and prices are reported some- 
what easier. Mills have not shown their usual fall activity. 
It is believed this is due to having considerable stocks on 
and a desire to move these before resuming full operations. 
Waste paper dealers feel the market is due for increased ac- 
tivity before long. 


On the Outside Looking In. 
Current Comment on the Plans and Gomopatone of the 


Manufacturers and Distributors of This leld, and 
Brief Reviews of Magazine Articles of General Interest. 





Armstrong Linoleum Company.—An article in Printers’ Ink 
for November 15, “‘Armstrong Linoleum Field Work That Pro- 
motes Sales,’ was written by A. Barnes, Armstrong sales 
promotion manager. The company has personal contact with 


merchants and architects, and traces valued effects to this 
solicitation. ‘ 
Art Metal Construction Company.—Printers’ Ink Monthly 


commented favorably on a broadside issued by this company; 
It was one of a series in which a character, ‘“‘Robert H. ise,”’ 
told the story of safety for office records. 

Burroughs Adding Machine Company.—Advertising and Sell- 
ing for November commented on an advertisement showing a 
bookkeeper pecking at an account bock with a_pickaxe. e 
advertisement was headed, ““Must You Dig for res?’ The 
comment of Advertising and Selling was: “An Illustration of 
Wonderful Strength and Interest.” 

The Corona Sales Company, Brooklyn, N. Y.—An article in 
The Brooklyn Citizen was headed, “No Class Discrimination 
Against Corona—Stenographer and Poet Acknowledge It.’’ The 
article narrated several experiences with Corona that shows its 
practical utility as a bread-and-butter winner. 

Magazine Articles of General Interest. 

Herbert B. Elmer, assistant general manager of Eberhard 
Faber, contributed to the December issue of System. His arti- 
cle, “The Management of a Sales Contest,’’ was an answer to 
a problem formulated by the faculty of the Harvard Graduate 
School of Business Administration. 

Jack Speare, erstwhile advertising manager of the Todd Pro- 
tectograph Company, wrote “When to ‘Soften’ the Urge in Sales 
Letters.’ This appeared in Printers’ Ink for November 15, nar- 
rating some instances in which finesse wrought more good than 
high pressure paragraphs intended to drive the prospect. - 

System for December has an article, “The Sure Way +4 
Build a Lasting Foreign Business.’’ The methods of various 
exporters are described, and specific reference made, among 
others, to the practices of The National Cash Register Com- 
pany, The Remington Typewriter Company and The Carter’s 
Ink Company. 

An illustration of the lift-trucks used in the plant of The 
Globe-Wernicke Company, Cincinnati, Ohio, appeared in Man- 
agement for October. 

The Northwestern Railway Magazine, issued by the railroad 
corporation, published an article on the use of mechanical 
equipment in the accounting department. E. Bloodgood, 
assistant general auditor, told in “The Use of Mechanical De- 
vices in Accounting’ how machinery is used for computing and 
tabulating the large volume of statistics required by the com- 
pany’s accounting system. Full page illustrations showed the 
staff of calculators and key punchers for the mechanical tabu- 
lating devices. 

System for December printed a page, reproducing several 
“Good Will Builders,’”’ as that a termed Christmas 
greeting cards in which personality was merged with a sug- 
gestion of commercial enterprise. Included were cards used 
last year by The Carter's Ink Company, the Newton & Roth- 
erick Manufacturing Company, and R. N. Fellows, of the Ad- 
dressograph Company. Mr. Fellows’ card cleverly brought in 
a feature of the Addressograph. It illustrated an Addresso- 
graph name plate, with selector signal tab. The legend read: 
‘This tab on your plate means a lucky 1923.”’ 





House Organ Philosophy. 


Rather rob the cradle than the grave.—Graphite (Joseph 
Dixon Crucible Company). 
* * * 

The world stands aside for the man who knows where he is 

going.—Diamond Dust (Hall Lithographing Company). 
a ” . 

He who fails to sell today, must harder work to earn his way. 

—The Sales Force (Hedman Manufacturing Company). 
+ a * 

He profits most who forgets profit and serves best._-He serves 
best who serves because he wants to be of service.—The Web- 
ster Way (F. S. Webster Company). 

7 . > 

Men who try to achieve distinction by doing no more than 
they are paid to do, usually get lost in the crowd.—Scrits 
(Strathmore Paper Company). 
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GREETING. 


For their friends in every land the members of the staff of this journal wish most cordially the full measure of 


the 7ov 


of the Christmas and the realization of their hopes for the approaching new year. 


CHRISTMAS THOUGHT 


‘ ‘ 
the 
the 


world.” 


mind of man. 


tecture, elaborated ceremonial, “Sabbath voice’ 


hold higher concepts. §7o slough from mind every thought that degrades or 
get into our consciousness the fact that real progress 


conveniences. 
fear, gluttony, indolence, ingratitude, 
suspicion, treachery and vulgarity. 

lass to another To be decent, square and kind, 
to be distinguished amongst our fellows. 


but in doing well anything that is worth doing at all. 


held when he said he had no satisfaction in trummphing over anyone. 


“Whatsoever ye 


‘Greater spirituality,” says former President Wilson, “ 
{What tremendous gain its attainment would bring. 
§/t is manifested only in right thoughts translated into action. 
and ostentatious philanthropy do not express it. 


{70 eliminate greed, hypocrisy, vanity, avarice, 
insincerity, passion, persecution, prejudice, 
q To do right because: 
{To he tolerant and respect the rights of all men. 
do the thing in hand the best we can and hold the wish that 


would that others should do unto you, do ye also 


is the one resolvent of the dificulties which confront 
{Spirituality has no geography, save in 
{Ecclesiastical archi- 
{/t is to 
lowers the standard. {To 
not in things, comforts nor 
dogmatism, duplicity, falsity, 
revenge, sensuality, slander, 
scorn advantage that entails 
{To 


others may attain the same goal instead of striving 


ls measured in character, 
contempt, cruelty, 


it 1s right. WTo 


§To teach our children that honor lies not in triumphing over others 


§7To attain the state of mind that Abraham Lincoln 
"To put into practice the admonition, 
unto them.” 


EDITORIAL 





Bill Proposed to Legalize Resale Price Fixing. 


A 


manufacturers to fix resale prices. 


T THE coming session of congress efforts are go- 

ing to be made to enact legislation permitting 
This is a subject 
which has repeatedly come up in the courts. It has been 
that 


select those to whom they will sell their goods, pro- 


determined the manufacturers have the right to 
vided they do so as individuals and not by agreement 
or “conspiracy.” They may, of course, determine the 
price at which thev will sell their goods, but thus far 
have found it impossible to go beyond the sale and regu- 
late the price at which dealers may sell the goods. 
There are lines upon which the prices are standard- 


1 
goods 


ized—widely known which are generally ac- 
cepted at the retail prices the manufacturers mark upon 
them. If the manufacturer may elect to whom he will 
sell, then it would appear that he has a remedy for 
It would appear to be a 
the 


goods he produces beyond the point where he parts 


cut prices in his own hands. 


serious question whether or not one may follow 


with title to them. If some legislation can be de- 
will enable manufacturers to exercise a 
certain control over resale prices of their own lines, it 
might be useful, provided it can be so framed as not 
to interfere with property rights. The whole subject is 
Probably care- 
fully drawn legislation of the sort suggested would do 


no harm and might open the way to the maintenance of 


vised which 


one which deserves careful analysis. 


hetter trade practices. 
<-> 


Encouraging Sales Outlook for the New Year. 
VERY indication points to a most satisfactory busi- 
Manufacturers al- 
most without exception are laying plans for a highly 
prosperous and profitable season during the coming 
Although costs are high, 
building operations are active and all the fundamental 
affairs of the country are apparently in a healthy con- 


ness during the New Year. 


winter and throughout 1924. 


dition. 
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Office Appliance Manufacturers, the secretary pre- 
pared a report gathered from a questionnaire sent to 
the members of the organization who without excep- 
tion reported substantial gains in sales within the last 
The optimistic spirit was prevalent with- 
This association has representa- 


few months. 
out a dissenting voice. 
tives among practically all branches of the office equip- 
The opinion of these men is of value 
It would 


ment industry. 
in judging the outlook for the coming year. 
hardly be possible for every one in all the various 
branches of the industry to be mistaken on the trend 
of probabilities. 

This industry passes the Thanksgiving season and 
enters the later holiday season in the full assurance 
that all is well, and that we may confidently expect a 
satisfactory vear. 

<*> 


The Anniversary of the Typewriter. 

HIS subject has been so abundantly covered in 
2 previous issues and in various periodicals that we 
have no intention of going into the matter again here. 
We wish simply to note the fact in passing that the 
anniversary of the typewriter was noted and com- 
mented upon by foreign publications in this field which 
gave very nearly as much space to it as publications in 
this country. Our friends abroad attach quite as much 
importance to the invention of the typewriting machine 
as we do in this country. This of itself would seem to 
indicate a change in sentiment abroad and an awaken- 
ing to the necessity for those machines which multiply 
the fruits of labor. In this class of machines the type- 
writer stands out as the most important in the office 
equipment field as well as the pioneer of all labor saving 
office devices. 


<> 


The Present Issue of Office Appliances. 
EADERS who scan the present issue of this jour- 
nal with attention will find a rather unusual variety 
of material not only from the domestic field, but from 
other countries as well. American business men are 
developing in the belief that foreign trade is of real 
importance to the ultimate prosperity of the United 
States. 

The present issue contains some interesting material 
on the situation abroad from observers on the ground 
and from at least one prominent man in this industry 
who has recently visited England and the Continent. 
These articles give a new slant upon the situation on 
the other side of the big pond. 

There are several articles of a general character in 
which readers will find certain thoughts which no doubt 
will be of interest. One or two of these articles are in 
recognition of the Christmas spirit which has become 
a vital part of the lives of all of us. 

The British correspondent has forwarded greetings 
from our friends in England and the presidents of the 
two most prominent associations in this country have 





responded with suitable expressions of good will and 
esteem. 

While there are no great conventions to report in 
this present issue and no business shows, nevertheless 
the reader will find herein a striking variety of material 
which will well repay his perusal. 


<--> 


Our Own Times. 


W: LIKE to think that we live in a changing 
world—that the days we are passing through are 
like no others the has seen, and that men 
and women are different from what they used to be. 
But how much of this notion is true? 

Mechanically we do live differently than people lived 
a century ago, but we are fundamentally very like our 
We can go more quickly from place to 


world 


forebears. 
place and transmit our thoughts through the ether in- 
Machines do our writing 
But 


stead of by pony express. 
and wax cylinders record the words we speak. 
our human nature is little changed, if at all. 

Ideas we call modern we find are but the blossoming 
of old conceptions. A single discovery opens the way 
for a troop of old ideas, making a reality out of what 
for years had been striven for. We have found ways 
of increasing food supplies and have advanced some- 
what in certain of the arts. But we are still assailed 
by the same temptations with which the ancients strug- 
gled. 

Real advance is coming, but it dawns not upon the 
lecture platform, but in the field of commerce where 
men are finding the deeper meaning hidden in the old 
maxims. We have with us honesty, steadfastness, 
loyalty and love—and the knowledge of their impor- 
tance grows as the principles of commercial intercourse 
become better understood. 

<*> 


Facing the Issue. 

M ODERN psychologists tell us that our minds are 

self-protective. In other words, we readily for- 
get that which is painful and remember the things 
which are pleasant. Schooldays are a glad and happy 
memory in adult life, for the fear of the final exam- 
ination has fled. And this is well, for the world would 
be a terrifying place indeed did we have to call up 
past troubles and live them over again. 

3ut a little retrospection is a good thing for most of 
us. It prevents us from accepting a dangerous state 
of contentment and a feeling of false security; for 
know ye, my lords and gentlemen, that the Enemy is 
still at the gate, which must be guarded by sane knowl- 
edge born of past contests and defeats. 

Not the least effective shield and buckler against 
trouble and regret is to work for the sake of doing 
good work; to bring good to others, and to serve cheer- 
fully the needs of those about us. 


Perhaps this is a pretty good Christmas thought. 
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Which Knew Not Joseph 


By Bruci 


This 4 {ddress 


HERE are two 


stories —and 


neither of them is 





new—which I desire to 
tell you, because they have 
a direct application to 
everyone's business. The 
first concerns a member 
of my profession, an ad- 
vertising man, who was in 
the employ of a circus. It 
was his function to pre- 
cede the circus into vari- 
ous communities, distrib- 
ute tickets to the editor, 
put up on the barns pic- 
tures of the bearded lady 
and the man-eating snakes, 


BARTON.—Beimg an 


First Came to our Attention in 


Association. 


Printing Co., Chicago 





Bruce Barton is a personal friend of ours—has been 
tor a number of years and will be such, we hope, for a 
long time to come. No writer of these days has made 
more safe and sane contributions to the thinking citizen 
The virility of his pen has 


inspired thousands of young men and caused many who 


and business man than he. 


have crossed the meridian of life to pause and reflect. 
His influence has been great and his constantly enlarging 
Sphere is one for good. 

This message from Mr. Barton revolves around two 
stories which are typically his. We know that our 
readers will be interested in what he has to say and we 
are glad to be able to print this article in Four Eighteen. 

The Editor of Four Eighteen. 


If we had to give only one of the reasons for Bruce 
Barton’s increasing popularity and influence we would 
say that it is because he so frequently renews our con- 
sciousness of what is really worth while; truths that 
never quite escape our minds but that do at times grow 
dim in our consciousness, in the lure of the false tm 


Address before the Public Relations Section of the National Electric Light 


‘Four Eighteen,” a Capital House Organ Published Bi-Monthly by the Blakeley 


Was that the contractor 
did 
Cheops out of several 
millions, 
And that Joseph’s sudden 
rise 
To comptroller of supplies 
Was a graft of monstrous 
size 
Worked on Pharaoh's 
swart civilians. 
The account of Joseph in 
the Old Testament is much 
more complete and to his 
credit. It tells how he left 
his country under difficul- 
ties and, coming into a 
strange country, he rose, 


and finally to get in touch 


changing custom and 


with the proprietor of Appliances. 
some store and persuade 
him to purchase the space 


on either side of the ele- 





fashion.—Editor of 


tS 


through his diligence, to 
become the principal per- 
son in the state, second 
only to the King. Now, 
gentlemen, the Biblical 
narrative brings us to that 


O ffice 








phant for his advertise- 
ment in the parade. 
Coming one day to a crossroads town, our friend 
found that there was only one store. The proprietor did 
not receive him enthusiastically. “Why should I adver- 
tise ?”’ he demanded. “I have been here for twenty years. 
There isn’t a man, woman or child around these parts 
that doesn’t know where I am and what I sell.” The ad- 
vertising man answered very promptly (because in our 
business if we hesitate we are lost), and he said to the 
proprietor, pointing across the street, “What is that 
building over there?” The proprietor answered, ‘““That 
is the Methodist Episcopal Church.” ‘The advertising 
The pro- 


ss 


man said, “How long has that been there?’ 
prietor, “Oh, I don’t know; seventy-five years prob- 
ably.” “And yet,” exclaimed the advertising man, 
“they ring the church bell every Sunday morning.” 

My second story has also a religious flavor. It re- 
lates to a gentleman named Joseph, who is now de- 
ceased. 

Those of you who were brought up on the Bible may 
have found there some account of his very remarkable 
business career. Those of you who have not read that 
book may have heard of Joseph through the works of 
Rudyard Kipling. 

Said Mr. Kipling: 

Who shall doubt the secret hid 
Under Cheops’ pyramid 


point—the point where 
Joseph had public relations with all the other ancient 
nations, while his private relations held all the best- 
paying jobs—it brings us up to the climax of his career 
and then it hands us an awful jolt. Without any 
words of preparation or explanation, it says bluntly: 

“And Pharaoh died, and there arose a new king in 
Egypt which knew not Joseph.” 

[ submit, gentlemen, that this is one of the most 
staggering lines which has ever been written in a busi- 
ness biography. Here was a man so famous that 
everybody knew him and presto, a few people die, a 
few new ones are born and nobody knows him. The 
tide of human life has moved on; the king who exalted 
the friends of Joseph is followed by a king who makes 
them slaves ; all the advertising that the name “Joseph” 
had enjoyed in one generation is futile and of no avail, 
because that generation has gone. 

And the Old Men Pass On. 

Now what has all that to do with you? Very much 
indeed. When we gathered in this room this after- 
noon, there were in this country, in bed, sick, several 
thousand old men. It perhaps is indelicate for me to 
refer to that fact, but it is a fact, and we are grown 
up and we have to face these things. On those old 
men you gentlemen collectively have spent a consider- 
able amount of time and a considerable amount of 
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money. 


impression upon them regarding your service and your 
But in this interval, 


It is to be supposed that you have made some 


purposes and your necessities. 
while we have been sitting here, those old men have 
died and all your time and all your money and what- 
ever you have built up in the way of good-will in their 
minds—all your labor and investment have passed out 
with them. 

In the same brief interval, there have been born in 
this ‘country several thousand lusty boys and girls to 
whom you gentlemen mean no more than the Einstein 
theory. They do not know the difference between a 
Mazda lamp and a stick of Wrigley’s chewing gum. 
Nobody has ever told them that Ivory soap floats or 
that children cry for Castoria, or what sort of soap you 
ought to use if you want to have a skin that people 
would like to touch. The whole job of giving them 
the information they are going to need in order to form 
an intelligent public opinion and to exercise an intelli- 
gent influence in the community has to be started from 
the beginning and done over again. 

So the first very simple thing that | would say to you 
(and it is so simple that it seems to me it ought to be 
said at every convention of this kind) is that this busi- 
ness of public relations is a very constant business, 
that the fact that you told your story yesterday should 
not lead you into the delusion of supposing that you 
have ever told it. There is probably no fact in the 
United States that is easier to impress upon people’s 
minds than that Ivory soap floats, and yet the manu- 
facturers of Ivory soap think it is not inconsistent or 
wasteful to spend more than a million dollars a year 
in repeating that truth over and over again. 

The King Is Dead; Long Live the King. 

Cultivating good-will is a day-by-day and hour-by- 
hour business, gentlemen. Every day and every hour 
the “king” dies and there arises a new “king” to whom 
you and all your works mean absolutely nothing. 

Now the second very simple thing which I might say 
to you is that in your dealings with the public, in what 
you write and say, you must be genuine. 

When I came to New York a great many years ago 
I had a lot of trouble with banks. It was very hard to 
find any bank that would be willing to accept the very 
paltry weekly deposit that I wanted to make. Finally 
I discovered one which was not as closely guarded as 
the others, and I succeeded for a period of three years 
in being insulted by the teller every Saturday. At the 
end of three years when I came to draw out my money 
[ had an audience with the vice-president, who wanted 
personally to insult me. I said to myself, if I live and 
grow old in this town, some day I think I would like 
to take a crack at this situation. 

And so as the years passed (as they have the habit 
of doing) and I lived and grew old, one day a bank 
official came in to us and said he would like to have us 
[ said to this banker: 


do some advertising for him. 
“Now you go back to your office and shave off all the 
side-whiskers that there are in your bank and you take 


all the high hats and carry them out into the back yard 
of the bank and put them in a pile and light a match 
to the pile and burn them up, because | am going to 
advertise to people that you're human, and it may be a 
shock to have them come in and find you are.” 

So he went back to his bank and | wrote an adver- 
tisement which said : 

“There is a young man in this town who is looking 
for a friendly bank; a bank where the officers will 
remember his name and where some interest will be 
shown when he comes in,” etc. 

It was very successful. It was too successful. It 
was so successful that we could not control it, and all 
over the country there broke out a perfect epidemic, 
a kind of measles, of “friendly banks.” Bankers who 
had not smiled since infancy and who never had had 
or needed an electric fan in their offices suddenly sat 
up and said, “Why, we are friendly.” 


We Love You!” 


The competition was 


“Dear Customer: 


Well, our bank dropped out. 
too keen. But it culminated, | think, in a letter which 
I saw and which was mailed by the president of a really 
very important bank in a large city. I won't attempt 
to quote it verbatim, but it was to this effect: 

“Dear Customer: As I sit here all alone in my 
office on Christmas Eve thinking of you and how much 
we love you, | really wish that you and every other 
customer could come in here personally so I could give 
you a good, sound kiss.” 

Well that is a trifle exaggerated, but the fact is this— 
if you don’t feel these things you can’t make other 
people feel them. Emerson said, as you will remember, 
“What you are thunders so loud I cannot hear what 
you say.” Unless there is back of this desire for better 
public relations a real conviction, a real genuine feeling 
that you are in business as a matter of service, not 
merely as a matter of advertising service—unless there 
is that, then it is very dangerous, indeed, to attempt to 
talk to the public. 
will find out. 

The third very simple thing, and the last thing that 
In dealing with the public the great 


lor as sure as you live the public 


1 suggest, is this: 
thing is to deal with them simply, briefly, and in lan- 
guage that they can understand. 


Five Minutes the World Will Never Forget. 


Two men delivered speeches about sixty years ago 
at Gettysburg. One man was the greatest orator of 
his day, and he spoke for two hours and a half, and 
probably nobody in this room can remember a single 
word that he said. The other man spoke for consider- 
ably less than five minutes, and every school child has 
at some time learned Lincoln’s Gettysburg address, and 
remembers it more or less all his life. Many prayers 
have been uttered in the world—many long, fine- 
sounding prayers—but the only prayer that any large 
majority of people have ever learned is the Lord's 
Prayer, and it is less than two hundred words long. 


The same thing is true of the Twenty-third Psalm, 
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and there is hardly a Latin word init. They are short, 
simple, easily understood words. 

You electric light people have one difficulty. I was 
Europe this spring, and I rode a great deal in taxi- 
sat in a taxicab and watched the 
Then [| 


\msterdam and watched it go around in 


In England |] 


cabs. 


little clock go around in terms of shillings. 


Hew over to 
ulders. Then I went down to Brussels and 


terms of gt 


it went around: in terms of francs. Then | went to 


I 


‘rance and it went around in terms of francs of a 
different value. 

[ would sit there trying to divide fifteen into one 
hundred and multiply it by seven, and wonder just 
where | was getting off, and I have no doubt now that 
really | was transported in Europe at a very reason- 
able cost, but because those meters talked to me in terms 
that were unfamiliar I never stepped out of a taxicab 
without having a haunting suspicion that probably | 
had been “gypped.” 


You 


come to Mrs. Barton and you say, “Buy this washing 


In a degree you suffer like those taxicab men. 


machine and it will do your washing for just a few 


cents an hour.” She says, “Isn’t that wonderful?” 
She buys it and at the end of a month she sits with 
your bill in her hands and she says, “We have run this 
five hours, and that will probably be so and so.” Then 
she opens the bill and finds that she has not run it five 
hours; that she has run it 41 kw. and 11 amp. and 32 
volts, and that the amount is not so-and-so, but it is 
$2.67. 

Well, that is a matter that | suppose you will event- 


ually straighten out. 


st st 


ONE 








Asking an advertising man to talk about advertising 
at a convention like this is a good deal like asking a 
doctor to talk about health. I have listened to many such 
The emi- 
Stay 
Eat good food. Don't 

And if you have any- 
thing the matter with you, call a doctor.” 

So I say to you that there is a certain technique about 
this matter of dealing with the public, and if you have 
anything seriously the matter with you—-whether it be 
a big advertising problem or merely a bad letter-head 
(and some of you have wretched letter-heads) there 
probably is some advertising doctor in your town who 


addresses and they are all about the same. 
nent physician says, “Drink plenty of water. 
outdoors as much as you can. 


worry. Get eight hours’ sleep. 


has made a business of the thing, and it may be worth 
But in the meantime, and in 
informal and necessarily general talk, I say to 
you, “Be genuine, be simple, be brief ; talk to people in 
language that they understand; and finally, and most 
You can’t expect to advertise in 
flush times and live on the memory of it when you are 
You can’t expect to advertise when you are 
in trouble, or about to be in trouble, and expect to get 
It is a day-by-day and 
If the money that has been 
thrown away by people who advertised spasmodically 
was all gathered together it would found and endow the 
most wonderful home in the world for aged advertising 
Don’t throw any more of that 
[f advertising is worth doing at all, it is 
worth doing all the time. For every day, gentlemen, 
the “king” dies, and there arises a new “king” who 
knows not Joseph. 


at 


your while to call him in. 
this very 
of all, be persistent.” 
hard up. 


anything in that direction. 
hour-by-hour business. 


men and their widows. 


money away. 


a 


MINUTE, PLEASE! 


In the Valley Forge Park, about 25 miles from the heart of Philadelphia, 
stands what the promoter of the enterprise modestly terms a chapel, though to the 
average eye it seems a church of more than ordinary pretensions. 

This Valley Forge Memorial Chapel is the outcome of an idea in the mind of 
a clergyman who visualized his idea and set about putting it into effect. 

With no official backing, without Government assistance, seeking help wherever 


it might be found, this one man has developed a wonderfully beautiful edifice, filled 
with memorials, illumined with the most wonderful colored glass windows in 
America, with architectural beauties seldom seen, and with a value estimated at 
$350,000. ’ 

All this is the result of the determination of the Rev. W. Herbert Burk to 
put into effect his idea that the Nation ought to see a beautiful Washington 
Memorial on the spot where the Spirit of Patriotism reached its high water mark 
in the Revolution. 

With only the idea as a beginning, the result has reached these remarkable 
proportions. 

It is that way with a good idea backed by energy and determination. Just an 
idea will mean success in your business, in almost anything you undertake, if you 
back it up. Every big business is the evolution of an idea. 

Have you an idea in connection with your development? 
than you have to start with, have brought big ideas to fruition. 

I thank you. 


Others with less 


Frank Farrington. 
(No. 11 All rights reserved.) 
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Links 


TIME ELEMENT 
(N DAILY 
SALES 


FREE 
TIME 


the 


OUR ANALYSIS of daily selling 
H routine may show the stationer how to 
schedule his employes to best advantage. 
Ordinarily the entire store force reports at 
the same hour. Perhaps fatigue sets in al- 
most simultaneously under such conditions. 
Maybe the force lacks pep at the time when 
it is most needed. 

“Staggered hours” may help to keep the 
store force in trim. It might be well to 
allow one group to open the store at the 
usual hour. Let the remainder of the force 
come on two or three hours later. The 
early shift could get away sooner at the end 
of the day. Shifts could be rotated week 
by week, so that the advantage of late morn- 
ing hours would be distributed. 

Keep a record of sales hour by hour 
through the day. This might be depart- 
mentized to good advantage. Carry out this 
record long enough to strike a reliable aver- 
age. It is possible that the showing would 
justify a rearrangement of store hours that 
would increase sales, by having the sales 
force fit all day long. 

Figures on “buying density” hour by hour 
were determined by Marshall Field & Com- 
pany, Chicago, Ill. Seventy per cent of the 
sales of this department store are made be- 
tween noon and four o’clock in the after- 
noon. On an average day the hours from 
8:30 to eleven contribute but ten per cent al- 
together to the day’s total. From eleven to 
twelve the sales rise, as that hour does ten 
per cent of the day’s sales. From noon to 
four o’clock seventy per cent of the day’s 
turnover is accomplished. From four to five 
ten per cent of the business for the day is 
done. 

If the stationer’s analysis shows that his 
sales bunch up like those of the department 
store, the closing hours of the afternoon 
could be devoted to replacing stock sold 
from the surplus supplies. The general cus- 
tom is to do this work in the morning. If 
“staggered hours” are used, the early shift 
might be unable to attend fully to stock re- 
placement. As a matter of fact, the late 
hours of the day seem the logical time to 
stock up. Unless a rigid system of stock 
keeping is operated, with want slips sent to 
the warehouse as stocks get low, it is pos- 
sible to forget what is needed if replenish- 
ment is deferred until morning. If this 
work is done in the late afternoon, low 
stocks are more easily remembered. 

The vital element of this plan is to have 
a part of the sales force fresh and alert when 
the busy hours come on. 

<-> 


in 


OLKS haven't fully reconciled them- 
F selves to the order of the Bell telephone 
companies that operators may not tell the 
time to subscribers. A Wisconsin dealer 


runs a small panel in his newspaper adver- 
tising inviting readers to call up the store if 
they wish to learn the hour. 
will asset. 


It is a good 


EXPENSE OF 
SELLING TO 
RETAILER 


COURTESY, 
SKILL, 
TACT 


Chain of the Day’s Sale 


OSTS of selling to retailers were ana- 
lyzed by the secretary of the Tri-State 
Philadel- 


the 


Wholesale Grocers’ Association at 
phia. He called on a retailer who, in 
course of a week had been interviewed by 
five jobbers’ salesmen and three specialty 
He had given orders totaling $630 
been 
the 


this 


salesmen. 
This was said to have 
The 
were listed in 


to this group. 
a representative week. details of 
week’s “buying expense” 
manner: 

Average time consumed by each salesman, 
one-half total four hours. 
distance traveled by each jobber’s salesman 
to reach him, taking into consideration the 
fact that each salesman called on two others 
in the vicinity, six miles; total, 30 miles 
Time of each salesman spent in travel, forty- 
five minutes; total, 334 hours. Salesman’s 
time valued at approximately $1.00 per hour, 
$4.00. Retailer's time valued at approxi- 
mately $2.00 per hour, $8.00. 
pense, three cents per mile, 
Time of salesman on the road, at $1.00 per 
hour, $3.75. Jobber’s cost of doing business, 
salesmen’s expense, deducted seven per cent 
of $630, $4.41. He could not figure specialty 
men’s traveling expense, and as he held them 
cheaply he lumped them together for $10.00. 
Total, $31.06, being approximately five per 
cent of $630. 


hour; Average 


Traveling ex 


ninety cents. 


<> 

VERY sale combines these 

The warmth of the greeting and the skill 

of displaying the goods are the factors that 

lead to the sale. A cordial greeting, includ- 

ing the name of the customer, makes a gra- 

cious approach that cannot help but be of 

assistance in securing close attention to the 
merchandise on sale. 

Familiarity with the goods offered is im- 
portant. Staples are readily understood. The 
salesman who has charge of stocks of a 
technical nature, such as bookkeeping sup- 
plies of any character, will sell more and 
quicker if he knows how his merchan- 
dise is used by the customer. “Shop talk” 
germane to the goods creates a fraternal 
feeling. It has a flattering tendency that 
brings the customer back in the future. The 
ability to recall what the customer bought 
the last time is an asset. It speeds the sale. 
If the salesman knows his stock he can find 
whatever is desired in an instant. 

Closing the sale calls for tact. If an as- 
sortment of merchandise has been shown, 
and the customer does not seem able to de- 
cide, a deft suggestion, based on knowledge 
of his requirements, may facilitate things. 
Crowding a customer for a decision often 
costs the sale. It may cause postponement, 
and a promise to call again before buying is 
subject to a whopping discount. Often there 
is opportunity to suggest related or acces- 
sory goods that the customer may purchase 
while in the store. 

And seal the sale with a pleasant “Thank 
you.” 


elements. 
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The Way A Business Grows 


To Which Js Added Another 


LL ARGUMENT 
and theory to the 
contrary, this is 





the way a business grows: 
A customer buys a small 
bill of soods. His order 
is well handled, the goods 
are delivered on time and 
are of the quality speci- 
fied. Next time he buys 





William Feather, owner of The Mailbag, which was 
Thrift and is devoted to the subject of 
written and pub- 
lished another little book styled, “Haystacks and Smoke- 
stacks,” from which the accompanying short essays were 


founded by Tim 


direct-by-mail advertising, has just 


taken. It bears a series of timely, interesting short 
sketches outlining some of the principles and policies 
which Mr. Feather has made effective in the conduct of 
the several enterprises in which he is engaged. He is 
gifted with the art of simple speech whereby he ex- 
presses his ideas, ideals and personality in an effective 


Sketch Entitled “The Modern Idea of Business,’ Both Being by William Feather, 
Author and Publisher—Reprinted by Permission. 


After all, business is 
just the personification of 
the individual. The same 
qualities which bring a 
man to success will bring a 
business to success—if the 
individual has the ability 
to express himself through 
others. 

To return to Mr. Car- 


more, and as his business ia 
grows his orders increase. ee 

Eventually, the smail 
initial order grows into a 
big monthly order. 

All the 
salesmen and advertising er Heme 
men will not build up and COP OF ENDO: 


successfully maintain a 


business unless the product sevies- af bce-temt taaa 
iS right. topr S. 
Andrew Carnegie, in his 


great “Autobiography”, 





puts it this way: 


The introduction to “Haystacks and Smokestacks,” 
was written by the author’s friend, Charles J. 
who outlines in a lively and interesting way his impres- 
stons of Mr. Feather’s characteristics and his message 
scheming of to business men as developed in his writings. Mr. 
Finger himself has had a liberal education in the Uni- 


work for the Haldeman-Juliuns Company of Gutrard, 


Kansas, in the production of that company’s pocket 


“Haystacks and Smokestacks” is well done and Office 
Appliances takes pleasure in recommending it. 


negie again, he mentions 
that a group of bankers 
once visited one of his 
“works” and as the party 
was leaving, a member re- 


Finger, 


marked, “Evidently some- 
body belongs to _ this 
Of late he has done considerable plant.” 


Which was, of course, a 
recognition that some man 
took pride in having things 
done right. 

Before I leave this won- 
derful Scotchman, let me 


educational and literary 








“T have never known a 
concern to make a decided success that did not do good, 
honest work, and even in these days of the fiercest 
competition, when everything would seem to be a mat- 
ter of price, there lies still at the root of great business 
success the very much more important factor of quality. 
The effect of attention to quality, upon every man in 
the service, from the president of the concern down to 
the humblest laborer, cannot be over-estimated.”’ 

From the day he organized his first company—to 
build iron bridges—Carnegie pounded away on the 
quality idea. He would turn out nothing but the best 
work that could be done. He welcomed a job that 
others could not do. 

Soon he reached the point where the buyers of iron 
bridges were afraid to give big jobs to any company 


other than Carnegie’s. 


It was so with steel rails, too. Carnegie would 
roll only the best rails, regardless of price. When he 


cut his prices, he did it not by cheapening his product 
but by improving his methods. 

Carnegie was one of the great business men of all 
time. 

He had the ability to project his personality into 
everything he touched. After his various enterprises 
were in operation he moved to New York to take care 
of his finances and sales, but his wonderful appreciation 
of the product is apparent in his statement that “clean, 
fine workshops and tools, well-kept yards and surround- 
ings, are of much greater importance than is usually 
supposed.” 


quote one more paragraph, 
which has an important bearing on the general subject 
of the successful conduct of business. Says Andrew 
Carnegie : ; 

“A great business is seldom, if ever, built up except 
on lines of the strictest integrity. A reputation for 
‘cute-ness’ and sharp dealing is fatal in great affairs. 
Not the letter of the law, but the spirit, must be the 
rule. The standard of commercial morality is not very 
high. A mistake made by anyone in favor of the firm 
is corrected as promptly as if the error were in favor 
of the other party. It is essential to permanent success 
that a house should obtain a reputation for being gov- 
erned by what is fair rather than what is merely legal. 
A rule which we adopted and adhered to has given 
greater returns than one would believe possible, namely : 
Always give the other party the benefit of the doubt.” 

*k aK ca 
The Modern Idea of Business. 

The modern idea of business is to do something at 
least as well as, or better than, anyone else can do it. 

Then sell it at a fair price. 

And you will make money. 

The modern business man does not apologize because 
He is in business to make money, 
but he does not want this money except in exchange 
for a service. 

He is insistent that he give good value for money 
received. If he were not he could not stay in business 
long, and retain his self respect. 

I do not say that this is the attitude of all business 


he makes a profit. 
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men, but it is the attitude of all modern successful busi- 
ness men. 

The high ethical standards of modern business have 
not been arrived at by philosophical reasoning. 

They are the result of instinct and enlightened sel- 
fishness. 

For centuries men have been trying different plans 
for making money. It has gradually been demonstrated 
that there is no permanent profit in anything other than 
a fair exchange of commodities. 

By specialization, by concentrating all their energy 
and thought on one commodity, the smartest men have 


found they can make more money than by spreading 
their talents over a wide range of commodities. 

Those who are not so smart are slowly discovering 
what the others have already learned. 

The upshot is that we now have a powerful force 
working for the social good, namely, the realization 
that it pays to do one thing extremely well, and that, 
in best serving the public, one best serves oneself. 

This is a particularly fortunate provision of nature, 
because a man might become tired of serving the public, 
but he will never grow tired of serving himself 


August, 1923, by 
building Cleve- 


published in 


(Haystacks and Smokestacks, 
615 Caxton 


the William Feather Company 
land, QO.) 





Section of 
Advertising Show in New York. The 


the rear of the booth a wall was erected, behind 


were viewed through gold-framed windows. 


World's Novice Champion. 


unusual and effective exhibit of Underwood 
exhibit included 


Typewriter Company at the recent 


all machines in the Underwood line. In 
which the speed operators at their machines, 
The portrait here is of Miss Josephine Pitisan 
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Industrial Democracy in the Sales Office 


7 


he Sales Force in the Chica 


go Branch of 
he Branch and Thrives 


oT ti 


The American Multigraplh 
On thre Ne 


ph Sales Company Conducts the Business 
7 Responsibilities. 





NDUSTRY is 





. sharing im man- 
Seri agement in vari- 


ous plants throughout the 
country. It is a form of 
industrial democracy 
which has been exempli- 
fied in the factory of The 
American Multigraph 
Company, Cleveland, 
Ohio. There the factory 
workers are represented in 


the management of the 
business by a senate 
elected from the ranks. 


The plan has developed 
close co-operation, and has 
MAF ay F. M, 
inspired a healthy spirit 

4 had a 


Vr. Boughton 








BOUGHTON. 


general business experience 


division and to increase 
the sales.” 

The officers of the or- 
ganization are a president, 
who acts as chairman, a 
first vice president who 
acts as secretary, and a 
second vice president who 
acts as treasurer. 

Committees through 
which the body functions 
are: Executive committee, 
pride and interest commit- 
tee, sales and advertising 
committee, educational 
committee, Multigraph op- 
erators’ committee and an 
entertainment committee. 








prior 





among the’ workers. to entering the office appliance field. Then he sold type- Duties of Committees. 
— — 5 . writers for one year, was with The National Cash Reg- ven ; 
Thre ugh participation in ister Company at New York three years. In 1909 he be- The duties of the execu- 
‘ came a salesman at the Philadelphia branch of The ° . om 
the cares as well as the American Multigraph Sales Company. In 1910 he was tive commiuttee are: T Oo 
ne ; promoted to Division Manager of the Detroit branch; . 
prerequisites ot manage- in 1911 was made Division Manager at Cleveland. Since select the chairmen and 
1919 he has been Division Manager of the Chicago ‘ 
ment, the workers have branch. members of the five major 
learned much about the committees ; to preside at 





business not evident from 
the viewpoint of bench or machine tool. 

F. M. Boughton, district manager at Chicago for 
The 


tuted a form of industrial democracy in the Chicago 


\merican Multigraph Sales Company, has insti- 
sales branch. The Chieago Sales Organization is em- 
powered to initiate and execute sales plans, to estab- 
lish and determine conditions of contests, and to main- 
tain a spirit of enterprise and loyalty. Officers and 
committees have been chosen so that the organization 
can function effectively and in harmony. 
Objects of the Organization. 

The preamble to the Magna Charta establishing ‘The 
Chicago Sales Organization” shows the purpose and 
motive of that body: ‘The senior and junior salesmen, 
or service men, of the Chicago division, realizing the 
fact that the Chicago division exists primarily for the 
purpose of making sales of Multigraph products, and 
that the salesmen and junior salesmen or service men 
are the ones on whom the responsibility for sales rests ; 
and further realizing that the entire office force and 
all other departments of the organization exist merely 
for the purpose of taking care of the sales made by the 
sales department, so that proper service can be rendered 
to our customers from whom our sales come, have 
decided. 

‘To organize themselves for the purpose of en- 
couraging and fostering the spirit of good fellowship 


and co-operation among the members of the Chicago 


and conduct the sales meet- 
ings of the organization; to receive reports from all 
committees; and when necessary and approved by the 
executive committee, to take up with the division man- 
ager matters affecting the conduct of the business.” 
The powers and duties of the other committees are 
self-evident, although that of the “pride and interest” 
committee may receive a bit of explanation. The title 
is elucidated and shortened by members of the Chicago 
staff when they allude to it as the “sunshine com- 
mittee.”’ It is empowered to “promote a spirit of good 
fellowship among the senior and junior salesmen of 
the Chicago sales force, and to pass upon all matters 
that would in any way jeopardize this spirit.” These 
committees hold meetings and take up questions per- 
taining to their work whenever necessary. Several 
representative instances are given. 

The executive committee was called into session with 
the pride and interest committee relative to drawing 
accounts. The matter was taken up with Mr. Boughton, 
and all senior salesmen were given drawing accounts. 

The sales and advertising committees determined to 
prepare a “plugger,” for distribution to the Chicago 
sales organization, embodying cogent phrases embody- 
ing the initials of the division manager, “F. M. B.,” i 


in 
an acrostic. This displayed ingenious diction, without 
sacrificing clarity of the basic intent of the phrase. 
Some of these were: ‘Finest Modern Business Show,” 
Mean ’ “Fighting Multigraph 


“Fellows Business,’ 
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Boys,” “Factory Men Busier,” “Finest Multigraph 
Branch.” 
Terms of a Sales Contest. 

A sales contest was recommended by the sales and 
advertising committee, conducted under rules which 
follow: “l—We will give one point for every daily 
report turned in. 2—We will give one point for every 
$50.00 worth of business turned in. 3—The committee 
deems it necessary for a successful salesman to make 
at least one live canvass where he will get one interview, 
for which we will give one point each day. 4—We 
will also give one point a day for S. A. 517 reports 
turned in; only one is necessary. 5—All daily reports 
must be turned in before 12:00 o’clock the following 
day ; otherwise they will not be counted. 6—The en- 
trance fee will be $2.00 a man. 7—There will be three 
teams of four men each. 8—The team having the great- 
est number of points will take the money. 9—The 
executive committee will select the teams, with the 
approval of the entire sales force.” 

Another contest was formulated under the following 
rules: “A 100 Per Cent Club Contest will be held, the 
fees to be $10.00 from each senior salesman. The first 
senior making the 100 Per Cent Club is to receive one- 
fourth of all money collected; the second, one-eighth ; 
the third, one-sixth; the balance to be divided equally 
among all salesmen making the 100 Per Cent Club, 
including those taking first, second and third prizes. 


New salesmen coming into our organization are invited 
to this contest, upon payment of the fee.” Fifteen 
senior salesmen participated in the contest. 

Defi to New York. 

The Chicago sales organization has power to act in 
relation to other branches of The American Multigraph 
Sales Company. After suitable motion, in which the 
individual members obligated themselves financially as 
well as in terms of production, Mr. Boughton sent the 
following telegram to the New York branch: “Chicago 
salesmen challenge New York salesmen five dollars 
per man on per cent of quota billed in October. You 
pick opponents. Hansen and Randolph will take on 
extra man each. 

“T will wager you five dollars that Chicago salesmen 
win most individual bets. Five they get more thousand 
dollar orders and five on the largest order. Are 
you on?” 

At regular meetings of the Chicago sales organization 
speakers prominent in the advertising field address the 
members. On other occasions topics germane to the 
local and parent organization are discussed under the 
direction of a leader chosen for that meeting. 

Industrial democracy in selling has been in operation 
at the Chicago branch of The American Multigraph 
Sales Company less than six months. It has worked 
out well, functioning as planned, and creating a hearty 


spirit of good will among the workers. 





{i . Merry Re 
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This 1s your fight,too! ncn 





THE NATIONAL, STATE, AND LOCAL TUBERCULOSIS ASSOCIATIONS OF THE UNITED STATES 





Stamp out 


with 
Christmas 


Seals 





OU are happy in your health. 

Do you know that for eighteen 
vears Tuberculosis Associations 
have been fighting to keep you 
healthy? 


The campaign against tubercu 
losis, supported largely by the 
sale of Christmas Seals, saved 
more than a hundred thousand 
lives this year. Who knows but 
that this campaign has saved you 
and your family from the scourge 
of consumption ? 


Buy Christmas Seals. 
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The Bureau and The Foreign Merchant 


By C. J. North, Editorial Assistant, Specialties Division, Bureau of Foreign and Domestic Commerce, Wash- 
ington, D. C.—Reprinted From The Office Appliance Exporter For The Fall of 1923. 





HE 


Foreign 


of 
and 
Domestic Com- 


Bureau 





merce, through its 
headquarters staff in 


Washington and 
through its various 
agencies in this country 
abroad, exists es- 
to 
American 


and 
sentially aid the 
business 
community in maintain- 
ing and developing its 
commerce in every law- 
ful 
market possibilities for 


way. Surveys of 


every sort and kind of 


commodity ; sugges- 
‘ 5 merce. 
tions as to ways and 

. , ° The offices in 
means of marketing taches are 
products; information are rented. 


regarding the industrial 
efforts of our competi- 
of eco- 


but thus far 





tors: outlines 





VIEW OF THE VIENNA OFFICE OF THE 
ED STATES TRADE COMMISSIONER.—[Illustration 
by Courtesy of the United States Department of Com- 


which United States commercial at- 
housed abroad are usually 
well-selected, as is the case above, but such quarters 
There is a feeling that the United States 
ought to own the land and buildings in which its offi- 
cial representatives have their offices, and occasionally 
a bill comes up in Congress authorizing such a move, 
without effect. 


connections with firms 
in the United States he 
| will always find the 
| “trade opportunity” 
service of the Bureau 





at his disposal. These 
“opportunities” are col- 
lected and forwarded 
by all United States 
commercial representa- 
tives abroad. When 
they have reached the 
Bureau in Washington 
they are either pub- 
lished in Commerce 
t Reports, the weekly 
publication of the 
Bureau with a large list 
of paid subscribers, or 
they are given such 
special distribution as 
the occasion may re- 
quire. At all events 
connections equally 


UNIT- 


suitable and 








nomic and commercial 

conditions in the other countries of the world; facts 
concerning foreign tariffs, communications, commercial 
laws and commercial contracts—all these the Bureau is 
prepared to furnish for the benefit of American trade. 
All told it constitutes a- very valuable service and one 
which is becoming more appreciated as its potentialities 
are more and more realized. 

The Bureau, however, can and does play an im- 
portant role in aiding those foreign merchants who wish 
to form connections in the United States for purposes 
of trade and commerce. As this function is not so 
well understood, a few words of explanation should be 
helpful. the Bureau maintains commercial 
attachés or trade commissioners in no less than twenty- 


First, 


eight foreign capitals in Europe, Latin America, Africa 
and the Far East. Added to this, American consular 
officers are located in the major cities and ports of the 
world. While these latter are under the jurisdiction of 
the Department of State, their reports on commercial 
subjects are in every case transmitted to the Bureau of 
Foreign and Domestic Commerce. From these sources 
the foreign merchant can always secure accurate and 
up-to-date reports on American commercial and busi- 
ness conditions with special reference to the mainte- 
nance or expansion of trade relations between America 
and his own country. 


If the foreign merchant desires to secure direct trade 


valuable to foreign 
merchants and firms in the United States have resulted 
It is a service which the 
foreign merchant should not fail to utilize. 

This by no means exhausts the list of services which 
the Bureau renders to merchants in foreign countries. 
Each foreign office of the Bureau is supplied with 
directories of manufacturers, exporters and merchants 
in this country, it has on file, furthermore, financial 
reference books, trade journals and catalogues. This 
constitutes a valuable reference library which the for- 
eign trader can consult at any time he wishes with the 
further assistance of men who are competent to inter- 
pret or elucidate any puzzling details. 

Advice on trade problems 1s also freely given by 
those in charge. If a controversy arises between the 
foreign merchant and an exporter in the United States 
the representative of the Bureau can often be of invalu- 
For while such officials 
have no legal power to settle disputes, they have often 
been able to clear up difficulties which have been due 
to misunderstandings and thus to effect an adjustment 
before the quarrel reached a legal stage. In other 
words, the position of the Bureau official is that of 
impartial friendliness to both parties in dispute and at 
the disposal of both. A service of this kind should not 
be overlooked. 

If the foreign merchant contemplates a trip to the 


from “trade opportunities.” 


able assistance as a mediator. 
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SCENE IN PRAGUE.—The Building on the Left Is the 


. 
* 
4 
s 
£ 
4 


Located the Office of the United 


Obecni Dum, in Which Is 
{Illustration by Courtesy of the U. S. 


States Trade Commission 
Department of Commerce 
United States he will find that a visit to the office of 
the Bureau in his own country will be productive of 
great value. Through it he can arrange for appointments 
with manufacturers in the United States, he can secure 
information regarding itineraries of a character which 
will save him weeks in time and much money in rail- 
road fares and hotel bills. For immediately on learning 
that the merchant abroad desires to visit the United 
States the Bureau’s foreign representative notifies the 
Bureau which in turn notifies its district and co-oper- 
ative offices of the probable date of arrival of the 
visitor. These offices will then have the persons whom 
he desires to meet readily available. Thus when he 
reaches a particular district or co-operative office con- 
ferences are arranged by telephone either at the Bureau 
office or the office of the manufacturer. The office can, 
furthermore, furnish him with valuable material in the 
shape of directories and the like and as each office has 
made a special study of the products in its district, it is 
in a position to see that the foreign visitor employs his 
time to the best advantage. These offices, it may be 
said, cover the whole country and each one maintains 
close communication with the representative industries 
under its jurisdiction. 

In all cases foreign merchants are invited to use 





COMMIS- 


TRADE 
Courtesy of the 


OFFICE OF THE UNITED. STATES 
SIONER IN MEXICO CITY.—[Illustration by 
United States Department of Commerce. 
freely the services offered by the Bureau representa- 
tives in their country. No formal introduction is neces- 
sary. The offices are listed in telephone and other 
directories and can be reached easily by any one who 
desires their assistance. Services, except where cabling 
some individual firm in the United States is concerned, 
are rendered free of charge. The Bureau representa- 
tive is there to do everything in his power to maintain 
and develop trade relations between the United States 
and the country to which he is accredited. In this 
endeavor no type of service is too small or too large to 
be courteously rendered to the best of his ability. 

The following is a list of the offices of the Bureau 
of Foreign and Domestic Commerce located in foreign 
cities: Athens, Greece; Berlin, Germany; Brussels, 
Belgium ; Bucharest, Roumania; Buenos Aires, Argen- 
tina; Calcutta, India; Constantinople, Turkey ; Copen- 
hagen, Denmark; Habana, Cuba; The Hague, Nether- 
lands ; Johannesburg, South Africa; London, England ; 
Lima, Peru; Madrid, Spain; Manila, Philippine 


Islands; Melbourne, Australia; Mexico City, Mexico; 


Paris, France; Peking, China; Prague, Czecho-Slo- 
vakia; Riga, Latvia; Rio de Janeiro, Brazil; Rome, 
Italy; Santiago, Chile; Shanghai, China; Tokyo, 


Japan; Vienna, Austria; Warsaw, Poland. 


a 


“Every man in business, especially every salesman, has had his times when 
he wished he had handled a deal differently; when he sold lower grade goods and 
knew right after he had sold them that the customer would have bought the best 
if a little more salesmanship had been applied; when he has passed up the places 
where he found that there was no business to be had mstead of making them 
produce, when he has solicited only where he knew the orders were waiting instead 
of also spending time and effort on the fellow who is hard to sell, forgetting that 


someone is selling the hard fellow.”—C. P. Garvin. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 
of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at 
the branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & 
Park Ave., New York, will be happy to be of any possible service. While the facilities at New 
York are not so many as at Chicago, there will be found the same desire to serve. United 
States manufacturers or their representatives, traveling abroad are cordially 
invited tocall upon Office A ppliances London correspondent, Mr. W. 

Teignmouth Shore, Surrey House, Victoria Embankment, 

W. C. 2. Mr. Shore’s knowledge of office equipment 
business and its possibilities in Great 
Britain make his counsel valuable 
to those destring to cultivate 
the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, Surrey House, Victoria Embankment, London, W. C. 2. 


November 5, 1923 mitted success, for the good of the English trade, and we, 
the more readily appreciate the great work which 


London, 


—™ OOD FRIENDS all! By the time you are reading _ therefore, 


this we shall be forgetting the cares of business and _ is being carried on by the National Association of Stationers 

the joys of office appliances, and will be thinking of | and Manufacturers of the United States. If any occasion 

Christmas and of you. We shall be writing letters and ad arises when we can be of any small assistance by advice or 
dressing Christmas cards to our friends across the seas, 
ending our very best good wish for a real happy time to 
ach of you and all. Here follow some Christmas greetings 
from Office Appliancers and their kindred in Great Britain. 
If only half of our good wishes for you are fulfilled, you 
ill have a rampageous jolly time of it! But we hope 


they'll all be fulfilled. 
<-> 


W. J. Richardson, J. P., chairman of the Office Appliance 
Trades Association: “On behalf of the 102 members of 
the Office Appliance Trades Association I send the hearti 
est greeting, not only to our friends in U. S. A., but to all 
nterested in office appliances throughout the world. The 
office appliance trades in this country have suffered during 
he year in consequence of the serious depression in the 
general trade of this country. British manufacturers have 
ilso suffered through the adverse conditions and foreign 
exchange. The various members of our trade teach eff- 
ciency to others, but all and each have been turning the 
strongest searchlight upon their own organizations, so that 
by increased efficiency they under adverse circumstances 


have at least maintained if not increased their sales 


<--> 





G. Delgado, chairman of the Council of the Stationers’ 


Association of the United Kingdom: “I should be very 
rateful if you would allow me to send, through the medium counsel, such will always be most readily afforded. And 


will you permit me to wish brother stationers in 


your important journal, a message of goodwill to our now 
confreres in the stationery trade of the United States of America continued success in promulgating the great prin- 
America. I would like to say, as chairman for this year of ciples for which both of our organizations stand and like- 
the Council of the Stationers’ Association of the United wise a happy Christmas and a prosperous New Year?” 
<-> 


Kingdom, how much we are interested in all their activities 
and the admiration we have of their enterprise and energy. 


Frank J. Allen, managing director of Columbia Ribbon & 


Our own organization has labored for many years with ad- Carbon Manufacturing Company, Limited, “sends hearty 











Ge 


hy) 
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Christmas and New Year wishes to ‘Office Appliance’ 
friends in all parts of the world, with the sincere hope that 
1924 will prove a ‘bumper’ for them and every prosperity 
be theirs. Always at their service in every way.” 
<-> 
A. L. Claflin of the Underwood Typewriter Company, 
Limited: 
convey to all ‘Office 
our very best wishes for a Merry Christmas and a happy 
Year.” 
<--> 
R. M. Davidson, General Manager of The Yost Type- 
writer Company, Limited: “As Christmas will be with us 
again before so very long, we are taking this early oppor- 
tunity of asking you to pass to ‘Office Appliances’ all the 


“IT have nothing new to send, but wish you would 
\ppliances’ friends across the water 


and prosperous New 


seasonal good wishes, and to express our great appreciation 

of their journal. We shall look to receiving the usual 

interesting monthly copy of ‘Office Appliances’ throughout 
1924 and the vears ahead of us.” 
<--> 

Parker Drake of Parker Drake, Limited: 


good wishes to all our friends in all lands—good wishes re- 


“Heartiest 


inforced by the firm conviction of better things in store for 
our industry in the coming year.” 
<-> 

W. F. Gresham, sales manager of the Munson Supply 


Company, Limited: “Business has improved considerably 


this month. That ‘listens good’ doesn’t it? So we can 
cheerfully and heartily wish all our friends in the old 
U. S. A. a very merry Christmas and the best for 1924. 
May it bring peace and prosperity.” 


<-> 
J. Halsby of the Protectograph Company: 
am glad to send a Christmas greeting of good wishes to all 
our American 


“I certainly 


friends, and wish from the bottom of my 
heart that they will, in spite of individual nationals, believe 
that England is really their friend.” 
<--> 
F. Paul Impey of Morland and Impey, Limited: ‘I shall 
be glad if you will convey to all Office Appliance readers 
my very best wishes for Christmas.” 
<--> 
E. Cadbury Jones, sales manager, Burroughs Adding 
Machine, Limited: ‘That all our friends overseas may en- 
joy that measure of happiness they have earned for them- 


selves during the year just closing, and that by the time 


the festive season reaches us everyone will find himself 
prepared with new plans ready for all contingencies in 
1924.” 

<-> 


Herber R. Marsh, general secretary of The Stationers’ 
Association of the United Kingdom: “Time flies and we 
think about Christmas. 
years ago I remember handling greeting cards which had 
for their design two 


are already beginning to Many 


hands clasped over an expanse of 
ocean waves. Now, I would like to reach out a hand and 
get a grip from our brother stationers in America. I wonder 
whether you will help me, metaphorically, to do so by mak- 
ing known to them, through ‘Office Appliances,’ my good 
wishes and fraternal greetings for both Christmas and the 
coming year?’ 
<-> 

H. V. Schofield of the Royal Standard Typewriter Com- 
pany, Limited: “Each this better 
than the last and at the end of 1923 British Royalists will 


month year has been 


be able to say that we have fought a good fight and are 
ready, aye ready, for 1924.” 
<-> 
A. E. Shead of the Remington Typewriter Company, 
Limited: ‘May 1924 eclipse 1923 


everywhere—Greeting!” 


To good Remingtonians 


Walton Turtle, general manager of The Hammond Type- 
writer Company, Limited: “May I, through the columns 
of Office Appliances, wish all the members of the Office 


2 


Appliance fraternity Christmas greetings and good wishes? 
1924 


} am of opinion that will be a boom year for our 
industry!” 
<-> 
W. B. Warren of Burge, Warren & Ridgley, Limited: 
“All friends everywhere have my best Christmas and all 
other wishes.” 


<-> 


There! And so say all of us! Good luck—and plenty of 


bananas! 


A Catalogue of English Goods. 

Office Appliances has received from Brunton & Williams, 
148-150 Peckham Rye, London, S. E. 22, a new 
catalogue of the Ivy series of gummed price tickets, 


illustrated 
cloak 
room tickets, account reminders, plain and bordered labels, 
roll tickets, etc. 

This catalogue is illustrated in the actual colors of the 
also lines of rubber bands, erasers, 


goods. It includes 


rubber dating stamps, sealing wax, camels’ hair brushes, 
pens, pencils, stapling machines, tape moisteners, pins, cash 
drawers, cash boxes, note and deed boxes, clamps, racks, 
thumb tacks f 


to the stationery 


variety of other sundries of 


The 


and a large 


interest trade. catalogue contains 
sixty pages exclusive of cover. 


Elliott-Fisher Conference in London. 

\ conference of the Elliott-Fisher Company’s sales or- 
ganization in the British Isles was held at London during 
the presence of M. S. Eylar, vice president of the company, 
f busi- 


in Europe. Two days were devoted to discussions <¢ 


ness topics. A dinner and musical entertainment at Fras- 
cati’s restaurant gave diversion. 


British Specialty Men Visit U. S. 
Walter P. Grafton and S. A. Solomon of Walter Grafton 
& Sons, Ltd., London, paid this office a visit November 23. 


The company manufactures a line of ribbon spools which 
are sold to ribbon manufacturers and typewriter and adding 
Mr. 


representative for the company. 


is acting as American 


Mr. 


visit in the United States is calling upon the various com 


machine companies. Solomon 


Grafton during his 
panies who are prospects for his spools. 

The factory of Walter Grafton & Son, Ltd., 
more than ten or twelve miles from the heart of London, is 


while not 


in a bit of open country surrounded by plenty of grass and 


trees. Tennis courts are provided for the workmen, prac 
tically all of whom live within ten minutes’ walk of their 
place of employment. The building erected just a few 


years ago is of modern daylight construction and presents 
an attractive appearance. 


Steel Furniture Possibilities in Singapore. 
Commerce Reports] The possibility of 
American manufacturers of 


business for 


steel office furniture was indi 


cated by the interest shown recently by one of the larger 


stores of Singapore in seeking quotations from American 


houses manufacturing this line [The climate of British 
Malaya is so damp that considerable trouble is experienced 
with imported wooden desks and other office furniture, 


which usually requires frequent attention from local car- 


penters. It is also subject to the attacks of white ants and 


other insects. Metal furniture, if it could be produced and 
sold at prices within reach of buyers in this part of the 
world, would have a fair sale, Consul H. S. Miller, Singa 


pore, says, in a report to the Department of Commerce. 
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Ivan Allen, President, The National Association of Sta- 
tioners, Otfice Outfitters and Manufacturers of the U. S. A. 


lege to be able to extend through 
Appliances the sincere greetings and good 
stationers of the United States to the stationery 
trade of the United Kingdom. We feel that we are one with 


ff is a pleasure and a pri 


f 
pa § Om 


Ishes ; the 


you in a common interest; we feel that your problems and 
difficulties are to a nsiderable extent our own, and that we 
should, year draw closer to your trade organisations 
as we hope you in turn will become acquainted with ours, to 
the end that there may be an exchange of ideas and the up- 
springing f a mutuality oy regard which shall advance our 
common industi herever the English language is spoken. 


It has been my privilege to read the cordial sentiments sent 
by heads o stationers’ organisations to the trade here 
through Office Appliances and I desire to reciprocate those 
And finally, I may venture 
Christmas benediction: “Peace 
on earth, good will may in the New Year now near 
at hand be realized and that the energies of the people of the 
ay be turned from ways of destruction into courses 
welfare of the world. 


British 


sentiments in the fullest 


hop 


measure. 
that the 


, 
to express the 


men, 


world ” 
which 





shall advance the 


MR. 


IVAN E. ALLEN, 
ATLANTA, GA 


M. S. Eylar, President, National Association of Office Ap- 
pliance Manufacturers.-—Through the courtesy of Office Appli- 
of publication some of the kindly 
expressions uttered by the heads of British office equipment 
trade organizations to this ¢ I count 
ita privilege to have an opportunity to reciprocate those senti- 


mces I have read in advance 


the mdustry m puntry. 


ments on behalf of the organization of which I have the honor 
to be president. 

Vot long ago I visited the British Isles and points on the 
In England I was especially delighted with the 
The 


building 


Continent 


evidence of renewed business activity on hand. 


ever 
and Englishmen 
opportunities which the future 


British spirit is asserting ttself, are 


eneraceticall 


will bring 


to be ready for the 


Our greetings and good wishes go out brethren across 
the sea, an 


them and to us a strengthening of 


fo ow 
d we hope that the Christmas season may bring to 
those sentiments of mutual 


of cooperation 





regard and affection which are the surest basis 


M. S 


MR. M. S. EYLAR, 
NEW YORK CITY. 


and success in the material affairs of our lives 











“Y and E” Appoints Australian. 
& The Yawman and Erbe Manufacturing Company has 
appointed J. W. Newington, Brisbane, Australia, agent for 
Queensland. Mr. Newington has had an extensive and 
varied business experience. He was for some time con- 
nected with the Victoria Railways of Australia. Follow- 
ing that affiliation he became an expert in office organiza- 


Capt. Pym Rejoins Columbia Organization. 
Capt. J M 
Carbon 


has joined the Columbia Ribbon 


Ltd., 


England an#¢ Scotland. 


Pym 


Company, having charge of territory in 


Northern He was incapacitated by 
injuries received during the world war, and has recovered 


but recently. In 1907 Capt. Pym joined the Columbia Rib 


bon & Carbon Manufacturing Company, handling terri , 
tories in the United States and Canada. At the outbreak tion with the Royal Commission on Federal Economics. 
of the world war he returned to England, and entered the Later he was secretary of the Incorporated Accountants 


Students Australia. Mr. Newington has also 
been engaged in commercial pursuits, which have widened 


his acquaintanceship, and given him the business outlook 


Society Ol 


military service 


Concern in Japan, Wrecked by Quake, Wants 
Catalogues. 

The recent catastrophe in Tokyo and Yokohama com 
pletely destroyed the building, stock and records of Kyo 
(Methodist Publishing 
H. W. Johns, 


Appliances to announce to the trade that they 


Bun-Kwan House), 1 Shichome 


Ginza, Tokyo Japan. manager of the house, 
wishes Office 
if possible, of all manner of 


The 


the Underwood Typewriter Company in Tokyo and enjoys 


desire catalogues and samples, 


stationery and office equipment house is agent for 


a very high standing in the business community 


essential in his new work. 


Demarest Now Agent for Type-Adder. 
M. L 15 Rue Drouot, Paris, France, has just 
appointed for the Type-Adder, the general 
utility computing machine, for all of France and the French 
colonies as well. Mr. Demarest is also the agent for the 
Monroe Calculating Machine Company, the General Fire- 
Company, and the Woodstock Typewriter Com- 


Demarest 


been agent 


proofing 


pany 











Ge - 
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““Business Efficiency” Again. 
“Business Efficiency” at Cardiff, Wales, October 15 to 235, 
was the fourth great exhibition organized by the Office 
Appliance Trades Association. It was opened on Monday, 
October circumstances and has 
proved to be of the greatest value to the Office Appliance 
business of South Wales. The opening ceremony was pre 
sided over by the Lord Mayor of Cardiff, Alderman Dr. 


15, under most favorable 











dishonesty. If I appreciated efficiency when I 
thought it was as common as sunshine, now that | 
know it is rarer than diamonds, I appreciate it 


beyond rubies, and when I knew that today I was to 
have the honor of coming to open this exhibitio 
felt I must see what Webster’s dictionary had to say 
on this word which I had always looked on with 
such respect, but had never looked up in the di 
tionary, I found it was derived from the Latin which 
means to make and that it means to have effect, that 





J. J. E. Biggs, and the exhibition was formally opened by is for every stroke put in one gets full value, every 
the Viscountess Rhondda. The Viscountess, who by the stroke tells.” 
way is one of the most able and wealthy business women Mr. W. J. Richardson, J. P., as chairman of the Office 
in the world, and who is said to be on the board of directors \ppliances Trade Association, in a speech at the opening 
of at least fifty corporations in South Wales, showed the ceremony, gave an outline of the work of the Association 
hed a ? 
se 
“BUSINESS EFFICIENCY” AT CARDIFF, WALES.—Left to chairman of the Office Appliance Trades Associatior \ H 
right: Sybil Viscountess Rhondda; CC. L. Clay, president of the Hartley, director of The International Multigraph Compar 
Cardiff Chamber of Commerce: Thomas Dixon, managing di- (Britain), Ltd.; The Viscountess Rhondda; the Lord M or 
rector of The Dictaphone Company, Ltd.; W. J. Richardson, Cardiff; Alderman Dr. J. J. E. Biggs; Lewis Lougher, M. P 
greatest interest in the various appliances exhibited and and the purpose of the exhibition, and the opening cere 
delivered an excellent speech on the subject of “Efficiency.” mony was brought to a close by a speech by W. H. Hart 
Chere is room for only a brief quotation from this witty and ley, director of the International Multigraph Co. (Britain) 
convincing “opening” Ltd., in which the importance of office appliances stimu 
“If there is one word for which I have always had lating overseas trade was brought out and the thanks of 
a special affection, it is the word ‘Efficiency.’ During the association extended to the Viscountess Rhondda and 
my early youth upwards, I always looked on every ari 
. Wan" s : . ° . 5 the Lord Mayor. 
one as efficient. I do not think I quite appreciated it Q , 
because I used to think everybody then was always Following the opening, a luncheon was given at Pat 
efficient. I believed that efficiency grew on every Hotel attended by about 300 business men of the cit It 
bush. I was a great optimist when I was young. | was presided over by the Lord Mayor who d red a 
thought if you went to a doctor he would cure your “Effici f* it . , i MM 
cold, that a lawyer always knew everything about —— ae) oa woe Were Genes Tae 
7 e . a ) . . “1. ’ nt ; +h 
law and that a business man knew all about business Lewis Lougher, M. P., Mr. C. L. Clay, presid rf the 
As I said, I was an optimist in my youth. I do not Cardiff Chamber of Commerce, and Mr. W. J. Richardso1 
think that I expected honesty in everyone, because | J. P. A striking feature of this exhibition at Cardiff was 
learned from the copybooks that knaves existed, but th nderful bn anki te ted | ag siser 
: . ee" e wonde ay ich 1 as vorted by the loc: 
I did think everybody was efficient. —— ve eee : 


During the last 


twenty years, I have learned a great deal. I have 
learned that the world is honester than I ‘thought 
when I was young and that it is a great deal less 


efficient. It is not the knaves who do you, for every 
time that you are done by a knave, the fool does you 
ten times. Irresponsibility means the same thing as 


press. Pages of newspaper space were given to the exhibi 
tion and the importance of efficiency in business has bee 
preached to the business community of Cardiff Soutl 
Wales in a manner which should be of infinite value to the 
office appliance business in that district. The exhibition 








Ge 
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was held in the Drill Hall, and was one of the most attract 


ive displays of oftice appliances ever assembled. As in the 


vast, the whole management of the exhibition was entrusted 


to Mr. A. C. McLellan and to him great credit must be 
wiven for the highly efficient manner with which all 
arrangements were carried out. 

Among the exhibitors were: Addressograph, Ltd., Bruns 
viga Calculator Company, Burroughs Adding Machine, 


Ltd., Burroughs Office Equipment, Ltd., Dictaphone Com 
Elliott-Fisher Company, Gledhill-Brook Time 


Halsey & Co., Ltd., 


pany, Ltd 


Recorders, Ltd., Hammond Typewriter 


Company, Ltd., International Multigraph Company 
(Britain), Ltd., Kalamazoo, Ltd., Kenrick & Jefferson, Ltd., 
Lamson Paragon Supply Company, Ltd., Monroe Calcu- 
lating Machine Company, Ltd., Noiseless Typewriter Com 
pany, Herbert E. Robbins, Ltd. (The Comptometer), 


Roneo, Ltd., Royal Typewriter, The Shannon, Ltd., System 
Portable Typewriters, Ltd., and 


Ltd.—W. T. S 


Magazine, Underwood 
Ashworth & Co., 


\ ick, 


Cffice Appliances Trades Association Lectures. 


Working in close co-operation with the London Chamber 
the Office Appliance Trades 
“The 


Appliances and 


of Commerce, Association has 
lectures on 

Office 
lectures will bs 


organized a series of Principles and 


Applications of Modern Business 


Systems.” The given by members of the 


association who are authorities on their particular subjects. 
\t the end of the course of nearly twenty-five lectures, the 
hold an examination 
offered by 


pounds; second prize, 


london Chamber of Commerce will 


or teachers only, and prizes as follows will be 


the association—first prize, twenty 


ten pounds; third prize, five pounds. In addition, diplomas 


of distinction will be issued to all teachers obtaining 75 per 


ent marks or over, and pass diplomas for those obtaining 


over 65 per cent marks, which will entitle them to teach 


this subject. These lectures have been organized with a 


view to impressing young men and women who are about 


to enter commerce with the fact that there are modern 


ippliances and systems that simplify and expedite business 
routine. It is not intended that they should acquire a prac 
tical working knowledge of any particular appliance, but 
know that 


Similarly 


there are 


these 


rather that they should appliances 


fulfilling definite functions. students will 


good 
filing of correspondence, the recording of costing details, 


get a idea of principles of such essentials as_ the 
the keeping of accounts on the renewal system, etc. Com 
mencing with the Session 1924-25, this subject will be in 


cluded in the London Chamber of Commerce Educational 
Syllabus, and students attending classes on this subject will 
organized by the 
the Office 


Commercial 


be able to take the examinations to be 


Chamber. Yearly prizes will be offered by 


\ppliance Trades Association and by the 


Education Department of the London Chamber of Com 


merce. The lectures arranged for are: 

Subject: (a) Inauguration Address; (b) 

[ypewriters. Lecturer: Mr. W. J. Richardson, J. P 
November 10—Subject: Filing and Card Systems. Lec- 

turer: Mr. W. C. C. Hughes. 
November 17-——Subject: Tims 


W. G. Gledhill. 


November 3 


Lecturer: Mr 


Recorders. 


November 24 Subject: Efficient Stationery Lectures 
Mr. E. Jackson and Mr. F. C. Archer 

December 1—Subject: Tabulating Machines. Lecturer 
Mr. S. Downes 

December 8—Subject: Dictating Machines Lecturer 
Mr. T. Dixon 


December 15—Subject: Duplicating Machines. Lecturer 
Miss D. Gogg 
January 5 
Machines. Lecturer 
January 12—Subject 
Mr. H. Wilks. 
January 19 

| Bond. 


Subject: Stamp Affixing and _ Franking 


Mr. J. T. Stokes 


Addressing Machines Lecturer 


Subject: Carbon Paper. Lecturer: Mr. A 
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January 26 Cheque Protecting Devices. 
turer Mr. S. Love 
February Subject 
ing, and Paying Machines. 
February 9—Subject: 
Miss D. Gogg. 
February 16—Subject: Adding and Calculating Machines. 
Lecturer: Mr. H. E. Robbins. 


subject 
) Coin Counting, Sorting, Packet- 

Lecturer: Mr. C. L. Burdick. 
Copying Machines. Lecturer: 


February 25—Subject: Book-keeping Machines. Lec- 
turer: Mr. E. W. Tedder. 
March 1—Subject: Telephones. Lecturer: (Not 


announced.) 

March s— Subject 
Percy Jones. 

March 15—Subject 
Mr. W. H. Hartley. 

March 22—Subject: Paper Fastening Devices. 


Loose Leaf Devices. Lecturer: Mr. 


Office Printing Machines. Lecturer: 


Lecturer: 


Mr. R. Frothingham. 

March 29—Subject: Perforator Devices. Lecturer: Mr. 
Jean O. Sauven. 

April 5—Subject: Office Furniture. Lecturer: Mr. W. 


W. Fortune. 

April 12—Subject: Stencil Cutting Machines (for marking 
crates, etc.). Lecturer: Mr. H. Williams. 

May 3—Subject: Ticket and Showcard Machines. Lec- 
turer: Mr. S. Walpole. 


Sea-Serpent Takes Back Seat. 
Not long since I chanced across the following in a well- 
known paper published in the North of England: 
“Scientists have long been seeking the evolution of 
a voice-operated typewriter and it appears that this 
problem has been solved by a Swiss inventor. It 
seems incredible that it should be possible for a pho- 
netic typewriter to type direct from dictation, but in 
these days of wireless wonders and mechanical 
magic, nothing is to be regarded as impossible. It is 
claimed for the new machine that it will write 90 to 
100 words a minute, and will not only give the correct 
spelling, but will also write numbers in figures as 
well as words. It is not so difficult to understand 
that sound waves transformed by a small electric- 
motor can be made to operate synchronized devices, 
but it is beyond conception how the phonetic type- 
writer can give the correct orthography for words 
of different combinations of letters but of the same 
sound, as in ‘to,’ ‘too,’ and ‘two. Yet it is claimed 
that this can be done by slight modification or hesita- 
There is no doubt that the pho- 
sure to come, and if the Swiss 
machine proves of practical utility it will mean a 
revolution in clerical work. Many telephone opera- 
tors will before long lose their employment by the 
installation of automatic telephone exchanges, but far 
more serious would be the effect of the self-operating 
typewriter in throwing shorthand typists out of work.” 


tion in the voice 


netic typewriter is 


Not liking to keep the great news to myself I passed it 
on to friend A. Aldwinckle in Paris, who dealt this out to 
me: “From enquiries I have made in the best informed 
quarters it seems that the voice-operated typewriter is a 
pure myth! I showed the article to Maurice, of the Com- 
pagnie Réal (concessionnaires for the ‘Corona’ and L, C. 
Smith & and for a Swiss calculating machine) and 
whilst he was reading it I saw the hairs of his head stand 
by one and commence to dance an Irish gig—or 
a canard! Then at the Royal Typewriter 
Company I. was told that there was no truth in it. All 
the principal typewriter companies are experimenting with 
a view to producing such a machine, and they are having 
the collaboration of Edison himself, but they have produced 
nothing so far which has any resemblance to what could 
be truthfully described as a voice-operated typewriter. The 
better get back to sea serpents!”— 


Bros.. 


up one 


jig! He calls it 


Gazette had 

a oa 
In recent weeks several representative dealers visited 
the general offices of the A. B. Dick Company at Chicago. 
Herbert D. Field, of Field-Parker Com- 
Texas; F. H. Laird, Office Equipment 
Ky.—P. L. Zorbough, Fort Wayne 

Fort Wayne, Ind. 


They included: 


pany, El Paso, 
Company, Louisville, 


Typewriter Exchange, 
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Some Office Equipment Observations in France. 


Special Correspondence to Office Appliances. 


Paris, October 18, 1923. 


HE extent to which up-to-date office furniture is 
being introduced into this country can be judged by 
the fact that at the recent Congress of French Clock- 

makers, Jewelers and Workers in Precious Metals a day 


was entirely devoted to the consideration of up-to-date 
methods of bookkeeping. 
sary to say, is of great importance in France, thousands 
Tourists 
their 
very 


The jewelry trade, it is unneces- 


and perhaps hundreds of thousands living on it. 
from all over the world 
jewelry. But hitherto the trade 
sketchy arrangements for keeping accounts, while letters 
This meant that there were 


crowd to Paris to buy 


was content with 
were mostly written by hand. 
no copies most of the time, while bills were sent out in 
the same casual As the jeweler must, by his pro- 
fession, be a man of great precision, all this was not of 


The heavy taxation that is one of the 


way 


great consequence. 
most disagreeable results of the Great War has, however, 
The 


past. 


rendered bookkeeping on modern lines indispensable. 
“help-yourself-in-the-till” thing of the 
Typewriters and all sorts of novelties are being introduced 


habit is a 


into the sanctums of the most conservative of jewelers’ 
establishments. 

A curious experiment in the shape of the demonstration 
of the opening of a safe with a blowpipe containing certain 
gases excited much curiosity among the members of the 


Congress. It is likely to bring about a demand for some- 
thing different from metal safes, which are so easily 
broken into. In Belgium a reinforced concrete safe, the 
exact composition of the material of which the safe is 
made being kept a secret, is interesting jewelers and 
bankers. The cwners of the patent state that it would 


take several days for the makers to pierce the sides of the 
safe should the owner forget the combination or lose his 
keys and be unable to get at his valuables. 


: & « 


Waxen Typists for Window Displays. 

The latest thing in the typewriter world in Paris is the 
mannequin. Usually sweetly blonde and got up to look 
exactly like the real thing, she sits demurely behind her 
typewriter. Dressed very carefully, her golden locks kept 
severely in place and her high-neck dress with just that 
touch of severity that a matron would like to see copied 
by the girls in her husband’s office, she is the very pink 
of propriety. Always just about to touch the machine and 
bring it into life, she sits there all day and apparently all 
Like the old soap advertisements, she is a thing of 

Her careless, happy attitude leads would-be pur- 

suppose that working a 
One cannot connect the pretty mannequin with 


night. 
beauty. 
chasers to machine is a mere 
pleasure. 
work of any kind whatever any more than the carefully 
dressed young man free-wheeling down a hill or the beau- 
tiful young woman seated on the bicycle as if it were a 
cloud looks as if he or she knew what exertion meant. 
Sometimes a real girl is employed working the machine 
this is rare. A_ beautifully dressed 


in the window, but 


mannequin does the job just as well and only needs re- 


dressing and freshening up once a week, instead of every 
day. 


People often stop to gaze at the mannequins who are 


seen in the metropolitan railway passages. These sub- 


terreanean ways are used by passengers and by the gen- 
eral public to avoid crossing the busy streets in the capital. 
Sometimes they venture down these subways to seek refuge 
raging This makes the site, from the 


from the storm 


point of view of the advertisement agent, an excellent one. 


In any case thousands of people travel by the metropolitan 
every day, as the fare is only 30 centimes for second class 


and 50 centimes for the first. The franc buys two first 


class tickets, or 10 to the dollar counted at par. With the 
present exchange there are 30 to the dollar at least 


— 


Rouen, France, Good Market for Office Devices. 


Rouen, October 17, 1923 


Cities throughout Europe can be judged by their office 


furniture stores. They are more indicative than perhaps 


anything else in the town. If the typewriting shops are 
handy to the center of trade, neat and clean with evident 
signs of an active business, it may be concluded that the 
Rouen, on the Seine, a 


city is up to date and go-ahead. 


port of considerable importance, as the river is still of 
great width at Rouen, has perhaps the best office furniture 
shops in France. Not that they are very large, but a 
small and well managed shop promises better on the con 
tinent of Europe than a large and unwieldly one, where 
the manager can not be reached without all sorts of 


In the small shop he is easy of access, and 


America! 


formalities. 
does not make the mistake of allowing 
aires to be turned away because the English expert does 


million- 


not understand his accent. 

The 
dressing. Instead of 
showing a certain number of type machines all shine and 
they alter their One 
day there is nothing to be seen but loose-leaf ledgers, ar 
taking way. They all upright, like 
and in this symmetrical but 
rangement attracts the attention of the passer-by 


Rouen shops make a specialty of good window 


following the hackneyed way and 


polish, show windows constantly 


ranged in a stand 
uneven ar 
Another 


blotters. 


trees in groves, 
day it is day-books, another the newest thing in 
Typewriters, held in the 
view. But the 


discreetly background are, of 


course, on spectator is already tired of 


machines and likes to have a change. Naturally the ma 


chines have their turn at the center of the stage. But 


when their week comes round they burst as a surprise 


on the passer-by. ‘That shop has always something new,’ 
“It was fountain pens last week; this week it is 
And he 


one on his coming business trip around France 


he says. 


baby typewriters.” wonders if he doesn’t need 


Inside a shop where office furniture is sold everything 
speaks of up-to-date methods and spick and span goods 

Instead of a weary, born-tired typist, supposed vaguely 
to be copying something, a girl, evidently paid by results, 
is making the machine hum. It would be a very good 
thing to possess one of the brand, says the casual calle: 
Even if an ordinary typist cannot make it “go” like that 
she will be able to do something approaching the speed 
And an order is placed for a ——- . It was not one 


make but all that seemed to be doing a good 


} 
Dusiness ll 


the port. American and French machines and other sup 


plies were going off like hot cakes: office furniture, evi 


+ 


dently made somewhere near, as freights are too dear to 


import it even from another part of France, was selling 


well. Whole show windows were devoted to showing 
some very good models. Safes, too, are in demand. The 
frequent thefts and hold-ups formerly little known in 
France are perhaps the cause of this demand for a better 
safeguard for valuables. In offices the fittings are sub 
stantial and good. Everything is of the latest pattern 


speaking of money to spend on superfluities Business 


must be humming in Rouen generally; otherwise the in 
habitants could not be spending what they ar 


absolutely 


on what the 


French usually consider not necessary. But 


here as elsewhere labor is dear and scarce. Every labor 
1 ( Drie 


aset 


saving appliance that can be discovered is purcl 
clerk with a typewriter and a box of carbon paper does 


the work of three or four prewar cheap “pen” clerks The 




















Ronde,” a kind of decorative writing upon which French 
yookkeepers and others prided themselves immensely, has 
now given place to typewritten script in capital letters. 


I 


Form is being sacrificed for speed and especially in the 


port, the people seem to have caught something of the 


hustle water is be- 


and more sought after, as the railways raise 


British and American Transport by 


oming more 


their tariffs, for the humble barge can never dare to put 
up prices beyond a certain point, and this is why Rouen gets 
the trad 


Big Building Company Organized in Tokyo. 

Che Far Com- 
merce has a report from its representative at Tokyo, Japan, 
company 


Eastern division of the Department of 


to the effect that a huge building construction 


is being organized there to undertake the construction of 


ommercial and industrial buildings on the unit basis, spe- 
cializing in four-story reinforced concrete buildings de- 
signed to withstand earthquake shocks 

The government board, known as the Capital Restora- 
tion Board, is working out areas to be set aside for indus- 
trial and business purposes and the plans worked out by an- 
Reconstruction Board are ex- 


other body known as the 


pected any day. Temporary construction is in progress in 
both 


promulgation of regulations for permanent 


a big way in Tokyo and Yokohama 

Pending the 
structures, however, substantial renewals are halted, Tokyo 
bankers advocate a program of reconstruction spread over 
twenty years and financed principally through floatation 
loans 


of domesti In order, however, to keep the yen on 


an even keel, so to speak, they advise the floatation of 
foreign loans sufficient to cover all purchases made abroad. 


Tokyo Continues’ as Japan’s Metropolis. 


Che temporary shift of 
Osaka following the earthquake in anticipation of the shift- 


Japanese business to Kobe and 


ing of business to those places has now turned in the oppo- 
site direction and everyone with anything to sell is making 
Tokyo his objective, according to reports received by the 
Far Eastern division of the Department of Commerce from 
Paul P. Steintorf. This 


seems to have been due to the government’s 


Assistant Trade Commissioner 


sudden change 
decision to maintain Tokyo-as the capital city and to the 
probability that a good part of the reconstruction mate 
government agencies 
that Tokyo 


commercial center 


purchased through 
this 


position as the 


rial would be 


The consequence of movement is will 


retain its financial and 


Large Japanese and foreign trading firms are 


engaged in rebuilding their Tokyo organiza 


of Japan. 
strenuously 
tions and practically all orders for reconstruction equip 


ment are being placed there. So far, however, most of 


these orders are for relief supplies or for speculative im- 
ports based on the probable needs for reconstruction 

The government’s financial and commercial policies have 
his, with the 


policy of not allowing permanent construction pending the 


not yet been definitely decided. coupled 
completion of new city plans and rebuilding regulations, has 
prevented to a certain extent the placing of orders for mate 
rials for permanent construction. These factors, however, 
have not hindered the purchase of clothing or foodstuffs or 
the miscellaneous supplies of all kinds for private commer- 
cial and industrial undertakings. The only factors affecting 
these purchases were the continuation of the moratorium 
and the 


financing, coupled with the disor- 


\ good part of the 


difficulties of 


ganized state of transportation. finan- 
ial difficulty, however, has been removed by the discon- 
tinuance of the moratorium on September 30, and the im- 
perial decree of September 29, which provided for compen- 
Bank of Japan to the extent of 100,000,000 


yen to be used in covering losses sustained by that bank 


sation to the 


+ 


in discounting bills for customers in the damaged area. 
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‘I, MFG., SHOWING ROYAL TYPE- 


BOOTH OF JOE LES’ 
a SEPTEMBER, 


WRITERS AT VIENN. 


1923 





THE REMINGTON IN BERLIN.—The above halftone shows 
a truck in front of the Berlin office of the Remington Type- 
writer Company, Dorotheenstrasse 24. Under the German em- 
bargo, it is not permissible to ship correspondence machines 
into Germany, but accounting machines are quite another mat- 
ter. The Berlin manager, G. E. Erlanger, recently wrote the 
company as follows: 

“The photos show at the same time some portion of our 
show window. I would have liked to show a display of machines 
in the shop window as well, but ordinary typewriters we have 
not got and the accounting machines we cannot spare for 
even an hour to place in the window, as we have to fill such 
a large amount of orders that whenever a shipment comes in 
we have to send the machines off post haste to the customer 
to mitigate his thirst for accounting machines.” 





HOLLAND.—Amsterdam sales staff and 
show rooms of Blikman & Sartorius of that city, one of the 
foremost Holland distributors of United States office equipment. 
The company maintains branches in all of the larger cities of 
Holland. 


A GROUP FROM 


























FOUR OF THE EXHIBITS AT THE LEIPZIG FAIR FOR 
small adding and subtracting machines, by the Addiator-Gesellschaft m. b. H., Berlin Upper right hand 
Lower right hand 
typewriter ribbons and miscellaneous supplies by Gunther Wagner, the 


fountain pens by Carl Hummel of Heidelberg.— 


picture; Exhibit of Carl Menzel, Coburg, showing small office 


The Leipzig Fair for Office Requisites. 

This special fair was as extensive and attended by as 
many exhibitors as the last fairs have been. The fair build- 
ing, “Jaegerhot,” which accommodates almost the whole 
of the Office Requisites Fair, had every stand rented, for 
the few firms who were afraid of the unpropitious times, 
had been replaced by others. The stands were extremely 
well arranged, the exhibits practically displayed and illus- 
trative of what this industry can produce. There was abun- 
dant testimony to the variety and quality of the manufac- 
tures, whether in the paper trade, the office, furniture 
branch, or the office machine trade, in fact in every line the 
manufactures of which simplify office business and sup- 
This is the tenth time 
that this branch has been represented at the Leipzig Fair 


ply the necessary working material. 


and as in former years it showed an abundance of novelties 
which witness the lively spirit of invention and practicality 
that distinguishes manufacturers in this line. 

Great interest was shown, as ever, in the office machines, 
from the complicated reckoning machine to: the pencil 
sharpener. A new speed typewriter was the “Venus” of 
the Venuswerke in Neugersdorf, the special advantages of 
which are the adjustable reversability, the universal key- 
“Vasanta” 


board and an easy touch. A new model of the 
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OFFICE REQUISITES Upper left hand pictur 


picture Exhibit of the ‘“‘Pellikan’’ brand of inks 


big ink maker of Hanover and Vienna 


requisites 


by the Vasanta A.-G., Dresden had a wheel 
resembles construction of the well known 1 
» 

touch and an almost noiseless action are pt 
other attractive model was that of the “E> 
Company in Berlin 


[ype-printers were also much in evidence 


Limited in Leipzig showed a rotary type-printe 


i 
almost noiseless) The “Spars” Machine Con 


‘Apars” 


feature of which was a new type-setting arra 


den had put up an 


firm, Kommandit Gesellschaft Hoffman & ( 

further perfected their “Freho-Eletro” and 

out a series of these office printing machines 
mann-Rodertalwerk G. m. b. H. in Siegau 
exhibited a perfected quick type-printer, also 
and distributing machines. 
terested in the “Debego” flat printer of the R 
bego Works in Konigslutter, also in the quick 
“Elo” by L. 
printer of the firm Carl Collin in Offenbach a. 


last mentioned firm also brought out a new addr 
chine which had instead of stamped plates, typ: 


that changes could easily be made. 


By a favorable gear ratio of the switch wheel 


type-printer, the di 


Dealers were also 


Osterwald in Dresden and the rot 














or 


Pa 
The Addiator G. m. b. H. in Berlin-Steglitz exhibited the 
“Perplex” Addiator, which is a one-sided addition and sub 
traction apparatus. The same firm, in addition to their 
other excellent reckoning machines, had one for Turkish 
currency A practical small reckoner was that of Con- 
tinental Biiro Reform, J. Bergmann G. m. b. H. in Berlin. 


This invention has solved very easily and simply the prob- 
lem automatically. The machine corresponds to the large 
figures of the present day; can be had to 12 places and with 
a figure complex up to 1,000 milliards. 

At the fair 
letter-folding 
stitchers, 


there were also pencil sharpening machines, 


machines, letter-closing machines, office 


wire stitchers, dictating machines, folding ma- 
chines, copying machines, numbering and paging machines, 
paper-cutting machines, punchers, stamping machines, etc. 
office 
desks, 
roller-shut- 
roll-shut- 


firm of 


There was also a varied selection in the way of 


furniture There were uncommon drop typewriter 
first-class roll-top desks, flat-top writing desks, 
An attractive 


that of th 


ter cabinets and typewriter tables. 


ter cabinet of new construction was 


Max Linke in Breslau, with a register, several drawers and 


a special lockable secret drawer, also an arrangement for 
letter files 

It is naturally impossible to go into detail as regards all 
the exhibits at the fair of office requisites. We may say 
that the buyer found every article represented from the 
simple steel pen to the iron office wardrobe, from the 


simplest sheet of note paper to the most comprehensive 


rything which might be demanded in counting 


register, « 


houses and offices. Almost all these thousands of separate 
exhibits, in so far as that was necessary, have been im- 
proved upon and perfected in such a way as to heighten 


their possibilities of use. 
As the 

office 
} j 


complained of bad business, others were fully satisfied with 


ceneral fair on the whole, so also at the fair of 


requisites, business varied greatly. Many exhibitors 


and value of their orders. It cannot be denied 
that the offic 
Che r¢ 


Rhine districts, Westphalia, Rhenish Palatinate and the Saar 


the number 


requisites fair was not so well attended as 


usual. were neither exhibitors nor buyers from the 


district, owing to the difficulties occasioned by travelling 


from the occupied territory to Leipzig. Foreign countries 
were also not so well represented. Still the attendance at 
this branch fair and the business transacted there. was on 
the whole, satisfactory 


German Office Equipment Makers Well Placed. 


Special Correspondence to Office Appliances. 


Aix la Chapelle, November 3, 1923. 
ALKING about the streets of Aix la Chapelle du 


ing the last fortnight it was interesting to notice 
how many office furniture supply shops there are 
in that fascinating little watering place that is « called 


Paris.” 
Germany has evidently made enormous strides in every 
1914. Owing to the 
able to undersell all 


vers and 


thing pertaining to the branch 


since 


fall in exchange values she has been 


1 


her neighbors loose leaf led 


and many typewriters, 


similar office material of German make are seen in offices 


in Belgium and Northern France. Paying very low wages, 
when reckoned on a gold basis. and getting the material 


from within the Republic, the German typewriter manu- 
facturer has enjoyed an exceptionally favorable time re- 


All the 


ments and shone brightly, a sign of humming time in trade, 


cently machines on view had the latest improve 


as they had not been long enough in the shop to bear 


even the smallest trace of that dowdy look which is taken 
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ts 


on by steel and other metals in damp climates very quickly 
and quite soon enough in a dry place like Aix. 

In the same way paper has been absurdly cheap in Ger- 
people living anywhere in the neighborhood 
have just run over into Germany to get 
Even if they had to pay duty they did much 
than in Belgium. New filing systems have been 
selling like hot cakes. The introduction of higher rates 
of pay, although it is in marks, and the scarcity of workers 
exists in Germany as elsewhere, has created a great rush 


many and 


of the frontier 
in supplies 


better 


for labor saving appliances there. 

Fountain pens and stylos are sold in great quantities. 
Nearly everyone appears to have a couple at least about his 
person 

Considerable improvement has been effected in the ordi- 
nary lead pencil during the war, a softer and better quality 


lead having been produced. Indeed, in many ways Ger- 
many at peace behind the lines has got ahead of her neigh- 
bors who were devastated and invaded. 

The cheap office furniture in Germany, however, is now 


a thing of the past \ll the shops now mark their wares 


I 


in gold marks This makes_them the dearest goods, in 
Europe today The German people consider the mark 
valueless a1 efer to keep their machines to selling them 
igainst a thick wad of milliards. The sudden failure of 
he monetary unit will probably have a disastrous effect on 
typewriting trade for some time to come. Dealers 
lined to me that there was absolutely nothing doing 

ist no eithe their particular branch or elsewhere. 
The recent disturbances have killed whatever little trade 


and there is nothing to be done now but to sit 
still and wait for quieter times. 

ition of the times that in the recent looting 
shops at Aix la Chapelle the wrath of 
ms to have fallen chiefly on the office furniture 
onsidered that it was the most valuable stock 
lhe mob, made up of communists with the lust 


It was an indi 
and pillaging ol 


the « 


rowd see 


for destruction in their hearts, had simply gone through 
the shops, leaving nothing whole behind them. Tables 
and desks were smashed to firewood, filing cabinets were 


reduced to mere fragments of matchwood, although the 
hard wood needed much smashing before it reached that 
state \fter the first disorders were over all office furni- 
ire shops closed down, pulling down their iron shutters 
ind were only at home to customers known by sight to 
those ithir These men were let in by the side door. 
Inside they found the only machines left in the shop repos- 
ing inside safes, fire and burglar proof. On any alert, it 
only needed a hand’s turn to slam the door and the type- 


writer was safe even if the shop were burned down. This 
anxiety to save the typewriting machines has its humorous 
side and shows how much they are appreciated. In fact, 


all business is at a standstill if the typemachine is out of 


order nowadays This new appreciation of labor saving 
appliances was never shown more clearly than during 
these last few weeks. A machine is now as indispensable 
as a pen or a ketknife. Without it the tradesman is 


lost, while the professional man can do nothing at all, 
in guarding the typemachines showed 


until it is in 


T he ~a\lr€ show! 


also that nothing is properly appreciated 


Quentell Adding Machine Organization for Europe. 
The Quentell Adding Machine Sales Organization of 

\cohen Rzn, general manager, have established 

themselves at Damrak 28-30, Amsterdam, Holland. 

The Quentell 342 Madison avenue, New 
York appointed the above company as the general 
distributors of their adding machine for the whole of Eu- 
and the colonies and dominions of European countries. 


Europe, S 


Corporation, 


have 


rope 
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Hints on Portable Typewriter Keyboards. 


Antony Roux, Well Known Typewriter 

and Office Equipment Man of France, 

Reviews and Amplifies Some Suggestions 
Made Several Years Ago. 


Note —Mr. Roux is a pioneer in introducing portable type- 
writers into France and the French Colonial possessions. He 
was among the first, if not the first, to import machines of 
this type into France in 1909, About fifteen years ago he was 
traveling for the sale of the Ideal portable typewriter made 
in Sarony. 

N THE 1915, Mr. Roux wrote a series of 
articles outlining his observations on American methods 
In one of the 
discussion of 


Summer ot 


after an extensive visit to this country. 
papers Mr. 
portable typewriters. 
mercial possibilities of light weight typewriters, and showed 
how German manufacturers had improved on the principle 
their new 


Roux presented 
In this paper he discussed the com- 


which was a 


enameled aluminum frame, constructing 


machines with a 90-character keyboard which by reason 


of an 


of its arrangement responded to almost all the needs of 
languages permitting a keyboard arrangement 
with Spanish, Portuguese and _ Italian 


Before the war destroyed the trade some thirty 


Kuropean 
tor use French, 
tongues. 
thousand of these portable machines had been manufac- 
sold on the European continent. Indeed, the 
Germans had produced up to 1914, 
seven different types of little portable machines, several of 
which achieved appreciable success. Mr. Roux criticized 
\merican manufacturers for not putting enough type bars 
in their portables, since the Latin languages require for 
accents, more keys than are demanded for 
typewriters which write only English. He had no othe 
criticism to offer of the machines and urged 
American manufacturers to undertake the making of light 
weight typewriters which would have all the conveniences 
furthermore of- 


tured and 


themselves August, 


etc., several 


American 


ot those manufactured in Germany. He 
fered to send a bona fide substantial order to any American 
type 
recommended if possible a ninety-six char- 


manufacturer who would produce machines of the 
desired. He 
acter keyboard with thirty-two keys. 

In recent letters from Mr. Roux, the original suggestion 
1915 has somewhat amplified. In 


pointed out and why the keyboard 


made in been these 


letters he has how 
should have the number and arrangement of keys suggested 
In a letter dated July 19 he states that the insufficiency 


of the keyboard on portable machines manufactured in the 


United States ts unfortunately still to be found in most 
machines except the Remington which kept its regular 
keyboard. The others, mostly all of well-known make, 
have twenty-eight keys, representing eighty-four char- 
acters which are insufficient for the needs of Latin 
languages which require many vowels with accents. (Note. 


Since the foregoing was written the Corona Typewriter 
Company, as Mr. Roux of course, already knows, has come 
out with a ninety-character machine which allows for requi- 
site accents commonly used in Latin language countries.) 
Mr.Roux says he still persists in his convictions based on 
fifteen years’ experience that machines having only eighty- 
four characters are handicapped in the French market and 
this handicap with a additional 
keys allowing the adaptation of the machine to the needs 


could be removed few 
of Latin language by eliminating in a large proportion the 
use of the figure keys for accents, vowels and punctuation, 
also the frequent modification of position of certain letters 
causing errors on the part of the operators who are used 
He speaks of machines with 
refers to the Oliver, the last model 


to the universal keyboard. 
double shifts only. He 


of which has ninety-six characters or thirty-two keys. 

Mr. Roux went to Germany prior to the war and made 
arrangements with Seidel & Naumann of Dresden to have 
the Gloria machine made and it is made now. This machine 
answers all the requirements of a typewriter for Latin 
language countries. 

In a letter received last September, Mr. Roux pursues 
the subject still further. If those machines, he says, which 
persist in the eighty-four character models had built ma- 
chines with two or three type bars more which would have 
corrected the mistake made by another American machine, 
they could have made better progress in Europe. That 
mistake lies in the fact that the obliged 
to place the letters “k” on the figure shift so as 
to be able to put in their place the vowels “é” and “é’ so 


manufacturer is 


and “w” 








A LESSON IN THE OPERATION OF THE “GLORIA 
PORTABLE TYPEWRITER GIVEN SOME YEARS AGO 
BY A. ROUX OF PARIS, TO WADYVALEE, THE EAS 
INDIAN FAKIR, AND HIS TROUPE FROM SUMATRA 

frequently used in French Independent of this error, 


which is an obstacle to operators who are in the habit of 
using the universal this type 
bars does not allow the keyboard to be arranged in the 


keyboard, insufficiency of 
proper order for French or other Latin language operators. 
The keyboard having only nine keys in each row, it is 
impossible to place the letter “m” at the right end of the sec 
ond row, as is the case in all machines in use in France, the 


letters running in the follwing order; Q, S, D, F, G, H, 
J, K, L, M. With the keyboard referred to, the letter “m” 
is on the third row, near the letter “n’’ which makes the 


machine less practical when it is necessary to write the 


combination “omp” which occurs is so many words of 


the French language, such as compte, compagnie, compta 


ble, escompte, prompte, acompte, etc. Many mistakes re 


sult when operators attempt to go from one machine to 


another having different keyboards. It would be profitable 
for manufacturers to study more carefully the needs of 
Latin countries, the languages of which are more compli 
cated as regards vowels and accents than the language oft 


Shakespeare. 


Lincoln Typewriter Moves Italian Branch. 
The distributing branch of the Lincoln Typewriter Com 
pany at Milan, Italy, has been moved from Via Monte 
Napoleone 49, to Via Bigli 4. Mr. Carlo Palmieri, the man- 
ager, found it necessary to secure additional space to care 
for the growth of the business. The new location is an 1m- 
provement over the old, and permits of better and more 


effective display. 
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The Outlook For Foreign Sales 


ing an Address by M. S. Eylar of > Elliott-Fisher 
Vanufacturers, b fore a psa of that 

Note.—Mr. Eylar recently visited Europe with a view to 
making himself acquainted with actual conditions t hand. 
During his absence his associates in the National Office Appli 
mce Manufacturers’ Organization “put one over’ by re-elect- 
ing him president of the association for the ensuing year. In 
his remarks Mr. Eylar briefly but interestingly sums up the 
mclusions he has drawn from the facts he learned abroad. 
PON the subject you have assigned me I can make 
just as short or as long a talk as you want. I can 
tell the whole story in one word or I can talk to you 
until you are al! good and hungry. I could say that in reply 
to the question, ““The Outlook for Foreign Sales,’ Good! 
Then I could say better than it was last year, a lot better! 


Then I can take it country and tell you why | 


say that. 


country by 
visited was Great Britain, 
I didn’t know 
rebuilt. The 


Of course, the first country | 
and I had the surprise of my life in 
until I there that 


newspapers haven't satd-anything about it, the 


London. 


visited London is being 


trade papers 


haven’t said anything about it, but they are spending not 


millions but billions of dollars in London rebuilding it. 


went over to Lon- 
Selfridge A 
wouldn’t last 


You know a gentleman from this city 


don a few years ago by the name of good 
shop keeper there said he 


He has been there now about fifteen years 


old conservative 
more than a year. 


and he is in a pretty good position today. He has shown 


the English some new methods for running a retail store. 


One of the things he started off with was the modern 


window, the modern building, the modern store. He 
Marshall Fields’ 


nected a great many years, and possibly introduced some 


show 


copied it after with whom he was con 


shopkeeper couldn’t see it. 
take it. Now they will tell 
has revolutionized retailing in England, 


improvements. The English 
He said the 
you that Selfridge 


and I'll say 


public wouldn't 


that he has—not only in the methods of re- 


tailing, but in the treatment of employes and the whole 
system from start to finish. 
[ think that Selfridge’s store had a lot to do with the 


rebuilding, I mean 
rebuilt, 
modern build- 


rebuilding of London, 
just that. The 


the old buildings being torn down and new, 


and when I say 


whole west end of London is being 


steel structures, etc. 


ings in every respect being erected 
, What has that to do with office appliances? 
Do you mean to tell me that they are 
buildings and put the old stuff back in them? 
I think most that one 


which 


You may say 
going to put up abso- 
lutely modern 
No! Furth 


of the 


1ermore, of you will agree 
prosperity 
and [| 
is a wilder building 
United States, the 
never saw anything like it—block 


blocks, but It has 
tremendous influ- 


foundation stones on our recent 


started was our building boom in this country, will 
say to you that in England today there 
than | 


included. I 


boom going on ever saw in the 


recent past 


after block for miles, not a few miles. 


a tremendous influence and will have a 


business in England. 


ence on your 

Chis building proposition doesn’t apply to London alone; 
it’s the same thing in Manchester, the same thing in Bir- 
mingham. The cities of England are being rebuilt, and 


most cf them needed it. So England is coming strong—an 


entirely different atmosphere than [| found a little over a 
year ago when I was there. 
In France there is a tremendous change. France is busy. 


France has quit depending on the thought that they are 
going to be paid big reparation from Germany and there- 


Company, President of th 


Association of Office 
Vonth. 


Appliance 


Vational 

Body Held in Chicago last 
fore don’t have to work. They are very busy, and business 
France in my opinion should be and is the 
in Europe for office appliances. The 
things about time and labor- 


1S going good. 
best market 


war taught 


today 


them a lot of 


saving machinery, and they are now commencing to put 
those ideas into operation. 
Belgium—a little country—is even going stronger pro- 


France. Belgium is the cheapest country 
to live today. You can get more for your 
money in Belgium than in any other country in Europe. 

Holland is a lot better than it was a year ago—still suf- 
from the inflation they had, but coming back strong. 
all three of the Scandinavian 
Scandinavian countries were 
Switzer- 


portionately than 


in in Europe 


fering 
Che same can be said of 
Holland 


the same 


countries. and the 


largely in boat in the war proposition. 
land may be put in that same class. 

Italy is coming back strong. There is a spirit and a go 
Italy that I never saw there before, even in the 


Italy is a splendid market, ‘worth cultivation. 


ahead in 
pre-war days. 

\ustria I look upon as a country that shows the advisa- 
“When you're broke, go into bankruptcy,” because 
back. They went into bankruptcy and 
placed themselves in the hands of a receiver and it has 
proven to be a success. Austria is coming forward much 
faster than Germany. Of some of what was for- 
merly Austria is now one of the best territories in Europe— 
Czeko-Slovakia. They have been benefited greatly by the 
A great deal of stuff that was formerly made 
in the made in Czeko-Slovakia. What effect 
the settlement of the Ruhr situation will have, I don’t 
they are one of the most prosperous 
markets in Europe. 


bility o! 


they are coming 


course, 


Ruhr incident. 
Ruhr is now 


know. At any rate, 


and most desirable 


Of course, we have all read a lot of propaganda about 
and a good many of us have visited there. I am 
to attempt to settle the whole German situation 
will say this: That the Germans have the 
best fed, best dressed lot of people who 
ever seen. There are two great 
one is gambling in foreign ex- 
and they 


Germany 
not going 
today, but I 
of the 
that I have 
Germany today, 
other is robbing the foreigner, 


appearance 
are suffering 
sports in 
change and the 


do both very well. 


We hav Cc 


Germany. 


heard a lot of talk about things being cheap in 
They be cheap for the native, but not for 
the foreigner, for the “outlander” as he is called. A room 
at the Hotel Bristol in Berlin, which isn't as good a hotel 
as this, would you almost twice as much as at this 
hotel. When I was over there the mark 
was a hundréd million to the dollar. It was easy to figure 
a million marks was worth one cent. 


may 


cost 


I mean in dollars. 


because 
If you went into a restaurant and get out with a bill of 
»f hundred million you were doing very 


less than a couple <« 


well. Of course since then the exchange has changed quite 
a little. The last time I looked it was seventy billion to the 
dollar. Some day when it gets to be about a hundred tril- 
lion to the dollar they will say, “We will redeem all those 


paper marks on that basis.” That means, practically, re- 
pudiation on that very low figure. 

The secret of the fact that Germany is in pretty good 
opinion, is that they have a tremendous 
foreign credit. I am creditably informed by a man who 
ought to know that Germany has gold credits in New York 
of over one billion dollars. I do know this, that the 
Serlin our agent there received an order for 
$20,000 worth of Elliott-Fisher machines 


condition, in my 


today 
day | 
something 


was in 
over 
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New 


a little straw that shows which way the 


and they were paid for in dollars in 
York. That is just 


blows. 


European Market Second Only to U. S. A. 


outlook in 
want to 


wind 


In reference to the European general, you 


that are interested in it, I simply give you this 


thought: That there is a field over there for office appli 


ances for many of us that almost approaches this field in 


the United States of America and it is worthy of most 


careful attention. It is worthy of not only sales organiza 


tion but financial organization, of stock-room organization 


and proper supervision 


} 
ne past 


looked 
usiness as a sort of unimportant adjunct that 


a little of 


Unfortunately, too many of us 1n t have 


upon roreig! 


we could get and could nip it off a little here and 


there, and when we loaded the stuff on the boat in New 
York we said, Thank God we won't hear from that 
again! 

That is f course, the kind of foretgn management that 
won't las Yi ive to give the same kind of sales effort 


as in the U. S. A.; you've got to make the same prompt de 


liveries, and when you think that your agent over there is 
going to carry sufficient stock of machines so that his 
customers won't have to wait for deliveries, you’re kidding 


Antwerp Good Place for Stock. 


Mak ul d that you’re going to have a 
Europe dentally, | am going to recommend 
Ant he e for that. It is a free port, accessible 
frot ear] ints on the Continent; the facilities that 
the Bels ( i vonderful. You can maintain your 
stockr the free ort or outside, paying the duty, 
which is light eve ing that goes in, and the Belgian 


government will refund you a hundred per cent on every 


thir \ then what you reship out of Belgium 
withi ne year after you receive it there 

I say it wonderful location. If your representative 
pre live in Brussels and have his stockroom in Ant 
werp, he can do it about as conveniently as he could have 


his office in Chicago and live in the suburbs. It takes from 


forty t ftv minutes to go from Brussels down to Ant- 
wel ssels is e of the nicest cities on the Continent 
to liv 

Mr. ¢ es is very much interested in the subject of 
enterprise count on the Continent. I had an opportunity to 
look to that quest i little bit in the various countries 
Unfortunately, there are no facilities for making such a 
count noug \ ire interested in the foreign busi 
ness that the ssociatiol might undertake some 
thing in the line of preparing that information. I don’t 
believ« re ever going to get it any other way. I don’t 
believe v re going to get it through the Department of 
Commerce 

The wa ( een assigning our quota in foreign 
countries is “by guess and by God” method, the way we used 
to use in this country before we had the count, assigning 
the quot the man instead of on the territory, really. 


I would like to leave with you this thought, that the pos- 


sibilities of business in Europe in all countries are good. | 
don't Great Britain does place a duty on office 
appliances, that won't shut us out because we all know from 


past experience that when they place a duty of 10 per cent 
uct, all we have to do is to raise the price 15 
That 


most of them it isn’t a question of price 


on oul 


per cent and we've got it covered. is what actually 


happens and 


of the articles so much as it is a question of what it will 
save, and believe me, since the war the business men of 
Europe are awake to time and labor and money saving 


devices, and that is what we are all interested in. The war 


did more to 


promulgate that idea of the adoption of time, 


could have done 


labor and money saving devices than we 


in a hundred years, in my opinion, in forming the mind of 
the average conservative European on that subj« 

So I look upon it as a field that is ripe, that 1s worthy 
think it difficult 


of your very best thought. I will be very 


for you to go too far on the subject. I am not at all sure 
that many of us cannot duplicate our domestic business 1f 
we look after it right on the other side. 

MR. DUNLAP—Mr. Eylar, I’d like to ask you 
think about Americans manufacturing in Gern aving 
factories there. 

PRESIDENT EYLAR—I remarked a while ago that I 


am not going to attempt to settle the German question. 
Your guess is as good as mine. My advice ) anyone 
would be, at the present time, Go slow on any money you 
put into Germany! In my opinion one of tw gs is 
going to happen in Germany) Either they will make some 


arrangements to pay their debts as they exist at the present 


time under the Versailles Treaty, or they vw split, 
Germany will be split into four or five pieces 
[here is no question in my mind but what the will 


probably have civil war in Germany. A lot olitics, 
diplomacy, all those things enter into the situatio1 Che 
situation as it exists largely is this: In certais rtant 
cities like Frankfort, they are scared to death r fear the 
French are going to occupy the territory n | i é they 
are scared to death for fear the Germans aré¢ ome 
again, and I heard it from many, many tmportant rces 
that it was the opinion in Germany that inside of t years 
they’d have another go at France. That is the ng in 
Germany today, that is what they are looking to rd to 

[ am firmly convinced that if Germany shoul plit up 
into tour or five pieces, France would be willing aive 
all reparations. France is simply afraid of wl Get 
mans will do to them in the future, and that the 
basis of all France’s actions at the present time 

Of course, France hasn't paid her debt to E1 1 and 
the United States because she wants the hel, gland 
and the United States in collecting from the Gert Chat 
is all there is to it. France 1s pertectly al het 
debts and is perfectly willing to do s t ga 
diplomatic game of having us and Engl em 
collect from Germany. 

[ know, Mr. Dunlap, that a number \ on 
erns have taken on factories over ther [ 1 ts a 
eood idea to go slow on that proposition ecau t thing 
is not settled enough. As I| told you, when | lett | many 
the mark was a hundred million to the dolla e other 
day I looked at the paper and found it was seventy billion. 
Over there the commodity price goes up a little than 
he dollar. That means that you are paying «man 
thirty-five billion marks a day I conceive that n you 
ittempt to cut that number of marks re the 
value of the mark, you're going to have a vith 
that workman. 

Assuming that today you are paying him a1 lent to 
fifty cents. It would be thirty-five billion marks a day, 
ind you say to him, “Beginning next Monday your 
pay is going to be twenty billion marks,” you're ¢ g to 
lave an argument with that gentleman. 

When the period of deflation comes, whi ome, 


regardless of what form it takes, you are going to see all 
kinds of labor trouble in Germany. Therefore, I say, go 
slow on manufacturing in Germany. 

[ will give you another angle. Two differe: anu 
facturers of German office machinery asked me nsider 
the proposition of manufacturing their machines in this 
country, that manufacturing conditions were rapidly becom 
ing so difficult in Germany that they thought they couldn’t 


continue manufacturing their products there. 
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M lation to a a sidering MR. DUNLAP—Thank you very much. 
ul f Germany is, Go slow! MR. EYLAR—Are there any other questions? 
MK ) \P—In France would vou re mend a Overhead Has Been Cut. 
ral rganization or selling rough a dealer where MR. A. W. SHAW—Would I be presuming if I sup- 
thev pa llars in New York: ported that to a certain extent? It seems to me that from 
PRESID NT EYLAR—Why pick out France y inquiries over there, the three phases are of great im- 
em TINT. A P.cBeranion Ghee abu thet the Gane fe soing  Portance—first, that to a greater extent than the American, 
hn thee 5 ‘f thew deat secelve the renéeations the English business house has liquidated expense. The 
- i English business house, by and large, has adjusted itself to 
Franc Is "Best Gamble. lume of business and has made cuts in overhead so that 
PRESID EYLAR—Nothing to it! It may go eyen « he business they’ve got today they are making 
will never be on a par w e mark. come sort of a profit 
elieve int to gamble on foreign exchange today, England Stabilizing Business. 
the best you can make is the frat France is all he second point, there are not many bad concerns in 
. 3 ing back ie hands of the nks now. They have been pretty well 
As id of orga it ovet ere oth have liquidated [The point now is that the business of England 
their t if vou can ge ea good dealer remains in the hands of the most efficient. What are the 
ho w our plans that you lay yr him uence n the most efficient? It is the influence of 
| according to your S iption, | what 1 might call the Selfridge school. There is a 
k as good as vou can ge Of course, Renaissance in England toward aggressive business. The 
opening a inch office there olves nfluenc Selfridge and the influence of a particular type 
xatior t of reports it the Government requires \f advertising agent and the influence of the Canadian and 
t difficult for a ‘reign corporation to \merican who are now very high up in the affairs of many 
, ey organize French comt which concerns has been such that England is begin- 


Conditions in the German 


M. 
dlv at of Ge industry 
re adapte d to tl United States North 
\1 { the office neces industry—and no 
er, membered that the rst impulse in pro 
a4 ( Saving Is and 
ess and gove ( ( es © en to 
) This is like se eas é if it 
it industria ( yim \merica 
( nto ap r ce it ) 
viously Europe tha en the 
{ e such de t l alter 
e German Empire 
Hamilton’s Foresight. 
Hanilton had submitted to ( oress a 
791 and demanded the , Han oat 
( ' r ] ‘ ‘ cle ‘ 
dustrial 1 oly, Ame ita 
\ erical ¢ oO ( i 
American Inventive Genius. 
ss arose and demanded +} 
labor be effected even 
| ties, but at the same time ind here 
social factor in this deve ) to 1 
nd appliances which would release the 
siness 1 is assistal ts tron rout ( 
re or ly strain, and, adapted at the same time 
to the sg American business life, combi quicker 
rk wit nd neat execution and with the greatest 
ree ol Che American “Taylor Syst or i 
ising f ity of the worker by improved employ 
ent used and the exclusion of all superfluous 
or, whi present being investigated by the indus 
es of al ntries, must have sprung up from a similar 
Oss y the inventors who created the first type 
ind other machinery and appliances. 
| have stat above that hardly other branch of in 
lustry is more typical of America than the office appliances 
ndustry but at the same time it must be admitted that no 


} 


sell. 


iously 


Office Appliance Industry 


5 ry 1} 


( a 
and works more internationally than 

e Ge Germany willingly receives all progressive 
ideas of d fi the outside, with the results thereof, but 
s als offer products which are worthy of considera- 
tic Whoe sits the fairs at Leipzig and there in- 


pects the products the office appliance industry, or who 


isited the general office appliance exhibition which took 
place in April of this year at Berlin, which will probably be 
rep xt yi must certainly acknowledge that pro- 
d ime | labor-saving machinery and appliances 
ve not been idle during and after the world war and have 
ro inventive and organizing intellect on 
pat erceived as one which can alone bring success. 
Exhibitions Were Successful. 
ss has not been wanting and has been proved 
by the above mentioned exhibitions. The General Office 


\ppliance Exhibition must assuredly have impressed every 
an admirable section of the world 


tne tact tnNat 


him, proving what spiritual and social 


er sente 
effects the technic of office development has exerted upon 
s a e de ment of the business man generally. 
re s the a bright outlook for the future. It 

t Y en repeated that the technical status of 
G dus S strong, active factor in the present 


economic life, which was so much 


conc ( Lerman 

she the consequences of the war and by conditions 
rising thereafter. And the spiritual impulse behind the 
technical capacity must still be adapted to international 
markets The American office appliances industry is not 


here y 


de sired 


at all, but rather given a fresh impulse to 

progress. We are, anyhow, of the opin- 
the German acknowledged mostly without envy 
foreign origin, two great nations not 
political contrast of interests, but closely 
of economy, should in future attract one 
gravitation. Cooperation between these 
without a treaty would be profitable to 
g a third one. 


urther the 
agevices oO! 


connected by ties 


another by natural 


two nations even 


both without hurtir 


Continued on page 137.) 
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A “Service Train” in a Michigan Stationery 
Window. 

[he accompanying display pictures a clever arrangement 
recently shown in the windows of The Office Supply 
House, 119-121 East Cortland street, Jackson, Mich. This 
train was known as the Service Progress Special and in 
advertising in local papers showing a picture of the window, 
it was described as a trainload of efficiency for typists. 
Chis “railroad train” was made entirely of supplies taken 
from the store. Painted on the window at the head of the 
train was a regular railroad crossing danger sign, “Stop 
Look, Listen.” The boiler of the engine consists of four 
Vulcot baskets, nested; headlight, glass paper weight; 
chimney, dozen box of 1060 erasers; bell, bottle of Carter’s 
paste; whistle, Eclipse inkwell and pocket pencil sharpener; 
bellcord, Gem clips; cowcatcher, Royal typewriter, No. 342 
pencils forming the ribs of the cowcatcher; running board, 
National blank book; underframe, half gross boxes of No. 
342 Eberhard Faber pencils and half gross boxes of No. 
1087 Eberhard Faber erasers. Upper part rested on clip- 
board and boxes of Dennison No. 2 transparent tape 
Wheels are of Kraft gummed paper tape. Drive shafts 
were made from Rand’s Makurown index tabs. Pistons 
were paper telephone scratch pad rolls. The top of the cab 
was a National payroll book. Cab windows, black metal 
book ends, while the cab was supported by the following 
Boxes of Webster's carbon papers, Carter’s show card 
colored ink, boxes of Carter’s ink and bottles of Cico paste 
resting on clipboards 

The tender consisted of two large black metal cash 
boxes for the body. The upper part was made of boxes of 
bank pins and Spencerian pens, coal, bottles of Carter’s 
black ink; wheels, small Kraft gummed tape rolls. The 
entire tender rested on a clipboard. 


The couplings between all cars were bull dog clips. Other 








TWO OF THREE WINDOW DISPLAYS SHOWN DURING 


DOW DISPLAY SHOWN IN THE WINDOW OF THE OFFI( 
entirely from articles in the regular stock. It attracted much 


attention 


i ee » -« Ore | 


Oe wt & eek Or 





‘E SUPPLY HOUSE OF JACKSON, MICH This trair 
and comment. 


couplings were Dennison’s metal paper fasteners 


Cars were 


four in 
typewriter, the second a Victor adding ma 


number, the first one bearing 


h: 
line 


> 


a Corona typewriter and the fourth a Remingt 


typew 


riter. 
The fifth car bore a Y and E cardboard box 
A. The ladders to top of car were Ge 


Style 


brakes, No. 


ning 


board, 


1080 Eberhard Fal 


Shaw 


memo boc 


gummed tape rolls. 


The cars 


eT circular erasers 
»*ks: wheels, smaller 
all rested on a 


board, with four small clipboards on top, and four ¢ 


ink bottles underneath. 
1080 circular erasers upon end of Dennison paper fast 


Two brakes on each car wet 


The caboose was all in red 


The top of the 


of a Shaw cash book resting on Esterbrook, pen . 


roof, Webster’s Star Brand red carbon; body of « 


box of verticai file pockets, No. 1516 C Northwester 


Goods Company. 


This file was surrounded by Shaw 


cash books No. 768 opened up around file and held 


by Eberhard Faber rubber bands; floor of caboose, 


ster S 


tar Brand 


carbon 


paper 


board: caboose steps, No. 104 


ing on 


Dennison 


paper 


faste 


box resting on large 


Eberhard Faber eraser 


ners bent into stej 


caboose stove pipe, a bottle of Carter’s check-writi! 


caboose platforms, rear and front railings, Esterbroo! 


No 


with gem clips and 


brake; 


whee 


Is, sma 


The entire caboose 


ll 


1080 


rolls of 


rested on 


Eberhard Faber 
Kraft gummed tape 


large and small 


The switchman’s lantern on the rear of cabooss 


ota pie ce of cork cut to lantern shape and filled wit! 


id black Moore 


red at 


lantern 


handle 


map tac 


1 


ks, with gem Ips 


The track consisted of wooden office rulers 


Che 


ties were 


pencils. 


LOOSE 


LEAF 
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TIONERY COMPANY OF CHICAGO. 


dozen 
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of Eberhard Faber 
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A Calculating Machine of Sixty-Eight Years Ago. 

Office Appliances recently received from N. J. Frezelle, 
Wexford County Council, Fortview, Wexford, Ireland, a 
page from the London Illustrated News of June 30, 1855, 
bearing a picture of Messrs. Scheutz’s new calculating ma- 
chine. The cut is here reproduced, also a detail cut show- 
ing the explanatory model. 


On the same page there appears a picture of McConnell’s 





which any number of sharp stereotype plates can imme- 
diately be produced ready for the ordinary printing presses. 
At the usual rate of working, 120 lines per hour of argu- 
ments and results are calculated and actually stereotyped 
The machine which has been brought 
to England by Messrs. Donkin has been kindly shown and 
explained on several occasions to yarious scientific persons 
at the rooms of the Royal Society, by Mr. Gravatt, F. R. S. 


ready for the press. 





DETAIL MODEL AND COMPLETE SCHEUTZ CALCULATING MACHINE 


express locomotive engine for the Paris Universal 
Exhibition. 

It is stated that “the calculating machine which has cre- 
ited the the 
of Messrs. George and Edward Scheutz of Stockholm and 
s called 


table not requiring more than four orders of differences to 


great interest in scientific world is invention 


by them a tabulating machine. It calculates any 
fifteen places of figures and stereotypes the results to eight 
places of figures with proper correction for the last figure, 
vesides five places of figures in the argument. The whole 
machine was about the size of a small square piano. 

“The calculating portion of the machine, as appears in 
the front of the drawing consists of a row of fifteen upright 
steel axes passing down the middles of five rows fifteen 
each row of silver-coated numbering rings, each ring being 
supported by, and turning concentrically on, its own little 
brass shelf, which has a hole in it sufficiently large to allow 
the steel axis to pass through without touching. Round the 
ace of each ring are engraved the ordinary numerals, one 


of which appears in front at a time; and the numbers shown 


in any horizontal row of rings are read as in ordinary 
vriting The first row shows the resulting number or 
answer to fifteen places of figures, eight places of which 
the machine stereotypes. The second row of rings ex 


yresses the first order of differences, if necessary, to fifteen 
the third, fifth 
rings similarly show the second, third and fourth orders of 
Any to 
vith any numbers expressed according to the decimal scale, 
as the number 98654321056789; the 
%§ which, if the 
changing two perpendicular 


laces of figures; and fourth and row of 


ifferences row can be made show and calculate 


figures 
Or 


such first eight 


stereotyped. 
of 


in top row, would be 


rings) it 
the 
o! 


by smply rows 
an show and calculate with numbers expressed in 


and decimals 
such as 87 deg. 43 min.; 24,687,356,402 sex 
if it appeared in the upper row of rings, 
degs. 43 min. 24.69 sec. 


sexial system—degrees, minutes, seconds 


, which 


be 


ond 
result, would 
stereotyped 8&7 

“The proper argument to each result is also stereotyped 


Nothing 


hgure-rings to 


the same time and in its proper place. more 
differ- 


from the proper formula, and place a strip 


s required than to set each row of 


neces calculated 


if sheet lead on the slide of the printing apparatus; when, 


by turning the handle (to do which requires not so much 
power as can be exercised by a small turnspit dog), the 
whole table required is calculated and stereotyped in the 
lead. By stereotyping in the lead is meant that the strip 


of lead is made into a beautiful mould, from 


stereotype 


18 


the following are the details of the explanatory model: 
A is a shaft on which are fixed the stages or platforms B. 
CC are circular rings on which the indices appear; these 
rings are in no way attached to the shaft, but are worked 
by the trigger-pieces (DD) which come into gear with the 
cogs (E) at the time when the revolution of the shaft brings 
the tail-piece (D) of the trigger (D) in contact with the 
(G) upon the lower ring. It will be seen 
that, if the shaft still revolves, it will give motion to the 
ring and produce the index required. The circular ring 
(C) has upon it a projecting piece which, when a carrying 
is required, throws out the switch lever (H) 
a beautiful contrivance, not shown here, produces 
the required carriage. It would occupy too much space to 
give a complete idea of the machine; but what has been- 
given will convey to the reader a general idea of this beau- 
tiful invention. The machine is consigned to the care of 
Messrs. B. Donkin & Company, engineers, London.” 


rising piece 


operation 


and by 
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A MESSAGE ON THE “GLORIA” PORTABLE FOLDING 


GEISHAS OF YOKOHAMA TYPING 


TYPEWRITER 
France 


Photo by Courtesy of A. Roux, Paris, 
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CARTOON INSPIRED BY CHAOTI 
SITUATION IN GERMANY This was 





long ago in Liistige Blatter, under the sig ] 
artist, W. Weiner It bore the following leg i 
Cc. P. FORDYCE,. DISTINGUISHED AUTHOR ANI) the German is nothing more than a walking t 
EDITOR, USING A REMINGTON PORTABLE IN CAMP machine.’’—Reprinted in La Revue du Bur 








DISPLAY SHOWING USE OF MANUFACTURERS’ DEALER HELPS DURING PENCIL 
WEEK, AUGUST 27 TO SEPTEMBER 3.—Cut by Joseph Dixon Crucible Compan) 








Pave 43 OFFICE APPLIA 


December, 1923. 


NCES For 











c= s fer 


y A A ee ee 





, = Z 
4 STUNT THAT WON.- 
ersoll Pencil and “The Printer’s 

resembled Wesley 3arry Right 


Warner 
viewing 


Devil a 
Crowds 


Ing 


A Combination Stunt That Interested Crowds. 


Ingersoll Pencil People Tie Up with the Warner Screen 
Classics, the Movies, and the Farnham Printing & Sta- 
tionery Companv. Minneapolis, in a Stunt Which 
Blocks the Streets. 





HE possibilities residing in a legitimate hook-up be- 
tween a nationally distributed specialty, a local movie 
10use and a local dealer have been exemplified in a 


ittle chapter which has recently been added to sales promo- 


tion history by the producers of the Ingersoll pencil in co- 


operation with Wesley Barry, the freckle-faced kid of the 


movies, starring in Warner Bros. Screen Classics, the 
Strand Theatre and the Farnham Printing & Stationery 
Company in Minneapolis. 


Che 


of publicity was that 1,600 boys got out bright and early one 


result of this tie-up of different interests and avenues 


Saturday morning, formed into a parade four blocks long 


and marched through the heart of the city headed by a 


nd and police escort, carrying banners exploiting the oc- 
and ending up with a special matinee that filled the 


casio1 


Strand theatre with the greatest number of boosters that a 


national product, a local store and a movie theatre could 


ever hope to enlist, and then sent them home and to school 
word-of-mouth testimonials 


Farnham’s and 


are a high class, enterprising stationery 
rinting house in Minneapolis who feature Ingersoll pencils 
prominently among their lines. The Strand theatre had 
booked a feature film, “The Printer’s Devil,” in which 
Wesley Barry is the star. A few months ago, W. H 





Top—Farnham Printing & Stationery 


Datei NT Pareeeaien 


er .- MT ITs 
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Window 
Lower 


Company 
n Classic 


Windows. 


Display Advertising the 
Bros left—The five boys who 


the 


acre 


Farnham 


Ingersoll, president of the company which makes the Inger- 
soll pencil, and for many years the merchandising engineer 
who intrenched the Ingersoll watch in its market, arranged 
to have Wesley Barry use the Ingersoll pencil. Subse- 
quently he received a flattering recommendation and testi- 
monial from “Freckles” which has been extensively pub- 
lished in national magazines ever since. 

Farnham’s, the dealer, and the Strand, the theatre, saw 
a chance to join hands and pull a stunt that would make 
the whole town talk and bring immediate business besides. 
They decided to hold an extra performance for boys only 
on Saturday morning before the regular opening time of the 
This was outside of school time and did not in- 
terfere with the theatre’s schedule. The theatre furnished the 
performance. The dealer advertised the special performance 
for three days before it was given, using much more liberal 
space than a theatre ordinarily uses to exploit its entertain- 
ment, thus calling wide attention to the “Printer’s Devil,” 
which the Strand was continuing to show for a week after 
the special performance with which it opened. 

But the thing which gave the play, the theatre and the 
dealer the widest publicity was the manner in which the 
whole thing was staged. Farnham’s advertised, inviting all 
the boys of Minneapolis to see the show, the only require- 
ment for a ticket being ten old wooden pencil stubs. This 
they linked up with their Ingersoll pencil exploitation by 
explaining the advantages of the Ingersoll over the old 
Tickets for the special performance were 
obtainable on these special terms only by bringing the old 
pencils to Farnham’s store before the show Saturday morn- 
ing. Besides the newspaper announcements, handbills were 


theatre 


types of pencils. 
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passed out at the larger schools on the days preceding the 
event and the theatre threw a special slide on the screen at 
the end of each regular performance. In addition to the 
free ticket, souvenirs and several prize contests were of- 
fered. Prizes of Ingersoll pencils were offered to the red- 
headed, freckled boys who looked most like Wesley Barry, 
the audience to be the judge. Similar prizes were offered 
for the boys declared to be the handsomest, the fattest and 
the skinniest. The Ingersoll Company supplied the pencils 
as prizes, also a souvenir cap and a souvenir notebook for 
every kid who responded. It also furnished the banners for 
the parade. 

Business houses all over town began to call up Farnham’s 
the day the first announcement came out, asking what in 
Sam Hill they were trying to pull that made the kids scour 
their offices for stubs of old pencils. The opening for sales 
of the Ingersoll pencil in these offices was thus created. 
The theatre, too, reaped the benefit of all this energetic pub- 
licity. Farnham’s, of course, had a great display of Inger- 
soll pencils and souvenirs in their windows. Perhaps what 
caused the most attention were the empty waste baskets 
properly labelled and ready to receive the thousands of pen- 
cil stubs that young Minneapolis was busily digging out of 
desk drawers and to bring in exchange for theatre tickets. 

Naturally, the newspapers commented on the novel affair 
both in their amusement, school and juvenile columns, and 
afterwards showed photographs of various features of the 
affair such as the fat boy prize winners, the doubles of 
Wesley Barry, the good lookers and the parade. 

Saturday dawned bright and cheery. The sidewalks were 
blocked long before the store opened. It was a welcome 
sight to the Farnham people, to the Warner Brothers’ rep- 
resentative who was on the scene to observe how the plan 
operated, and to the Ingersoll representatives who were 
there for the same purpose, to see crowds of smiling young- 
sters converging from all directions with their hands full of 
pencil stubs. 

Over three hundred kids had assembled before eight 
o’clock. As soon as the store opened special parade hats 
with Farnham, Strand and Ingersoll publicity on them were 
distributed together with regular tickets to the show, and 
the boys were informed that another souvenir would be 
given out at the theatre. Soon after eight o’clock the band 
appeared and entertained the youngsters while the crowd 
was forming. Standards and banners which had been pre- 
pared in advance were given to the more stalwart boys to 
carry. They bore such legends as “Farnham’s—Minneap- 
olis’ leading printers and stationers”; “We’re going to see 
Wesley Barry and his Ingersoll pencil at the Strand’; and 
“Wesley Barry don’t carry no knife; his Ingersoll pencil 
needs no whittling.” At the head of the parade was the 
now celebrated “deadly parallel” bearing “The waste of a 
wooden pencil and the economy of an Ingersoll automatic.” 


The newspapers had announced that the party would 
leave Farnham’s at nine o’clock. Promptly on the minute 
the band led off and the guests were formed into a column 
four abreast. A course for the parade had been arranged 
the preceding day with the police, and it covered all of the 
downtown district of the city. 

It was a sight worth while to see these 1,600 youngsters 
stretched out into a parade about four blocks long, all 
wearing their Napoleon hats and bound for a good time. 
Numerous photographs were taken of the parade at the va- 
rious corners and again in front of the theatre as well as 
inside. The police reported that they had never had a 
more orderly or better handled crowd. Good nature was in 
the atmosphere. There was no boisterous crowding either 
at the entrance of the theatre or inside for seats. 

As soon as the crowd had been seated Mr. Brown, man- 
ager of the Strand theatre, welcomed the boys, told them 


the theatre was theirs for the performance, that there was 
no restriction on cheering and applause. The youngsters 
showed their appreciation by raising the roof. Mr. Brown 
then explained that Farnham’s and the Ingersoll Company 
had arranged this special performance and introduced Mr. 
Walker, vice president of Farnham’s, who suggested that 
they start proceedings by singing “America.” The organ 
struck up music, the audience arose, and never did 1,600 
young throats more heartily enter into the singing of this 
anthem. Immediately following this a short humorous reel 
was run off to entertain the crowd, and then the prize con- 
test was staged. 

First, five Ingersoll pencils were offered to the five 
youngsters who most resembled Wesley Barry. At this 
point the grown-ups were refreshed by an insight into the 
boy psychoJogy. It seemed as though half the house tried 
to crowd on the stage and as though every boy’s ideal was 
to resemble Wesley Barry. First, all those who were not 
redheaded and freckled were weeded out and sent back to 
their seats. Then the rest were stood up in line on the 
stage with the spotlight thrown on them, and in the good 
old fashioned way a handkerchief was held over the head 
of first one and then another and the cheering of the audi 
ence determined the winner. It was conspicuous that the 
audience was fair and discriminating. 

When the five boys had been picked out, they were given 
pencils and photographs and the next group of the contest 
was staged. By this time the management had learned that 
it was best to station judges down the aisles to prevent boys 
who had no chance of winning the contest from going on 
the platform. The second contest was for the handsomest 
boys. Even a mother could have seen that some of those 
who would have become candidates had misjudged their 
fitness. After that only those whohad a reasonable show were 
admitted to the platform. The remainder of the contest for 
fat boys and thin boys was quickly run off to the glee and 
satisfaction of the audience. Throughout a spirit of manli- 
ness and fair play was predominant. 

Finally, the great occasion arrived. The “Printer’s Devil” 
announcement was thrown on the screen. Wesley Barry’s 
popularity with young America was attested by the volume 
of cheers that greeted the announcement. As the reel be- 
gan to run the audience quieted down and took in the play, 
and it was a reassurance for the future of America to note 
how healthy are the instincts of its youth, how soundly 
wholesomeness was approved and how decidedly unpopular 
were greed and stealth. The great moment for the boys 
was when Wesley Barry seized the shotgun and went out 
singlehanded to capture the robbers. What excitement and 
what suspense pervaded the very atmosphere of the house 
and what cheers and satisfaction when he came marching 
into town, the robbers before him! 

All too soon the show was ended. Some boy yelled, 
“Three cheers,” and they were given with a will. Several 
little fellows timorously came up afterwards and _ said, 
“Thank you, mister.” 

Back into the daylight went the kids, 1,600 talking adver- 
tisements; first, mixing with the crowd, causing comment 
and attention by their paper Napoleon hats, and finally 
filtering out and disappearing home to lunch. The talk, 
nowever, is still going on. 


A. W. Baxter Convalescing. 

A. W. Baxter, connected with the Chicago sales staff of 
the National Blank Book Company, is making rapid recov- 
ery from an attack of pneumonia. His father and mother 
came from the Pacific coast in November when they learned 
of his illness. In late November A. W. Baxter was able to 
be up and around the house, but the physician did not per- 
mit him to go to the office. It is expected that he will be 
back at work before December grows very old. 
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THE LOWLY PEANUT HAS ITS INNINGS.—The other day 
Rensselaer colleges at Troy, N. Y¥., an event of much local inter 
ized this interest by arranging a window display showing the 
spectators, all made out of peanuts with faces painted on them 


Taking Advantage of Local Events. 


he stationer is one of those men who usually prides him 


self in keeping abreast of the things which are interesting 
the community in general. An example of this is to be found 

the accompanying picture, showing a timely little bur 
lesque on the recent football game between Stevens and 
Rennselaer, said to be the two largest technical scnools 
in the United States. This window display was shown in 
the windows Paul D. Owen, office equipment dealer of 
Troy, N. \ rhe entire enrollment of the Stevens College 
ime to Troy for the annual football game and during this 
time the miniature iootball team was featured in the win 
dow he different pieces of the set imitating players, 
rooters and spectators were made of peanuts and a regula 
tion miniature football field was arranged. 


The Portable Beautiful. 
ton portable typewriter of distinctive character 


A, 


has been produced by the Remington Typewriter Company 


Reming 


command and is now in use by several royal families. 








LUXE 


REMINGTON PORTABLE DE 


This Remington portable de luxe is beautifully finished 


ivory tone enamel, with a special case made of high 
grade leather and attractively lined 
The reception of the portable de luxe on the other side 


TT 737 ft bis 
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no RE bet 


between the students of Stevens and 


there was a football game 
est. Paul D. Owen, a dealer in office equipment at Troy, capital- 
gridiron, the players, rooters for the respective colleges and the 


Everybody who saw the display went away with a smile. 


was so enthusiastic that the Remington Company decided 
to place it on the American market. A limited number are 
now on sale at $75 each. 


In the cities throughout the United States where the port- 


able de luxe has been shown it has won much admiration. 
The Remington Company will send the machine to the 
home for inspection upon receipt of request. 











S.—In one of 
Fontaine Fox not long 
was pictured so enormous 


PENNA 
the cartoons by 
ago a pen 
that it had to be 


GIGANTIOSU 


suspended from the 
ceiling over the desk of the user by 
block and tackle, the owner being one 
of those who cherished a passion for 
the largest fountain pen in captivity. 
Mr. Fox’s vision must have been pro- 
phetic, for here we behold a pen so 
formidable in size as to require the 
united efforts of two people to operate 
it. We are reminded of the time when 
Andy Gump was discovered carrying 
the hall clock through the streets. A 
friend asked him why he didn’t buy 
a watch. The pen in the accompany- 
ing picture was shown at the Adver- 
tising Exposition in New York not 
long ago. The Misses Margaret Mur- 
ray and Julia Krumm are discovered 
in the act of writing an invitation to 
the public to attend the exposition. 
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New Base for Sengbusch Inkstands. 

A new kind of inkstand base has recently come upon the 
market. It is made of flexible, medium hard colored rubber 
and is called the “No-Mar,” taking its name from the fact 
that it will not mar even the finest of polished surfaces. 
These new bases are of handsome appearance and are 
easily cleared even from inkstains. 

These bases are made in olive green or brown, harmon- 
izing with any style of color of furniture. Special colors 


may be had on order. There are three general styles to 








RUBBER 
SENG- 


TYPES OF “NO-MAR"’ 
I 


2S DESIGNED FOR 


for one inkstand in 


(A) 


the center with pin cup on each side; (B) for two inkstands 


fit all Sengbusch inkstands, viz., 


with pin cup in center, and (C) with one inkstand in center 
and no pin cup. 

The ‘“No-Mar” is being marketed by the Sengbusch Self 
Closing Inkstand Company of Milwaukee, Wis. 


A New Stenographic Pencil. 

A. W, Faber, Inc., 
out the Castell stenographic pencil as a new and honored 
Castell 
scientific 


of Newark, N. J., has recently brought 


member of the line. 


several years of research. It is a product of 
chemical and physical investigation of processes and manu- 
facturing possibilities. 

It is said that deep black lines may be 


perfect ease and that the 


obtained with 
pencil at the same time has ex 
treme wear resisting properties, even with the finest point 
stated, have entirely 
thus 


been 
enabling the 


All foreign substances, it is 
eliminated. It is round, 
stenographer to take dictation for long periods without 
made in three degrees: HB, 


H, hard. 


small and 


cramping her hand. It is 


hard and black: F, firm, and 


This pencil is the result of 


Improvements in Peters Adding Machine. 


It is stated that several minor refinements e recently 
been made in the Peters adding machin tured by 
the Peters-Morse Manufacturing Compa: N. Y. 
It is stated that these refinements tend to 1 t ma 
chine more serviceable and to present a great 1 to 
the user. The ten-inch carriage has been 1 by a 
wider carriage taking a 12%-inch sheet \ ft lating de- 
vice has been installed, also a six-inch removabl irriage 
for deposit slips and for general use requiri! paper. 
Narrow and wide rolls are also availabl hable 
paper holder has been discarded for a ne holder 
permanently attached to the carriage and taking 
narrow and wide rolls ‘here are no loos et it is 
easy to remove the paper rolls. A new pay nda 
combination paper guide cutter, releas: e also 
been added to the machine. 

The intimation in the item on page 84+ November 
issue that the Peters-Morse Manufacturii n had 
perfected a new machine was errone use the 


machine has been on the market for a le length 


of time and has recently received som: prove 
ments. It is not a new machine, but o1 eved 
an enviable place on the market 


A General Utility Computing Machine 


Illustrated herewith is the Type-Adder, s lied 
the Woodstock typewrite! Phe Ivy \ rat 
tically a new machine to the industt ment 
for the Woodstock typewriter has be t t just 
recently The Type-Adder is now | the 





ATTACHED 
TYPEWRITER 


THE TYPE-ADDER 


WOODSTOCK 


Underwood, Royal, Remington and Woods riters 
and its function when attached to the ty ter is to 
perform vertical or horizontal additions mber 
of columns any place on the paper and t tuation 
as desired. It adds horizontally as we tically, 
making three column work, debits, credits a totals as 
easy as typewriting. As a matter of fact it dd in 
any number of columns. 

It has a direct subtraction feature and ttached 
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the typewriter it does not interfere with eration found to be necessary, and sorted in the order 
the machine as a correspondence unit. [1 ler words desi they are evenly stacked and placed on the open 
broadens the scope of the typewriter to lude adding, folder, t bottom of the stack being placed even with the 
ling, statement writing or any form work liti t first fold [his ves the tops of the slips even and 
iin typing ( alf low the top of the folder. The pro- 
It is g manufactured by ( e-Ad Corp jecting part of the folder forms the indexing tab. The 
Woolworth Bldg., New York City bottom of tl er to which the binding flaps are at- 
ache s the ed up and over the face of the tickets 
: resset \ ckly and sharply and creased at a point 
California Man Patents Ticket Holder. eq e th ess of the package. The bottom of the 
R. B. Harris, vice president 1 cashier of the First package should be square like a box when properly folded. 
National Bank of Ocean Park, Calif., has received letters [The package is then turned over on its face and the 
patent covering a specially devised folder with expanding binding ps folded up and over across the back, pressed 
binding and indexing features for use in filing k de dow ckly a sharply, creased with the fingers across 
posit slips ther loose leaf slips of similiar hich the edges of the back cover. With the package just in the 
. tion the ends of the binding flaps are then in- 
serted into the slips in the back cover and pushed through 
JUN 1-192! | : e} go. The stiffness of the material and 
aineiny etn Gen | he ( thin the packages are sufficient to hold 
First National Bank | the bindins ' ! plac and the completed package after 
cient Ge hese | being properly indexed on the front of the projected tab is 
teehard Koe_| hen ready for the file cas 
—___jfene 1+ i92/ 
_ I DOLLARS | CENT eas 
a | New Photo Mailing Wrapper. 
a OR See Fot years the Du-Plex Envelope Corporation of 
| | Quincy, III een sole manufacturers of Du-Plex 
Fre. V 
COMPLI PACKAGE READY FOR THI CASI 
} 
sap) 
I loX HOTO MAILING WRAPPER 
PACKAGES AS THEY APPEAR IN THE FILING \SI signe r sending catalogues and letters to- 
gethe Chis ¢ pe was so successful that the corpora- 
ank or any office may find necessary to ket nd t tio1 ew product for mailing photographs, 
eserve in such a manner as to be readily accessibl flat blue prints ilendars, etc. This is known as the Du- 
he exp feature allows fot iriations nu Plex g rapper. The mailers are made from 
of ti slips to be filed and a proje g tab pri ittract jute anila stock, backed by the best quality of 
les a visibl index for locatil the packag¢ e pt S oat re 
ent ( accompany the photograph. 
Che folder is made from heavy inila ta ( nd 
everly devise flap of the same material g inte r 
gated slips forms a binding which elimit ites The Heele Calculator. 
e use of rubber bands. strings and caps or the ( It le, 25 Manteuffel street, Berlin, So. 33, Ger- 
lso does away with punching holes or other S itilat mat ( pocket calculator 3'4x5'% inches. 
e-the tick ‘ut at the same time is said ld them Chi ( aluminum and works in amounts 
securely and make them easily accessible for « itiol up to eig { Both addition and multiplication are 
Mr. Harris has placed his device in every im t nk performed \n aluminum stylus accompanies the device. 
Southern California. \ clearing device is provided to set the mechanism to zero 
When the slips are all folded to the right size Su when omputation | 


las been completed. 














——; 
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Two New Corona Accessories. 

In a recent issue of Office Appliances the announcement 
of the new XC ninety-character model Corona was made. 
Now come two new Corona accessories, a label holder and 
a desk clamp. 

The label holder will prove useful to doctors, librarians, 
stores or wherever a considerable 


druggists, department 








THE CORONA CLAMP. 


number of small labels are used. These labels, of course, 
can always be bought in rolls and the new holder for them 
makes it possible to keep them in position on the machine 
in a way that is reminiscent of the adding machine. It 
may be instantly put on or taken off and has only one 





CORONA LABEL HOLDER. 


movable It is supported on the carriage; hence it 
travels back and forth with it. Both the holder and label 
rolls can be left on the machine without interfering with 
Rolls of different sizes can be accommodated 


part. 


other work. 
together up to a total width of four inches. 

The device simply slides over the paper table extension 
arms and no clamps or screws are needed. 

The retail price of this holder will not be over $1.00. 

A Desk Clamp for the Corona. 

It has been discovered that when a portable typewriter is 
equipped with a self-spacing carriage return device and is 
operated at high speed, it will creep to the right. Most of 
the heavy machines are clamped down to prevent this creep- 
ing. The Corona engineers have perfected a clamp that 
uses no screws, and which can be instantly put on and 
taken off. Furthermore, it will not mar fine surfaces. It 
is said that this clamp is unbreakable, may be carried in the 
case with the ‘machine and will fit any desk or table whose 
top does not exceed two inches in thickness. 

This new clamp will sell for a dollar. 


Van Guard Sealer Simplified. 

The V. J. Van Horn Company, 222 North Union avenue, 
Chicago, Ill., has simplified its No. 3 Van Guard sealing 
machine. It enables stationers to sell a gummed tape sealer 
accommodating a total of 4% inches of tape at a lower 
price than that of the No. 3. The glass reservoir has been 
omitted, which shortens the machine base, and reduces the 


cost of production. The water cup is removable for filling. 


The moistening wheel is of brass, knurled to carry a uni- 


form supply of water to the gummed tape. The user may 
work from a roll of tape 4%4 inches wide, or use two rolls 
aggregating that width. 


“Holdit” Devices for Typist’s Comfort. 

The Office Efficiency Distributors Company, 183 Tehama 
street, San Francisco, Calif., specializes on office conven- 
iences. Two of the company’s devices are shown here. 
The “Holdit” portable copyholder provides a rigid surface 
for taking notes, giving a firm base for writing, even when 
using notebooks bound in manila. After a new notebook is 
placed in position it need not be removed from “Holdit” 
until the last page is filled and transcribed, except to re 
sheets, 
When 


writing notes the easel-back is collapsed, making of the 


verse the book to write the facing pages. Loose 


singly or in quantity, can be used when desired. 





Left Folding 


“HOLDIT”’ TYPEWRITER ACCESSORIES.—At 
Copy Holder; at Right, Automatic Typewriter Fastene: 


copyholder and notebook a compact unit. In transcribing 
the notebook is supported in an inclined position. 

The “Holdit’” automatic typewriter fastener is a simple 
device which holds the typewriter on the desk without the 
It obviates boring holes through 
The 
engaging in 
With equal ease the 


use of springs or hooks. 


désk boards and can be attached in a few minutes 
typewriter is pushed backward, and 


“Holdit” is automatically connected 


when 


machine is disengaged by tripping the gravity grip washers 
at the base, on the right and left sides, and pulling forward. 
The use of this device facilitates the removal of typewriters 
for interchange of machines between operators, cleaning 
and adjusting. 

Brown Leads Available for Mechanical Pencils. 

A. W. Faber, Inc., Newark, N. J., has added to the line 
of thin leads for mechanical pencils the No. 3351, brown 
These fit all the popular mechanical pencils. Five colors 
are available: Red, blue, yellow, green and brown. The de- 
mand for colored leads comes from commercial customers 
desiring to check items in drafts 
men and engineers for indicating changes in blue prints 
and specifying materials by color, and other users who de- 


color, from architects, 


sire to secure contrast or harmony with the paper used in 
their work. 


National Half-Inch Memo Ring Book. 

The National Blank Book Company, Holyoke, Mass., is 
now manufacturing a line of half-inch memorandum books 
made in two styles and.sizes. These covers have the re- 
markable capacity of approximately 17/32 inch. 
round rings of the National Blank Book Company are used 


The new 








oR — 


in these books, affording quick release and secure binding. 


No. 5405, 634x3% inches, is bound in full morocco; No. 
5505 is the same size, with imitation leather binding. No. 


5407, 7! 


size, with imitation leather binding. 


5507 is the 
Nos. 5405 and 


‘x414, is bound in full morocco; No. 
same 


5505 are punched to fit Lefax sheets. 


Combination Clasp and Letter Opener. 

The V-Jack clasp is the name of a combination clasp and 
letter opener made by the Bankers Clasp Company, No. 1 
Shaw place, St. Louis, Mo. This 
consisting of a substantial clasp or paper holder in one end 


is a two-in-one article, 





V-JACK 


CLASP 


of which is a notch wtih an edge suitable for the opening 


of envelopes. 


The cut illustrates the character of this device better 
than a description. 
A New Pen and Pencil Combination. 
The Pen-O-Pencil Company, 527 Fifth avenue, New 


York, has at last announced a new and perfected product 
known as the Twinpoint pen and pencil after having experi- 
mented for nearly a year with this combination. It is sim- 
ple, but clever, combining a high-grade self-filling fountain 
pen with a propel, repel and expel mechanical pencil with 
eraser and magazine with six extra leads conveniently lo- 
cated in the barrel. At present the line consists of four 
sizes of pen, three of these being finished in black ebony 


14 kt. 


lever and safety clip. 


with solid gold pen and gold filled pencil tip, filling 
The 


which is expected to prove most popular as a Christmas 


fourth—and this is the one 


these 
gold-plated number 


item—is gold plated throughout. Retail prices of 
pens are $5.00, $6.50 and $8.00. The 
of the line retails for $10.00. The usual trade discounts are 


given. 





PEN-O-PENCIL 


AND ITS CARTON 


\ handsome gold, blue and gray velvet lined case has 


been devised for gift purposes and a DeLuxe display card 


carrying out the same color scheme is being furnished with 


initial order. Further assistance to the retailer takes the 
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for mail and counter use. An 
elaborate two-color insert sheet showing the full line is sup- 
plied. 





form of attractive folders 


Suit Case Filing Device. 

[The Keystone Goods Company, 476 Broome 
New York, N. Y., is introducing a portable filing 
case.—This resembles a suit case in outward appearance. 
Within are filing pockets fitted with indices. The cases 
are provided with from five to fifteen filing pockets accord- 
When the lid of the case 
is raised for reference to the files, a latch holds the cover 
so that both hands are free for fingering the papers. 


Leather 
street, 


ing to the user’s requirements. 
| 


An Interesting Copy Holder. 
The Stanzel is the name of a new copyholder invented 
by Charles Stanzel and manufactured by Charles Stanzel 


& Co., East End avenue and Seventy-ninth street, New 
York, N. Y. 
This copy holder is very simple and is so constructed 


that it does everything that such a device should do, it is 
claimed. It consists of a metal arm to which are attached 
two adjustable clips made to hold the paper, book or any- 
thing from which the stenographer must read. The clips 
hold a note book without covering the pages and 
permit these to be turned freely during the work. The arm 
is fastened to a bracket by means of a universal joint which 
permits the holder to be turned in any direction to suit the 
eyes of the operator. A copy holder in order to render 
efficient service should be placed at one side of the machine 
and then turned up or down, or sideways, so that the 
operator can see readily under the best light at hand. This 
is just what the Stanzel copy holder does. 


will 


It can be attached to any make of typewriter and on 
either side of it to suit the convenience of the operator. 
The clamp is held to the frame by means of a screw, and 
the device can be attached and removed in a few seconds, 
When in position the holder does not interfere with the 
carriage and it can be folded up in such a manner that it 
is not in the way when the cover is placed on the typewriter. 

The parts of the device are nickel plated and there is 














EL COPYHOLDER, ATTACH- 
3LE TO RIGHT OR LEFT SIDE OF 
SSK AT ANY ANGLE DESIRED. 


nothing to get out of order. The inventor says that it will 


last a lifetime. 

In addition to the above the company manufactures a 
portable copyholder consisting of a stand which can be 
set at any desired distance from the operator. It can be used 
for any kind of copy, as a paper weight, etc. It is neat in 
appearance 


(Continued on page 153.) 
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Remington Declares Dividend. 

\ccording to a report in the New York papers of Novem- 
ber 14, the Remington Typewriter Com- 
pany on the previous day resumed dividend payments on 
\ dividend of $2.00 a share was 
declared, December 20 to stockholders of record 
December 8 The dividend is the first paid to the com- 
April, 1921 

The regular quarterly dividend of $1.75 a share also was 
declared on the first preferred stock payable January 1, 
1924, to stockholders of record December 22, 1923. 


directors of the 


the second preterred stock. 
payable 


pany since 


Wyoming House Changes Hands. 


On November 1 the Casper, Wyoming, branch of the 
Mills Company taken over by the Hoffhine Printing 
Stationery Company. C. E. Hoffhine, owner of the 
was formerly manager of the Mills Company at 
to handle all lines of 
greeting cards, gifts and 
leather goods. The store is at 240 East Second street, 
maintains a complete printing plant in the 


was 
and 
company, 
will continue 


Casper. The concern 


office equipment, stationery, 


and 
the company 


same building 


Wholesalers to Hold Convention in February. 

The ninth annual and merchandise exhibit 
of new and special goods of the Wholesale Stationers’ As- 
Belvedere and South Gardens 
Tuesday and 


convention 


held in the 
York on Monday, 
19 and 20, 1924. 


six business sessions during which com- 


sociation will be 
of the Hotel Astor at New 
Wednesday, February 18, 

Chere will be 
reports and recommendations will be read and ad- 
he made by leading manufacturers and authori- 
exchanges of 


mittee 
dresses will 
ties in the industry, followed by discussions, 
ideas, etc. 

The merchandise exhibit was voted upon and approved 
by a large percentage of the wholesalers and will be limited 
as far as possible to new and special goods of interest to 
the wholesale trade. It will be open only at hours 


venient to the members and will not be permitted to inter- 


con- 


fere with the regular business sessions of the convention. 
Whittemore, 


The secretary of the association is H. C. 
1741 West Eleventh street, Brooklyn, N. Y. Mr. Whitte- 
more recommends that hotel reservations be made as far 


in advance as possible. 


Fort Scott House Changes Name—Opens New 


Store. 

Che Fort Scott Typewriter Exchange of Fort Scott, 
Kansas, has changed its name to the Filizola Office Equip- 
ment Company, D. Filizola, manager Che company has 
opened a new store at 114 East Wall street, where a com- 
plete line of office equipment is available, includ roll 
top, flat top and typewriter desks, office chairs, stools, steel 
filing equipment, fire-proof safes, adding machines, type- 
writers, duplicating machines and supplies, ch riters 
and a large number of other office requisites. 

In an advertisement appearing in a Fort Scott paper 
on October 30 giving greetings to the people of Fort Scott 
and vicinity emphasis was laid upon several wel nown 
lines, such as Herring-Hall-Marvin safes, Shaw-Walker 
filing cabinets, Neostyle duplicators, L. C. Smith & Bros 
typewriters, Corona typewriters, Victor adding Machines, 
Utility cabinets, etc., also supplies of paper, carbons, rib- 


bons, and the smaller office machines. 


American Writing Machine Company Distributing 
Smith Premier No. 60. 


The Smith Premier No. 60, it is announced, is being car 


yrancnes 


ried in stock and sold by each of the twenty-eight 


of the American Writing Machine Company. Henry Sim 
ler, vice-president and sales manager for this organization, 
reports that the exclusive features on this machine are find 
ing ready favor, and that it is selling rapidly in every city 
where the American operates. 
New Ink Corporation Organized. 

The Peerless Ink Corporation, 437 Pearl street, New 

York, N. Y., was recently organized to manufacture print- 


ing inks, duplicator and fac-simile inks. The factory is lo 


cated in West New York, N. J. 


It is said the company’s principal purpose will 
manufacture inks for stencil printing machines. Their two 
under the Standard and 


leading brands will be names of 


Star. 

Frank A. Krause 
first vice president; W. C. 
D. Krause, 


is president of the company; Herman 


Krause, second vice 


Krause, 


president and J. secretary and treasurer 








New Head for Wilson-Jones Sales. 


e Wilson-Jones Loose Leaf Company of Chicago and 
N Yor} s announced the appointment of William C. 
Snoddy as general sales manager Mr. Snoddy has been 





the company for several years as a sales- 


the most productive territories. He 


1920 and e1 


covering ne ot 


er of the company in 


tered the 





Ww. Cc. SNODDY 
ness Later, however, he returned to the 
Wilson-Jones staff as district sales manager for the Central 
Middle Western states. 
Mr. Snodd a large circle of friends who will rejoice 


his promotion which has come to him as result of 


conscientious and successful efforts in serving his com- 


P ' 1 
and the trade 


Hunt Heads Indianapolis Underwood Office. 
G. W. Hunt 


several years manager of the Under- 


ndianapolis and special field representative 


the company’s calculating machine division, is again 
harge company’s business at the Hoosier capital 
Mr. Hunt gave up his work in the typewriter field to 
e the state sales agency of the Lafayette automobile 
en it was first put on the market and remained with that 
ompan\ business was merged with that of another 
‘ 
Mr. H eeds Asbury Bushnell, recent Underwood 
ager in Indianapolis, who has withdrawn from the field 
so inte e insurance business in Los Angeles. 
Office Appliances regrets that its old friend “Bush” has 
le the fold, 1 rejoices in the return of “Webb” Hunt, 
vhose achievements in the typewriter field help to keep the 


To he in the oMmee 
} 


ne side Ss 


to the fore: equipment 
Indiana is about all 


for. 


ustry al t e in anyone 


wish 


Rochester Concern Moves and Expands. 


Che City Typewriter Exchange, Rochester, N. Y., has 

ed its sto and increased its lines. The business had 

located at 321 Central building. It is now at 136 

on stt here more space is available. The busi- 

s has é ned heretofore to rebuilts and accessory 

es. Int store have been stocked adding machines 

supplies, stationery and greeting cards. E. E. Glass 

is the proprietor of this business He selected the new 

t r S located in Rochester’s best and busiest 

ess < 
Executive Committee to Meet. 

ve Committee of the National Association 

Stationers, Office Outfitters and Manufacturers will 

the Old Colony Club, Cincinnati, O., on December 

$ and 5 Che place where the next convention will be held 
decided upon 


The following will be present at the meeting: President 
Ivar lien, Charles L. Mitchell, Ralph S. 
\ Frank L. Severance, Second Vice-president 
Third Vice-president E. H. Sell, General 
‘letcher B. Gibbs and Secretary M. W 


Bauer, First 


Vice-president 


Bye rs. 
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An Advertising Show. 
The Advertising ( 


advertising show at the 


lub of New York recently put on an 
Regiment Armory, 
street and Park avenue, New York City. A 
the office equipment field presented 
were the Addressograph Company, 

The Display Material Company, 
rporation, Underwood Typewriter Com- 
Watern 


During the show a 


Seventy-first 
Chirty-fourtl 
number of concerns 

Among thes 
Thomas A. Edison, Ink 
Hush-A-PI 


pany and L., |] 


exhibits 


ione L<¢ 
an Company. 

booklet entitled was. dis- 
Waterman Company. This book pre- 
sented a useful essay on the subject mentioned. The book- 
outset the meaning of the word “vision” 
understanding rather than to the visual 
takes up the making of fountain pens from 
cap and describes the entire process. *To 
business such as this requires vision 


“Vision” 


tributed by the L. I 


let describes at the 
as applied to the 


sense. It then 


the nib to the 
conceive and conduct a 
of a high order 

The 


| 


and attractive in 


[Typewriter Company sent out a neat 
The folder was entitled “Leader- 

[t was printed on brown stock with a picture of a 
plumed knight a banner in the foreground. The 
folder said that advertising and achievement have become 


Underwood 
vitation. 
ship.” 


Carving 


of every business day sees two 
This in a great 


synonymous Che dawn 


million Underwoods going into action. 


measure has been due to publicity. 

At the Underwood booth the portable typewriter was 
bookkeeping and commercial writing ma- 
[he operators were set back a bit from the crowd 
and enclosed by gilt picture frames, making a sort of pic- 
ture with special lighting effects. The speed operators who 
were thus “framed” during the course of their work in- 


| 
featured, also 


chines 


cluded Bessie Friedman, Albert Tangora, world’s cham- 
pion, Minnie Regelmeyer and Josephine Pitisan. Clarence 
D. Bills and William Oswald were in attendance. The 


general supervision of the exhibit was under the leadership 
Manager J. E. Neahr. 

The Advertising Club got out a booklet on the exhibit, 
entitled “To Intepret Advertising.” This booklet outlined 
exposition as follows: 


of General Sales 


the purpose of the 


“The primary purpose of this exposition will be to inter- 


pret advertising, as a marketing and inspirational force. 
his it will do in two ways: 
‘First, by giving the individual—the average consumer— 


a more intelligent appreciation of the part advertising, in 
all its phases, has contributed by education to the raising 
of the standards of living and the consequent joy of life in 
America; broadening markets and making . 
possible, it brings the comforts and 


and how, by 


quantity production 


even the luxuries of life within his reach. 


1 


by showing the business man—whether he be 


a manufacturer, a jobber, a broker, a financier, 


“Secondly 
a retailer, 
or the responsible selling executive in any sort of business 
advertising, properly used, operates to 


or industry—how 


reduce the cost of distribution. 

“The exposition will visualize the economics, the mechan- 
advertising. Starting with the broad 
lvertising as a lure, it will lead New 
York, a clearer understanding of what 
advertising it can be utilized to further the 
civic and social life of this great community in a 
way, and to increase the stability and prosperity of 
businesses and enterprises, specifically.” 


ics and the benefits of 


popular interest in a 


step by step, to 
does and how 
business 
broad 
individual 

Che briefly discussed were: The Spirit Behind 
the Exposition; Features Many and Varied; Advertisement 
Contest; City Advertisement Contest; Daily Pro- 
gram; Advertising Review; Educational Features; Day Ses- 
sion; Commercial Side and Opportunity. 


There 


subtitles 


Critic 


were 


about ninety-eight exhibits. 
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MEETINGS AND DINNERS» 


TH 


The National Association S 


ice Appliance Monufacture-s 
| Blacks tone Hotel roago 
ow O19) 
THE QUARTERLY MEETING OF THE 
HELD AT THE DRAKE HOTEL, CHICAGO, 
BLACKSTONE. 








NATIONAL 


National Association of Office Appliance Manufac- 
turers Meet. 

On November 8 and 9 a quarterly meeting of the Na- 
tional Association of Office Appliance Manufacturers was 
held at the Drake Hotel in Chicago. 
gram was substantially carried out: 
management Thursday, November 8 in- 
after the routine business, announcements by offi- 
cers, etc., an address by W. R. Cummings, vice president 
of the Monroe Calculating Machine Company, on “How to 
Sell Salesmen on Reduced Territories.” This 
lowed by questions and answers for five minutes. 
“Trials—Are They Essential 
Conditions?” 
American Multigraph 
five minutes of discussion. 


The following pro- 
Sales session 
cluded, 


was fol- 
The subject of as Business 
Builders Under 
W. C. Dunlap, vice president of the 
Sales Company, 

Neal E. 
Felt & Tarrant Manufacturing Company, 
subject “How We Select and 

After discussion, the 
“The Education of a Man of 
W. Shaw, A. W. Shaw Company, 
System Harvard 


Present was introduced by 
followed by 
Newman, assistant general sales manager of the 
introduced the 
Train Our Salesmen.” 

some next subject was taken up, 
Business”—an address by A. 
president of the editor of 


and founder of the Bureau of Business 
Research. 
After 


remarks by 


discussion, Mr. Shaw’s address followed by 
President M. S. 
the Elliott-Fisher Company, on “The 


this address, Mr. 


was 
Eylar, vice president of 


Outlook for Foreign 


some 
Sales.” In Eylar expressed himself op- 
timistically despite the 


Eylar’s 


regarding European conditions, 


gloomy reports we hear. The substance of Mr. 


address is given elsewhere in this issue. 
After luncheon, the following subjects were taken up and 


discussed: 





ASSOCIATION OF 
ON NOVEMBER 8 




















"TURERS WAS 
WAS AT THE 


APPLIANCE MANUFA(¢ 
*TURED ABOVE 


OFFICE 


AND 9. THE DINNER PI 


Sales 


\ our 


Gookin, 


“What Innovation Will You Introduce in 
Methods Next Year?” introduced by W. C. 
eral sales manager of the Rapid Addressing Machine Com 
pany, assisted by H. E. K’Burg, general sales manager of 
the Wales Adding Machine Company, and Harry A. May 
secretary of the Todd Protectograph Company. 

“What Should a Salesman Study” 
Edgar Alexander Russell, 


gen 


was the subject of an 


address by director of research 
of LaSalle 
G. E. 


dressing Machine Company, 


Extension University, Chicag 


Rapid Ad 


“Experiences in Con 


3urleigh, educational sane of the 
spoke on 
ducting Sales Introduction in the Field Away from the 
Factory.” 

P. Wiggington, 


Loose Leaf Binder Company, 


George president of the Kalamazoo 


introduced the subject, “Per 


sonal Contact with Men in Territory Vs. Their Cultivatio: 
By Mail.” 
“How We Cover Provincial Territory,” was the sub 


ject introduced by Carl Anderson, assistant to the president 
of the Safe Cabinet Company. 

“Do We 
remarks by H. 
Vawter Company. 

“Is the Educational Motion 
was introduced by E. D. Shaw, assistant to the 
Adding Machine 
by five minutes of questions and answers 

M. S. Eylar, W. C. Dunlap, C..K. Woodbridge, W. A 
McDermid, S. H Anderson 


Pay Our Salesmen Enough?” was the subject of 


some I. Gillogiy, vice president of the Baker 


Picture a Sales Builder?” 


sales mat 


ager of the Burroughs Company, followed 


Twist, Carl and others spoke 


briefly on ‘““What We Have Learned from the Business En 
terprise Count.” 
J. C. Aspley, president of the Dartnell Corporation and 


spoke interestingly on “The 


editor of Sales Management, 














Growing Unrest of Sales Organizations—What Shall We 
Do About It?” 
Following this address, the secretary read a resume of 
the Members’ Office Appliance Prosperity Survey cards. 
At 6:20 P. M., 
in the English room of the Blackstone hotel, where a din- 
went to the 


the members of the association assembled 


ner was served. Later on the entire party 


Blackstone theatre, where they saw “Merton of the Movies.” 

The final session of the convention was held on Friday 
morning, November 9, and was known as the advertising 
session. 


How Do You 
Fellows of the 


Does It Sell 
R. N. 


The subject, “Advertising 
Does?” 


Addressograph Company. 


Know It was introduced by 

After discussion, this topic was followed by “Why We 
Put All of One Basket—The 
introduced by James L. Dalton, president of the 


Our Advertising Eggs in 
Post,” 
Dalton Adding Machine Company. Questions and answers 
for five minutes followed. 

“Which Form of Direct Advertising Is Most Productive 
Vocational,” 


—General Publicity, Specific Application or 


was introduced by Norman O. Mick, acting advertising 
manager, Burroughs Adding Machine Company; assisted 
by H. E. Ingram, sales manager, The Rand Company and 
J. C. Nevins, vice president, Felt & Tarrant Manufacturing 
Company, after which there were five minutes devoted to 
questions and answers. 

C. K. Woodbridge, president of the Dictaphone Corpora- 
tion, assisted by T. J. Wright, advertising manager of the 
Felt & 
subject of “Dovetailing the Advertising Campaign with the 


Tarrant Manufacturing Company, introduced the 
Selling Effort,” which was followed by questions and an- 
swers for five minutes. 

“How Can Present Day Office Appliance Advertising Be 
Improved?” was discussed by Gerald Page-Wood of Er- 
win, Wasey & Company, followed by Frank Kane of Er- 
win, Wasey & Company. On this topic there were also 


questions and answers for five minutes. 


Report of the committee on office appliance publications 


was introduced by George P. Wiggington, chairman. There 
vas then a brief report on the progress and present status 
Merritt B 


of the office appliance text book by Lum, vice 


president of A. W. Shaw Company 


E. R. Singer, vice president, Office Equipment Catalogue, 
Inc., gave a brief report on the present status of the office 
On this topic there were 


equipment catalogue. questions 


and answers for five minutes. 


Stanley H. Twist, advertising manager, Ditto, Inc., then 


spoke on “Using Postage Stamps as Junior Salesmen. 
(Juestions and answers for five minutes, followed by a gen- 


eral discussion by members present. 


President M. S. Eylar made the closing announcements, 


and the meeting adjourned at 1:20 P. M. 


There was a good attendance of members at all the 


sessions 


New York Stationers Hold Monthly Meeting. 
The regular monthly meeting of the Stationers Associa- 
tion of New York took place on Monday night, November 
19, at the Drug and Chemical Club in New York City. 

The meeting was called to order by President William E 
Ward, who in the course of his remarks paid tributes to the 


John 


memory of 3rewer of the H. K. Brewer Company 
who had died only a short time before the meeting; John 
Hall of the National Blank Book 


Shipman of the Eberhard 


Harry 
He requested 


Company and 


house of Faber. 
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i) 


that the members rise and pay a silent tribute to these men 
who had passed on since the last meeting. 

A resolution approving the reduction in income tax sug- 
gested by the Secretary of the Treasury was read and ac- 
cepted. 





[It was announced that on January 3 another dealer’s 
meeting would be held and that on December 31 the annual 
dinner of the association will take place at the Hotel Astor. 

A practical sales demonstration on the selling of blank 
Messrs. Krickle of the National Blank 
Book Company and Hirsch of the J. Meyers Printing & 
Stationery Company. The method used in practical sales 
demonstrations followed and was enthusiastically received. 

Those present were then favored with an entertainment 
provided by home talent. Miss*K. Bender of the L. E. 
Waterman Company sang several pleasing selections as did 
also Miss Moretto of the Irving-Pitt Manufacturing Com- 
pany. The two Hicks brothers of Edward V. Brokaw & 
Company the violin and 
Mr. Grady of the National Blank Book Company 
told stories and Miss Sonnenberg and Messrs, L. Barkauer 
and S. Baras played and sang several selections. 


books was given by 


rendered several selections on 


piano. 


Another gentleman who added much to the entertainment 
was Henry Jahne of George B. Hurd & Company. 

Two other sales demonstrations were held besides the 
one above mentioned. Henry Rooney of the Irving-Pitt 
Manufacturing Company “sold” Myron A. Stein of John 
Ward & Son a set of loose leaf equipment, and New York 
Manager Ben Okin of the Wilson-Jones Loose Leaf Com- 
pany demonstrated a sale with Harry Bonnin of Corlies, 
Macy & Company. 

The meeting was one of the largest the association has 
ever held, two hundred and sixty persons being present. 


Pittsburgh Office Appliance Managers Meet. 

The regular meeting of the Pittsburgh Office 
Appliance Association was held on Friday, 
November 16, in room B of the Chamber of Commerce, 
Pittsburgh, Penna. 


weekly 


Managers’ 


President Stedman called the meeting to order and the 
roll call disclosed the fact that there were twenty members 
present and twelve absent. 

After the roll call and the reading of the minutes, the 
routine reports were dispensed with. 

F. A. Goehler, Eastern district sales manager for Ditto 
Systems, Inc., attended the meeting as the guest of G. L. 
Cooper who was introduced by the chair and made a few. 
remarks on the subject of Unrest Among Salesmen. 

G. H. Lehman, president of the Dictograph Corpora- 
tion, who attended the meeting as the guest of H. D. Beau- 
mont, told a very pertinent story and related some of the 
experiences his company had met with in merchandising 
their various products. 

i. < president of the Dictaphone Sales 
Corporation, who was present as the guest of Mr. Barteaux, 
spoke encouragingly on the Business Outlook From Im- 
pressions Gained on a Trip Throughout the Country. 

C. A. Letche, president of the Central Investment Ser- 
vice Company, attended the meeting as the guest of H. W. 
Weitzel 


The addresses 


Stowell, vice 


being finished, the president focused his 
the youngest member of the organization, F. 
H. Barteaux, announcing that this local representative of 
the Dictaphone Sales Corporation had led the world during 
the month of October and had also recently been presented 
with a baby 

W. C. 
that he 


attention on 


Mowry of the Kardex Sales Company announced 
had decided to take charge of the Cleveland office 
of his company, and accordingly was obliged to present his 
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Hallowe’en Festival at Monroe. 




















Monroe, Michigan, Comn Se! 
pulled off a Mardi Gras Ha 
which manufacturing conce: rate! 
organizations, clubs and 
ticipated, making it a ga 
enjoyment to all. 
The picture shows H. | AM sales 
manager of The Weis ! turing 
Company, in the rol 
his tamed “wild men’ 
the “slaves from the har ere 
“compelled” to draw the si rgeously 
decorated chariots, wet! ladies 
from the office and 
partments. 
The wheels of the 
tached off center, which 
a motion similar to a ! ling 
the waves in a storm. 
the tipsy angle of the 
dle picture. The aggre; 
corded much _attentior 
parade a portion of on 
was roped off and those 
given rides on the ‘ 
Dublin.” 
MARDI GRAS HALLOWE'EN PARTY AT MONROE, MICH., BY THE COM- 
MUNITY SERVICE H. ¢ MePike, sales manager of the Weis Manufacturing 
Company, posed as King Tut, surrounded ty a bodyguard of “tamed wild men’ 
and “‘slaves from the harem.” 
resignation, which was accepted with the best wishes of lose; G. W. Wilson, Santa Barbara; W. B . 
the organization. Rosa; F. D. Wilde, Seattle; C. W. Cavitt. S 
The speaker of the day was L. C. Huseman, cashier of Stone, Stockton; C. ( Terry, Tacon 
the savings department of the Diamond National Bank, Vancouver; L. L. Stone, Yakima. Othe 
who spoke on Business Prospects. He said that every fore R. A. Burgeson, specialist; C. A. Ray, Manag \. M 
cast for the Winter season was good, but not extreme. J. K. Conway, “C” specialist; C. C. Coll 
- \. B. Barrons 
Convention of Burroughs Western Division. [he convention was opened by D. W. 5 


The Western division of the Burroughs Adding Machine speech closing with the introduction 


Company met in convention November 8 and 9, in the St. Who chose as his subject, “Company Obj 
Francis Hotel, San Francisco. President Backus, Sales senting it Mr. Backus went over the hist 
Manager Britt and Messrs. Stevenson and McCaslin were Pany in the past, told what the conditi 
present from the home office. The Western district office be faced today, and also what can be « 
was represented by J. L. Stewart, D. W. Saxe, W. W. future. Giving statistics showing the stea 

] - ‘ 1 + 


Cooley, E. T. McWilliams, and William Farrell. The fol- ©f production and sales, he made it plain to al er 
lowing managers of Pacific coast agencies were present: tion and attention to the details in all lines 


C. F. Randolph, Bakersfield; R. L. Steele, Billings; J. C. keep sales in harmony with manufactur 
Ingram, Butte; L. J. Funderburg, Cheyenne; H. E. Wilde, The “Principles of Standardization” was 
Denver; J. A. Roberts, Eugene; W. J. Healy, Fresno; R. N. length, the great benefits to be derived 


Allabach, Long Beach; G. E. Hazard, Los Angeles; I. L. were dwelt upon and illustrations were given s 
Hay, Los Angeles; ] \. M. Sexton, Oakland: L. W. results would be attained with everyone worki 


Woodin, Pocatello; M. L. Shenk, Portland; A.-M. Bradley, mon end. Manufacturers throughout the count: re el 
Riverside; L. W. Hobson, Sacramento; G. H. Parrish, Salt deavoring to reduce the endless variety of styles | sizes 
Lake City; A. W. Pohl, San Diego; E. Englehardt, San and this would be to the advantage of the manufacturing 
Francisco; P. B. Holyoke, San Francisco; J. L. Cook, San end, but there should be nothing done to interfere with 











Page 95 OF] ICE \PPLIAN( ES For December, 1923. 


“8D 


SU Lb 
_ -_ 














used. 


a wrong impression. 








E often wonder how often the word “Competition” is mis- 
We do so many things as a matter of habit or 
custom, that we are very apt to confuse things, thereby conveying 
We must certainly make a considerable dis- 
tinction between actual competition, and that which constitutes 
ordinary price cutting, and if we were to get more into the habit 


of recognizing the difference, it would often be to the advantage of the consum- 
er, who is frequently betrayed into buying something because it seems cheap and 
is less in price than the standard article that they have previously used. 


This is particularly noteworthy in the line 
of typewriter ribbons and carbon paper. There 
is nothing that is used in an office that does 
so much for so little; therefore, it should be 
essential that a higher standard be created. 
This would tend to largely prevent the sale 
of the many lines of cheap goods on the mar- 
ket today. Anyone purchasing our ribbons or 
carbon paper has the immediate assurance 
that the goods are of the highest possible 
standard, and well worth what we charge for 
them. Anyone buying a cheap ribbon or a 
cheap carbon, that possesses any sense of dis- 
crimination, will very soon realize how in- 
ferior the goods are, and this would certainly 
result in discouraging many price cutters in 
our industry. The excuse often given for sell- 
ing cheap, is that the products are unknown 
and must be introduced in that way. That 
should at once stamp the goods as having no 


particular value because no one can exist in 
business without making a reasonable margin 
of profit. 

We have now been in this business for a 
period of thirty-five years, and from the very 
beginning established a standard of quality 
and a standard in price from which we have 
never deviated, and it is certainly very note- 
worthy that all of the leading concerns in the 
country today have made their success by fol- 
lowing that policy, and it is also a notorious 
fact that the price cutter never gets anywhere. 
Their success is very indifferent, and the chief 
thing that they have accomplished is the tem- 
porary demoralization of the market. We 
claim today to make the most distinctive line 
of ribbons and carbon paper on the market, 
and the fair prices that we ask for them has 
enabled us to establish ourselves as one of 
the largest in the industry. 


We hope this will show the dealer the great advantage there is in 
handling our line and which is undoubtedly the most representative 


and the most up-to-date of any similar line. 


We invite your correspondence rela- 


tive to these goods and can readily show you the advantage of putting your efforts 


in the sale of this real quality line. 


We makea “right” line. Our popular brands are known every- 


where and command the right prices. 


Our advertising conveys the 


exact truth, as we want your confidence and can get it in no better way. 


We try to excel in all we produce 


We meet every condition 


We fill every requirement 


Mittag & Volger, Inc. 


Principal Office and Factory Park Ridge, N. }® U. S. A. 





NEW YORK 

261 Broadway 

CLEVELAND 
326 Erie Building 


MINNEAPOLIS 
711 McKnight Building 


CHICAGO 
205 W. Monroe Street 


BOSTON 
160 Congress Street 


BRANCHES: 


AGENCIES ALL OVER THE WORLD 


LOS ANGELES 
Tajo Building 
LONDON 
7 and 8 Dyers Building 
Holborn, E. C. 
SAN FRANCISCO 
539 Market Street 
ST. LOUIS 
Merchants Laclede 
Building 
KANSAS CITY 
430 Lee Building 
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Special fea- 


necessary development and special features. 
tried out before being intro- 
The thorough apprecia- 


tures should be thoroughly 
duced to the consuming public. 
tion of those present of the proposed plans was shown by 
the careful attention given the speaker during his talk. 

C. A. Ray presented the new statement model, explaining 
its possibilities, advantages and economic features, as well 
as demonstrating its special worth as an opening wedge 
for the use of Burroughs’ bookkeeping equipment. 

C. D. Stevens illustrated the route system used in the 
service department and explained how it saves lost motion. 
Salesmen, operating along similar lines, would also make 
an appreciable saving. 

I. L. Hay spoke at some length on the selection of men, 
accountants and 
value of 


successful 
show the 


advocating the promotion of 
salesmen. He 
previous education, and explained his own plan of training 
In his plan every junior 


presented figures to 
his men along the desired lines. 
salesman must learn the Burroughs vocabulary, therefore to 
“talk Burroughs’,’ Mr. Hay insists that the junior learn 
verbatim demonstration. Each man gets a course in on 
the 300 and 500 class machines, and in hand and machine 
bookkeeping. Later he is sent on through the service 
department to learn the “why” of the various machines. 
When he knows “how” and “why,” he is given an exam- 
ination on decisions and informed on the quota, All-Star 
Club, and advertising. He is then ready to get out and sell 
Burrough’s machines. 

D. W. Saxe spoke on “The Value of Time” and showed 
how the salesmen could have increased sales through proper 
use of his time. He gave illustrations of cases of salesmen, 
who, though doing well, could have done much better, and 
proved his case most convincingly. 

Sales Manager Britt spoke on “Sales 
and asked the question, “Why do we have agencies?” He 
“To enable the customer to buy.” 


Representation,” 


gave his own answer. 
Sales managers chosen by 
have vision, and to co-operate in every way with the com- 


the company are expected to 


pany in the furtherance of its plans. 

J. L. Stewart followed with the subject, “What Is a 
Salesman’s Job?” The junior salesman should be allowed 
to advance through education, that is, should be allowed 
to handle only “A” class business until he has been exam- 
ined on the various machines and the application thereof, 
and demonstrated that he has, by study, qualified for bigger 
business. In other words, he must progress by education. 

Detroit Office Appliance Managers Meet. 

On November 2 the Office Appliance Managers’ Asso- 
ciation of Detroit held one of its regular meetings at which 
Walter Evans, district manager of the Computing-Tabulat- 
ing-Recording Company for the Chicago territory, pre- 
sented a splendid talk on “Distribution.” 


DINNER OF THE WBST- 
ERN DIVISION AGENCY 
MANAGERS OF THE BUR- 


ROUGHS ADDING MACHINE 
COMPANY, SAN FRANCISCO 
NOVEMBER 8, 1923 


Owing to the fact that many of the members find it in 
convenient to attend meetings lasting until 2:00 P. M., the 
luncheon hour has been changed from 12:30 to 2:00 to 12:00 
to 1:30. This gives ample time for roll call, introduction 


of guests, and address and some discussion. 


The newest member of the organization is W. T. Mertz 
of the Multicolor Press Sales Company. 
Walnut Men Hold Two-Day Meeting. 
The American Walnut Manufacturers’ Association held 


a two-day meeting in Louisville recently, where the mem 
were the guests of W. H. Day, president of the 
association and an officer of the Wood- Mosaic 
of that city. The business meetings were brief and were 
largely devoted to the consideration of routine matters and 
to the advertising campaign which is now at its height and 


bers 
Compan) 


is producing fine results. 

The time which remained after the business session 
devoted to a golf tournament 
handicap basis. J. N. Penrod, president of the 
Walnut & Veneer Company, won the first prize, 
of a fine inlaid wood picture presented by the Wood-Mosaic 


Was 


which was handled on a 
Penrod 


consisting 


Company. The runner-up position was a tie between R. E 
Pickrel, president of the Pickrel Walnut 
Howard Hobbs of the Wood-Mosaic Company. 
ceived a prize put up by the Pickrell Veneer Company. 
A canvass of the walnut situation in the various parts of 
the country showed that the supply of logs is ample and 
that production is proceeding at a normal rate. Shipments 
of dry lumber are commencing to increase rapidly and such 
stocks will not be plentiful by January 1 if present move 


Company and 


Each re- 


ment continues. 
Pittsburgh Office Appliance Managers Meet. 

The regular monthly meeting of the Office Appliance 
Managers’ Association of Pittsburgh, Penna., was held on 
Friday, November 9, at 12:15 p. m. in room B of the Cham- 
ber of Commerce. 

H. S. Yundt, insurance manager for the Mellon interests, 
spoke on “Compensation Insurance.” Mr. Yundt described 
the compensating insurance laws as they affect the office 
appliance managers. 

On Friday, November 16, 
E. Huseman of the Diamond National Bank 


at a regular meeting of the 
association, L. 
spoke on business prospects. 
both meetings and intense interest was manifested in the 


The attendance was good at 
remarks of the speakers. The meeting of the sixteenth was 
held in parlor A. 

R. D. Van Houten, sales agent for The Rand Company, 
Inc., has been elected to membership in the organization. 


Other members have been taken in recently including 
Messrs. Duff, Fox, Hollahan, McKillip, Mowry and 
Wassell. 
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TYPEWRITER RIBBONS 


“The Line that can’t be matched’ 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station» N. Y., U.S. A. 
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Oth Anniversary 3 


‘f 
( 4 ts 






£ 
: « ame 
. Cut from the first typewriter cata- 
Christopher Latham Sholes, logue(1874). This picture was pro 
mventor of the typewriter, phetic of the millions of women 
at work on one of his ex- ho hav nce earned their liv 
perimental machines (1872 t 
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» Remington Typewriter Company, 374 Broadway, New York—Branches Everywhere 
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Stationers’ Square Club Holds Interesting Meeting. 
On Monday evening, November 26, there was held at the 
Hofbrau Haus, Broadway and Thirtieth street, New York, 
the opening dinner of the season of the Stationers’ Square 
Club 
\n attractive invitation in gold process printing on red 
paper was sent out to all members with the announcement 
that there would be no charge for the dinner or the enter- 
tainment following, this being taken care of by the club it- 
self The regular meeting followed the dinner and the 
rst initiation of new candidates elected after the closing 
of the charter membership was held. A professional enter- 
tainment followed, the entertainers being selected by Eddie 
Gash, chairman of the entertainment committee, and Victor 


Levi, assistant chairman. The only obligation the club re 





“EDDIE” GASH 


juests members to accept is that each do his best to bring 
one new member 
The meeting commenced at 6:00 p. m. at the Hofbrau 


House, and by 6:45 everything was ready for the initiations. 
Warner Miller, state president of The National League o 
Masonic Clubs. was in charge, assisted by a delegation 
from the Bushwick Square Club. About seventy-five new 
nembers were enrolled and about 200 persons were present. 


Harry G. Meyers, president of the Stationers Square Club, 


ré sided Che meeting, taking place immediately before 
Thanksgiving, was characterized by the spirit of that day 
The entertainment features following the initiation wer 
table. Six professional acts including singing, dancing 


story telling made up a lively and piquant program 
[wo of the members of the Stationers’ Square Club ar¢ 
isters of their respective lodges They are George E. 
Stedman, New York representative of the American Lea¢ 
ncil Company, who is Worshipful Master of the Ta 
acle Lodge, and John E. Meyers, a New York stationer, 

ho hoids the 
Friday, November 16, the president of the Stationers’ 


Square Club, Harry G. Meyers of the J. Meyers Stationery 


same position in the Arcanum Lodg« 


& Printing Company, and a delegation from the club, vis 
ited the Ivanhoe Lodge at the New York Masonic Temple 


nd took part in the meetings. On Tuesday, November 20, 


he president and delegates visited the Nathan Hale Lodge 
Bronx Castle Hall, One hundred and Forty-ninth street and 
Walton avenue, to which Carl Boehm, a member of the 


lub, belongs 

Credit is due to Eddie Gash and his entertainment com 
ittee for a delightful evening 

On November 21 the Tabernacle Lodge was visited tor 
he purpose of doing honor to the Worshipful Master, 
George S. Stedman 

William S. Donnelly of The Modern Stationer was 


j 


hairman of the membership committee which did such 


good work in adding to the membership list. 





_——— 


Go to Goes for 
The Goes 
Bank Statement 


and 
Announcement Folders 


in especially attractive series of folder 
fesigns arranged particularly for the pub- 
lication of condensed Bank Statements. 
{iso appropriate and desirable for an- 
nouncements of all descriptions, as well as 
price lists, inserts, menus, programs, small 

)klet covers and an infinite variety of 
ther purpose con 


The Goes Greeting Cards 
mbrace a group of artistically lithographed, delicate 
water color subjects which typify the Holiday spirit. 


The Goes Printers’ Helps 
also include both Lithographed 
and Steel Engraved Blanks for 
Stock Certificates Guarantee Certificates 
Bonds Interim Certificates 
also 
The Goes Art Advertising 
Blotters Mailing Cards 
Calendars Calendar Cards 


Samples or descriplive maiter and full information induding 





ll gladly be forwarded upon receipt of writien request. 
Goes Lithographing Company 


49 West 61st Street, Chicago 
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No. 
1066 
Roll 
Top 
Desk 


MEETING THE DEMAND 
FOR HIGH QUALITY 


With the growing desire on 
the part of business men for 
high quality office furniture 
there has come also a realiza- 
tion of the high cost of such 
merchandise. 

Dealers who have made it a 
point to investigate the Imperial 
1000 Grade have learned that it 


is a truly high grade quality line , 


at a price within the reach of 
discriminating buyers. 








DESKS 


for every office use 

Note the sturdy lines of the 
roll and flat top desks illus- 
trated herewith. Posts and top 
are of generous dimensions, 
materials are of first selection, 
figure and matching of the grain 
is of the finest and the finish is 
painstakingly applied both in- 
side and out. 

These desks will look good on your 
floor. Customers will be attracted to 
them A careful inspection will re 
veal the attention to detail and true 
quality of interior construction. The 
unusual value they represent will 
close the sale. And the customer 
will be yours for all times through 
the satisfaction derived from these 
quality products. 

You should know more about the 
other numbers in the 1000 Grade 
Let us send you a copy of our cata 
log 21-J illustrating all four grades 
of the Imperial Line. Then you can 
udge for yourself how well it would 
fit into your stock and meet the de 
mand for high quality furniture 


Ask for full particulars of the 1000 Grade and Catalog 21-J. 


Imperial Desk Company 


Evansville - Indiana 











Buffalo Stationers’ Club Holds Monthly Meeting. 

The Buffalo Stationers’ Club of Buffalo, N. Y., meets on 
the first Monday of each month at the Lafayette hotel. 

The meetings are interesting and constructive. 

Strathmoreans Hold Dinner. 

The president’s annual dinner of the Strathmore Paper 
Company, Mittineague, Mass., was held on Saturday eve 
ning, November 3, at the Hotel Kimball, Springfield. 

The evening started with an informal reception at six 
o’clock, followed by the dinner at 6:15. The decorations 
were reminiscent of Hallowe’en and were extremely at- 
tractive. A large sign about fifteen feet long made of 
paper with gold and black for the letters and bearing the 
word “Strathmore” was illuminated. This appeared just 
above the guest table at the side of the president. The 
chandeliers and other conspicuous places around the room 
were decorated with oak leaves and crepe paper in addi 
tion to jack o’ lanterns. 

During the dinner songs, the majority of which had been 
written for the occasion, using familiar tunes, but applying 
the words to Strathmore, were sung with considerable zest 
and enjoyment. 

Immediately after dinner, President H. A. Moses enter 
tained those present with a series of interesting remi 
niscences of the Strathmore mills and the progress the com- 
pany has made. 

Following the president’s address, the company was en 
tertained for about a half hour by a first-class magician 
He used the executives of the company as subjects on whom 
he tried out his various stunts. This entertainment was 
followed by dancing until twelve o'clock, the music being 
furnished by an orchestra, which consisted largely of 
Strathmoreans. 

A handsome program was gotten out for the occa- 
sion, with an actual photograph of President Moses on 
the frontispiece. The cover was of a heavy cream stock 

The dinner was a pretty large affair, there being some 
219 people in attendance. 

Capitol District Association Holds Election. 

The regular monthly meeting of the Capitol District 
Stationers and Manufacturers’ Association was held on 
Tuesday evening, November 20, at the Park restaurant, 
Albany, N. Y. Officers for the ensuing year were elected 


They are: President A. L. Russell, Mrs. Leake’s Shop, 
Albany; vice-president, E. J. Blackall, Fort Edward, N. Y.; 
secretary-treasurer, Walter De Rouville, Hudson Valley 


Paper Company, Albany, N. Y. Executive Committee: 
Stetson Fisk, Albany, chairman; Kenneth Gallien, M. B 
Caldwell, Mechanicsville, N. Y.; Chester Donnelly, Albany, 
N. Y.; C. F. Hoffman, Rochester, N. Y 


President Gallien presided over the meeting, which was 
attended by thirty-seven members. Several firms and in 
dividuals were elected active and associate m« ers. 


Following the dinner and the transaction of routine busi 
ness, election of officers, etc., W. H. Greenleaf, former field 
secretary of the National Association of Stationers and 
manufacturers, and now with The Carter’s Ink Company 
of Boston, made an interesting and instructive talk on the 
work of the national convention at Des Moines in October 

Manufacturers’ representatives in attendance at the meet 
ing included Burns of the American Papeterie Company: 
Hoffman of the Yawman & Erbe Manufacturing Company; 
Hyde of the Moore Pen Company; Jones of the Ingersoll 
Pencil Company; Levison of the Jos. Dixon Crucible Com 
pany; Moore of the L. E. Waterman Company; Pelton of 
the F. S. Webster Company; Mesick of The Carter’s Ink 
Company; Nestler of the Whiting Paper Company; Schul- 
mann of the C. E. Sheppard Company. 

Expressions of sympathy were extended to Joseph Green 
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Ihe WORLD'S CHAMPIONSHIP 















MINNIE REGELMEYER 
World’s Amateur Champion Typist 


WILLIAM J. CALLAHAN 
World’s Novice Champion Typist 





—all used the UNDERWOOD 


OR the eighteenth consecutive time the Underwood Standard Typewriter proved 
f its supremacy in the typewriter field by winning the World’s Championship 

Typewriter Contest at the National Business Show, 69th Regiment Armory, New 
York City, October 22, 1923. 


Albert Tangora, 20-year-old World’s Champion, broke all previous records by writing 
147 net words a minute continuously for one hour. He struck the keys 41,156 times 
and made only 28 errors—accuracy better than 99.999 per cent perfect. 


The World’s Amateur Champion is Minnie Regelmeyer, whose record during the 
half-hour period was 143 net words a minute with but seven errors. 


The World’s Novice Championship was won by William J. Callahan, who wrote 94 
net words a minute for the fifteen minute period, after only one year of training. 


The International Championship Typewriter Contests, held each year under the dus- 
pices of the National Business Show in New York City, began in 1906. Fourteen 
concerns directly connected with the typewriter industry contributed to the fund for 
the Thousand Dollar Perpetual Trophy. This Trophy is 
awarded to the typewriter which makes the highest record 
for combined speed and accuracy in the contest each year. 
The first and all subsequent contests have been won by the 
Underwood. The Trophy, therefore, has never been out of 
Underwood possession. 











Contestants copied from “The Man in the Boat”, a story by J. N. 
Kimball. We have published this story in a neat little booklet 
with the words numbered for speed practice. It will be sent free, 
with a copy of the Official Records of the contest, upon request. 


UNDERWOOD TYPEWRITER CO. INC. 
Underwood Building, New York City 


Branches in all principal cities 
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Foot Operated 
$190 
f. o. b. Chicago 


Motor Operated 
Ribbon Print 
$335 
f. o. b. Chicago 


Main Office : 
903 W. Van Buren Street, Chicago 


APPLIANCES 


Small 
Automatic 
$360 


Feed 


f. o. b. Chicago 
I 





Chicago 


Factories: 





Brooklyn 





London 











Gene: 


Alban 
Allent 
Atlan 
Baltir 
Birmi 
Bosto 
Buffal 
Butte 


Cana 





ndon 
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The Boss: “To ‘cash in’ on this telegram those 


letters to our customers must ‘make’ the 
4 oclock mail.” 


The Girl: “Well, why worry? This speedy 


Addressograph has never failed us yet. Lam 
sure it will please you again this time!” 


When Speed Counts! 


‘*When we want to mail something ina hurry, 
the neat, speedy Addressograph delivers the 
goods with 100% accuracy!’’—E. E. Burgess 
& Son, Itasca, Texas. 


“Saves Its Cost Yearly!” 


‘Results from new Addressograph-ed ad- 
vertising far surpass expectations.’’— 
Winston Harper Fisher Co., Minneapolis. 


‘Our Addressograph saves its cost each 
year!’’—Fuller Brush Co., Hartford. 


“3 Days’ Work in 45 Minutes!” 


‘‘Work which formerly took 3 days on a 
typewriter, Addressograph does in 45 min- 
utes!’’—Newton (Mass.) Savings Bank. 


‘‘We now Addressograph bills in 7 days 


which formerly required a month.—Ports- 
mouth (Ohio) Telephone Co. 


FREE Trial—Easy Terms! 


20 different models—Hand, Foot or Motor 
Operated—Ribbon or Ink Print—$37.50 up- 
wards at Chicago. FREE trial convinces— yi 
check and mail coupon now! 






Large 
Automatic Feed 
$1260 
f. o. b. Chicago 











i e * . : e 

General Offices: 903 West Van Buren St., Chicago Factories: Chicago, Brooklyn, London 43 *Pa & 
Albany Chicag Detroit Memphis Oshkosh aenntse 4S Z Oo oe 
Allentown Cincinnati Duluth Milwaukee Peoria Spokane Ss ¥ A » >, Yb 
Atlanta Cleveland Evansville Minneapolis Philadelphia St. Louis a od >> _ 
Baltimore Columbus Grand Rapids Newark Pittsburgh St. Paul vo > we) BA ve ad 
Birmingham Dallas Houston New Orleans Portland Syracuse Fe o” oy - a? % 
Boston Dayton Indianapolis New York Salt Lake City Toleao V0" se" ws > 

uffalo Denver Kansas City OklahomaCity San Antonio Wahpeton Ss Ra ~ & Es 945" 
Butte Des Moines Los Angeles Omaha San Francisco Washington ASSO Oey” © bel vw 
Canada: 60 West Front Street, TORONTO Vancouver, Montreal, London z. a 
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Boosting the 
“Science of Service’ 


“The Science of Business,” said my Uncle 
Tobey, “is the science of service, and he who 
serves best profits most,” and since that time, 
many young business men have become imbued 
with the idea of serving best. Any business 
having frequent contact with its clients, either 
in person or by correspondence, must keep 
accurate records of all transactions for ready 
reference. Such excuses as “we cannot locate 
your order’—‘“our filing has not been com- 
pleted,” etc., are not good service. Any busi- 
ness having to use them needs Canton 
Equipment. 

Canton Quality Products fill every filing 
need. All sorts of ledgers, tray binders, big 
record books, drawings, blueprints, correspond- 
ence, cards, documents, invoices, etc., all are 
provided space, compact and secure, in walls of 
smooth, carefully enameled steel. Transfer 
cases, desks, tables and safes are regular mem- 
bers of the line. 

Office equipment dealers in want of durable, 
service-giving equipment, will be interested in 
the Canton Line. We have an agency propo 


sition different from the others—write us! 


The CANTON ART METAL CO. 
CANTON, OHIO 


? 
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of Albany, who recently lost his wife, and Clarence Cornell 
of the Rust Craft Company, whose mother’s death occurred 
November 17 

The new president made a few remarks in which he said 
that his campaign for the coming year would be one on 
constructive work in accordance with the lines set down by 
the National Association. He feels that the members are 
now thoroughly acquainted with each other and that this 
year will be one in which to clear up a great many trade 

ils that now exist. 

Sales Conference of Toledo Metal Furniture Co. 

[he sales representatives of The Toledo Metal Furniture 
Company held a sales conference at the factory, Toledo, 
Ohio, November 15-16. In attendance were: H. E. Fisher, 
Cleveland, Ohio; Herbert Buehler, Detroit, Mich.; Earl 
Cavanaugh, Toledo, Ohio; Stanton Child, New York, N. Y.; 

F. Durbin, Chicago, III. After the business sessions 
vere concluded the sales representatives were entertained 
it a theater party Following this, they were given a 
“feast,” as one of the lucky participants termed it, at the 

ie of Jos. F. L. Uhl, secretary-treasurer of The Toledo 
Metal Furniture Company. 
Furniture Men Meet at Chamber. 

President Howard E. Scheid, on opening the meeting of 
he Cincinnati Furniture Exchange, announced the death 
George Zurborg, one of the older members. 

\ communication was read from the B. P. O. E. extend- 
ing to the members of the Cincinnati Furniture Exchange 
and their families an invitation to attend the bazaar and 
frolic December 11, to be known as “Furniture Day.” This 


as provisionally accepted. 

\ motion was made by John Wolf, seconded by Charles 
Feuss, that as the date conflicts with the annual election 
and banquet of the Furniture Exchange, this be referred 
to the entertainment committee, with a view to selecting 
another day. This was carried. 

\ card from the Ohio Veneer Company was read, an- 
ouncing the passing of George Zurborg on October 23, 
1923. The death of Robert Monter, an overseas soldier 

son of George Monter, an old-time member, was also 
reported [he secretary was instructed to send a note 
of condolence to the bereaved families. President Howard 
EK. Scheid announced that he had appointed the following 
Frank B. Wersel, 


Joseph Sprengard, Harry Broering and James Walsh 


oficial pallbearers for George Zurborg 


The report of the nominating committees for the annual 
was then read. 

For directors: Howard E. Scheid, 
Paul Schirmer, Jr., A. C. Steinman, H. 
Fred W. Stille, August Brettschneider, Joseph 
Sprengard, George W 


irers 


Regular or Red Ticket 
Charles Feuss, J1 
B. Kemper, 


Schutte, Jr., all of whom are manu- 


Charles H. 
Goerl, named the following supply 
Charles Groene, Joseph Monter, E. J. Kuhlman, Al 

M. Eisen, Leo Folz, Paris Wright 
[Independent or Blue Ticket Howard P. 
Scheid, Arthur Angert, George Goerl, William E. Mueller, 
Harry Hoffeld, Fred Otten, John Klinker, William Duhl 

KF. Daltor 


Inde pe I de 


regular nominating committee, 


Feuss, 
John Wolf and G 


For directors 


1 


Nominating Committee, Leo Folz, Jo- 
Sprengard and A. M. Bisen, nominated the following 
supply men: John Wolf, William Vehr, 
James Walsh and Harry Bode. 

( )y 


George Wehrung, 


account of the conflicting dates with the “Furniture 
Day” of the B. P. O. E. and the annual meeting of the 
Exchange, another day will be arranged and announced 


he entertainment committee. 
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No. 937B 








Sitting in Comfort 


Regarding quality and craftsmanship in 
Conrades Chairs much co: Id be said. Their 
many attributes are readily apparent 
upon examination. But for correctness of 
design producing that greater degree of 
comfort, one must depend upon the in- 
tegrity and sagacity of the manufacturer. 


| So well have Conrades Chairs taken hold 
that a user is generally recognized as ‘‘sit- 
ting in comfort.”” Our Catalog 0-22— 
may we send it? 


CONRADES MFG. CO. 


1942 North Second Street 
ST. LOUIS, MO. 


Makers of 
“BETTER BUILT” 


chairs 









No. 935B 
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New Calendar 
Dating Machine 


VISIBLE! 
At This Window 
Appears Today’s 

Date 





Retail 
$8.00 





. sy is 
iL. T 


a TNDAR Carty 
8 


ee 
Ete a Hl 


JAN 25 1925 


Impression of Figures 









IT’S NEW! 


Younger Brother to the ‘‘Amer- 
ican” Visible Model 41 Num- 
bering Machine” 





Always Stamps 
CLEAR, SHARP 
IMPRESSIONS 


This new Model 81 Calendar Dater is a cal- 
endar and dating machine combined. 





AUTOMATIC INKING DEVICE 
LEVER TO CHANGE DATES 
ENGRAVED WHEELS 





GOOD FOR 20 YEARS 





DEALERS! We have a most attractive 
sales proposition for you. One that abso- 
lutely guarantees volume sales of this new 
machine. Model 81 has practically an un- 
limited market. Every person from office 
boy to manager is a prospect. 


Write Us for Our Guarantee Sales Proposition 
on Model 81. 


AMERICAN NUMBERING MACHINE CO. 
220-230 SHEPHERD AVE., BROOKLYN, N. Y. 


CHICAGO BRANCH, 123 W. Madison Street 
Foreign Branches: 
VICTORY- xIpogs PRINTING MACHINE CO., LTD. 
Houndsditch - Lendon 
oamananneen SOCIETE ANONYME 
10 Rue De Seze - Paris 
RICHARD WEINIGER 
Singel 276 - Amsterdam 
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“Y and E” Housewarming at Chicago. 


In honor of the approaching completion of the remodel 
ing operations at 164 West Monroe street, Chicago, 
home of the Yawman and Erbe Manufacturing Compai 
in that city, a housewarming party was give Part of 
first floor was cleared, and about sixty of the employees 
members of their families and their friends, danced 
lively music. The party had been planned for an earlier 
date, but the artisans engaged in the remodeling did 
progress as rapidly as had been expected Even tl 
the floor was not as smooth as it might hay en for su 


a function, the dancers enjoyed themselves as 
though the work of remodeling had bee: plete 


the floor surfaced and polished as it will b ill detail 


have been completed. 


Logan with Tampa House. 
William C. Logan, formerly of Jackso 
became store manager for the Florida Off . ly 
pany of Tampa. 
Mr. Logan has been i: 
ment business for the last twenty years 


the statione: 


with the Tower Manufacturing & N¢ 

New York. He was also manager of! s 
Office Supply Company of Jackso: 

afterwards in business as the Logan & 
Jacksonville. He organized William ( 


and has been its president for the last 


Brown Goes With Oxford Filing Supply ig on 
The sales organization of the Oxi 
Company of Brooklyn, N. Y., has been str« 
acquisition of Benjamin F. Brown, whi 
states of Georgia, Florida and Alabama 
Mr. Brown has had a wide experienc: 
supplies. He may be reached by letter t 
company at 382 Jefferson street, Brook! 


West Joins Monroe “Seven Year” Club. 
J. D. West, assistant sales manager t 
culating Machine Company, Orange, 
Monroe Seven Year Club. He entered 
November, 1916, and thus automatically, 


exalted ranks of veterans. Mr. West is £ lua 
LaFayette College. In 1917 he was with 1 minis 
tration at Washington, D.C. In Decen 

enlisted in the Naval air service \fte 


training he was assigned to duty in Fra 
until the end of the war. Upon his rel 
duty Mr. West returned to his former b 


Kaden Joins Ward at Long Island City. 
Lou Kaden, for six and a half years ma: 
of stationery for the store of Landsberg B 86 | 
street, New York, has recently severed 
there and has taken a similar position wit Wart 
218 Jackson avenue, Long Island Cit) 


been known in the trade for some time 


Hall Office Furniture Company New Ac idress. 
The Hall Office Furniture Company, dealing 


office equipment, Cincinnati, Ohio, has m¢ 1 its offi 
They were formerly at 306 Walnut street. TI! ew oft 
are at 324 Dixie Terminal building, to which all mail sho 
be addressed. The company’s warehouse is 203 Vine 


street. 


el- 
he 


ny 
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The cream of 
the sales volume 
comes this month 


HRISTMAS! In millions of 

homes people are planning lists 
of presents for loved ones and friends 
right now. Practical presents, many 
of them will be. 

Chief among these will be The 
Noiseless Portable. For men, for 
women, even for children, The Noise- 
less is a wonderfully practical gift. It 
has swept aside the last barrier to the 
universal use of the typewriter in the 
home—N OTIS E. 


People who could never countenance 
the irritating click, click of ordinary 
typewriters, will welcome The Noise- 
less this year—not only because it is 
juiet, but because it is easier to oper- 
ate, more friendly to the touch and 
gives the most beautiful, even work of 
any portable made. 


Plan to win for yourself the cream 
of the Christmas typewriter sales this 
season. Write us now for information 
regarding your territory. Shipments 


can be made immediately. 


THE NOISELESS 
TYPEWRITER COMPANY 
253 Broadway, New York 
WORKS— Middletown, Conn. 
London Office: 


Outer Temple—222-225 Strand, W. C. 2. 


The NOISELESS 
PORTABLE 


Your Junior partner 


though of convenient, compact size 
= he Noise less Portable writes o standard 
typewriter paper, producing the same high 
character of work which has made The 
Standard Noiseless preferred throughout 
he world 
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Cards Card Guides Folders Vertical Guides 


Stock Record Cards 
No. or Size Article Location Unit Max 
Min. : 
= —_———_—— > ——SE 
ON ORDER RECEIPTS DELIVERIES DELIVERIES 
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Descriptive Price List Upon Request 


BOSTON INDEX CARD COMPANY 
113-115 PURCHASE STREET 


BOSTON, - -  - ##$MASSACHUSETTS 


FSAI SISA SASF SHES 


. 





~ 
«a 


‘ 












- 
, 
. 


= 
4 
Po 





#4 


J» 
~ 





~ 
4 





IIIS 





¥ 











teat 


~ 
‘ 
«a 





Bat 










< 
PPP RE L CU PU SU SU FLT IE API REIL SEU SU SSS 





RP RPRESS 






i i tee ee eee ee eee eee eee eee 


December, 1923 OFFICE 
A Modern Office Desk Factory. 

In The Woodworker for September, 1923, W. H. Rohr 
has described in an interesting way the factory of the Jasper 
Office Furniture Company at Jasper, Ind., presenting the 
features which characterize the latest type of woodworking 
plant in point of design, construction and equipment. The 
machinery in this factory is electrically driven and it is one 
of the best equipped plants in the Middle West. 

The power is generated on the premises; the power plant 
being housed in that part of the building which projects 
outward from the main four-story structure as shown in 
the foreground of the illustration here shown. The gen- 
erator produces a three-phase, sixty-cycle current of 289 
amperes at 440 volts. The larger of the two pulleys on 
the engine shaft drives a direct current generator which 
supplies current for magnetizing the field coils of the 
alternating current generator, while the smaller pulley 
drives a frequency changer that converts the regular sixty- 
cycle current for the mill room shaper into a 120-cycle 
current to make the shaper spindles turn 7,200 revolutions 
per minute instead of the 3,600 revolutions they are rated 


to run when the motors receive a sixty-cycle current. 





REAR VIEW OF JASPER OFFICE FURNITURE COM- 
PANY'’S FACTORY SHOWING POWER PLANT AND DRY 
KILNS IN FOREGROUND. 


In the same room with the engine generator are an air 
compressor and all the machines and equipment required 
for sharpening and fitting up saws, knives, cutters and bits 
for woodworking machines. Exhaust steam is used for 
heating the dry kilns. 

The building consists of a four-story structure, sixty feet 
wide and two hundred feet long with a two-story addition 
containing the boiler, fire and engine rooms on the first 
floor, and two glue rooms on the second floor. The build- 
ing has a large steel sash around all four sides and is 
fully equipped with modern heating and ventilating ap- 
paratus, automatic sprinkler, dust collecting system, electric 
lights, sanitary facilities and all the latest machinery and 
mechanical devices electrically driven. 

[he interior is done in white, supplemented by large 
windows about the exterior walls so that whenever daylight 
prevails outside, the factory is well lighted. Ample pro- 
vision is made, too, for artificial lighting when necessary. 

The factory is so arranged that work proceeds in a 
regular and logical manner, going through the factory step 
by step, with the minimum of lost motion. There is ample 
room in the dry kilns for the curing of a large quantity 
of material. 

The machines have a combined capacity sufficient to 


(Continued on page 78.) 
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“As EasytoSellastoUse’ 


HEN you lay in a stock of Peerless 

Rubber Typewriter Keys, designed 
to increase typists’ speed and accuracy 
and to relieve eyestrain and fatigue, you 
automatically acquire the certain profit 
which goes with them. 


Peerless Keys require only a little show 
counter space; and they go—QUICKLY. 
Attractive, imprinted dealer advertising 
matter supplied with every order. 


Our special dealer sales plan which may be 
adopted without risk or investment on the 
dealer’s part, is showing over 3,200 enter- 
prising merchants, here and abroad, the 
way to profit. Details for the asking. 


PEERLESS KEY COMPANY, Inc. 
176 Fulton St., New York City 
Boston St.Louis Chicago London 


San Francisco Distributor: Robinson-Pinney Co. 
576 Mission Street 








—Peerless 


RUBBER TYPEWRITER 



















Keys 


' ee ea ee ee 
: Please send me, without obliga- 

r tion, details of your special 

1 profit-making offer to dealers, to- 

1 gether with free Peerless Key Sample, and especially 
prepared dealer helps. 

1} NAME—— ——__—____—— 

; ADDRESS 

’ cir. —_ STATE 
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Steelcase filing equipment, desks, safes, waste 
baskets, etc., sets a quality standard second to 
none. ‘‘Found where business succeeds’’ is more 
than a slogan—it is a definite proven fact. 


Steelcase office furniture is part of the picture 
of success just as fine clothes, fine homes and fine 
cars portray those who have ‘‘arrived.”’ 


The mechanical features of Steelcase equip- 
ment are just as fine and enduring as its beauty 
of design and finish. The 1005 four drawer filing 
cabinet shown above is typical and incidentally 
worthy of your special attention. A letter from 
you will bring prices, discounts and full informa- 
tion on the entire Steelcase line. 


METAL OFFICE FURNITURE CO. 


Grand Rapids, Michigan 
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Some Weddings 


Nettleton-Snelling. 

Miss Mildred B. Nettleton and Mr. Walter L. Snelling 
were married November 10 at St. Boniface’s church, Chi- 
cago, Ill. They left the following day on a tour to the 
Bermudas. Mr. Snelling will return to his work as pur- 
chasing authority for Horder’s, Inc., early in December. 
Attending the couple were Miss Nell Arcola and Mr. 
Robert V. Nimmy, an associate of Mr. Snelling in the 
Horder organization. The good wishes of a wide circle of 
friends accompany Mr. and Mrs. Snelling. 








Meyer-Foard. 

Miss Nina Meyer and A. L. Foard were married at Salt 
Lake City, Utah. Mr. Foard, who was at that time a sales 
man at Salt Lake City for the Burroughs Adding Machine 
Company, is now connected with the agency at Akron 


Ohio. 


Wedding Bells. 

Leon Banov, secretary of the Clarotype Company of 
New York, was married on Thanksgiving Day to Miss Rita 
Rosenbaum of Baltimore, Md. 

The wedding took place at the home of the bride. 

Office Appliances extends congratulations and good 
wishes. 


The Stork Calls 





The Youngest Elliott. 

Mr. and Mrs. Charles Jeffress Elliott announce the com- 
ing on November 6 of a son whom they have named Myron 
Rhodes Elliott. 

Mr. Elliott is connected with the Western Lithographing 
Company of Los Angeles, California. He was formerly 
connected with the trade in the East and Middle States, 
where he has many friends who will join Office Appliances 
in congratulations. 

Baby Atwater. 

Mr. and Mrs. D. C. Atwater, 806 Grand avenue, Kansas 
City, Mo., announce the arrival of a new salesman, who 
answers to the name of “D. C. Atwater, Jr.” Atwater, Sr., 
is district sales manager for the Marchant Calculating 
Machine Company. 


Baby Ann McCullough Tooze. 

\ lusty baby girl has joined Mr. and Mrs. W. C. Tooze, 
at San Francisco, Calif. Mr. Tooze is senior salesman at 
the San Francisco branch of the Burroughs Adding Machine 
Company. 


Baby Patton. 
Mr. and Mrs. Clifford E. Patton, San Francisco, Calif., 
rejoice in the advent of a baby girl. The proud father is a 
city salesman for A. Carlisle & Company. 





Baby Waid. 
Mr. and Mrs. A. C. Waid, Malden, Mass., rejoice in the 
birth of a daughter early in November. Mr. Waid is a 
traveling salesman for Adams, Cushing & Foster, Inc 


Baby Brown. 
Gordon Brown, who will be remembered in the trade as 
a manufacturer of pencils and crayons, has welcomed a 
baby to his new home at Hackensack, N. J. 
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All North America Sells and Saves with 


LILI LAHAPIT 


orth America, from the four 


be compass, organizations thou- 

sands of miles apaxt and in various in ss of business, 

all come to the same cfnclgstgn— Then ¥ltigraph sells 
and serves at tremendouUsy&vimh 


. Literally, hundreds of Fxamples 


have poured in—so many, in/fact, that. it 
was necessary to group them igr seven sé¢tions} 
namely, New England, the East, the Mfddle West, theSouth, | Ses over the Dominion 
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New England sells 





Thrifty 


ee rckigeph. the West, Canada and Pagific Coast. Uses differ hs the — come reports 
’ oe re : Ne ioraph 
various lines of business differ, but af! agree that thyNew time, maketiend 


Multigraph saves time, money, and effart. 


What the New Multigraph bas 


done for them, it will do for you. it akes 
o difference whether you are a manufactures, gis- 
tiibutor, wholesaler, retailer or engaged in service wort 
ether your business is large or small, whether you sell 
groceries or bank accounts, the New Multigraph will sell for 
you at a saving. 


And the South is loud in its Send for your copy of Definite a: 
praiseottheresultsobiained /  Kacts—a booklet written by Multigraph | 
users. It will open your eyes to the possibilities of ok 
the New Multigraph in your business. Ae 


Mail the coupon today. 


The New Multigraph, 
ustrated below, is 
tie simplest form in 
om which Multigraph 

| equipment is fur- 
































Sn the Pacific Coast 
Mare selling and saving 
iy the New Multigraph. 
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Typesetter, illustrat 
below, young men 
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se : => asked low the New .) The conservative East has 


found in the New Multi- 
graph,an economical selling 
force. 





Multigraph. 






the New Multigraph printing ais 
to 816"x \ 


if 
aa The Coupon Below 
4 Will Bring More 
Information 





$38.00 dd 
Printingl 











i OOpown 
, Balance 
5 On Easy Terms 











~ Itigraph Sales Co, 
eff ¥ieveland, Ohio 
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(ANSTEY MINeL 


IS NEAR 


and the dealers carrying the very com- 
plete line of transfer supplies manufac- 
tured by Browne-Morse Company are 
the ones who are going to sell the largest 
percentage of their chances, make more 
profit and increase the number of their 
satisfied customers. 


Quality steel transfer cases are strong, 
roller bearing, nicely finished and make 
transferring a pleasure rather than a 
hardship. 


Browne-Morse Indexing Supplies 


should be carried by every stationer and office outfitter because of the com- 
pleteness of the line and because every item in the line is so carefully and 
scientifically built, it meets all requirements of good filing. 


Guides, folders, record cards and card guides are made in all the various 
weights, sizes and styles. The paper stock is selected for the qualities 
necessary for making satisfactory indexing, and our improved manufacturing 
methods make it possible for us to say that Browne-Morse filing supplies will 
render a service in Filing and Finding you have heretofore thought impossible. 


Browne-Morse Company 


Builders of Quality Filing Equipment and Supplies 
Muskegon, Michigan 
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PASSED AWAY ’ 
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James W. Fielder. “) 
James Walton Fielder, 62, for thirty years head of the sj 
firm of Fielder and Allen, now the Ivan Allen-Marshall \). 
Company, and one of the best known stationers in the \ ‘NO -VARY- 
country, dropped dead from heart failure on the evening 4 
of November 16 while at the anniversary dinner of the firm il! @) ~\ 
in the banquet hall of the Capital City Club i UA ma 
Death came to Mr. Fielder without a moment’s warning i 
to the two-score employes of the company gathered around i 
the banquet table, and came while Mr. Allen, Mr. Fielder’s y 
partner for more than a quarter of a century, was review- \). 
ing the history of the long climb the two had made together i! DEALERS! 
from the little typewriter store on Wall street to the con- i! * 
trol of one of the largest stationery and office equipment ji 
firms in the entire South. ‘i Behold the Undeniable Truth! 
Mr. Fielder’s health had not been satisfactory for some “i, 
years, his associates said. He retired from active par- ¥. The business problems of today are 
ticipation in the affairs of the company in 1916, and with- ) the same generally as the problems of 
drew from all connection with the firm, save as a large \ yesterday, with this ONE BIG EX- 
stockholder, two years ago, when Mr. Marshall was taken i! CEPTION—THAT TODAY’S PROB- 
in as a partner, and the firm’s name was changed to the i! LEMS MUST BE MET IN A NEW 
Ivan Allen-Marshall Company. i WAY. 
Recently he had suffered from several heart attacks, but 4 
his condition was not considered alarming, and up to the y Every business concern at its incep- 
last few minutes he seemed in the best of spirits and joined \). tion knew of any number of things it 
heartily in the incidents of the dinner. i! would be necessary to meet and over- 
Mr. Fielder was born in Acworth, Ga., in 1861. He was i! come, but (and mark this) only they 
educated in the private schools of the community, and i! grew big who gave thought to those 
entered business while still in his *teens. Later he went to i! things—who had vision to see—that 
Augusta, where he engaged in the railroad business. nh stiff competition and past practice do 
In 1888 he married Miss Julia Hodgskins, of Macon, and \. not mix well. Those concerns grew 
came to Atlanta, where he entered the insurance business, \) because they seized an opportunity to 
and then opened a typewriter agency in a small store on \) develop their businesses along lines 
Wall street i! that, with close attention to duty, gave 
The business, under his ambitious and skillful guidance, i them “the jump” so to speak. They 
grew rapidly, and Ivan Allen was engaged to handle the i made their policies and the practical 
business in the North Georgia towns, making his head- “ij application of these policies mesh in a 
quarters in Dalton, Ga. Mr. Allen soon became sales " way that empowered them to give sat- 
representative of the firm, and thirty years ago he was i isfaction and receive profits. And 
induced by Mr. Fielder to come to Atlanta and take a i! profits mean successful business. 
artnershi : . SI 5 thi ras g inc tc ¢ ii 
sang clang te which was growing too large i Our plan of Aratee siibiiihthns aie 
The partnership was formed, with Mr. Fielder directing iW Carrib No-Vary Carbon Papers and 
the inside work, and Mr. Allen directing the sales promo- +), lypew riter Ribbons = Sov bringing 
tion. The combination proved to be a phenomenal success, \). continued profits to many dealers. 
and the firm soon moved into larger quarters on Peach- ‘ We shall be glad to give any live 
tree street. My dealer, who is inter in i 
A few years later it moved to its present commodious i! the growth of his es tae 
quarters at the corner of Marietta and Forsyth streets, i! details. 
where extensive improvements are just being completed. “4 wi ; 
At the time of Mr. Fielder’s retirement from the busi- i! Give this your thought—and then 
ness two years ago, Charles M. Marshall, for many years \ use your own good judgment. 
an important administrative head of the company, became \y 
secretary and treasurer of the organization, and the title of i! . - 
the company was changed from Fielder and Allen to the jj C b Mf C 
Ivan Allen-Marshall company. , arrl 8. orporation 
Mr. Fielder is survived by his widow and three daugh- ‘i EAST ROCHESTER, N. Y. 
ters—Mrs. George L. Cook and Mrs. Morris M. Ewigg, Ye 
of Atlanta, and Mrs. Lehman Phelan, of Carrollton. a i! Branch Offices: 
brother also survives him—Col. W. K. Fielder, a prominent i! 15 West 44th Street ey: West ph oon 
attorney of Cedartown, Ga. i! New York City Angeles, 
Mr. Fielder was a Mason and a member of the Capital Y 
City Club. He was also a charter member of the City Club. 4% ewe 8 et es es es ws ws it we S 5 ss 
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Leon B. Damon. 

Leon Blanchard Damon, secretary and assistant man- 
ager of the George E. Damon Company, Boston, Mass., 
passed away at East Jaffrey, N. H. He was a son of George 
E. Damon. Mr. Damon was born July 6, 1892, at Melrose, 





\ 


















g Mass., and resided at Boston. He graduated in 1915 from 
' the Massachusetts Agricultural College, Amherst. Subs 
i quently he entered his father’s business. During the world 
, war Mr. Damon was stationed at Camp Upt Long Island 
f He was a member of Melrose Post N 10, American 
: ‘ Legion; Wyoming Lodge, A. F. & A. M.; Waverly Royal 
= Arch Chapter, Melrose Council R. and S. Masters, Hugh 
i de Payens Commandery, Aleppo Temple, Mystic Shrine, 
> and Melrose Chapter, C. E. S. The funeral ices 
held by Wyoming Lodge. 
+t & + 
Mrs. James B. Lynch. 
Mrs. James B. Lynch passed away at ( izo October 
16 after an illness of ten months. She was the wife 
James B. Lynch, head of the stationery mpany bearing 
his name, 427 South Dearborn street, Chicas Mrs. Lynch 
had a host of friends, won by her gracious manner and 
attractive personality. She was twenty-eight years old 





the time of her demise. Before her marriage Mrs. Lynch 


| 
e was the secretary of a Chicago banker and in that cor 
an al nection had wide contact with many of the leading business 
men of the city. While Mr. Lynch was a traveler in tl 


Southern states for the Miller-Bryant-Pier Company 


wife accompanied him, and in this way met t families of 
dealers throughout the territory. To these friends the news 
f Mrs. Lynch’s j ing will bring a sens n personal 


or passing 
loss. 

Blank ah 

an | August N. Ritz—In Memoriam. 
In Office Appliances for November the sad announ 
ment was made of the passing of August Ritz, pre 
B dent of the Diamond Ink Company of Milwauke: 
O S At that time Office Appliances was not in possessio 

the particulars of Mr. Ritz’s life. These were received just 


d | : L f after the journal had gone to press, and present the 
an Sse €a here in the belief that his many friends throughout th 
e stationery trade and in other walks of life will be interested 
Devices Mr. Ritz was born in Germany on D« er 6, 1853 

He came to America with his parents at an eat ige, went 


THE LINE OF 1000! NUMBERS to school here, and specialized in chemist Later 


entered the retail drug business under tl rm name of 


- = 
@ Ritz & Simonds at Rochester, N. In 1874 he can = 


West and after spending a short time 1 izo move 
to Milwaukee, where he later established t umond 


Company. 
eres facies Mr. Ritz was the originator of white 


general use and of the water-well paste 
On April 23, 1876, he married Miss Flora ibel Bosley 


4 He is survived by his wife, a son, Robert R tz, and thr 
anne (Moat ed by his wife, a som, Robert R. Rite and thi 


daughters, Mrs. Flora Schmidt, 


eg as and Mrs. Paul P Stothart. 


$e pad if Y OF, Mr. Ritz was a member of the Knights mbus and 
4 was grand knight in 1910 






































In 1880 he helped to organize the Wis« hari 
a ceutical Association. He was also a 1 er of the 
ye Zz Ay Athletic Club, The Catholic Knights of W n, the Old 
Settlers’ Club, and the Washington Park 1 logical So 
SOLD ONLY THROUGH ciety. The funeral was held from the ho: his so 
DEALERS 548 Frederick avenue. 
Mr. Ritz was a man of fine and uprig 
was known for his goodness of heart and tegrity 11 
BooRUMG PEASE Co. all the relations of life. For forty-nine years he had resided 
NEW YORK in Milwaukee and had built up a very wid rcle of | 
friends in that city and throughout Wisconsi! nat 
and fame of the products he manufactured re nati 3" 
wide. 
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Oo” Anniversary 
of the Typewriter 


QW 


1575 


eModel 1 Remington. The first 
practical typewriter and the 
ancestor of all the writing 
machines in the world today 





Christopher Latham Sholes 
ventor of the typewriter, at 
work on one of his experi- 
mental machines 


(1872 


Remington Typewriter Company 


374 Broadway, New York WY 


‘ 
i 
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writing machine 
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IFTY YEARS AGO, in September, 1873, at 
the Remington Works, Ilion, N. Y., 
began the manufacture of a new 
machine which was destined to 
revolutionize business, free the world from 
pen slavery, and complete the economic 
emancipation of womankind. No other ma- 
chine, no other invention, no other article 
of commerce of any kind has ever played 
a more commanding role in the shaping of 
business and social destiny. 


Christopher Latham Sholes was the in- 
ventor of this machine, Ilion, N.Y., was its 
birthplace, and Philo Remington was its 
first manufacturer. Originally knownsimply 
as “The Type-writer,” it is mow known to fame 
and history as the Remington Model 1. 

Weare proud ofourrecord asthe founders 
of this great industry. We are equally proud 
of our many contributions to typewriter 
development, which have been continuous 
throughout the entire fifty years of type- 
writer history. 

The first shift-key typewriter, writingboth 
capitals and small letters (1878), was a Rem- 
ington. 

The first typewriter equipped with an 
automatic ribbon reverse (1896), was a Rem- 
ington. 

The first typewriter equipped with a dec- 
imal tabulator (1898) was a Remington. 


The first adding and subtracting type- 


Branches Everywhere 


writer appeared in 1907. It was aRemington. 

The Remington brought out the first auto- 
matic line indenting mechanism (1908), the 
first key-set decimal tabulator (1911), the 
complete accounting machine (1914), and 
the first portable typewriter with complete, 
four-row standard keyboard (1920). 

Here is a record of progressive pioneer- 
ing unparalleled in the typewriter industry 
—but even this does not complete the 
Remington story. 

The latest and greatest Remington con- 
tribution to typewriter progress is the new 
Quiet 12. This new Remington is quiet in 
its operation. The “natural touch” makes 
its use a pleasure to the operator. The com- 
pletely enclosed frame isa protection against 
dust and dirt, and helps to keep the ma- 
chine in good working condition. And 
refinements in the printing mechanism in- 
sure good work—always. 

This latest Remington is a fitting prod- 
uct of the com- 
prehensive and 
unrivaled ex- 
perience of its 
builders. It 
has the sum of 
every quality 
any user has 
ever wanted in 
a writing ma- 
chine. 
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Cut from the first typewriter catalogue (1874). 
This picture of the girl at the typewrit- 
er was prophetic of the millions of 
women who have since earned 
their living through the 


1923 


@Model 12 Remington 


of 50 years of typewriter 
progress 
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Safety with Convenience 


All HALL products are made to stand the test of security for the purpose intended. 


The model illustrated has never failed to withstand the severest tests and pre- 
serve their contents intact, fires which entirely destroyed the buildings in which 


they were located. 
Twenty different sizes carried in stock—equally reliable. 


Dealers can recommend them with the assurance that they will not fail in an 
emergency. 

For convenience the purchaser can select an interior arrangement suitable to the 
requirements. 


Send for further information to— 


THE HALL’S SAFE CO. 


3253 Spring Grove Ave. 
Post Office Box 846 CINCINNATI, OHIO 
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John Brewer. 

John Brewer, seventy-two years old, died on Sunday, 
November 18, in the Peck Memorial Hospital, Brooklyn, 
N. Y., after a short illness. Mr. Brewer resided at 194 
Columbia Heights, Brooklyn. He leaves a son, Charles D. 
Brewer, and a daughter, Mabel. Funeral services were held 
at Plymouth Institute, Orange and Hicks streets, on Wed- 
nesday, November 21. 

Mr. Brewer had been a prominent figure in the stationery 
world for many years. He was president of H. K. Brewer 
& Co. of Manhattan. He was interested in association 
affairs and was at one time a director of the National 
Association. He was a charter member of the New York 
Stationers’ Association and served as its president for a 





JOHN BREWER. 


time. He was a member of the Sons of the American 
Revolution and of the Plymouth Congregational Church, 
Brooklyn, 

Mr. Brewer was for fifty-seven years in the stationery 
business, starting with his uncle, H. K. Brewer, in the busi- 
ness which is now H. K. Brewer & Co. In 1885 he took 
over the business and remained at its head until the end of 
his life. His son, Charles D. Brewer, will continue the 


business 


’ FF +€ 
M. Taylor Pyne, Jr. 


Moses Taylor Pyne, Jr., president of the Steel Equip- 
ment Corporation of Avenel, N. J., passed away Saturday, 
November 17 at New York. Services were held on Wednes- 
day, the twenty-first, at the country estate of the deceased. 
[Interment was at Trinity Cemetery, Princeton, N. J., where 
his mother is buried. 

Mr. Pyne was thirty-nine years of age and was a gradu- 
ate of Princeton University. He was a member of the Uni- 
versity and Tennis Racquet Clubs of New York. 

He had been ill about six weeks. He is survived by his 
wife, formerly Agnes S. London of New York; a daughter, 
Agnes, and a brother, Percy R. Pyne. 

“ oe © 


Clarence Davy. 

Clarence Davy, a manufacturer of metal tags, badges and 
similar marking devices, 1207 Germantown avenue, Phila- 
delphia, Penna., suffered a seizure while at work late at 
night, and passed away. He had been in this field a number 
of years, and was completing a rush order of identification 
tags for use at the city morgue when stricken. A few 
hours later his body was on a slab at the morgue, identified 
with a tag of his own manufacture. 
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he Peters 


Complete 
Compact 
Portable 


Capacity 
99,999,999.99 
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The PETERS was designed to sup- 
ply the market with a high grade, 
compact, portable machine of large capac- 
ity, which could be sold at an attractive 
price. This has been accomplished by lo- 
cating the essential features in their logi- 
cal position for ease in operation, visibility, 
elimination of complicated parts and a ma- 
terial reduction in the total number of parts. 


The Total, Sub-total, Non-add and 
Repeat levers are so located with re- 
spect to the path of the operating handle 
that the machine can be worked at high 
speed by the use of the RIGHT HAND EX- 
CLUSIVELY. 
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Fractional machines in eighths or 
quarters, and machines with a perma- 
nent split arranged to list numbers in one 
column and add in the other, or to add two 
columns, are available in addition to the 
Standard Model illustrated. 


The Electric Drive Model is so de- 
signed that the motor and sub-base 
are permanently attached to the stand, and 
the machine can be lifted off and used as a 
lesk hand operated machine. 


Due to the simple construction of 


the Electric Drive, any Standard 
Model hand operated machine can readily 
be converted to an electrically driven ma- 
chine by the local service department. 


Peters-Morse Mfg. Corp. 


GENERAL SALES OFFICE AND FACTORY 
ITHACA, N. Y. 
New York Office: 299 Broadway 
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[mperial 


The Medium Priced Line 
of High Quality 


Vertical 
Transfer Cases 


Made of Basswood and covered with 
handsome brown paper. Lockcorner 
construction. Juteboard cover. All cor- 
ners strongly reinforced. 24 inches long 


outside. Bottom grooved for guides. 





Furnished in Letter, Bill and Cap sizes. 
The strongest and best looking case it is 
possible to build. 


Per Dozen 


Bill Size........ $14.50 Net 
15.00 Net 
16.50 Net 


No. 24-B 
No. 24-L 
No. 24-C 


Send along a trial order today 
and give your customers better 
value for their money. 


Imperial Methods Co. 


FOREST PARK ILLINOIS 


E. P. GOLD E. V. BOGART 
Los Angeles Atlanta 


E. L. SIRUS 
New York 








December, 1925 


A Poet of the Typewriter World. 

K. W. Hofer, manager of the Manhatten Typewriter 
Emporium of Manhattan, Kas., has been dubbed the Walt 
Mason of the typewriter world. This title was conferred 
in a letter received recently from the A. C. Van Sant Con 
pany of Omaha, distributors of touch system typewriting 
instruction books. 

Mr. Hofer has written 


pieces of poetry which will be published in the house o1 
ted 


several parodies and original 


gan of the Royal Typewriter Company, it is sta 


Remington Golfers. 

The Annual Golf Match between the executive 
ment and the New York office of the Remington Typewrit« 
Company took place in October. 

Through the courtesy of J. A. Zellers of the | 
partment, the match was played at Dunwoodie. F: 


oreign De 

rurtec 

near and far golfers motored up in time to enjoy a goo 
luncheon. Arch Forrest said “Feed them mince pie, ‘Bo’, it 
sure will make them easy meat for me.” Oscar Woodward 
and his umbrella stood out prominently as t 
and Oscar is sure some golf player. 

The prize for the best gross score went t 
New York office with a total of 90. Arch yrrest won the 
prize for the best net score with a total of 92 and a net 
80. Oscar Woodward had a gross of 91 


The Executives won. The New York boy 


cause they did not know how to canvass or to beat the 
bushes. Some of the scores of the New Yor \ovs show 
how thoroughly they are trained in covering their ter 
tories. 

The Executives were represented by W. J. Pickering 
A. A. Forrest, Oscar Woodward, G. E. Hancock, J. A. 
Zellers, C. S. Ashdown and A. W. Bates 

The New York office players were C. B. Cooke, A. ] 
Harrison, T. J. Leonard, A. O. Cameron, J Soby, A. A 
Fraser and J. A. McNamara. 

When the next match is played, an accounting machi! 


will be sent up to check the scores. 
The last 6 or 8 holes were played in a downpour of rait 
with one umbrella to cover the field. 


Coming Entertainments by “Y and E” Club. 
The “Y and E” Club, operated at the factory of the 
Yawman and Erbe Manufacturing Company at 
N. Y., has scheduled entertainments for the following dates 
January 8, February 26 and April 28. The an: 


25 


of officers will be held March 2 


Rochester, 


ual election 


Modern Desk Factory. 
(Continued from page 69.) 
hundred 


produce material for five desks per week, per 


forming all the operations necessary for this work. 

Many of these machines are of the most ingenious con 
struction, doing work rapidly and with perfect accuracy 
which would have taken days to perform under the 
methods of years ago. 

The second floor contains only a few woodworking 
machines, a considerable amount of space on this floor 
being devoted to completely machined parts ready for 


assembly on orders. 
The third floor contains the benches of cabinet 


also storage 


makers 
who assemble unit parts into finished desks, 
space for storage of desks in the white, awaiting removal 
to the finishing room on the fourth floor 
On the fourth floor are the two air 
sprayers. This entire floor is devoted to 
tions and the finished drying process. 
Finished desks are transferred across. the 
to a large warehouse where they are packed and sto 


rated varnish 


finishing opera 


yvered bridge 


red to 


await shipment to dealers throughout the United States 
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Dempsey knocked-out 


rirpo —but couldn't 
knock-out Coroma 





Read what Jack Lawrence 
Sporting Writer of the 
New York Tribune 

writes about the 
Dempsey - Firpo - Corona Fight 








New York yee 


. Tribune 











Corona Typewriter Co., 
Groton, N. Y. 


yentlemen: 


The blows that doubled up Luis Angel Firpo and finally leid hia 
away in oblivion were no heavier than the shot that the champion heavy- 
weight of the world took at a Corona typewriter that was at the ring-side 
for the purposes of recording the story of that historic conflict. 


Dempsey knocked out Firpo but he couldn't knock out a particu- 


est sporting events in the world, Before Jack Dempsey piled his 195 
pounds on thie machine it had fallen some twenty feet from the upper deck 
of a sea-going tug, while being put ashore with a lot of luggage, at 
Newport, R. I., during the annual cruise of the New York Yacht Club. 
Despite thie awful jolt, the little machine worked as well as ever and 

I ueed it that same night on a 2000 word story of the Astor Cup Races. 


When Firpo backed Dempsey to the ropes, just above where I 
was sitting, I was engaged in recording the five or six knockdowne that 
the champion had scored a moment before. A second later Dempsey came 
tumbling through the ropes, He landed on the keyboard of my Corona. 
Ae he fell, hie two arms shot out - one nearly knocked Terry Walsh, the 
Western Union operator who was sending ay story, off his chair: the 
pther clipped "Kid" McPartland, one of the judges, on the nose, 


When the champion came down through the ropes I tried to 
sweep Corona into may lap in order to save it. Terry Waleh put his hand 
over his sending instrument with the same idea in mind. I was too late! 
Dempsey landed squarely on the machine and I heard the keys go with 
® grinding click. "That's the end of the old Coronal" I said to ayself. 


I believed that Dempsey was out, but when I put ay two hands 
to his back I knew that he wae still good for a few more punches. I 
heard him say: 

"Get me back! Help me up!” 

My one idea at that particular moment was to get him off ay 
typewriter as I knew that without it I was beaten. With a wighty 
shove I pushed Jack back into the ring and then began to look at the 
old rock-crusher, It was « sad looking instrument. In getting back 
into the ring Dempsey had stepped on the keyboard. I said to Terry, 
the operator: 

"I guess we'll dictate the rest of thie story." 

Terry pushed down the jammed keys of the Corona and eaid: 

“Aw, go ahead, that thing will work all right!” 


And it did. 


oe fies 
(Ae POE AF Bt 





larly aged Corona which, in the last three years, has figured in the great 











Produces by M MAMILTON HOLDEM Ae Here 


Groton, N. Y. 





out Firpo but didn't knock 
out Corona 


Did you see the pos- 
ter which featured 
this Dempsey-Firpo- 
Corona fight ? 


It’s just one example 
of the newsy, interest- 
ing display material 
which is stopping the 
passers-by in front of 
the Corona stores 
everywhere. 


If you are not already 
a Corona dealer, this 


is a good time to “get 
aboard”! 


Corona Typewriter Co. 





























80 OFFICE APPLIANCES December, 1923. 























—_——a—o 
| [) 
Ss 
| 
2 





Popular Priced 


Steel | =» 


File ; 


—— 
iS) 


a= 
SSSSS—-2._ 


nn Pa 


~~ 


cA File Every Dealer Should Know 


T is built in volume to sell at a price, yet no standard service 
feature has been omitted or quality sacrificed. 
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Your customers will find every advantage of utility : progressive 
roller suspension, solid brushed brass hardware, handsome baked 
finishes; and sturdy construction goes clear through—make no 
mistake about that; its actual weight of steel is heavier than 
files selling at considerably higher prices. 


Brings Quick Turnover—Builds Steady Profits 


The Invincible popular priced file has made good everywhere. Dealers 
who have added this quick seller to their higher priced lines are now able 
to satisfy every type of buyer. Every merchant knows that popular 
priced lines mean quick turnover and steady profit. 


Gear into this profit leader without delay. The coupon will bring the 
interesting details. Clip it now. 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 





INVINCIBLE METAL FURNITURE Co. 
Manitowoc, Wisconsin 


Gentlemen:—Kindly send me full description and prices on the 
Invincible 800 line file. 


Name 





Address.. 


City . ree State 
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Early Typewriter Manufacturer of the Middle West. 

The recent celebration of the typewriter’s fiftieth anni- 
versary recalls to mind the part which the State of lowa 
played in the earlier development of the writing machine. 
About forty years ago a man by the name of Dennis, who 
lived in Des: Moines, invented what he called the Duplex 
typewriter with common combinations such as “th” and 
“at” to form the words. 

It is related that George A. Jewett, one of the early 
lumbermen of Des Moines, and still at the head of the 
Jewett Lumber Company there, helped Dennis to patert 
his machine and provided him with financial assistance. 
The machine as it originally appeared was a failure, but 

{r. Jewett obtained the patents and adapted such of his 
principles as he could to another machine which was called 
the Duplex Jewett. Later the word Duplex was dropped 
from the name and the typewriter was known as the 
Jewett. The Jewett was put on the market in 1893. It 
was made in a Des Moines factory which employed two 
hundred men—the largest industrial plant of its time in the 
city. The machine was taken to the Chicago World’s 
Fair, where it won one of the highest awards—a gold medal 
and diploma. Inasmuch as Mr. Jewett did not have enough 
money to finance the whole business, stock of the company 
was sold in small shares to persons of average means. In 
the ten years succeeding the World’s Fair, Mr. Jewett made 
ten trips to Europe to introduce the machine abroad. The 
plant was manufacturing twenty machines a day, which 
retailed at from $95 to $125. The higher-priced machine 
wrote in two languages. Mr. Jewett succeeded in selling 
his machine to the governments of Russia and France 
shortly before the Russo-Japanese war. The German war 
department also purchased two thousand of the Jewett 
machines. 

It is related that Eastern interests soon afterward bought 
up the stock of the company from the small shareholders 
and gained control, after which the factory was closed and 
since then many of the machine’s features have been in- 
corporated in other typewriters. 

It is related that it was in Des Moines where the Rev. 
Mr. Oliver drew up plans for a machine of his own, which 
he brought to Mr. Jewett. The latter offered Mr. Oliver 
the use of his factory for experimental purposes and here 
the first Oliver typewriter was built. 

In the offices of the Jewett Lumber Company today are 
still to be seen several of the old Jewett machines. They 
are so-called blind machines, but in spite of the fact that 
they are now old-fashioned, Mr. Jewett still uses one for 
all his own correspondence. Some of the veteran em- 
ployees likewise use the old machines as a matter of 
sentiment. 


D. L. Jewett, a brother of George A. Jewett, who be- 
came interested in the company in 1900, relates that Mr. 
Oliver came from the eastern part of Iowa. He says also 
that the machine received not only the medal of honor at 
Chicago, but a gold medal in Paris and high honors at the 
exposition held later at Atlanta, Ga. He says that the 
company did a fine business for a number of years. 

Both of the Jewetts are still active in business and are 
the heads of the Jewett Lumber Company, a prosperous 
Iowa organization. 


New York House Celebrates Fifteenth Anniversary. 

Clark & Gibby, Inc., 343 Broadway, New York, N. Y., 
lealing in office furniture and cabinet supplies, on Novem- 
ber 16 celebrated their fifteenth anniversary. An appro- 


+ 


priate letter and card were sent to customers on that day. 


81 

















Since the World War, as 


great progress has been made in 


perfecting labor-saving machinery 
as in any line of endeavor. 


Among typewriters, the 
ROYAL embodies the most 
recent developments and im- 
provements. 


It offers you distinct, practical 
benefits of which you should 
take advantage. 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 
364-366 Broadway, New York 


Branches and Agencies the World Over 


UY, 





TRADE MARK 


‘‘Compare the Work’’ 
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The handiest waste- 
basket you ever saw! 


Waterproof, sanitary, 
rustless and noiseless 


““FYIBROTTA” wastebaskets are more than 

merely wastepaper baskets. ‘‘Fibrotta”’ 
is a patented waterproof substance that is even 
impervious to mild chemicals. For this reason 
“‘Fibrotta’’ wastebaskets have many varied 
and unusual uses. Near water coolers, they 
make splendid paper cup receivers. Seamless, 
they cannot leak; having no metal in their 
construction, they cannot rust and stain the 
floors. They are made of indurated fibre, a 
sound deadener, and are practically noiseless 
Because of this material, they will not scratch 
or mar the woodwork or furniture. 


The Perfect Wastebasket 


IT IS waterproof, sanitary 
and silent. Unlike the metal 
ones, it will never complain 
with a ringing rattle and 
bang when cleaning up. 
Light, it will not scratch 
desks, etc. Its smooth 
highly glazed surface never 
requires paint. 





What “‘Fibrotta’’ is 


“FIBROTTA”’ has all the valuable qualities of glass, 
but none of the defects of glass. Each article is 
made in one solid piece, by a special process, from 
wood pulp. This material is subjected to great 
hydraulic pressure and high temperature and several 
waterproofing soaks. The result is a finished product 
with a bright mahogany color and a highly glazed water- 
proof surface. They are odorless, rustless and seamless. 
Many “Fibrotta’’ articles have given over 20 years of 
hard service. We have letters on file that prove this 
is true. 


Sanitary Cuspidors 


THERE are no seams to rust 
out or collect filth. Warm water 
and a brush makes a “‘Fibrotta”’ 
cuspidor clean and bright ina 
jiffy. Made with brass tops, 
nickel tops, white or brown 
enameled tops and the natural 
mahogany color “‘Fibrotta”’ top. 





Write for prices 


THESE “Fibrotta” articles have so many unusual 
features and are so reasonably priced that you can 
easily build up a profitable, steady business on them. 
Write Cordley & Hayes, 12 Leonard Street, New York 
City, for details. 


Fibrotta 
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Dixie Stamp House in Larger Quarters. 


After having been located on North Broad street for sev- 
eral years, the Dixie Seal and Stamp Company has just 
completed arrangements for removal to a larger and more 
convenient building at 33 Poplar street, Atlanta, Ga., and in 
a few days will be moving into this new location, which 
is just across the street from the Post Office and only a 
door or two beyond the entrance to the new Hass-Howell 
building. 

In their new home, the company will occupy the entire 
building. 

“Our business,” 
company, “has been growing so much that it became im 


says Arthur Wrigley, an officer of the 
perative for us to find larger quarters. 

“We do quite a lot of mail order business 
tory reaching from North Carolina to Texas 


over a terri 
and we have 
been too crowded in the past year to handle it the way we 
would like to. 


“Of course we wanted to stay as close to the center of 
the town as possible, and this move puts us right at the 
Post Office, in an almost ideal location. 


“Our new home has three floors and a well-lighted base- 


ment. The heavy stamping machinery will be placed in the 
basement, the offices and store will be on the first floor, 
the multigraphing department, which has nine or ten em- 


ployees, will use the second floor, while the rubber stamp, 
stencil, steel die, seal and other departments of the company 
will occupy the third floor. 

“In our new location, which is just around the 
before.” 


corner, 
we shall be able to do more business than evet 


New York Merchants’ Association Year Book. 


The 1923 Year Book of the Merchants’ 
New York, covering the work done during the 
ing May 31, 1923, has just been distributed. 

The book includes alphabetical and classified lists of neat 
ly 8,000 members of The Association and an and it 


Association of 


year end 


index 
fills 394 pages. 

It contains lists of the officers, directors and 
staff, and the personnel of the 43 standing committees of 
The Merchants’ Association, formed to carry out the pur 
pose for which The Association was founded—‘“To 
the trade and welfare of New York.” 

Interesting addresses by President Lewis E 
Secretary S. C. Mead. 

The Secretary’s report contains a brief review of the re 
ports filed by the nine bureaus which are in charge of 
the various divisions of the regular work of The 
These are the Traffic Bureau, the Foreign Trade Bu- 
Research, the 


executive 


foster 


Pierson and 


Associa 
tion, 
Bureau, the Bureau of 
Convention Bureau, the Service 
Anti-Litter Bureau, and the Membership Bureau. 
pureaus, 


reau, the Industrial 


Bureau, the 
The Year 


in which 


Legislative 


Book contains reports from each of theses 
its work during the year is described in greater detail. 

The Year Book also gives a description of the plan of 
organization of The Association illustrated by 
accompanied by a reprint of the By-Laws. 

The greater part of the book is devoted to the alphabetical 
Association 


a chart and 


and classified lists of the members of the 


Note Book Renders Long Service. 


The Remington Typewriter Company recently received 


a request for a filler for a pocket note book. The envelope 
containing the original of this request was addressed to 
Wyckoff, Seamans & Benedict, 339 Broadway, New York 

The fact that this firm moved from 339 Broadway in 
1888 indicates that this note book has been in use for thirty- 


five years. 


December, 1923. 
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HE great good will and kindly 
consideration which the trade 
accords Sengbusch Specialties 
is not a matter of season but 

of every day of the year. But now that 

the Good-Will Season is upon us—now 
when the spirit of understanding and 
good fellowship prevail—we may speak 
of the cheer and contentment which 
this realization ever kindles within us. 

Thus it is with a sense of warmest grati- 

fication that we extend to one and all 

our heartiest Holiday Greetings. 





Self-Closing Inkstand ©. 


400 Stroh Building Milwaukee, Wis. 
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Made in 
over 200 
different 
styles. 
Many sets 
with ma- 
hogany, 
oak, or 
emeraline 
cut glass 
bases. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


President, Ivan Allen, Atlanta, Ga.; First Vice-President, 


Seymour, Chicago, IIl.; 


Edwin I. Baer, Canton, O.; General Manager, Fletcher B. Gibbs. 


Mortimer W. Byers, 41 Park Row, New York, N. Y. 


DIRECTORS—STATIONERS 
A. J. Walker, Minneapolis, Minn. A. B. pees, Salt Lake City, 
Frank R. Welsh, Philadelphia, 


Uta 
Pa. William B. Ward, New York, N. Y. 
Sam Hargreaves, Dallas, Tex. Cc. W. Seely, Topeka, Kans. 
William Schmiederer, St. Louis, Howell D. Melvin, San Jose, Cal. 
Milo Schuitema, Grand Rapids, 


Mo. 
Frank J. Koch, Des Moines, Ia. Mich. 


Frank L. Severance, Chicago, IIl.; 
Third Vice- President, E. H. Sell, Columbus. O.; 


Second Vice-President, Fred P. 
Treasurer, A. H. Childs, Chicago, I[Il.; Auditor, 
403 Conway Building, Chicago, Ill.; Secretary and Counsel, 


DIRECTORS—MANUFACTURERS 
Stafford, 


Sidney EB. Collins, Chicago, Ill. 
E. S. Towne, New York, N. Y 


Dalton, Mass 
Madison, 


WwW. &. New York, Phillip Weston, 
Nu. ¥ bg 


Sw Sheaffer, Fort 


Craries P. Garvin, Boston, Mass 


Harry Cc. Sharp, Camden, N. J. Geo. E. Parmenter, Sandusky, O 
Jas. R. Armington, Fratning- George R. Burkhardt, Holyoke 
ham, Mass. | Mass. 


Place and Time of Next Meeting—To Be Announced. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Dr. Ivey’s Address Ready for Distribution. 


General Manager Gibbs of the National Association of 
Stationers, Office Outfitters and Manufacturers, announces 
that the address delivered by Dr. Paul W. Ivey at Des 
Moines on October 10 has been reprinted, and copies are 
available if ordered immediately. The speech fills twenty- 
five pages of a pamphlet 5%x8'% inches and forms a text 
book on simple, commonsense methods of salesmanship. 

A notice was sent out on November 10 and it was stated 
that the execution of all orders would be withheld for ten 
days, when enough copies would be printed to fill the total 
number of orders received during that period. 

Mr. Gibbs states as Office Appliances goes to press that 
3,500 of these addresses have been printed to supply the 
demand. 


Charter Oak Finish for Office Furniture. 


The subject of a new and darker finish for office furniture 
made of oak has been freely discussed during the past year 
and was taken up energetically by the Office Furniture 
Division at the last annual convention of the National 
Association of Stationers, Office Outfitters and Manufac- 
turers at Des Moines. It has been repeatedly pointed 
out that this new finish would permit the use of large 
quantities of oak now rejected as unsuitable for the light 
oak finish so much in vogue and that conditions in the 
raw material field are such that a change will eventually 
have to be made because of the exhaustion of wood suitable 
for the light finish and the necessity of rejecting such large 
quantities of materials which would be available were a 
darker finish to be adopted. 


Manufacturers report increasing interest in demand for 
samples of the darker oak known as the Charter oak finish. 
It is suggested that the dealer can show one pattern in 
the dark oak and others in the light oak and that the 
Charter oak finish need not put him to the necessity of 
any considerable addition to his stock until the demand 
justifies it. 

It is stated that standardization on the dark finish is 
expanding to factories which make commercial fixtures and 
that the time is approaching when if office furniture is to 
match the trim of offices, the Charter oak finish will be 
more generally used. 

The office chair manufacturers experience considerable 
difficulty in matching the 
popular among a considerable 


light desks which are now so 
portion of the trade. Not 


only is this evident in the production of the chairs them- 
selves, but it is found that chairs which match the light 
tones of light oak desks tend to darken with time so that 


after being held on the floor for several months, they are 
a shade darker than the veneered desks. Office chair 
people point out that unless something akin to Charter 


oak finish is adopted, oak will be eliminated and replaced 


by mahogany, walnut, birch and gum in the commercial 
field. The Charter oak finish gives to oak a very sub- 
stantial, durable appearance. It harmonizes with modern 


office interiors and maintains its original color more effec- 
tively than the light finish. 


Authorities state that thirty-five per cent of the standing 


timber in the United States available for furniture is oak 
and that one-seventeenth of one per cent only is black 
walnut. It is believed that oak therefore offers a better 


chance for stability of value than any other wood 


The Sales Division. 


Fletcher B. 
Office 


A circular sent out by General 
Gibbs of the National Association of 
Outfitters and Manufacturers, under date of November 8 
states that the list of charter members of the Field Mem- 
bers Division would be kept open until about the twenty- 
second of November. An application blank was provided 
so that any intending member could join by filling out the 
blank and enclosing his check for $5.00 covering one year’s 
dues. 


Manager 
Stationers, 


This division was organized under the following amend- 
ments to the bylaws adopted at the last convention 

“Article IV, Section 9. Field members shall be the sales 
representatives of manufacturers or distributors of 
chandise sold by stationers or office outfitters, or 
uted in affiliated industries.” 

“Article V, Section 3. The 
shall be $5.00.” 


mer- 
distrib- 


annual dues of field members 


The work of this division promises to be highly impor 
tant. It will provide daily conferences at each annual con- 
vention, devoted entirely to sales problems and to 
promotion and merchandising. Such meetings will be open 
to the salesmen of dealers and manufacturers as 
they are members of the division. 


sales 


well, if 
It is the purpose of the 
division to serve the association as superactive members, to 
build membership, to supply other members with scientific 
benefits from association work, to broaden the trade and to 


make the stationery business a better one. 


Id 
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In the woman’s 
less and speedy 


world the tire- 


Mimeograph is 


lightening some weighty burdens 


Today woman shares with man 
the responsibility for a tremen- 
dous amount of worth-while 
success. With her sphere no 
longer bounded by household 
limits—she is becoming an in- 
creasingly greater factor in the 
important decisions of business. 


And there is hardly another labor- 
saving device in all the lists that 
is doing so much for her in this 
wider field as the Mimeograph. 


The long and tiresome process of 
making innumerable copies of 
letters, bulletins and kindred 
matter, the Mimeograph has re- 
duced toa pleasant task of a few 


minutes. 
Five thousand well printed dupli- 


cates of a typewritten sheet or an 
outline drawing the Mimeograph 


aa 
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turns out hourly, with little trou- 
ble and practically no expense. 


It is the easiest and speediest way 
of doing a great deal of important 
work, some of which could not 
be done expediently without its 
help. 

In the hands of a skillful woman 
it is a dainty, cleanly and power- 
ful device for the battering down 
of costs and the building up of 
efficiency. 

And that is the reason it is doing 
big and vital service in business 
and educational fields every- 
where. 


Its makers, the A. B. Dick Com- 
pany, Chicago, will gladly send 
you booklet “T-12” and all 
important information about 
the Mimeograph upon request. 

















OFFICE 








= 


IF Tempted by 
promises of one 
feature — prices, 
quality, service 
—in 
TYPEWRITERS 
you should never 
neglect caution 
or the safe, 
reliable, respon- 
sible, dependable, 
oldest established 
real source of 
supply. We offer 
EVERY temptation 
and also absolute 
security all under 
one roof, in 


RE-MANUFACTURED 
REBUILT 
RENOVATED 
SELECT ROUGH OR 
PLAIN ROUGH 
TYPEWRITERS 
Wholesale—Export 


Incorporated 


30 Main Street 
Brooklyn, New York 


(Cables: Gentype, N. Y.) 
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Van Valkenburg Company Adds Important Item to 
Line. 

The L. D. Van Valkenburg Company of Holyoke, Mass., 
announce that they have taken over the business of the 
Collier Company, manufacturers of the Steelgrip clip 
Steelgrip thus becomes a companion to Sta-Fast, the well 
known clip which the Van Valkenburg Company placed on 
the market nearly two years ago. 
known to the trade. It consists of a band of steel, bent 
upon itself so that one end rests within an inch or so of the 
other. The points are rounded and upturned and the steel 
is tempered so as to give it a firm spring tension. It is 
used for holding papers together and is valuable for a great 
many different things, in the office, in the home and on 
the road. 


Steelgrip is already well 
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EXHIBIT OF “ELSANE” CALENDESKPADS BY 
HOUSE OF L. SAINBERG & COMPANY, AT THE 
YORK BUSINESS SHOW IN OCTOBER. 
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Some Interesting Results. 

The Northeastern Ohio school typewriting championship 
contests were held at Cleveland November 2. The 
included senior high school 
school class, private school class, parochial school class and 


con- 


tests class, the junior high 


novice class. 


contest. 


There was also a one minute championship 


The high mark was 
Metropolitan 


The records made were very good. 
made by Miss Margaret 
Business College, who won the trophy in the novice class 


Fitzgerald of the 


and in the private school class on behalf of her college. 
Other contestants made excellent records. The number 
of contestants was unusually large and the event was one 
of the most successful contests which has ever been held. 
The one minute championship was won by Miss Esther 
Green of the Longwood 


High School of Commerce, who 


wrote eighty-nine words without errors. 





Learned Takes New York Managership for Filing 
Supply Company. 

E. K. Learned, for the last two and a half years a sales- 
man in the New York office of the Franklin Filing Supply 
Company, 70 Duane street, New York, has recently been 
appointed New York manager for that company. 

Before his connection with this concern, he was with the 
New York sales office of the Van Dorn Iron Works 

New Store in Buffalo. 

The Otto Ulbrich Company has opened a store 
new Jackson building, where it is doing a good business. 
The shop is high class in every respect. 


in the 
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RAGGED NERVES 
and ADMINISTRATIVE COSTS 


Typists’ ragged nerves cost many an ad- 
ministrative dollar. Charg e this to late 
hours or indigestion if you oh before 
you close the book, examine the typewriter. 
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é Every stroke of a key, every line shift, every change 
y of carriage, means manual labor. ‘That labor must be 
saved. That is why the L. C. Smith is the choice 
E of far-sighted executives. 

& 

re) 

‘ Ball-Bearings—in type-bar, in shift, in EVERY 

g important frictional part—the L. C. Smith mini- 

2 mizes all drag and manual strain. No jarring recoil, 

& no heavy moving carriage, no stiff type-bar; the 

. ball bearing L. C. Smith glides through the day’s 

< work—without costing a fevered night and a 

ds breakdown on the morrow. 

& 

@ A booklet, “The Greyhound of the Office,” will 

@ give you a new insight into the part that a type- 

& writer can play in office efficiency. Just write 

‘ for a copy. 

& 

3 

& 

L.-C. SMITH & BROS. TYPEWRITER CO. 
F Executive Offices, Syracuse, N. Y. 
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| A Useful Christmas Gift 


For Mother, Wife, Sister, Domestic 


Science Student and Teacher 


: THE ]-PE= RECIPE BOOK 


(79 


BEAUTIFUL THE VALUE 


DURABLE INCREASES 


SERVICEABLE WITH AGE 
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Bound in crushed grain Duraflex with a beautiful blue Moorish finish. An appropriate 
design embossed on front cover. Cover is easily cleaned with soap and water when soiled. 


Your Favorite Recipe Can Be Found Almost Instantly 


by referring to one of the twenty indexes as follows: Bread, Cake, Candy, Desserts, 
Drinks, Eggs, Fish, Game, Ices, Left-Overs, Meats, Oysters, Pastry, Pickles, Poultry, 
Preserves, Salads, Soups, Vegetables, Miscellaneous. 


COMPLETE OUTFIT No. O-190-W 
The Price of the book complete with index and one hundred ee 75 
* 
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Extra sheets may be purchased at any time for 65c per 100. 
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¥ IRVING-PITT MANUFACTURING CO. 


¥ 

& NEW YORK KANSAS CITY, MO. CHICAGO 
~ 

~~ 

: LONDON, ENGLAND PARIS, FRANCE— ZURICH, SWITZERLAND— BRUSSELS, BELGIUM 

~ The Macey Company, Ltd., Caribonum Société Anonyme, Caribonum Société Anonyme, Caribonum Société Anonyme 
A 65-66 Houndsditch 10 rue de Seze 29 Schutzengasse 12 & 14 rue de la Baunderie 
ty, BUENOS AIRES, SOUTH AMERICA— MONTEVIDEO, SOUTH AMERICA TORONTO, ONT., CANADA— 

~ Lamson Paragon (South America) Ltd., Lamson Paragon (South America) Ltd THE BROWN BROTHERS, LIMITED 
ty Cangallo 462 25 de Mayo 410 Corner of Simcoe and Pear! Sts 
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Cardinell Purchases Interest in Manufacturing Busi- 
ness. 

John D. Cardinell, sole proprietor of the Cardinell Sales 
Company, distributors of Ink-Out, single fluid ink eradica- 
tor, Montclair, N. J., recently purchased a half interest in 
the manufacturing end of the business and the preparation 
is now being manufactured at the plant in Montclair. The 
new name of the manufacturing division of this product is 
the Ink-Out Manufacturing Company, which is owned by 
two partners, J. D. Cardinell and Cyrus Butler 


An Interesting Educational Display. 

Quite recently The Carter’s Ink Company gave the mem- 
bers of the Kendall Square Manufacturers’ Association of 
Cambridge, Mass., an insight into the intricacies of ink 
making. Fletcher W. Taft, advertising manager, gave an 
interesting talk on the history and manufacture of Carter’s 
inks and adhesives which was well received by the manu- 
facturers present. He showed an elaborate display of raw 
materials that are used in the manufacture of Carter prod- 
ucts. These are shown displayed on the sideboard on the 
left in the picture. 


om 





PRODUCTS OF THE CARTER’S INK COMPANY DEMON- 
STRATED RECENTLY BEFORE THE KENDALL SQUARE 
MANUFACTURERS’ ASSOCIATION OF CAMBRIDGE, 
MASS. 

Educational work of this nature is a big assistance to the 
ink and adhesive manufacturing field as well as to the local 
stationer, as it convinces those who buy of the necessity 
and importance of selecting a standard brand of inks and 
adhesives. Such information also explodes the fallacy that 
ink is “colored water” and further discredits the “fly by 
night” ink salesman. 


Business Outlook Good in Oregon. 


All over Portland the firms in the line of office supplies, 
stationery, etc., are most optimistic as to business condi- 
tions. They report that returns were unusually large even 
during the Summer months, when a slump is usually ex- 
pected, and that now with the advent of the holiday trade, 
they will be still better. That that is true, and not trade 
exaggeration is shown by the fact that Portland’s bank 
clearings in October were $201,498,848, as compared with 
$172,789,063 last year in the same month. Also exports 
for this last month amounted to more than $8,000,000, twice 
what they were the same month last year. And, for a 
third proof that “business is good,” the value of the build- 
ing permits during October totaled $1,950,435, against 
$1,519,185 in October, 1922. Postal receipts, too, were 12 
per cent higher than the corresponding month last year. 
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STOP! 


PIN YOUR LETTER- 
HEAD TO THIS AD— 
SEND TO US—AND 
WE WILL TELL YOU 
SOME MIGHTY IN- 
TERESTING REASONS 
FOR BUYING OUR 


RULERS 


*SCHOOL AND OFFICE 


LOOK OVER THIS LIST AND GET OUR 
LATEST CATALOG AND PRICE LIST 


Rulers 


School and Commercial 


Display Boxes 


For Rulers 


Striped Wood File Boards 


Clip and Arch 
Card Index Boxes 
Letter Trays 
Desk Files 
Ledger Arm Rests 
Meter Sticks 
Yardsticks 
Pencil Boxes 
Blotter Rulers 
Bulletin Blackboards 
Bows and Arrows 


Crickets or Noisemakers 
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ERICAN MFG. CONCERN 


Falconer, AY. 


NEW YORK 200 FIFTH AVENUE 
CHICAGO 115 SOUTH DEARBORN ST. 


BOSTON 170 SUMMER ST. 
HTN Morris-Jones Company An 
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Changes in Remington Typewriter Sales Organiza- 
tion. 





J. T. Thornton, domestic sales manager of the Reming- 


ton Typewriter Company, announces the following changes 
in managers: 
K. B. De Rango to be manager of the Spokane office; B. 
W. Ayres to be manager of the Springfield, Mass., office; 
E. B. Bradford to be manager at Des Moines, Ia., and R. L. 
Manning, transferred to the Portable department at the 


a 
4 ait y ire home office in New York. 
Mr. De Rango’s first connection with the Remington 


Company was at the factory in Ilion, in 1907. From there 


TYPEWRITER 
PAPERS 


Many lines comprise many 
duplicates. 


There are none in the Old 
Hampshire Line. 


A few moments’ study of 
our sample book will convince 
you of this. 


How many numbers have 
you the turnover of which 
doesn’t warrant the invest- 
ment ? 


Old Hampshire Typewriter 
papers cOmprise high and 
medium grades, weights from 
seven to twenty-eight pound 
substance, glazed, unglazed 
and medium finishes. 





E. B. BRADFORD. R. L. MANNING 


he went to Columbus, O., as a mechanic and later became a 


A request for sample book salesman in Southwestern Ohio and a part of West Vir- 

‘ ginia. He left the Remington organization in 1911, return- 
and -piamed places you under ing to the company in 1912. Later he took charge of the 
no obligation. Zanesville sub-office, resigning after one year to take a posi- 


tion with another company. He entered the service of the 
United States at the outbreak of the war, rejoining the 
feming % anv j >» sprinoa of 1919 as m rer at 
FINE STATIONERY DEPARTMENT — Company in the spring of 1919 as manager at 
Mr. Ayres started with the Remington organization in 
4 1905 as a junior salesman in the Springfield, Mass., sub- 
Hampshire Paper office. In November of that year he was transferred as 
salesman to a broader field, including the State of New 
C Hampshire. When Worcester and Springfield were con- 
oOMmpanyp solidated into a branch office he was made manager of the 
Worcester office where he remained until October of this 
South Hadley Falls, Pass. year — he wee made manager of the Springfield branch 
Previous to his connection with the Remington organiza- 
tion, Mr. Ayres was for thirteen years with the Western 
Union Telegraph Company, working his way up through 
all of the steps from messenger boy to branch manager. 
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This advertisement 


wall appear in 


Literary Digest 
American Magazine 
Collier’s 

System 

MacLean’s Magazine 


No. 322 


An account- 
ant’s pen, with 
a smooth firm 
point. 


Send 15c 
for the 12 most 
popular pens in 


the world. A 
| Aw r 
The Esterbrook Pen Manufacturing Co., Camden, N. J. } 
| Canadian Agents: The Brown Bros., Ltd., Toronto & | at 


StenteouR iil 


Fresh Pens for the Office 


HERE’S simply no place in the mod- 

ern office for a worn-out, scratchy 

To Help You pen. Why? Because it wastes paper, 
Sell;Pens consumes time, and spoils tempers. In 
other words, it’s a rank extravagance. 











The attractive Ester- 
brook Display Case 
takes up little room, 
and certainly stimu- 


Fresh Esterbrooks — and plenty of 
them—are a form of office economy that 
is recognized by thousands of up-to-date 
executives. Are you supplying your 
trade with as many pens as they ought 
to use? 


lates sales. If you 
haven’t one, please 


write. 


The Esterbrook Pen Manufacturing Co. 
80-100 Delaware Ave. Camden, N. J. 
Canadian Agents 
The Brown Bros., Limited Toronto, Canada 
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If “Better Homes” Movement 
why not “Better Offices?” 


i on 
— : 


Representing the William and Mary period 
suite—No. 1D66 Desk. The rich and har- 
monious tone of the William and Mary 
riod is faithfully reproduced in this 


lacey product. There are over a dozen 
pieces—complete equipment for the office. 






— 









OOD taste in the selection and arrangement of fine office furni- 
ture benefits a business through the impression of fitness, 
harmony and beauty made on visitors at first entrance and through 
a subtle instillment of efficient co-operation and of pride of position 
in employees’ minds. 





Matched Office Suites 


in five periods provide complete furniture for the office. In the 
William and Mary suite there are over a dozen pieces, including 
typewriter and flat top desks, telephone and office tables, swivel, 


arm and side chairs, wardrobe, bookcase, costumer, vertical letter 

file, etc. The colonial and the Early American suites are fully as 

extensive and the Italian suite even more so. Beautiful upholstery, 

elaborate carving and superior finish are united in this furniture 
Individual chairs for the office, with ideal effect. 


tastefully carved-—above at the Macey Matched Office Suites can be sold at the price of good com- 


left, No. 50294T arm chair cov- re * Me - 
cog one raged cee Seiew mercial design furniture; the dealer’s cost of merchandising is low 
durable tapestry covering and a in proportion to the profit he can make. There is an effective array 

of sales helps available and every dealer who sells users of medium 


and high grade office equipment should study the line. Let us send 
you our catalog of matched office suites. 


Macey N: 

7 Label.) Dry Insulation insures , - 
permanence of steel structure. Real 

protection against high tempera- 

tures. | 


EP oe 
THE LINE : : cae | 
pe Hh | | 


Steel Files, Wood Files, Filing Supplies, ES ae 69 5, 
Steel Safes, Office Desks, Matched Office i a Rot 
Suites, Sectional and Solid Bookcases F aaerseen 


lo. 433B Safe (underwriter’s ae Sills | 






































THE MACEY COMPANY 


Grand Rapids, Mich. In Canada at Woodstock, Ont. European Office at London 
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E. B. Bradford has been in the typewriter business for 
19 years and has been with the Remington organization for 
five years as salesman and six years as man- 


He has an enviable record 


eleven years; 
ager of the Springfield office. 
and has always been noted for his fair dealings with every- 


ye with whom he has come in contact. In Des Moines, 
Mr. Bradford will have a much broader field in which to 
perate. 

R. L. Manning was formerly manager of the Reming 


ton Company at Des Moines. He started some ten years 
ago with the Monarch Company at Omaha and at the time 
of the consolidation he was taken over by the Remington 
Company and worked under Mr. Pickering, then Omaha 
In 1914 he went to Chicago to take charge of the 
He severed his connection with the 
1919, but 
He was made branch manager at 
New 


manager. 
Supply Department. 
Remington Company in 
office in January, 1921. 

Des Moines in January, 1922. His transfer to the 


York office 1923 


rejoined the Chicago 


was effective October 1, 


Gilbert Leaves Kimpton Haupt. 


Arthur M. Gilbert, for the last fifteen years with Kimp- 
ton Haupt & Company, New York, has severed his con- 
nection with that organization to go into business for him- 
self under the name of A. M. Gilbert & Company, 305 
Broadway. 

This company is the eastern representative for the Listo 
Pencil Company, Alameda, Calif. They also represent the 
Featherweight Eye Shade Company. 

Mr. Gilbert began with the Kimpton Haupt organization 
is an office boy and worked himself up to a prominent 
position. His knowledge of the field and his pleasing per- 
sonality assure his success in the new undertaking 

Mr. Gilbert is interested in securing other lines of first 
lass order for the East or metropolitan territory 


Mrs. Matthews Recovering. 

Mrs. A. S. Matthews, wife of the manager of the station- 
ery department of the Hall Lithographing Company, To- 
peka, Kans., was taken ill while in the East, and obliged 
to undergo an operation. Matthews 
was called from Topeka by telegraph, and managed to 
He was very much 


It was successful. Mr 


make good connections for New York. 
reassured on his arrival East. 


F. R. Tilton Resigns. 

Fred R. Tilton, for the last twenty-five years with the 
New York office of the Boorum & Pease Company, re- 
signed his position a couple of weeks ago. 

He has not yet announced his plans, but hopes to do so 
in the near future. 

Mr. Tilton is chairman of the membership committee of 
the Stationers Association of New York and has been very 
active in the work of that organization. 


American Clip People Go on Hunting Trip. 


Fred J. Kline, Charles R. Senior and Ben Newsome, all 
officials of the American Clip Company, with two of their 
friends spent a week-end hunting recently on Montauk 
Point, Long Island. 

They report having bagged thirty-eight ducks, 
up all the Blacks, Mallards and Red Heads that 
around. The rabbits were wise enough to keep under cover. 

A later report intimates that not all of the rabbits got out 
of the way, for the net result of the trip was said to be 


thirty-eight ducks and fourteen rabbits. Both battery and 


cleaning 
were 


point shooting were used. 


XA 


vy 


s) 
Yj 


Ye 











| 
te 
el 


f/f GY 


APPLIANCES 


\a wu ry 







~ 


Ls 


Are the Ledgers 
You Sell 


Guaranteed for TEN YEARS? 


Cesco Ledgers are so sturdily built, 
so thoroughly well made that they are 
sold under a ten-year guarantee. If 
within that time any working part 
breaks, wears out or gets out of order 
it is repaired or replaced without 
charge. Ledgers are for permanent 
use—they should be selected from the 
viewpoint of a long period of service. 
Cesco Ledgers have those “wearabil- 
ity” qualities so essential in ledger con- 
struction. An extensive variety of 
sizes and a large assortment of rul- 
ings always available from stock. 


Have you the new Cesco Catalog? 


Every dealer should have a copy—your 
loose leaf department is not complete with- 
out it. Let us send the catalog with full 
details of Cesco dealer co-operation. 


Ghe C. E. SHEPPARD CO. 


LOOSE LEAF SYSTEMS 
Van Alst @ 14th St. Long Island City 


New York City 


To 
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Berkshire Typewriter 
Papers meet every demand 


for a good paper. 


They sell themselves 
again to anyone who uses 


them once. 


Be rkshirttor 


Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


BRANCHES: 
PHILADELPHIA, PA. 
1024 Filbert St. 


SAN FRANCISCO, CAL. 
770 Mission St. 


BOSTON, MASS. 
633 Washington St. 
CHICAGO, ILL. 
363-371 West Erie St. 


STATIONS: 


MINNEAPOLIS 


KANSAS CITY LOS ANGELES 


Seattle Stationers Hold Weekly Meetings. 


The Seattle Stationers Association holds its meetings 
every Monday, at which time a very representative group 
of the stationers of Seattle is present 

Many subjects of vital importance are brought up by 
the members which have a direct bearing on the business 
as a whole. Standardization of prices on various classes 
of appliances is discussed and placed on a concrete basis. 
Changes of list prices which have been affected by changing 
costs are placed before the meeting for action 

A campaign is being conducted through the Retail Trade 
Bureau against Christmas “harvesters” who have so seri 
ously cut in on the trade. Feeling that these people who 
merely operate during the best season are a grave injustice 
to the established merchant, every effort is being put forth 
to curtail the activities of the house-to-house peddler in 
order that the stationer as well as the down-town merchant 
may be placed on an equal footing. 

Preparations are well under way for a heavy Christmas 
season. 

The association deserves much benefit from its meet 
ings, and has every intention of carrying them on. 


Southern Division Invited to Meet at Tampa. 


At a recent meeting of several of the members of the 
Southern Division of the National Association of Sta- 
tioners, Office Outfitters and Manufacturers, Leo. F. John- 
son, president of the Southern Division; J. A. M. Grable, 
Sr., and J. A. M. Grable, Jr., of the Tampa Book & Sta 
tionery Company; William Haupt, Franklin Printing Com 
pany, and J. C. Evans, vice president and manager of the 
Office Equipment Company, Inc., all of Tampa, put under 
way a proposition to hold the next convention of the 
Southern Division in Tampa on March 20 and 21 

Later advices state that Tampa will be the place of 
meeting. 


Pogue Makes Occupational Change. 

R. H. Pogue, for a number of years with the Dewberry 
& Montgomery Stationery Company, Birmingham, Ala., 
has severed his connection with that house to join the A. H 
Cather Publishing Company, 415-1914 Twenty-first street, 
North, Birmingham, Ala. 

Mr. Pogue is an experienced stationer and believes that 
his work in the stationery field will stand by him in the new 
line of endeavor which he has taken up. 

His many friends in this field extend to him their best 
wishes for success in the new work. 


Franklin Office Furniture Company to Move. 

The Franklin Office Furniture Company of New York 
City will remove from 33-43 East Thirty-third street, wher« 
they have been located for the last ten years, to the new 
Gilbert building at 205 West Thirty-ninth street. This sec 
tion is becoming the center of the furniture trade. The 
company will increase its quarters so as to have a better 
opportunity for displaying their lines. The new location 1s 
better situated as to transit facilities, being on a direct lin: 
with three subways and in close touch with both the Grand 
Central and Pennsylvania terminals. It is only a few hun- 
dred feet from Times Square, the busy center of the city 

The New York Sample Furniture Company, with whon 
the Franklin people have been associated since their in- 
corporation, will also move to the new location 


German Office Equipment Man Visits U. S. 
G. V. Roosen, a member of the firm of Werner & Roosen, 
Coln, Germany, recently visited the United States 
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Ideas That,Will Bring You Business And 
Save You Money— Send For Them NOW! 


How much would you be willing sands of dollars in all manner of ideas that you can use. Then we 
to pay for one good idea that businesses and professions. want you to test the machine and 


ideas—send out some circulars 
and letters and check the re- 
turns. If you aren’t satisfied 
with the results, you can return 
the machine without feeling the 
slightest obligation. If you want 


would increase your profits one 
thousand dollars? Then do this 

return the coupon below and 
we will send you, without cost, 
several business-building, money- 
saving ideas that have been suc 


We will send you copies of ideas 
that fit specifically to your busi- 
ness. We will show you how you 
can use them and produce them 
right in your office at a low cost 













: with a . 

cessfully used by others, and to keep the outfit you can do so 

that you can easily and profitably by paying the small total cost— 

adapt to your own business. ROT PEED $48.50—or, you can take advan- 

OTOS. DUPLIC tage of our easy-payment plan. 
Ideas Worth Thousands Wititees ‘oli 7 
ithou cuts or type, without 
of Dollars ae ie Send for Ideas | 

We will send you actual experienced operator — thousands Now let us send you several ideas 

working samples of ideas of circulars, folders, bulletins. that may increase your business 
illustrated ruled forms and form letters can thousands of dollars. At the 
folders. cir- be printed at a trifling expense same time we will tell you more 
culars, bul- with this machine. about the Rotospeed, our FREE 
letins, ruled - trial offer and easy-payment plan. 
forms and Free Trial Easy Payments Return the coupon now. 





form let- We will send you a complete 
yO piete 
ters that Rotospeed Outfit for 10 days’ THE ROTOSPEED Co. 
f have been FREE trial—and a Big Idea Port Dept. G-9 Dayton, Ohio 






worth thou folio, containing a number of 
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‘Pull out Clamp 
to adjust 
Eraser 


PAT. MARCH 29.\9%" 


: b The most serviceable 
AN DYKE ENCIL | pencil on the market! 
No.601 


With the new ‘‘Clamp”’ tip 


and adjustable eraser 


Just pull out the ‘‘Clamp’’—the small 

metal slide at the tip— adjust the 

eraser to your convenience and push 

it back. It automatically clamps 

itself—and you have a new eraser. 
Write for a full-length sample of the Van Dyke Pencil, No. 601 


EBERHARD FABER 


“The Oldest Pencil Factory in America” 
37 Greenpoint Ave. Brooklyn, New York 





Made in three degrees 
2B—Soft 
HB—Medium 
2H—Hard 





1923. 
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Gould Makes Flying Visit to This Side. 

The managing director of the European business of the 
Old Town Ribbon & Carbon Company, Inc., A. Martin 
Gould, arrived in the United States on the steamer “Aqui- 
tania” on November 9 for a short stay. Due to the effort 
and enthusiasm of Mr. Gould and his entire staff, the 
European organization of the company has shown remark- 
able results. 

Mr. Gould returned to England on Saturday, November 
17, on the “America.” 





A. MARTIN GOULD. 


While here, Mr. Gould expressed himself as gratified 
with the activities of the factory and the additional equip- 
ment which has been installed, to say nothing of the new 
formulas and the added force. He was impressed with the 
desire of the New York house to give the personal touch 
to the export business, particularly with regard to service. 
He was also impressed with the large contracts and orders 
obtained at New York since his last visit in February. 
Some Machines Listed in Typewriter Graveyard 

Still Live. 

In Office Appliances for September, we gave a list of 
typewriters which so far as our information went are no 
longer manufactured, at the same time requesting readers 
to let us know if by error any machines there listed are 
still anywhere in the stage of production. The following 
letter from Constantine H. Dimitroff of Sliven, Bulgaria, 
is in answer to that suggestion: 

It appears that in 1914 the Excelsior Fahradwerke A. G., 
Brandenburg, A/H Germany, were putting on the market 
a typewriter called “Excelsior.” Mr. Dimitroff believes that 
this machine did not survive very long, but he says that 
now there is a typewriter known as “Excelsior” which is 
being manufactured by the Excelsior Maschinen Gesell- 
schaft, m. b. h. in Berlin. 

The “Ideal” is still being manufactured by Seidel & Nau- 





mann, Dresden. 

The “Regina” was produced even during the war and 
lately the firm of Shilling & Kramer of Suhl in Thuringen, 
Germany, have been putting on the market the “Regina, 
model 7.” 

The “Torpedo” machine is being manufactured by the 
Weilwerke A. G. of Frankfort-on-the-Main, R6delheim, 
Germany. 

The “Triumph” is being produced by the Triumph-Werke 
Nirnberg, A. G. in Nurnberg, Germany. 

Weil Takes on New Line. 

Max L. Weil, 226 San Fernando building, Los Angeles, 
Cal., has been appointed agent for L. Hoffman, 45 Lafay- 
ette street, New York, makers of desk pads and other 
stationers’ specialties. 





ALUMINUM 
FILE GUIDES 


Aluminum file guides are all-metal 
guides with demountable tabs. Tabs 
can be placed in any desired posi- 
tion on the guide—six positions are 
provided for, on the letter-size guide. 


To duplicate any file system, the 
dealer supplies standard guides and 
tabs, with inserts of the particular 
style preferred. 


The index system and tab position 
is decided upon by the user. Any 
known vertical filing system may be 
duplicated with a small stock of 
guides, tabs, and inserts. 


The buyer will never discard an 
aluminum guide because it is worn 
out or obsolete; it can be changed 
as often as desired, and it will wear 
a business lifetime. 





DEALERS 
Dealers are selling Aluminum File Guides 
without carrying big stocks. Inexpensive in- 
serts fit these guides for any filing system 
known. 


Full information will be sent to dealers 


upon request. 








Aluminum Company of America 


& SUBSIDIARIES: ALUMINUM INDEX COMPANY—-Aleminem 
Serew Machine Preducts Company—Aluminum Die Casting Corperation— 
juminum Seal Company 


Oliver Building, Pittsburgh, Pennsylvania 


























98 OFFICE APPLIANCES December, 1923. 





Ernest Beyer Opens New Store. 
DUNN The stationery trade will be interested in the announce- 
ment that Ernest Beyer of Atlantic City has opened a new 
store at that place, said to be one of the most modern of 
O f- FI( E CHAIRS its kind in the East. This store is at 1515 Pacific avenue 


It occupies the ground floor and mezzanine gallery of a 
new steel and concrete five-story building. The structure 
has a terra cotta facing, designed in Gothic with a touch of 
the Renaissance. The interior of the new shop is finished 
in gray oak, illuminated by a remarkable system of semi 
indirect lighting. The wall cases are supplied with a sys 
tem of lighting for each shelf. 

One department of the store is given over to paper 
novelties, at present in charge of Miss Gwendolyn H. Ric« 
of the Dennison Manufacturing Company. On the open 
ing day there was a profusion of magnificent floral decora 
tions which added to the Hallowe’en motif of black witches 
and cats. Another feature of the new store is an engrav- 
ing table on the top of which is displayed all the latest 
forms and announcements. The new store handles any- 
thing from a pen point to a steel safe. The front part of 
the mezzanine floor is taken up by a showing of office furni 





ture, including desks, metal filing cases, typewriters and 
adding machines. 
A demonstration of Edison Mimeographs was given on 
the opening day by J. R. Eccles. 
The offices of the accounting department are in charge 
; of J. Harry Troeller, a well known Rotarian of Atlantic 
Emerson was and is right! The office City. The store is in charge of Harry B. Smith and the 


equipment dealer who stocks a line of 
chairs, pushes them properly with window 
and floor space, with publicity and salesmen, 
will make a profit—the law of compensation 
is inevitable. 


office department is supervised by Miss Grace Worthing 
Mr. Smith is also in charge of sales. The offices occupy the 
rear of the mezzanine floor back of which is the printing 
office. This is equipped for the finest service in turning out 
announcements, cards and other work. 

_ One of the advantages of stocking DUNN Chairs The reserve stock is placed in a water-proof basement 
is that the reaction is quicker; you don’t have to wait 
so long for your effort to bring results. DUNN busi- io : 
ness policies provide for full co-operation with the [Those who have inspected the new store say it is on 
dealer in selecting and selling a stock. An earnest of the best equipped establishments in the East 

this policy is given in our new catalog in which we 
endeavor to follow dealers’ recommendations in pro- 
viding more complete, detailed description. Activities Among Clarotype Force. 


Energetic, established distributers seeking a worth- 
while chair line should investigate DUNN co-opera- 
tion. We shall be glad to send our catalog. 


and piled on steel shelving of the latest typ: 


Leon Banov, secretary of the Clarotype Company, 16 
Hudson street, New York, recently returned from an eight 
weeks’ trip through New England, New York, Virginia and 


West Virginia. He went as far West as Columbus, O., an 
John A. Dunn Co. throughout his trip found conditions satisfactory. 


La Salle and 29th Sts Chicago Ellis Banov, treasurer of the Clarotype Company, just 
poeres canna ST. PAUL returned from a six weeks’ trip through the Middle West, 
39 Chapel St., Newton | MASS. Hampden Ave. & Bradford St. covering Indiana, Illinois, Michigan, Wisconsin, Minnesota, 


Iowa, Nebraska, Kansas and Missouri. 


Quimby Adds to Store Space. 


Edward H. Quimby of Dover, N. H., has taken over th 
store recently vacated by E. Morrill Furniture Company 


in the rear of his present store at 97 and 127 Washington 
street. 

In the new rooms he will carry a full line of safes, office 
desks and steel filing equipment A door will be cut 
through from Mr. Quimby’s store connecting up the two so 
that the addition will have an entrance on Washington 
street as well as on Myrtle street. 

Last April Mr. Quimby had a typewriter repair shop 
built upon his store at a cost of $4,700, and this, together 
with the new store just acquired, will give him one of the 
best equipped office supply stores in that part f New 


England. 

Mr. Quimby represents the Corona Typewriter Company, 
Sundstrand Adding Machine Company, The A. B. Dick 
Company and The Elliott Company in the states of New 


Hampshire, Maine and Vermont. 
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The Home of Service and Quality 











RUBBER 
COVERS 


for all makes of type- 


SUPPLIES | 


“INVINCIBLE” supplies 
include a complete line 








writers, adding machines, ‘e of standard quality mer- . 
check protectors, multi- om aan" 508 chandise. Everything for | 
graph, addressing and — , ; the typewriter — Trans- | 
ae oe aor uo ame aa eee fers, Sizing, Oil, Enamel, 
oO © rery eS inate- 
rials in our own work- 5 nay Brushes, aes, om 

= hee a0 me : Once you handle 


rooms. 


“INVINCIBLE” supplies 
you will know why they 
are so popular. 


Your Name Printed Free 
of Charge on Orders 
for One Hundred. 


cour Sane. 60 See ee Send for price list and 

Sa Vailuadice orm o adver 

tising that keeps your name let us know your re- 
before your customers and aoe : | 
brings you business Send quirements. : 


for prices 





‘‘INVINCIBLE’’ ‘“*‘INVINCIBLE’”?’ 








Rebuilts TYPEWRITER SUPPORT 
The Standard of As handy as a 4 Retail Price 
Rebuilt Type- desk and takes =a 
writers. up practically no == 
“INVINCIBLE” Re- room. Easily at- 
builts enjoy a ready tached to wall, — 
sale at good prices. desk, renee hl- _—_— 
Each one leaves our 1, pense Pg — +4 
factory in excellent ig” = 
condition and you an be used a ome 
can sell them with typewriter, add- 











ing machine, 


confidence and with . ; 
books, card files or stenographer taking dicta- 


the assurance they will please your customers. 


Our stocks include most makes of standard ma tion. Revolving top (15x20 inches), oak or ma- | 
chines insuring you a wide selection of models. Prompt hogany finish. Heavy black japanned support | 
hipments from nearest of our 28 stores. Get our low A big demand seller with a liberal profit. Stock 
prices and see the splendid values we offer. a few NOW. Price, Denver and West, $6. 





24 Hour Service 200 é¢ 52. 28 Branch Stores 


Save time, money and transportation. We use sure absolutely true diameters and a perfect 
only the best quality rubber. Specially con surface free from ridges and blemishes. Send 
structed heavy grinders and expert workmen in- us your next lot for real service. 


Resident Salesmen Wanted 
28 Conveniently Located Branch Stores 


Atlanta 135 Peachtree Arcade Dallas. 1503 Commerce Street St. Paul ‘ ..150 East Sth Street 
Boston 119 Franklin Street Indianapolis 30 S. Pennsylvania Street Gam TGR... or) sadenee 909 Third Street 
Buffalo 117 Franklin Street Kansas City 905 Grand Avenue San Francisco............ 506 Market Street 
Chieago 329 South Dearborn Street Los Angeles 732 South Spring Street NS ee re eee 334 12th Street 
Chicago 119 North Clark Street Milwaukee 127 Second Street New York City...............321 Broadway 
Cincinnati 148 East 4th Street Minneapolis 724 Marquette Avenue New York City......... 20 Eest 23rd Street 
Cleveland 34 Euclid Arcade New Orleans 345 Baronne Street New York City..... ... 569 Melrose Avenue 
Denver 1723 Champa Street Philadelphia 1209 Arch Street Newark, New Jersey....449 Central Avenue 
Detroit 1253 Griswold St., Farwell Bldg. Pittsburgh 630 Penn Avenue Newark, New Jersey......34 Clinton Street 
Gee Me Stcctsccscdaod ...807 Pine Street 


American Writing Machine Company 
Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 
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G-E Fractional Horsepower 
Motors are as 
funtstvend Adding, Meshing, memiee- Reliable as Their Big Brothers 


Rockford, lil. Equipped with G-E Frac- 
tional Horsepower Motor 


Through the great industrial plants all over the world, power- 
ful G-E motors are driving all kinds of machines for perform 
ing heavy tasks with a minimum of human exertion. In 
industry, therefore, ‘‘General Electric’? has come to stand for 
skill in design and quality in manufacture. 


Every day this same company is producing thousands of little 
motors to speed up tasks in offices, homes and small shops 
and these motors are just as dependable as their mighty 
brothers. The same knowledge and experience, the same care 
and selection are employed in building them. 


Manufacturers who make quality the first consideration 
usually furnish G-E Fractional Horsepower Motors as stand- 
ard equipment. The names of such manufacturers will be 
furnished by any one of our sixty sales offices—or address 


General Electric Company 
Fractional Horsepower Motor Sales Ft. Wayne, Ind. 


ractional Motor 


“Make Good Machines Better” 









A GENERAL ELECTRIC PRODUCT 


B-1 


ecember, 1923 OFFICE APPLIANCES 101 





Chicago Stationers’ Stag January 19. 
a [he stationers of Chicago will hold the third annual stag 


party January 19 in the Cameo room, Morrison hotel. 





Arrangements have been made to accommodate 800. The 
stag will be organized and directed by the same com- 
mittee which staged the 1923 event—with assurance that it 
will afford more and better entertainment. There will be 
unique souvenirs for the participants. Out-of-town sta 
tioners contemplating a trip to Chicago the week of the 
stag will be welcomed. They can place their reservations 
with A. L. Payne, Commercial Stationery & Loose Leaf 
Company. The tickets are $3.00 each. 

The stationers’ stag is being organized by an independ 
ent group—it has no official connection with the Chicago 
Stationers’ Association. This year’s event proved very en- 


jiovable, and those who attend the 1924 festival of mirth 





and merriment are assured absolute oblivion from business 


crea and worries “And now my friends 


99 
New Brunswick Stationery Store Enlarged a word of cheer 


Che office furniture and stationery store of Harry Strauss, 


341 George street, New Brunswick, N. J., has been enlarged, Why should I tell you of the superior- 
by transferring the print shop to the basement, and utiliz itv of Vul-Cot Waste baskets? Why 
ing > space ; ; i) > displ: f office furn ; ss . 4 2 
ing the spa gained for the display « fice furniture, should I reiterate that we have made 


social stationery, gift wares and children’s books. Mr. 


them so strong; so tough and wear- 


Strauss established the business upon his return from the ; . 5»? 

world war. The original location was on George street. withstanding that we have been able to 
While that thoroughfare was being widened the business guarantee them for five long vears — 
was moved to Albany street. Upon the completion of the that they are so good to look at that five 


street improvement the Strauss store returned to its original 


million business men and women have 
them in their offices? 


location, three years ago. 
These things you already know, or 


Change in San Jose Business. “aan 
should by this time. 


\. G. Becknell has purchased the interest of S. A. Brazel 
| the fem of Becknell & Brazel, San Jose, Cali Mr. But. take this thought of cheer away 
Brazel has engaged in the tire business. Mr. Becknell will with you. It is not a new one old 
news, but mighty good: 





continue the typewriter lines, distributing Corona and Royal 
typewriters, and handling “Garden City” ribbons and car- 


*" an ea en rye an — mag ao oe Vul-Cot Waste baskets are as profit- 
as be ‘ngaged to assist Mr. -ckne > store, whic 4 
In 0 es ee ee See a ee able for you to sell as they are for your 
was formerly at 24 East San Antonio street, has been moved . - - 
od to 86 North First street. Tliis is a much better business customers to buy. And the man who 
location. comes into your store is almost as fa- 
le ee ee miliar with the name Vul-Cot as applied 
m The Life of a Rubber Stamp. to waste baskets as you are. 
nd Until recently it has not been possible to determine how We will send you gladly all information and prices 
long a rubber stamp can be used before discarding Che on application. While you think about 1t—write. 
nt mugger 4 taken = “ esis d > oe SO oer NATIONAL VULCANIZED FIBRE Co. 
or the rubber stamp as bee a atte ot conjet re. 
mn ba a Pagers WILMINGTON, DEL. 
4. Stamp Trade News reports a large run from a rubber 
ye stamp. It was part of a Multigraph form, from which 
250,000 impressions were taken. The rubber die has been 





found superior to a metal plate, as it does not show an 
impression from the back. 


Loose Leaf Division Elects Officers. 

[The Manifold and Loose Leaf Division of the United 
Typothetae of America has elected new officers. They are: 
Henry L. Bonn (re-elected), president, New York, N. Y.; 
Oscar Loenbach (re-elected), vice president, Milwaukee, 


Wis.; C. E. Payne (re-elected), secretary, New York, N. Y. 


Dictaphone Distributors Move. VUL-COT 
Taylor & Taylor, formerly located at 412 United Bank 


building, Sioux City, Iowa, have moved to 1218 Farnam GUARANTEED 5 YEARS 


treet, Omaha, Nebr. They are distributors of The 











Dictaphone. 
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Practically Every Dealer Who 
Orders One or Two Machines 


his order to SIX when we 
call his attention to the ASSORT- 
MENT PROPOSITION. This proves 
its popularity. 

You have the choice of SIX ma- 
chines—all good sellers. You get a 
range of Models that enables you to 
fill any requirement of hand-number- 
ing and dating. And SIX Machines, 
ordered at one time and assorted as 
desired, give you the benefit of the 


QUANTITY DISCOUNT. 


ROBERTS 


Numbering and 


Dating Machines 


increases 





Model List Prices 


No. 49—Automatic Numbering Machine $7.50 
No. 47—Automatic Dating Machine... 7.50 
No. 37—Lever Numbering Machine.... 7.50 
No. 50—Automatic Numbering Machine 10.00 
No. 48—Lever Numbering Machine.... 10.00 
No. 66—Metal Dating Machine 





The trio of High Quality, Moderate 
Price and Liberal Assortment Prop- 
osition make 
the ROBERTS 
the best line for 
the dealer to tie 
up with. Model 49 
Automatic 
Numbering 
Machine 


We ship prompt- 
ly from stock. 


We Have a Com- 
plete Line of De- 
scriptive Circulars 


These are intend- 
ed to help dealers 
make sales. And 
they do. Furnished 
free to dealers 
(imprinted) 


RopERTS 814752 123456 


machines. Style H 


wn 12345 sxc 


THE ROBERTS 
‘NUMBERING MACHINE CO. 


694-710 Jamaica Ave., Brooklyn, N. Y. 
Builders of all kinds of Special Numbering Equip- 


ments. Branches and Agencies in principal 
countries of the world. 


| 


— 
— 
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Momentum Motives for Merchandisers. 


Plans and Ideas that Helped Others in the 
Cycle of Buying Goods, Selling, and Get- 
ting the Money. 

Pin Makes Collection Letters Effective. 
accounts is facilitated by a letter 
adapted 


Collection of overdue 
used by a Pennsylvania printer. The idea might be 
The 
pin [the pin is inserted at this point]. 
kind 


We are going to let you use it for a short time—it 


letter reads: “Here is a 
It’s not an « 


it’s really a magic pin. 


by merchants with success. 
rdinary 
pin—not the domestic or office 


is im- 


portant that the pin comes ‘home’ quickly This pin is 
going to serve a wonderful purpose. It is going to clear 
up a lot of matters that have been in abeyance a long 
time 

“The real reason for this pin, and the actual use to which 
you will put it, is to pin your check to the attached state 


ment and mail to us. You can see with one eye that this 
pin is really going to do a lot of good for both of us.” 


Checking Up on “Wants.” 


In the store of moderate size it is difficult to 


keep the want list up-to-date. Where no stoc 
ployed regularly various items are out of st 


average 
k clerk is em- 
ick frequently. 
This loses sales and disappoints customers. In stores 


in which they 


many 


the clerks carry a note book, are required to 


note items that are running low. Sometimes this record is 
not kept faithfully. 
In an effort to “pep up” the want list, a dealer had a 


printed form prepared, which is small enough to slip in the 
pocket. Each salesman is required to turn in 
each night, 


a want slip 


even though he may not have noted that any 
stock was low. He is required to sign the slip. This en- 
ables the manager to check against the sales force. The 
slips must be signed by the salesman, and the very act of 
writing his name may bring to mind some stock items that 
have been ordered, but, rush at the 


should owing to a 


counter, no record was made. 


Eliminating Rolling Stones. 
Hiring new clerks has been made a close study by a mid 
end that he 
analyzed the 


western dealer, to the doesn’t have to hire so 


frequently. He “clerk turnover,” 


ck the 


reasons for 
and organized a questidnnaire which has helped to pi 
right kind of clerks. 
One question is the 
has held, 


jobs too frequently, he is 


number of positions the applicant 


and in what cities. If the prospect has changed 


unstable, and hardly worth the 


expense of adapting him to the dealer’s business 

The applicant is questioned as to the character of his 
This is a good index to the habits of thought. The 
clerks whose reading is not 


reading. 
plan is to reject c along the same 
level and lines as the store’s customers. 

The applicant’s club and fraternal memberships will show 
the character of the people he mingles with out of store 
hours. Incidentally, the 
certain circles where his organization is not represented 

Due consideration is given, in weighing the qualifi 
of the applicant, to determining if his previous connections 
clerk 


mained too long in a store that is not up-to-date may lack 


dealer can strengthen himself in 


“ations 


have had a broadening tendency. A who has re- 


enterprise and initiative. 


Cash Discounts Pay Rent Three Times Over. 
Concrete evidence of the worth of cash discounts is given 


by a Detroit druggist, who discounts all his bills, no matter 


how large or how small. In 1922 his cash discounts paid 


his rent three times over. His discounts in that time were 


$74,845. If necessary the money required is borrowed at 





+ earn 
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Pull-Thru ASTS 
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ENVELOPE —a- LL 
FLAP MOISTENED 
BY PULLING THRU ENVELOPE 
THIS anus [SS 39-6 © >) = See 
fame Diary OR | | 
Reais PRICE Wa 00, 
— | 
mY = — IENVELOP 
W/ AUTOMATICALLY @ 
7 FLAPPED AND. 


S22S2988 
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SILVER NICKEL 











SPRING en = —---->- + — "Ie : READY FOR 
SEALS “= SEALING. 
ENVELOPE 
NEATLY 

AND 
SECURELY \ RESERVOIR FOR WATER 


EASILY FILLEO AND EASILY CLEANED 


Sang 
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What Every Stationer has been Waiting For! 


YOU know the tremendous market that exists There is nothing on it that can rust, corrode, or get 
y among your customers for a simple, unbreak- out of order. You will never be called upon for 
ible device that will seal envelopes quickly and service or repairs because even under the heaviest 
neatly, and that can be retailed at a reasonable use it will last a lifetime. The base is made of rust- 
price. proof metal; the rollers of aluminum; and the 
"ee = a spring of monel metal. 

\t last, such a device is available. The Pull-Thru 
Envelope Sealer makes unnecessary the old-fash- Don’t overlook this opportunity. Be the first deal- 
ioned sponge or roller method of sealing, and puts’ er in your locality to offer this device and you can 
this work on the same efficient basis as other work make a $2.50 sale to every small office in your 
in the modern office. locality, and numerous sales to each larger office. 
” Many concerns after buying one, have reordered in 
This latest, improved office appliance seals any quantity to put one on every desk where envelopes 

sized envelope—from the smallest pay envelope to are handled. : 

the largest catalog size—with no adjustment to 
make of any kind. It also saves time and muss in’ The retail price is $2.50. Your profit margin is 
the moistening of tags, stickers, labels, and all good. Send in your order or write us for further 


other gummed surfaces. particulars now. 


Tht RandoLey-Bates and Brown COMPANY 
101 CAREW BVILDING-- —_.._ 
CINCINNATI U.S. Ae~ Gl a 





104 OFFICE APPLIANCES 





Keeping down 
typewriter costs 


Figures from fifteen of the largest offices in 
Chicago show the Oliver to have a life of 
8 1-5 years. Its nearest competitor has a 
life of 6 years. 


Figures of typewriter costs per year, from 
the same source, show the Oliver to cost 
$6.35 a year less than its nearest competitor, 
and $15.28 less than the average of its four 
leading competitors. 









™ OLIVER 
a’ TYPEWRITER CO. 


152F Oliver Typewriter Building 
CHICAGO 


Cea et Factories at Woodstock,’ III. 





OLIVER 
SUPERIORITIES: 
Long Life 
Light Touch 
Quietness 
Speed 
Simplicity 
Adaptability 


The Oliver Typewriter Cor ' 


crntnee. tt Accessibility 


The No. 11 OLIVER 
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he bank [t earns high interest for him. The bank rate 
s generally six per cent. Two per cent for ten days is at 
he rate of seventy-three per cent a year. 

Returned Goods Evil. 


Stationers do not suffer much from returned goods, be 
use what they sell has a stability that is not affected by 
unging tastes, styles and colors. But there’s a consol- 
ng thought for the stationer who has had an epidemic of 
goods returned for various reasons. Consider the retailer 
the dress and suit trades. His returned goods may run 


s high as 37.70 per cent of the sales figures And what 


gets k has to move quickly at a sacrifice to beat 
When Customers Disappear. 

Out of 200 farmer customers interviewed, a department 

d that forty-six stopped trading at the store be 

use of the indifference of salespeople. This was the 

rgest single cause which nullified the store’s advertising, 

sutation and good will. Other causes assigned for the 


sfer of patronage were: Indifference of salespeople, 46; 
mpts at substitution, 24; errors, 18; tricky methods, 18; 


deliveries, 17; over-insistence of salespeople, 16; in- 

e of salespeople, 16; unnecessary delays in service, 13; 
| tless business policies, 11; bad arrangement of store, 9; 
race erning goods, 6; refused to exchange goods, 4. 


Back to First Principles. 


sions of writing are generally associated 

a blac ird So a message on a blackboard gets 
tion from practically everyone. Some merchants find 
tive to write or print a selling message on a black 

display in the show window, changing the message 


le will form the habit of looking every day 
t rd. If the message is occasionally one of 
h as the announcement of a local lecture, 
, the board will gain increased value to the 
also win closer friendships with those asso 
entertainments, schools and churches whose 

ties are mentioned on the blackboard. 


Orphan Check Helped Collections. 
an unsigned check gave an advertising man 
worked wonders in cleaning up some old 
ounts. The check was evidently mailed in payment of an 
ount. There was nothing to indicate who sent it. The 
nvelope in which it was enclosed had been sent from the 
store with a statement and bore the printed address of the 
he following letter was sent to seventy aged and de- 
accounts on the dealer’s books 
Through the mail this morning we received a check, No. 
1566, drawn on the Atlanta National Bank and payable to 
order, for $5.00. 

“This check was not signed and being mailed in one of 
return envelopes, unaccompanied by a letter or note of 
kind, we are unable to ascertain the identity of the 

sender. It bore the postmark of Atlanta, and all we know 
ut it is that it was sent by one of our Atlanta customers. 
hinking that you may have sent this check, we thought 

est to write you this letter regarding it. 

Please let us know if this check should be credited to 

iccount, and we will return it at once for your sig- 


Within one week forty replies were received. There were 
nty-three customers who enclosed some sort of payment 
be applied on their accounts, ranging from $56.50 to 
$5.00. All customers who did not send a remittance, prom- 

1 payment shortly. Several telephoned. And the store 
never learned who sent the orphan check. 
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Rotary Addressers 
$30 to $75 





As quiet as a 
Noiseless Typewriter 


N ELLIOTT 

ADDRESSING 
MACHINE oper- 
ates with so little 
noise it can be used 
anywhere in any of- 
fice without the 
slightest annoyance 





Foot Lever Addressers 
$150 





to anyone. 


Many a man has bought 

an ELLIOTT for the sole 
purpose of gaining a 

quiet office. Also remem- 

ber that noise means 

wear; and that, because 

the ELLIOTT AD- 
DRESSING MACHINE a 
is noiseless, it doesn’t 

wear out, 


This Advertisement is 
No. 5 of a series ex- 
plaining ELLIOTT 











SUPERIORITY from 
these 17 viewpoints:— 
1. Visibility 
2. Typewriter Stencilling 
3. Index Cards 
4. Colored Edge Index 
5. Noise 
6. ““Makeready” 
7. Index Tabs 
8. Weight 
9. Bulk 
10. Speed 
A ic Envelope Feed a — 
Automatic Envelope Fee 12. Simplicity 
Addresser— $500 13. Cleanliness 

















Send for FREE BOOK 
illustrating all of 
J the above 17 Points. 








: 14. Flexibility 


15. Durability 
}\ Envelope Sealer—$45 


ELLIOTT 
Addressing 





1 EV ob betome Gren 


146 Albany St., Cambridge, Mass. 
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N ART METAL agent recently 
wrote us: “ART METAL Trans- 
fer Cases created a $3850 a year 
customer for us last year. We 

were successful in selling one of the biggest 
concerns in our territory—a firm which 
had never before been on our books—an 
initial order of ART METAL Transfer 
Cases amounting to $90. Since then, 
this new customer has purchased ART 
METAL equipment and supplies from us 
to the extent of $3,850.00.” 


Now is the time to sell transfer cases. 













































































Impress upon your customers the need 
of keeping their inactive records in perma- 
nent ART METAL Transfer Cases—pro- 
tected and quickly accessible. 


ART METAL Transfer Cases give the : 
protection against dust, dampness and 
vermin and the resistance to fire, which : 
only steel affords. : 

















Tr 











Sturdy and rigid in construction, they 4 
make possible easy and rapid reference to | 
transferred papers. They may be had with /} | \ 
or without roller suspensions, compressors | 
and other optional equipment. 

ART METAL Transfer Cases build business. 
They represent such unusual value for the price 


that they create added confidence in the ART 
METAL agent and his merchandise. D 


(Ye —_ 
NEW YORK 


Equipment, Safes and Files 
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A Personal Word of Greeting! 














I venture to take advantage of 
the opportunity offered by this 
pause in the year’s routine to ex- 
press grateful appreciation for 
the patronage given Adams’ 
popular-priced office specialties 
through the year just closing. And to assure 




















our friends—and those whose friendship we 
court—that our efforts to satisfactorily serve 
will never cease. 











| i | "ha 
HENRY T. ADAMS MFG.| CO,ite 


Ave., CHICAt:0O, U.S.A 





Eastern Representative: WM. H. BASSINGER, Stationery Specialties, 
377 Broadway, New York 
Western Representatives: ADAMS LOOSE LEAF MFG. CO. OF CAL., Jobbers & 
Distributors, 1218 East Seventh St., Los Angeles, Calif. 
































Above, show- 
Adams ing flat wire 
Economical ends turned 
= down for stor- 
Transfer Binders § age: at right. 





Comes in sev 





Adams 


Economical 


Ring Note Book 


en Stand 


sizes, open side or 














Desk Pad ee 
Practicaliy Telephone Register 








indestructible. [| Tao | 
Corners oft; t j 
brass—or cop- " t j 
per, if de- f + 4 
sired — firmly |} = 
riveted on. If t 
Edges cloth fy r 
bound Both ff t 
sides covered f t 
with gold t | 
veined marble f t | 
paper. f + 
Telephone f T 
Register t T 
For numbers }[}- t 
often called I t — 
Aniuhed A Nb } earn In-and-Out Clock Daily Desk Re 
Made of sub- [ft ———— Figures, clear and dis- They are good sel 
stantial bind- ff} aetna tinct. Hands will not they suggest such 
ers board, f} een NSF ee slip Made with easel way of handling 
with ruste a back, or with eyelet ealls and other 














at top Size some Cloudene Press book. A smaller o 
Perfection Desk Pad 5x10 inches. Telephone Register Board the left hand half. 





These binders stand hard wear and lots fitted with ccnaeuuane. Oe oe 

of it. Made of binders board, canvas screw posts. out Fabrikoid Fray Pecd, 

covered—with screw posts, or flat wire Various Leather Jack E cenit 

posts. Above, showing as _ used for lengths as with ideal er . ] “\ I 

temporary binder Rubber washers hold ordered, with Goan garteetiy tnt 4 

cover down snugly. extra charge : tly 
Perfection 
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proof eyelet only. Back is our hana- The one shown closes like 
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Locating Salesmen in Big Stores. 


rker Bros. at Los Angeles do business in a big build- 
ing Sales may operate on any one of a number of 
floors. If it is necessary to get in touch with any man, 
an indicator board on the main floor shows where he is 
In most lat stores it is necessary for the telephone op- 
erator to each floor or department successively to locate 
the 

he Barker store there is a set of push buttons on 


each floor—every salesman has one bearing his number. 


When he arrives on that floor he pushes his button. That 

indicates his location on the main floor board, and simpli 

es finding hin This board also shows when the sales- 
is out at lunch, or engaged outside on store business 

The sales rites a slip edhnitinn the hour of his re 
whicl placed on the board 


Accident Makes Window Effective. 


Because a new light of glass was not immediately avail 
ible to replace one smashed in an automobile accident, a 
ealer cashed in on his mishap. Instead of boarding up thi 
window in t conventional manner until the new pane 

ld be set, he had two storm windows let into the barrier. 
These open on merchandise displays, and the uncouth 
exterior brought much business because the display was in 
usual sur dings 


Nine Months’ Paper Exports Show Increase. 


ile paper exports from the United States during 1923 
not consistently increased from month to month, says 
the paper division of the Department of Commerce, it is 


interesting to note that on comparing the total value of the 
ports for the first nine months of 1923 with a similar 
riod during 1922, this year’s shipments are approxi- 
imately $1,500,000 in excess of those for last year. Increased 
shipments of paper board and strawboard account for about 
one-third of the gain made during 1923, shipments of these 
products having increased $514,921 in value over 1922. 
Exports of playing cards, which rose from $413,174 in 
1922 to $903,143 in 1923, and of book paper, which rose 
om $2,065,249 to $2,380,811, also show notable gains, al- 
though in the case of the latter item the increase was due 
to better prices rather than to a larger volume of ship- 
nents. Exports of wrapping papers also exceed slightly 
lue those of 1922, but as in the case of book paper, this 


is a result of better prices, the amounts shipped having 
actually fallen off Exports of newsprint and writing 


papers have declined both in quantity and value during 
1923. Among the lesser items on the paper schedule, the 
following gains have been made during 1923 as compared 
with 1922: Greaseproof paper, $61,290; surface-coated 
paper, $57,645; toilet paper, $47,366; towels and napkins, 
a wall board, $129,103; hangings, $126,229; carbon 
aper, $101,495; envelopes, $36,277; papeteries, $35,096. 

" aoéine of photographic paper have declined $21,115 in 
value as compared with last years’ shipments, although the 
amount shipped is somewhat larger. Aside from the items 
mentioned above, paper bags are about the only product to 
show any great decrease during 1923, as compared with 
1922, shipments of this article having fallen off $145,238. 
Exports of cover paper, bristols and bristol boards, sheath- 
ng and building papers, and cigarette paper and books were 
also less in 1923 than in 1922. 


Portsmouth Stationer Burned Out. 

\ fire at Portsmouth, Ohio, November 2, destroyed the 
Turley building, causing a loss of $250,000. The W. W. 
Reilly Book & Stationery Company was one of the tenants 
of the building 
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Dealers find “Badger-It” Ledgers 
the steadiest, quickest selling 
ledgers for these THREE reasons: 


FIRST—This famous line has 
utmost popularity among ledger users for 


many years. THE DEMAND IS THERE. 


SECOND—“Badger-It” Ledgers sell at 
the LOWEST POSSIBLE PRICES con- 
sistent with quality. 


THIRD—Each ledger comes COM- 
PLETELY ASSEMBLED. Bound in 
Olive Green Buckram. Contains 200 
vowel ruled, double entry sheets. Linen / 
tab A-Z index properly arranged. 

Sturdy vise-tight grip. Strong in 
construction and instant in op- 

eration. 


ativan 


STOCK NUMBER 150 
Sheet Size—6% by 8% inches. 


STOCK NUMBER 151 
Sheet Size—73% by 10% inches. 


STOCK NUMBER 152 
Sheet Size—8% by 11% inch 
“Badger-It” L edgers together with t the popular “BADGER 
MOREHOUSE” and the “BADGER 
complete and sure selling line to dealers. , 
new illustrated catalog which —_. os the entire 
assortment of Heinn Ledgers and E 


Ghe HEINN Co. 


Originators of the loose-leaf system of cataloging 


350 : - Milwaukee, 
Florida St. we: Wisconsin 
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REDUCED 
PRICES on 


CUSPIDORS 


Effective September Ist 





Our new catalog and price-list 


Mr. 


are yours for the asking 


Ce IRELAND ad 
MAT THEW 3.CO 
DETROIT ~ 


SALES REPRESENTATIVES 
H. E. Hooker, 841 W. Randolph St., Chicago, Tl. 


Brush Brothers, 258 Broadway, New York, N. Y. 


Mr. 


Ernest Wallace, 444 Market St., San Francisco, Calif. 
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Reger Has New Stationery Store. 


R. Llewellyn has opened a commercial furniture and 
rtm store at Manchester, N. H. It occupies a build 
ing on Hanover street, which has been remodeled, and pro- 
vided with a new front. Social stationery and novelty lines 
are also carried. Mr. Llewellyn is president and treasurer 
of the organization, and Samuel F. Langdell, head of the 
lumber company bearing his name, is vice presid nt. Rob- 
ert T. Adams, who has been associated with Mr. Llewellyn 
in the automobile business, has joined the new enterprise 
Miss H zel Batchelder is in charge of the Dennison de 
partment, and Miss Eleanor Davis the office work 

Mr. Llewellyn had conducted an automobile sales business 
before organizing the stationery store. For many years he 
traveled the states of Vermont and New Hampshire as 
representative of a nationally-known manufacturer of filing 
devices and supplies, and in that connection systematized 
the records of many different lines of business. He had 
been in charge of the filing department of a large manu- 
facturing concern at Worcester, Mass., for a long period. 
Subsequently he was connected with the Peoples’ Savings 


Bank at Worcester. 


Dixie Seal & Stamp Co. Takes More Room. 
The Dixie Seal & Stamp Company, formerly on North 


Broad street, Atlanta, Ga., has taken larger space at 33 
Poplar street. The company has three floors and basement 


in the new location, and as it is close to the post office, the 
company is able to facilitate service for out-of-town cus 
tomers who order for mail delivery. The stamping presses 


occupy the basement; the store and office is on the ground 
floor; the multigraphing department occupies the second 
floor and the rubber stamp, stencil, steel die and other 
marking device departments use the third floor 


Standing of Boston Bowlers. 


The Stationers’ Bowling League, of Boston, has made 
good progress with the play scheduled for this seaso1 Che 
standing of the teams the middle of November was in the 


following order: Dangel Company, The Carter’s Ink Com 
pany, Wm. M. L. McAdams, Adams, Cushing & Foster, 
The Thorp & Martin Company, Moore Pen Company, Hill, 
Smith Company. H. R. Bennett, 272 Devonshire street, is 
secretary of the league. 


L. G. Davies Joins McCloy Organization. 

L. G. Davies has succeeded to the position as secretary 
and general manager of the A. W. McCloy Company, 642-44 
Liberty avenue, Pittsburgh, Penna. Mr. Davies has beet 
connected with the office supply and printing business 
about ten years. 


Preston Opens Typewriter Business at Knoxville. 
R. H. Preston is manager of the Preston Typewriter 


Company, Inc., which has opened for business at 705 South 
Gay street, Knoxville, Tenn. The company distributes 
Royal typewriters, and handles lines of typewriter supplies. 


Furniture Business Opened at Montreal. 


The Standard Office Furniture Company has been estab- 
lished at 1275 City Hall avenue, Toronto, Ontario, ‘ 
John Allen, the proprietor, is connected with the John 


Allen Safe Company, Ltd. 


Godding Joins Metinewent Stationery Co. 
Fred Godding, who kas been prominent in the stationery 
trade of Eau Claire, Wis., for many years, has joined the 
H. C. Netherwood Stationery Company, at Madison, Wis 
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Greetings 
For this Holiday Season, with 


Best Wishes fora New Y ear full 


of accomplishment and pros- 


perity for everyone engaged 


in the Office Equipment In- 


dustry. 


ue 


STEEL EQUIPMENT 
CORPORATION 
AVENEL, N. J. 

New York, N. Y. Newark, N. J. 


Boston, Mass. 


Makers of the full line of “SECURITY” Steel Office Furniture 
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Ps Why Sell 


“ey 
ee» “Just Ink” 


y i Nh \ 


Z ai “a | 3 ™ When You Can 
Make a REAL 
PROFIT on 


DELLO INK”? 


Dello Ink’s retail price of 50c for a 3-oz. bottle, and $2.50 fora 
quart bottle, enables you to make real money on an article 
that heretofore you have handled chiefly for the convenience 
of your customers. 

rhe 3-oz. bottles cost you only $2.80 per dozen—and the quart bottles only $1.59 each. 
m your investment. 

And the public doesn’t mind in the least paying 50c and $2.50 for DELLO—because it’s DIFFERENT 
from any other ink in the world. 








PROFIT, 60% 


And here are some of the 2,500 dealers who have ordered and re-ordered DELLO INK, because it’s a 
money-maker: 
B. Altman & Co. Asia Banking Corporation Chase National Bank 
Bloomingdale Bros. Bank of America Hanover National Bank 
John Wanamaker Gimbel Brothers New York Trust Co. 
American Exchange Bank A. R. Womrath, Inc. Farmers’ Loan & Trust Co. 


Empire Trust Company 
Dello Ink is more than just an INK—It’s an ink, a blotter, a check-protector and the best friend a 
fountain pen ever had—all rolled into one. 


Here are the features that make DELLO INK worth all! that it costs—and more! 


1. Itmeeds no blotter. Dries as you write — of your pen while you stick to DELLO INK. 
enabling you to use a pen as you would a The 3-oz. bottle fills a fountain pen 72 times 
pencil. —at % of a cent per filling. 

2. It makes any pen a check protector. A 4. It’s fade-proof and water-proof. It darkens 
little extra pressure on the pen causes DELLO with age, and is not affected by water or light. 
INK to penetrate the very fibres of the paper. 5. It’s ink plus and ink-well. The 3-0z. DELLO 
[t can not then be erased, by knife, eraser INK bottle forms an attractive inkwell. Air- 
(hard or soft), or chemical (acid or alkali), tight valve prevents evaporation and keeps 
without immediate detection. out dirt. Can be carried in perfect safety 

3. It makes a fountain pen clog-proof. A quick while traveling. A simple screw top takes 
start—a smooth, even flow—and no cleaning the place of the old-time cork. 


Send a trial order on the coupon below—and you'll appreciate in a 
day what DELLO INK will do for you with profits. 


DELLO INK CORPORATION 


Department K 349 West 37th Street, New York, N. Y. 


DELLO INK CORPORATION, I 
Department K, 349 West 37th Street, New York City. I 
Ship me ...... doz. 3-oz. bottles of DELLO INK, with counter carton, window | 
display material and self-demonstrator. Assort as follows: Blue-black ( ); Jet 
Black ( ): Red (¢ ); Green ( ): Violet (¢ ). MISO. 2 ccc. quart bottles I 
State whether you want fountain pen ink or steel pen ink. 1 
t 
Bill thru m obber whose name is es " ‘ ° 1 
I 
His address is m toda sac nen a ee re 
I 
My name l 
1 
My address 1 SSS 
OFF. APP. DEC i VRADE MARK 
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Current Customs Rulings. 
4 number of decisions of interest to importers and deal- 
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For Christmas Trade : 


A 
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ers in this field have been handed down by the Board of 


A 
xX 
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United States General Appraisers within the last month. 


Ox 


/ 
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They are printed here in condensed form. 
Damages in Unloading Allowed. 
J. D. Smith & Company petitioned for an allowance on 


wae 


wv, 
~ 


- 


% 


duty for damages sustained while a consignment of linens 


xx 


(x 


was being unloaded. The parcel was dropped overboard 


v, 
*. 


from the steamship. The board granted the allowance, 


Ce 


establishing a precedent which might be cited in the future. 


~ 


or 
\7 











Action on Drawing Material Imports. - 2 % 
In an Se ee mpeg " nes New York Blue- “ Practical, Appreciated Gifts — Ry 
print & Paper Company ant . W. Robinson & Company, 
he board ruled that grease-proof tracing paper was prop- RS Useful the Whole Year Through % 
‘ . nw ° ¥ 
erly taxed at thirty-five per cent under paragraph 324, Tar- 7 Pe am im 
iff Act of 1913. In the same ruling, the general appraisers se : lhe Burns lelephone KS 
reached the conclusion that air-dried prepared tracing paper % Bracket is recognized to- RS 
assessed at thirty-five per cent under paragraph 324, should (# day as a business neces- % 
have been taxed at the rate of twenty-five per cent under R sity, the best mechanical mm 
paragraph 332 of the 1913 Tariff Law. This part of the % means for increasing the Ko 
board’s ruling sustains a protest of the American Shipping ie efficiency — of the tele- ret 
Company. RS phone. Takes the work ie 
“Library Sets” Classified. y out of telephoning. Re 
A decision of the board established a precedent for the % - 
tariff classification of “library sets.” In this decision, which (% % 
sustains a protest of the Frank S. Betz Company, of Chi- RS The Burns Copyholder % 
cago, the board ruled that imported library sets, consisting se is a practical means of re- i 
of one pair of scissors, one letter opener and one leather % lieving eye strain, pre- rs 
holder, are dutiable as separate entities, as contended for by venting errors and in- i 
the protestants in the case, and not as entireties, as claimed R creasing capacity for RY 
by the Collector of Customs. % work. Placed anywhere % 
Duty on Mandarin Seals Reduced. | re most convenient. Useful & 
John Wanamaker, of Philadelphia, won an appeal in a se for all classes of work. % 
ruling reducing the duty on so-called mandarin seals made R mm 
of soapstone. Duty was assessed at fifty per cent under _ 
paragraph 235, Act of 1922. The board decided duty RS Burns Trays hold cor- RS 
should have been levied at forty-five per cent under para- se respondence in conve- im 
eraph 209 for manufactures of soapstone, decorated. % nient order off desk, out im 
Shot Chain Levied Under 1922 Act. re of the way, yet within %& 
Overruling a protest of the American Shipping Company, me reach, easily accessible. % 
the board found that so-called shot or ball chain, composed Ss A true relief from hap- Py 
of brass, was properly taxed at fifty per cent, under the last im hazard collections of % 
part of paragraph 356, Tariff Act of 1922, as materials suit- ‘o correspondence on the % 
able for use in manufacture of jewelry. Claim was made RS desk. Ko 
by the protestant for duty at twenty per cent under either me rt 
paragraph 167 or 126 of the 1913 law. % hesies , ee ; - % 
Drawbeck on Imported Materials. re Are you displaying these appliances to ie 
The Treasury Department allowed a drawback to The RS your trade? Samples on your counter will ret 
Buckeye Typewriter Ribbon & Carbon Paper Company, SY mean orders. Display board and dummy rt 
Cleveland, Ohio, on finished typewriter ribbons and carbon % telephone furnished on request. Arrange RS 
papers. These had been manufactured with bases of im- % for stock now. Immediate shipments can % 
ported uninked ribbon fabric and imported tissue, and were re he edad im 
exported later. RS ; ie 
Snene % "s 
Festal Event for Chicago Credit Men. RY Sfnerican Glectric (gmparny % 
The second annual ‘Ladies’ Night” of Printers’ and Sta- RS Ko 
tioners’ Division No. 30 of the Chicago Association of % State and 64th Streets RS 
Credit Men will be held December 12, 1923, in the East % % 
Room, Hotel La Salle. RS CHICAGO e 
There are pleasant memories of the function held last Ry * * 
year, the first time that the ladies were invited to partici- SS re 
pate in the festivities of the division. A similar, if not [% % 
better, entertainment is promised in December. The RS % 
division includes organizers of recognized talent, and has % 
several musicians whose performances rank high. The RY 
% ‘es 


O 


division has a habit of commandeering talent from the 
ranks, and often impromptu entertainment rivals that 
organized and rehearsed for the occasion. Charles Ziesk, 


OOOX 


, 
a. 





050: 
erereLelererey 


of Stevens-Maloney Company, is chairman of the com- % 
. »4 
mettes On arrengemanes. OOOO OOO OOOO OOOO OOOO ODO 
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Hollywood House Celebrates. 

On Saturday afternoon and evening, October 13, the 
Hollywood Citizen, printers, publishers and stationers of 
Hollywood, Calif., held an informal reception in celebration 
of the installation of a complete outfit of new fixtures 
Music and refreshments were features of the day and even 


ing and the guests were given an opportunity to inspect all 
departments of the business, including the print shop 

- The fixtures which have been installed are of Souther! 
gum, made to meet the special requirements of the estab 
lishment. The Hollywood Citizen has received many com 


pliments from traveling men who say that they now have 








the most beautiful store of its size west of Denver. 


Guaranteed 
Chair irons 





No. 334—OFFICE CHAIR IRON 








WHY BE BOTHERED THREE VIEWS OF THE PREMISES OF THE HOLLYWOOD 


CITIZEN .— In these handsome quarters re cently refitted a grow- 
WITH BROKEN CAST- Iibiness Ws conducted and’ vigorous and succesetut dally pase 
S uUvDIsned, 
NG HEN U CA * 
I S W E YO N The stationery department of the Hollywood Citizen was 
BUY AN ALL PRESSED started about twelve years ago quite modestly. At first 
STEEL CHAIR IRON? the department handled only a few tablets and pencils and 


some of the smaller school supply items. As Hollywood 
grew, other items were added and two years ago a complete 


line of office supplies was put in to meet the needs of the 
LIGHTER IN WEIGHT. community. The house is now carrying mwa t r 


1 
1S StOCKS (¢ 


BETTER APPEARANCE. loose pecars blank er ty oy vier ge filing equip 

ment, including wood and steel cabinets, drawing materials 
SMOOTHER FINISH. and artists’ supplies, fancy stationery, greeting cards and 
STRONGER AND MORE party supplies. A small line of desks and chairs has re- 


cently been added. 

DURABLE. Three years ago the Hollywood Citizen purchased a lot 
50x150 feet in the center of the business district and erected 
a four story reinforced concrete building, covering the 


entire ground space with foundations of sufficient strength 
MADE UNDER OUR OWN PATENTS grou space with foundations of sufficient strengt 
to carry six stories. The three upper floors and a room 


COLLIER- KEYWORTA CO.,, 22x110 on the ground floor have been leased. The station- 


GARDNER. MASS.,U.8.A. ery store is 22 feet wide by 110 feet long with a small 


corner in the rear occupied as offices for the job printing 























department. The general business offices occupy a space of 
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SOMETHING DOING IN THE VAN DORN LINE 


The Best Transfer Case 


“Unveiled” in December 


We realize that ‘‘best’’ is a strong word—but see for yourself! 
Here is a transfer case that anyone would find difficulty in making 
better. 


It’s dust-protected—no open sides. It’s strong—bar frame, and 
sturdy sheet metal, spot welded. It interlocks rigidly without bolt- 
ing. Pressed label-holder and drawer-pull riveted on. Drawer 
bottom channelled for guides. Drawer slides easily; rollers may be 
added if desired. Very attractive and practical finish. 

No description does it justice. We have designed this new Van 
Dorn Transfer Case to be absolutely the best value on the market 
and we honestly think we’ve succeeded. Dealers should see it—and 
get our new proposition—a money-maker for you! 


obs 





THE VAN DORN IRON WORKS COMPANY 


Mastercraftsmanship-in-Steel 


CLEVELAND 
BRANCHES BRANCHES 
CLEVELAND PHILADELPHIA 
NEW YORK WASHINGTON 


CHICAGO MASTER-CRAFTSMANSH/P IN STEEL PITTSBURGH 
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For the Right Organization 





there is still some valuable 


BELKNAP ADDRESSING SYSTEM 
Territory Open 


Bigger ideals, broader policies, greater expansion — these are 
the forces that are widening the horizon of Belknap usefulness. They 
are also bringing to the right men a real opportunity to connect up 

“in the right way” with the oldest addressing machine company in 


the world. 
Belknap Addressing Machines are used by many of the largest 


operators of such equipment in the United States — concerns of 
such magnitude as The Curtis Publishing Company, Montgomery 
Ward Company, Funk and Wagnalls, ete. Their reputation has 


been built up by 38 years of demonstrated efficiency. They are good 
to sell because they give good and enduring satisfaction. 

Belknap Service to its representatives is just as efficient, just as 
enthusiastically thoroughgoing as the 3elknap Addressing System 
itself. Every detail of modern sales promotion is here to help the 

$elknap dealer sell and keep on selling. 

The money-making future for Belknap dealers and agents is as big 
and broad as the field for Belknap sales—practically unlimited. 

It is said that Madam Opportunity knocks but once. This may 
be your chance—as well as ours—tfor a pleasing and profitable con- 
nection. The right way to find out is to write to the 








Rap Appressinc \\Acnine (o. 


BELKNAP SYSTEM 


40-F WEST 23rd STREET, NEW YORK 
Offices in All Principal Cities 
Member of the National Association of Office Appliance Manufacturers 

















40x50 feet and the mezzanine floor over a portion of 
space accommodates the editorial staff of the Holly- 
W Daily Citizen. The basement is given over to the 


mechanical equipment of the job printing and newspaper 
rtments and the remainder is used as a storage room 


for the stationery store. 


Vhen the change was made from the old to the new store 


was thought that sufficient room was 


\ to care for normal growth for at least five years, 
at whi time the lease on the other ground floor store 
would expir¢ However, a growth of one hundred per cent 

stationery department and large gains in the news- 
printing departments are making it difficult for 

to find sufficient room for its various activities 
Hollywood Citizen is located at 6366 Hollywood 

Hollywood, Calif. 
department is under the direct supervision 
Orlando T. Palmer, president of the corporation, with 
M Goodman, formerly of Dallas, Tex., as manager 


Holiday Greeting Cards in Oregon. 


pps, Inc., 171 Tenth street, Portland, Ore., carry a 

ul line of the Raphael Tuck greeting cards and cal 

among them those really exquisite small paintings 

n scenes, bouquets of flowers, adorable kittens, etc. 

\ they also have some charming Christmas booklets, 

lluminated cover designs. In their window was tea- 

t box fourteen engraved Christmas cards, each 

seven different designs in it, and selling at $1.00. 

<h s, Inc., have half a dozen or more engraving ma- 

chines of the latest type and do a large business in the 
ng of rds, invitations, etc. 

all the printing companies are showing greeting 

his year, some of them having gone into the business 

heavily as compared with other years. One firm, the 

Company, has a distinctive line showing scenes in 

( yn, done soft, pleasing colors. They picture the 


rious beauty spots along the far-famed Columbia River 
Highway, Crater Lake, Mount Hood, etc. They will prob- 
ably have a ready sale to those desiring to send greetings 
Eastern friends, and should be of value in an ad- 

way to Uregon. 


Typewriters for Halls of Fame. 
\n item has been going the rounds in the daily news 
which suggests that typewriters are to attain a 
ental value such as has attached to the writing instru- 
1uthors of bygone days. 
* * * 
soon as a few of our American authors have earned 
dded fame t is only bestowed as a post mortem rite, 
museums, both public and private, will be bidding 
rticles that have never before appeared as relics. 
These articles, of course, are typewriters, says the New 
York Sun and Globe. The pens used by Victor Hugo, 
\lexander Dumas, Charles Dickens and our own Nathaniel 
lawthorne are now highly treasured, despite the obvious 
that each of these men probably used hundreds of 
others 
How much more valuable will be the battered “portable” 
of one of our immortals-to-be on which he has written most 
his best work, and which has been his constant com- 
for many years. 
« * * 
erary detectives of the future will have to be type- 
writer experts. Posterity may read how Jim Jones, author 
of a dozen best sellers, was prone to rewrite much of his 
work, as evidenced by the fact that the capital “X” on his 
hine is worn round shouldered. 
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Mighty Quick Work! 


The great number of orders 
from all over the United States 
is astonishing proof that firms 
who have folding to do, badly 
needed the 


BAUM 55 
puty FOLDER | 


DUTY 


Being built for speed, it is not sur- 
prising that it has so quickly made a 
place for itself in the biggest shops in 
the country. 














Combined Features 
Unduplicated by 
Any Other Folder 


Accuracy, 100% —spoilage elim- 
inated. Speed —.6000 sheets and 
18,000 folds per hour. Simple and 
durable construction. 


Built with precision of finest mate- 
rial. Guaranteed for 5 years. Com- 
pact—floor space only 30 x 42 inches. 
Versatile—one, two or three folds at 
one operation. Handles any weight 
paper. Folds to hairline register. 
And— 


Not only economical in operation, 
but closely priced because of quan- 
tity production. Delivered F. O. B. 
$495.00. 





Let us send you folder giving 
full information 


RUSSELL ERNEST BAUM 
37 So. Penn Square Philadelphia 
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See them everywhere 


Naturally there is a reason for the pop- 
ularity of the Acme Staplers. It is their 
adaptability—their ability to fit in a va- 
riety of different places with the utmost 
ease and efficiency. In the office, in your 
bindery or in your store they will bind 
everything. 


This wide range of purposes is made pos- 
sible by the advanced design of the four 
members of the Acme Line. Each mem- 
ber is the very acme of perfection in 
itself. 


The Acme No. 2—for office use has no 
superior. The Acme No. l—a heavy ma- 
chine designed particularly for the heavi- 
est kind of office work, the preparation 
of samples of heavy merchandise, etc. 
The Midget Binder—the name suggests 
its special fine design for the stapling 
and binding of fine and thin fabrics and 
papers such as are used in filing systems 
where thin textures are used for multiple 
carbon work. The Sure Shot Binder—is 
the old reliable of the Acme family. Con- 
sidering the range of work accomplished 
by this machine it is an extraordinary 
investment. 


All of these machirf®s are protected by 
the same anti-clog mechanism that has 
made the line noteworthy. They have 
various capacities running from fifty to 
one hundred staples. And they are al- 
ways in order as countless numbers of 
users testify. 


Let us send you a catalogue illustrating 
and describing this line. 


Acme Staple Co. 


1643-47 Haddon Avenue 
Camden, N. J. 


LONDON: Kado Ltd., Atlantic House, Hol- 
born Viaduct. 

CANADA: Ernest J. Scott & Co., 59 St. Peter 
St.. Montreal. 
SCANDINAVIA & FINLAND: Foreign Trade 
& Export Co,, 206 Broadway, New York. 
HOLLAND Richard Weiniger, Singel 276, 
Amsterdam 

AUSTRALIA & NEW ZEALAND: Excelsior 
Supply Co., Ltd., Sydney, N. S. W., and 
Wellington, N. Z 
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Summaries on “Specialties” Exported. 

Commerce Reports] To facilitate comparisons by ex- 
porters and others interested in overseas trade, the Bureau 
of Foreign and Domestic Commerce will present monthly 
summaries of the various commodities embraced under the 
department’s “Specialties” classification. Items of interest 
to the office appliance, equipment and supplies fields are 
summarized here: 


Office appliances (including adding machines, cash regis- 


a 
ters and typewriters, etc.)—August, 1923, $1,625,313; Sep- 
tember, 1923, $1,588,958; September, 1922, $1,487,958. Per 


cent change, September, 1923, from September, 1922, +6.9 


per cent; September, 1923, from August, 1923, 2.2 per 
cent. 

Office supplies (excluding paper stationery)—August, 
1923, $517,512; September, 1923, $489,504; September, 1922, 
$401,772—-per cent change, September, 1923, from Septem- 
ber, 1922, +21.8; September, 1923, from August, 1923, —5.4. 


Furniture of wood (including office, store and church)— 
August, 1923, $375,099; September, 1923, $315,372; 
ber, 1922, $246,395—per cent change, September, 1923, from 
September, 1922, +28.0; September, 1923, from August, 
1923, —15.9. 

Metal furniture (including office furniture and store fix- 
tures) —August, 1923, $341,688; September, 1923, $314,203; 
September, 1922, $223,464—per cent 
1923, from September, 1922, +40.9; September, 1923, from 
August, 1923, —8.0. 

Comparisons by Quarters. 
Following are comparative tables showing exports of the 


Septem- 


change, September, 


third quarter of the years stated, indicating values and per 
cent of gain or loss: 
Office appliances (including adding and calculating ma- 


chines, cash registers, etc.)—(1923) $4,993,493; (1922) 
$1,083,106; per cent change, +25.3. 
Office supplies (excluding paper  stationery)—(1923) 


$1,460,355; (1922) $1,085,362; per cent change, +34.8. 
Furniture of wood (including office, store and church)— 
(1923) $1,013,322; (1922) $730,484; per cent change, +38.7. 
Furniture of metal (including office.furniture and store 
fixtures) —(1923) $1,006,014; (1922) $684,191; per cent 
change, +47.0. 


The Bureau of Foreign and Domestic Commerce com- 
ments on the significance of these figures as follows 
Interpretation of Figures. 
Wooden and metal furniture—The wooden and metal 
furniture groups give ground for encouragement even 


though there was a decrease in September exports from 
those of the preceding month. This decrease, by the way, 
is accounted for by the slight falling off all along the line, 
except in wooden office furniture. However, there were 
substantial percentage increases of 28 and 40 over Septem- 
ber, 1922, and increases for the quarter of 38 and 47 per cent 
over July, August and September, 1922. 

Office appliances and supplies—Close to these groups so 
far as changes are concerned, come the office appliance and 
supply groups. The chief difference is that both the gains 
and losses were smaller. That is to say, while the gains 
for September, 1923, over September, 1922, and for the 
quarter over the same quarter in 1922, were not so great 
August, 1923, 
was considerably less, being only 2 and 5 per cent 
tively. 


as in the furniture group, the decline from 
respec 
It is worthy of remark that the trade in cash regis- 
ter parts is showing a consistent improvement, exports of 
these being $32,230 in July, $39,168 in August, and $42,114 
in September, 1923. Sales of adding and calculating ma- 
chines have also shown a steady increase. 


If you haven’t faith in whatever you’re doing, it’s a sure 
sign that you’re just where you don’t belong.—The Sales 
Force (Hedman Manufacturing Company). 














} VERY business man_ has 
“ seen times when everything 
seemed to go wrong. Collections 
did not come in because state- 
ments had failed to go out on 
time. There was a slip-up in tak- 
ing advantage of discounts. Sup- 
plies were exhausted at a critical 
time and important work held up. 
The payroll was late. An error 
was made somewhere along the 
line that was buried until the 
trial balance was taken. A cus- 
tomer threatened to withdraw 
his patronage becauseof repeated 
errors in bills. And in all of these 
situations, there was no alibi. 
Something went wrong in the 
bookkeeping department. 

No business, large or small, can 
afford to make repeated errors. 
The accounting department is 
the first place to install modern 
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devices. Elliott-Fisher has proved 
its worth to thousands of con- 
cerns in various lines of business 
by adhering to established meth- 
ods of accounting and producing 
accurate records on a quantity 
basis. 

Elliott-Fisher is already mak- 
ing oF in the principal indus- 
tries of America as well as in 
lariat La te Fong 
They have already found “the 
better way” in Elhiott-Fisher. 
Isn't it possible that you will 
find it also? 

* * +* 
The first step to learn what Elhott- 
Fisher can do for your own business 
is to permit our re presentativ e to in- 
vestigate your special requirements. 
We have offices in all principal cities. 
You assume no obligation in giving 


us a chance to prove our case. 
Phone us today. 


ELLIOTT-FISHER CO., 342 Madison Avenue, New York, N. Y. 


Branch Offices in Every Important City in United States and Canada 





ya 


} 


ALTON 
ball 


a 
ELLIOTT-FISHER IDE 


Elliott- Fisher best meets the re- 
quirements of modern accounting 
by furnishing: 
INSTANT PROOF OF 
ACCURACY 
Without extra work or effort. 
MAXIMUM PRODUCTION 
The flat writing surface results in 
the writing of many records at one 
operation. 
PERFECT LEGIBILITY 
On original and many copies. 
CURRENT INFORMATION 
Facts and figures obtained as a 
by-product. 
A quarter century of study and re- 
search has developed 
T es Me eee — 


ELLIOTT: “FISHER. 


There is one which fits 
your business. 








it-Fisher Ribbons and Carbon Paper 
giwe best results 
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ist of concerns using Elliott-Fishers reads like a 
's Who” of American business in every Geld. 
tal exceeds 15,000 firms and covers more than 
ferent lines of business. Investigate! 





Elliott-Fishe 


Accounting and Writing Machines: Flat Writing Surface 
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THE SAFE-CABINET 
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After a drop 
| of five stories 
\ 
\ ¢ The above SAFE-CABINET was 
| j removed from the ruins of an office- 


building in Lansing, Michigan. 


The building was totally de- 
\ stroyed by fire. THE SAFE- 
\ CABINET fell from the fifth floor 
to the basement. It was buried in 
the ruins for over two weeks. It 
/ ' brought its records through intact. 
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Here’s everything 


a high-power salesman 


longs for 
fy 


F a man sells a service, he wants 

that service to make good. He 
wants the product he represents 
to be the leader in its line. He 
expects present financial return 
commensurate with his ability. 
And he looks to a future that is 
rich in possibilities. 

THE SAFE-CABINET answers 
these requirements in full. 


It is sold on the basis of a stated 
number of hours of fire protection 
for records. It delivers that pro- 
tection. It brings records through 
intact, where other safes prove 
nothing more than incinerators. 
THE SAFE-CABINET will pro- 
tect its contents as long as it is 
within the power of a man-made 
product to protect them. 

To men who wish to specialize 
exclusively on the sale of THE 
SAFE-CABINET, we can offer 
desirable territories. Write us for 
complete information, and proof of 
THE SAFE-CABINET’S superior 
fire-resistant qualities. 


THE SAFE-CABINET COMPANY 


509 Greene Street, Marietta, Ohio 


Originator and Sole Manufacturer of 
THE SAFE-CABINET 
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American Problems of Transportation and Trading. 
Analysis of Merchant Marine and Overseas 
Trade Problems, by Herbert Hoover, Secre- 
tary of Commerce, Before the American Marine 
Congress, New York, N. Y., November 8, 1923. 

\mer- 


from the 


It is simply a truism to say that we must have an 


ican merchant overseas marine. Entirely apart 


fine sentiment and national pride of a great trading nation 


in keeping its flag upon the seas, we must have our own 


ships for the protection of our foreign trade; we must have 


ships if we would expand our exports on sound lines and 


we must have them as an auxiliary to our national defense 
It seems worth repeating at times that our international 


trade is one of the very foundations of our standards of 


living; that our whole fabric of living and comfort are 


dependent upon the import of commodities which we do 


not and cannot ourselves produce—tin, rubber, coffee, sugar, 


and a score of others; further, in the main the amount of 


these commodities we can import will depend upon the 


volume we export. Moreover we need a constant expansion 
of our export markets to give stability to our internal pro- 


} 


duction by a wider range of customers 


If we are to have secure export markets we must have 
some sound proportion of American controlled shipping to 
assure us against combinations in rates which would preju 
Nor have our mer 
that the 
coods in foreign bottoms has been taken 


dice our goods in competitive markets 


chants been without the experience of finding 


transport of our 
advantage of by our competitors to learn the details of our 
trade connections 

Combinations Abroad Hamper American Development. 


The facility of the world in creating combinations in 


restraint of trade has been growing by leaps and bounds 


since the war, and while we, as a nation, endeavor to curb 


these activities within our borders, there has naturally been 


no curbing of these activities abroad when they affect 


American interests Today there are many commodities 
upon which we are dependent by import from foreign lands 
in which there are combinations in control of price in those 
Combinations in control of sea rates are the 


Many of 


foreign lands. 


commonest thing in the world shipping fabric 


our raw material exports, such as wheat, are sold in the 
world market in competition with those of other countries 
and the price level in these cases is the result of competitive 
streams that flow into these world markets. In wheat the 


farmer 
at Live 


Therefore 


s return is fundamentally the price which he receives 
rpool less the cost of transportation and handling. 
, any increase in shipping rates is in fact a dedu 

to the farmer. 


tion from the price It is just as important 


to him to be guaranteed reasonable rates of sea transport 


as of land freight. The real security is an American 
owned merchant marine. 
In the long view the expansion of our foreign trade must 


and will take pla ¢ 


manufactured goods 


in the export of larger proportions of 
The primary requisite for such ex 


pansion is the assurance of regularity in transportatio1 


Not only do we need regularity of sailings week by week, 
r that the manufacturer may be assured in his prob 


lems 


quire to know that 


delivery, but our merchants and manufacturers r 
when they have established their goods 
in foreign lands then regular transportation will be assured 
to them over years to come. They cannot be dependent 
upon hazards of foreign ship owners, allied as these owners 
are with foreign merchants and competitors. 

We must have especially regular and positive transporta- 
tion under our flag on those great trade routes where our 
Nor can 


overseas 


commerce can and will expand. America be de- 


pendent for her movement of goods upon the 


make and break of peace and war in different parts of the 
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‘Office Easy Chairs 














The Seat of 


Justice 


Beneath the judge’s robes there is a 
human body, w 









That tired 


















A Comfortable 
Business in a Comfortable 


Chair 


Easy to sit in and easy to sell—that’s the ideal 
combination for a worth-while retail volume. 








And every man who wants to feature the Sikes 
line can do a more comfortable business—a 
more profitable business. A business on a 
quality instead of a price basis. 


Any dealer can sell ‘‘chairs.’”” Sikes dealers 
sell nationally known Office Easy Chair comfort. 





See the next Sikes Advertise- 
ment in December Ist 
Saturday Evening 


‘QRESSSRERSEERGSREESESERRES EE ROSR eae ee ees? 


QUST SESSSS SD ST HF SAE ES TSS HS eee eH STE BREE 











SIKES COMPANY 
CHAIRMAKERS DHT] ADELPHIA 


FOR 60 YEARS 


— ¢ 
In Buffalo, a Sikes factory is devoted ex- 
clusively to quality chairs for the home. 
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“ Allen 


Strength Beauty Utility 





Carries every essential element 
of a $100 machine, 87 char- 
acters, back spacer, black and 
red ribbon, tabulator, weight 
11 pounds. 


THE EXPERT in typewriting ma- 
chines will recognize the following 
functions to be so unique and sim- 
ple that he marvels to find them 
in a machine, the size of the 
“ALLEN.” 


ROTARY ESCAPEMENT—POSITIVE. 


BACK SPACER—DIRECT AND POSI- 
TIVE — OPERATED BY EITHER 
THUMB. 


RIBBON REVERSE—BETTER THAN 
AN AUTOMATIC. 


SHIFT LEVERS AND LOCK—POSITIVE. 


TYPE BAR AND SEGMENT—BEATS 
THE $100 MACHINE. 


RED AND BLACK RIBBON REVER- 
SER—COLOR POSITIVE. 


BALL BEARING CARRIAGE—SMOOTH 
AND NOISELESS. 


AS WELL AS MANY OTHER FEATURES. 


THE “ALLEN” is reliable and sim- 
ple so that the amateur can easily 
repair it, it contains less than one 
fourth of the number of parts of 
the big machine, for this reason it 
will keep in good repair much 
longer. 


AGENTS invited to accept territory 
for this sturdy $50 machine which 
sells easily to offices and homes. 


Allen Typewriter Mfg. Co. 


901 Hamilton St., Allentown, Pa. 
New York Office, 93 Nassau Street 
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world. We have had one gigantic national experience with 
this already. We must have ships under our own flag if 
we are to have security in our vital supplies and exports 
when other nations go to war with each other. As an 
auxiliary of our national defense we must have prepared- 
ness in transport for soldiers and supplies; we must have 
a training ground for our sailors, or our Navy itself would 
be helplessly confined to our own coasts. 
Ambition of American Marine. 

In a broad sense the American people are endeavoring to 
establish a merchant marine that will adequately protect 
and promote our commerce. The ideal is regular, ferry 
like service of boats of the cargo liner type with some pas 
senger capacity traversing the great trade routes of th 
world and carrying at least fifty per cent of our foreig 
trade. Today, outside of oil, we are carrying less than 
twenty per cent. Some day we will attain such a merchant 
marine. Our national necessities, the capacity of our people 
for organization, for mechanical development and enterpris« 
will some day bring it about. In the meantime we have 
much divided opinion in public mind, in the shipping world 
and in Congress, as to method. And our shipping world is 
suffering from great handicaps 

It is not my purpose to review all these handicaps that 
are so familiar to you but rather to present to you 
single phase that has not been so generally considered that 
is capable of remedy. That is the relationship that Amer 
ican merchants abroad must bear to the success of at 
American merchant marine. We will never have a rea 
American merchant marine until we have a much large 
complement of merchants of our own nationality conduct 
ing our commerce in foreign ports. Our raw materials 
are largely sold at our shores to foreign merchants. They 
dictate the shipping. Again most of our purchases of raw 
materials are for delivery at our shores. The foreign mer 
chant again controls the shipping. If we except oil, most of 
our manufactured goods for export are dealt with by foreig 
merchants. How real all this is is shown by the fact that 
except oil only about twelve per cent of our imports and 
exports were managed by American merchants abroad. 

Export Field Must Be Stabilized. 

The situation is just as insecure for our exports as fot 
our shipping. If we would make sure of the continuous flow 
of goods we must have the American on the ground dis 
tributing to the foreign retailer, securing business by his 
services as well as his price. Many an American merchant 
has seen his established trade disappear because he de 
pended upon a foreign merchant not to show patriotism to 
his own country. This situation has been contributed to 
by the tendency of some of our manufacturers to regard 
export as a happy hunting ground in times of domesti 
depression, to be abandoned in times of domestic demand 
We cannot have a merchant marine without an army of 
American merchants in foreign ports. This is the founda 
tion of our British competitors. 

No stable consumption of goods can be built upon on 
such a fabric. And other things being equal, the merchant 
ships his goods under his own flag, even giving a prefer 
ence to that flag. Our competitors certainly do so. The 
lack of growth in our merchant personnel abroad is, | 
believe, to a large degree the fault of our Government fot 
reasons I will detail later. 

Despite our expanding export and import trade, the 
number of our merchants abroad has decreased in late 
years, and yet if we would have a merchant marine they 
must be increased. The taxation policies of our Govern 
ment have been to a considerable degree responsible for 
this situation. 

We are asking our people to expatriate themselves i! 


order to sell American goods and manage American ships 








1 | 





OFFICE 


APPLIANCES 123 







Welded Case— 
No Rivets 





Solid Brass 
Hardware 






Green, Oak and 
Mahogany Finish 


Patented Pro- 
gressive Roller 
Suspension 


No Dead Dollars 
for Allsteel Dealers 







Finished End 
Case 














‘Allsteel’’ Vertica! 
Letter File 
Number 104 - V.L. 


The inability of dealers to duplicate equip- 
ment sold months or years ago means dead 
dollars—dollars buried in the loss of reorders. 


No dead dollars for Allsteel dealers. The un- 
varying regularity of the Allsteel line enables 
them to cinch the reorders—to meet the de- 
mands of their customers’ expanding business. 


And the completeness of the Allsteel line is 
building bigger, better business for dealers. 
Write now for particulars. 


The General Fireproofing Company 
Youngstown, Ohio 


Branches: New York Chicago Boston Philadelphia Cleveland Atlanta 
Minneapolis St. Louis San Francisco Oakland Newark 


Export Dept.: 438 Broadway, New York—Cable Address ‘‘Genfire, New York’’ 





The Complete Line of Office Equipment 
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Telephone _ 


% 


= 
a ies 


List Price ) 
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A Christmas Gift for Every Day 


The ideal Christmas gift should be a keepsake, some- 
thing which gives pleasure through the months and 
vears that follow The New Bates Telephone Index 
is just such a gift 

Stock it now and be prepared for the holiday shoppers. 
Point out to them that it is a lasting memento, a con- 
stant reminder of the giver every time the telephone is 
used. Show it with our special Christmas display fea- 
tures in your window or on your counter. You will 
find that it sells itself. 


THE BATES MANUFACTURING 
Makers of Numbering Machines 


Main Office and Factory: 
Orange, New Jersey 





THe Bares MANvuFactTurRING Co., 


Please 


50 Church Street, 


Gentlemen : 


New York City 
send us dealer aid folders and prices of the New Bates Telephone Index. 


The price, too, is attractive. It can be sold at retail 
for $2.50 in the bronze finish. Two other finishes in 
silver and gold sell for $3.50 and $5.00 respectively 


This machine has space for 720 names and numbers 
Any one of them can be found instantly. 
indicator-line simplifes the operation greatly 

strip is easily removed for typewriting the names 


‘The new red 


‘The 


May we 
prices? 


send you complete descriptive matter and 


CO. 
New York Office: 
50 Church St., New York 


wa 
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Our own Government demands in income and corporation 
taxes up to fifty-eight per cent of the profits of our met 
chants resident abroad. They also pay taxes to the Govern 
ment where they reside. Thus we demand that they pay 
double taxes. We are the only nation who does such a 
thing. With tax burdens even greater than ours, our com 
petitors in the world today have freed their merchants resi 
dent abroad from this double taxation. For instance, an 
American merchant firm in London today must pay British 
taxes amounting directly or indirectly up to fifty per cent 
of his income. The American Government comes along 
and claims the same sum or even more. In countries not 
participants in the war, such as the Argentine, the British 
merchant pays no taxes to his home Government, whereas 
our merchant must pay his taxes in full 

It is, therefore, felt by many as more economic fot 
Americans to stay at home and sell their goods in the 
Argentine through a German or a British merchant. Scores 
of our merchant firms, totally discouraged, have thrown up 
the sponge. 

Before the war, there were at least 1,000 American engi 
neers employed at substantial salaries in the territories of 
our former allies. These men went abroad to install Amer 
ican methods, American machinery and equipment in the 
production of raw materials, and in transportation. These 
salaried workers now find themselves subject to two gigan 
tic income taxes and thus their foreign mission is unprofit 
able. I doubt whether there are 100 of them left in foreign 
territories today \ vast amount of American machinery 
and equipment that followed in their wake has dried up 

There is one phrase of this matter of vital importance to 
our farmers. Over eighty per cent of our agricultural 
exports go to Europe. 3efore the war European mer- 
chants bought stocks of wheat and grain during our fall 
marketing season and thus assisted in financing the crop. 
They carried stocks in European warehouses, thus relieving 
our congestion. Today shortage of finance and credit leads 
them to buy from day to day and thrusts the burden of 
carrying the world’s seasonal reserves either upon our own 
farmers or upon our merchants. If our merchant firms 
were established in Europe it would be possible for them 
to give delivery at that end and to establish short credits 
to their customers—all of which. would relieve our farmers 
But American merchants are not likely to establish them 
selves in Europe and to pay two income taxes which might 
absorb up to seventy-five per cent of their income 

Problem of China Trade. 

Another case of pertinent order is that on the China 
coast. Inasmuch as China has no dependable corporation 
law much Chinese capital is invested in foreign corpora 
tions under the management of, or in partnership with, 
Europeans. As foreign governments exact no home taxa 
tion from such corporations or their stockholders the 
Chinese naturally prefer them. We attempted to remedy 
this by Congressional authority to establish special Amer 
ican corporations under Federal authority but the restric 


1 
} 


tions are such that the act has failed its purpose. Three 
large American managed businesses have gone over to 
control of our competitors at a real loss to our foreign 
trade and the great discouragement of our merchants. 
Similar questions are arising in the Philippines. 

[ wish to repeat that if we are to secure the establish 
ment of a merchant marine we must secure dispersion of 


the American merchant and our Government today is ons 


of the most destructive influences in the whole matter. | 
do not wish to argue the theory that Americans who are 
engaged abroad in reproductive work should not bear their 


share of the national burden. I would only point out that 
other nations have found it is uneconomic to impose this 


burden upon them, and that we are left in a prejudiced 
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A Straight Line is the 
Shortest Distance Between 
Two Points 


‘ ERRELL’S Steel Storage Cabinets save 
hundreds of needless steps every day in 
the office, by affording a safe, convenient 
and accessible place for keeping valuable 
records, stationery and various miscellan- 
eous supplies. They establish a “Straight- 


’ 


line” system, prevent wasted energy and 


Save time 

So will they, for the dealer, show the 
straight line to profits through the excel- 
lence of their design and construction and 
the appe al of their remarkably low cost. 


Send for Circular! 


TERRELL’S 
EQUIPMENT 
COMPANY 


GRAND RAPIDS 
MICHIGAN 
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position. Nor am I pleading the cause of the Americai 





UPERITE 


GUARANTEED 





MECHANICAL PENCILS 


expatriot, who prefers foreign civilization as a luxury, wh 
is bringing no returns to his country by way of his savings 
or by way of his expansion of American trade. 

These two groups are quite distinct. They can be dis 


tinguished in tax measures so as to apply the relief only 
to incomes earned abroad. One is tied passionately to his 
country’s interests and the expansion of its welfare; Amer 
ica to him is the home he serves in managing her trade 
He will yet return with his savings to add to the national 
wealth, whereas the other is but a pensioner on our national 





resources. And yet as a nation we penalize the one who 





Stop That Waste 
In Your Office! 


It’s there, although you 
aren’t aware of it—that con- 
tinual loss of time and ma- 
terial wasted, sharpening 
lead pencils. 


Equip your staff with 


SUPERITE 


Guaranteed Mechanical Pencils 


and save yourself many dol- 
lars of expense. 


SUPERITE does away 
with the ‘“fussiness” and un- 
certainties of the typical me- 
chanical pencil, because it is 
scientifically correct. No 
sharpening, no “opening up” 
to load—the simplest, light- 
est mechanical pencil made. 

In recognition of its superior 
efficiency in comparison with all 
others, the SUPERITE Pencil 
was awarded the Gold Medal at 
the recent Brazilian Centennial 
Exposition. 

We also make a full line of 
SUPERITE Pens—rubber and 
metal—of the same quality as our 
Gold Medal Pencils. 
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i i ie 


— 


~ 


i a a a a a ai Si 


~ 


A Pen Is Always a Suitable Christmas Gift 


brings us service and credit. 


Cleveland Desk Company to Occupy New Store. 
The Cleveland Desk Company has signed a lease for a 
new building which is to be erected in Superior avenue, 
near East Twelfth street, Cleveland, Ohio. The company 
has been in business a number of years in Ontario street, 
adjoining the Stone Church. The Ontario street property 


has been taken over by the church, which will erect a large 
office building. 

The new building in Superior avenue, which is to be 
ready for occupancy March 1, 1924, has a frontage of fifty- 
seven feet in Superior street, running back 132 feet, and 
connecting with another parcel of land 50x120 feet, which 
extends to Oregon avenue. The building will be three 
stories high, with foundation and walls to carry two addi 
tional stories when required. The front will be white, with 
large plate glass windows. This will harmonize with other 
structures in the vicinity. 

J. C. Mason Opens Store at Roanoke. 

The Mason Stationery Company was opened for business 
at Roanoke, Va., November 5. A complete line of office 
furniture, filing cabinets, stationery and office supplies is 
carried. In addition to handling the local trade, the con 
pany will send travelers into parts of West Virginia, Te: 
nessee and southwest Virginia. 

J. C. Mason, president of the company, has been affiliated 
with the office equipment and stationery business fifteen 
years. For the four years just past he has been with the 
Caldwell-Sites Company, Roanoke. Associated with him 
are E. W. Slusher, formerly with the Caldwell-Sites Com- 
pany, and Sam _ Bowie, recently connected with the 
McCready Equipment Company, Bluefield, W. Va 

Remington Branch at Indianapolis Moved. 

The sales rooms and offices of the Remington Type 
writer Company at Indianapolis have been moved to the 
Wulschner-Stewart building. The company occupies the 
entire second floor and the basement. A. Jennings is man- 
ager at Indianapolis for the Remington Typewriter 
Company. 

Underwood Branch at Cincinnati Moves. 

The Underwood Typewriter Company has moved its 
branch at Cincinnati, Ohio, to 128 East Sixth street, where 
the entire second floor of a new building is occupied. A. E 
Zugelter is manager of the Cincinnati territory 


Boston Stationers Planning Annual Dinner. 














Write Us for Our Special 
Office Equipment Proposition 


DeWITT-LaFRANCE CO., Inc. 


54 Washburn Avenue 


Cambridge, Mass. 


A committee headed by Charles P. Garvin (sales man- 
ager, the F. S. Webster Company) is arranging for the 
annual dinner of the Boston Stationers’ Association. It will 
be held February 11 at Hotel Somerset. 





Santa Rosa Has Typewriter Exchange. 


] 


The Standard Typewriter Exchange has been opened 
on Fifth street, Santa Rosa, Calif., a joint tenant with the 











Silverfield & Finley store. 
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Magazines like these are nstanitly 
carrying the ‘“‘Y" and “‘E" E fiicien 
Desk story to every worth-while busi 
ne man in your lown 


The Desk You'll Like to Sell! 


Y ov only have to demonstrate Best of all, three out of four pros 
“Y and E” Efficiency Desk to pects have heard of this desk. Per 
in the Saturday 


a 
ell it. sistent advertising 
. Evening Post, Literary Digest, Sys- 
Your customer can see the dif- , ‘ * <stee 
. , , ao te and other 1 as 1es 
for hin self! The real roller em and ler pen ps eee ; 
i tia -eache very wor ile isiness 
ig steel slides, the drawers that reacnes ¢ y_ worth-while busin 
: aad adi 
coast in or out at a touch, the con man in your City. 
nient arrangement—al! make him “oy 1 eo 
teagan Y and E Agents and Dealers 
witli Stee find “Y and E” Efficiency Desks not 







c Man j 
you ough: 
to ty thy desk 
I 






only quick sellers in themselves, but 


be systematized to 
to the rest of 


Simple as A-B-( a ready introduction 
stationery, card the “Y and E” line of filing cabinets 
center drawer with safes and office supplies. 






Every de sk can 





the user 
yp drawers 
e¢ rds, storage, 
convenient compartment for office , : 
drawers for vertical Write for catalogs and literaturé¢ 
, 
this desk more in detail. 








+ 






& SNIGENCY Des, 






1 ] 
~F iOWwerl 













2 A real executive's workshop describing 
YSN Baar Mr 4 ; 
YAWMAN 4» FRBE MFG.(0. 
1255 Jay Street ROCHESTER, N. Y. 
EXPORT DEPARTMENT 
section 755 368 Broadway, New York, N. Y., U.S.A. 
Cable Address: ‘“\YAWMANERBE" New York 
( Western Union, A. B. C. 5th Edition Improved nd Bentley's 
mod : 
eculive 
men 
rapher 
Comes i? 
tered oak 
“ine » 7 
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EXPOSE 


YOUR FILING SUPPLIES TO SALES—DISPLAY THEM 


SUPREME 


. 
=F i |g) 
=. 6 


sa Wehad| 
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OPEN OTHER END 








1000 0 CARDS 


QinGosh 




















‘100 Heavy Weight Folders 
a teat 
Con al Wahash * 
Caber er eee uo 


= 2 
“yaaa” Division Alphabet 


= Parts--Part L 


The Difference 














IN THE WAY SUPPLIES ARE BOXED 


SeiIERHAPS your shelves present a neat, orderly array of 
va| filing supplies boxes. Perhaps a casual survey of your 
shelves will always give you a working idea of what 
} supplies need to be brought up from your wareroom. 
Perhaps you suffer very little loss from soil or damage. 

} Perhaps. 


In this country there are very nearly a thousand dealers who enjoy 
the conveniences mentioned above — without a single ‘‘perhaps.”’ They 
handle Supreme Supplies—supplies which are boxed, not for factory 
convenience, but to meet a dealer’s needs. 


The advantages offered by our methods of packing have proven just 
as valuable in reducing overhead as the advantages offered by our 
supplies have proven valuable in increasing sales. Greater profit is a 
very real fact when a dealer handles Supreme Supplies. 


If you do not know just how our boxes save shelf space, how they 
help you visualize stock on hand and how they protect their contents, 
ask for details. You will also be interested in our price list and a 
description of our extensive line of supplies. We will gladly send these 
for the asking. 


THE WABASH CABINET COMPANY 
Desk 12, Department B, Wabash, Indiana 


QUALITY FILING SUPPLIES 


(seeeeeteneae, 








EST. 1883 





Stayed edges, shown 
where cover is torn 
back, give Wabash 
boxes extra strength. 


OLLIE: 
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Garbell Plant Bought by Vending Machine Maker. 

[The assets of the bankrupt Garbell Typewriter Corpora- 
tion, Chicago, IIl., were bought in November at a sale by 
QO. D. Jennings & Company, manufacturer of coin-actuated 
Jennings plant has 
Chicago It is 


ending and weighing machines. The 
been located at 515 South Peoria street, 


factory will be in operation at the former 


expected that the 
Garbell plant some time in December 

Prior to the auction sale, Henry K. Gilbert, trustee of 
poration, had taken bids. The best bid 
$147,000. 


offered was by the Jefferson Electric Company, 


ustee in bankruptcy ordered sale at a public auction, 


in endeavor to realize more on the assets. O. D. Jen- 
nings & Company bid $23,000 more than the electric com- 
pal $170,000. This price included the assets and realty. 


It is not understood that the new owner will engage in the 
ufacture of the Garbell typewriter 
[he property is located at 4309-39 West Lake 
Chicago, Ill. The 
basement light 
floor area of 43,000 square feet; there is also a garage. The 
tion of the factory 


pplies was placed at $300,000 


street, 
improvements consist of a two-story and 
nanufacturing plant, with an aggregate 
r, machine tools, 


tory valua building 


é minmel ane en 


of Chicago Burroughs Staff. 


“crews” of the Chicago 


“Railroad Contest” 
] page two 


\ saies con st 
Adding Machine Company has ex- 


tense interest, not only in that organization, but at 


gencies The objective of the contest is to beat 
From the record made toward the close of Novem- 
ppears that quota will be worsted before the middle 


a month before the required sales are 
ganization is divided into two crews, 


ed after two famous express trains running be- 

Chicag Detroit. In September the ‘‘Wolver- 

vith Eng é Atwood and Conductor Bover, won 

st. The October run was won by the “Motor City 

S inder Engineer Rippee and Conductor “Sullivan.” 
rry out the railroad aspect of the race the progress 

ls quota is indicated on a map of the states of Illinois, 

liana and Michigan, which the trains traverse \ close 
record is made of the “mileage’’ made every day—contest 


ints are interpreted in the number of miles traversed. At 

nd of the contest both crews will be taken on a special 

train to Detroit, given a trip through the Burroughs factory, 
and returned to Chicago by the same train. 
Cutting the Price Cutter. 

System (London) told how one customer 

price cutter. “I was in the market one day for a large 

I received two bids, and the 


handled a 


quantity of stationery goods. 

difference between them was £110. Brown’s man follows 
and immediately asks if Jones has undercut him 
‘Yes,’ I replied. ‘Just over £100.’ 

“Instead of adducing telling reasons for his price being 

and selling me on quality and de- 

Jones could 


the highest of the two, 
pendability, he professed ignorance of how 
possibly do this. 
‘But in that case,’ he said, ‘we will reduce our estimate 
£90.’ 
You'll do nothing of that sort,’ I retorted, and advised 
that my order was only to be had by his playing with 
his cards on the table.” 


McPherson in Charge of Dalton Chicago Branch. 


M. D. McPherson has taken charge of the Chicago 
branch of The Dalton Adding Machine Company. He suc- 
ceeds J. B. Moody, who is now in a different affiliation. 


Mr. McPherson has been with the Dalton branch at Chi- 


vears, and his production won the 


apout three 
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OQ SPECULATION enters 

into the purchase of Byron 
Weston Co. Record Paper. It is 
one of those well seasoned secur- 
ities of proven worth, that is not 
subject to sudden and wild price 
fluctuations. Buy Weston Record 
Paper “at the market,” and rest 
assured that you have made one 
of the safest and most satisfactory 
investments listed on the paper 
exchange. 


Famous Weston Papers 


WESTON LINEN WESTON DEFIANCE 


RECORD: For munici- BOND: For commer- 
pal, county and state cial correspondence. 
records. For the ac- For policies, bonds, 
counting of large cor- deeds and all docu- 
porations and financial ments necessitating 


instituti rns. printing and writing. 


WESTON FLEXO WESTON TYPO- 
LEDGER: For flat- COUNT: For the par- 
opening loose leaf ticular requirements 
ledgers. Made with developed: by machine 
hinge in the paper. bookkeeping. 


WESTON WAVERLY LEDGER: For gen- 
eral commercial requirements. A _ splendid 
writing and printing paper at a medium price. 


State Your Writing or Ledger Needs 


and We Will Send You Interesting 
Exhibits for Test and Examtnation. 


BYRON WESTON CO. 
DALTON, MASS. 
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No. B 70 
“CLIMAX” 


Wire Letter Tray 
Size 10’ x 14" =3"’ 


With Rubber Feet 


4 ? 
oY YY 4 
Weven with Twe er “Double” Wires 


No. B 69414 
Waste Paper Basket 
Solid Tin Plate Bottoms 
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No. B 1693% 


Extra Large Waste 
Paper Basket 


Solid Tin Plate Bottoms 
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Wire Baskets 
__ full of 
3 Dollars 


Dollars in profit for the 
Dealer and many dol- 
lars’ worth of satisfac- 
tion for his customers. 
The “Bar Bee” buzzes 
busily in any kind of 
an office. There isn’t a 
drone in the line, 
though there is a “Bar 
Bee” made for every 
conceivable busi- 
ness use, 


Waste Baskets of all 
grades and sizes—spe- 
cial shapes — light and 
reinforced wire. 


Correspondence trays 
of different grades anda 
capacities; all with 
rubber feet to prevent 
desk scratching. . 


We want to tell you 
more about these live 
wires—may we? 


Barbee Wire & Iron 
Works 


Conway Building Chicago, Ill, 


No. B701% 
“Acme” Rail- 
road and 
Commercial 

; Letter Tray 


ad (Patented) 
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Reddington Estate in Probate. 

The estate of the late W. H. Reddington, president of 
the Sanford Manufacturing Company, was probated in Cook 
County Court at Chicago. Approximately one-third of the 
estate will be given to various charities, after the expira- 
tion of various life interests in the estate. These institu- 
tions include the United Charities of Chicago, the Y. W. 
C. A., the Glenwood manual training school, the Illinois 
Children’s Home and Aid Society, the Chicago Commons 
Association, the Children’s Memorial Hospital and the Chi- 
cago Lying-In Hospital and Dispensary. The value of the 
estate is estimated at $1,250,000. 

The income from the estate is devised to the widow and 
the daughter, Mrs. Harold T. Griswold. Two nieces, Mrs. 
Florence Drew, Seattle, and Mrs. Horace R. Johnson, New 
York, were each bequeathed the income from trust funds 
of $20,000. William W. Carpenter, vice president of the 
Sanford Manufacturing Company received fifty shares of 
the capital stock of the corporation. Mrs. Emma kK. Hiatt, 
Chicago, who was a nurse in the Reddington family for 
many years, will receive the income from a trust fund of 
$25,000 for the remainder of her life. 


Ulbrich’s Second Store in Operation. 

The Otto Ulbrich Company, Buffalo, N. Y.,; is now oper- 
ating its second store, located at 222 Delaware avenue 
This is in a section which promises to be one of Buffalo’s 
best trading centers within a few years. The store interior 
is done in American walnut and glass. 
excellent taste, and produce an interior in which utility 


The fittings display 


appears to be secondary, even though nothing has been 
sacrificed to practicability 
partment is located in the basement, in charge of W. H 
Miller. 
and floor cases serve to bring into prominence lines of 
rubber 


The commercial stationery de 
The four sides of the room are lined with shelves, 


loose leaf devices, pens and pencils, stationers’ 
The ground floor houses the book store, social 
\ department 


for children’s stationery and books is located at the rear. 


goods, etc. 
stationery, greeting cards, desk sets, etc. 


Northeastern Students Hear Taft on Selling. 
North- 
Fletcher 


About thirty members of the salesmen’s class at 
eastern University, Worcester, Mass., listened 
W. Taft, advertising manager of The Carter’s Ink Com- 


pany, analyze the work of the salesman. He showed that 
even if without some of the qualifications, they can sell 
effectively if they will develop their ability aggressively 


“Salesmanship is a science,” said Mr. Tait, “and in these 
days it is not enough to slap a prospect on the back, pull 
out a cigar and then proceed to ask him how much he is 
going to order.” Selling, as viewed by Mr. Taft, is a con- 
test between the buyer and the seller. That he may start 
out on even terms with the buyer, the salesman must know 
his product thoroughly, among other qualifications. 


Golden Anniversary of Chicago Stationer. 

Frederick C. DeLang, head of DeLang, Coles & Com 
pany, 309 South LaSalle street, Chicago, Ill., celebrated the 
fiftieth anniversary of his connection with the stationery 
business recently. His business associates marked the 
anniversary with presentations of flowers and other tokens 
indicative of their esteem. This institution had its incep- 
tion in 1842, when it was known as Brantigam & Keen. It 
became Keen Brothers in 1847, Keen & Lee in 1853, and 
W. B. Keen & Company in 1893. In 1873 Frederick C. 
DeLang entered the business, the name then becoming 
F. C. DeLang & Company. Two changes in name fol- 
lowed: Keen & DeLang Company, 1884, and DeLang, 
Coles & Company in 1906. 
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VICTOR 


Standard Adding Machine 


International Harvester Co 
uses the Victor Adding Machin 








$100 


f. 0. b, Chicago 
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AMONG THE 35,000 
VICTOR USERS 


Are Such Well-Known 
Concerns as These: 


Internatio Harveste 
Compa! 

Standard © Company 

Genera Ele ric Con 
pany, 


rhe Studel ke Cor 
poratior 

National Biscuit Com 
pany 

he DuPo! ymipany 
Che Rock eller Foun 
datior 

Postal iph-Cabl 
Compal 
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Prestige that makes profits for 
over 800 dealers 


\ S an example of the kind of thing that makes a Victor 
deaier franchise so desirable, the Victor advertising 1s 
worth thinking about. 


Business men all over the country are seeing and read- 
ing the consistent large-size Victor Sales messages that are 
appearing in the Saturday Evening Post and other publica- 
tions of national scope and influence. 


They are being made acquainted not only with the ad- 
vantages of the $100 Standard Adding Machine—but what 
is more to the point from your way of thinking, they are 
being invited to get in touch with a Victor Dealer for a 
Victor demonstration. 





And, as any of the more than 800 Victor Dealers will 
testify, business sells readily. 


You undoubtedly know that the Victor is standard in every re- 
spect—standard size keyboard, triple visibility, one-stroke total non- 
add key, automatic proof of accuracy. It is the only reliable, com- 
plete adding and listing machine at anywhere near its price that adds, 
subtracts, divides and multiplies up to $1,000,000. 

We welcome correspondence from interested office appliance 
dealers relative to the Victor Dealer proposition. Victor Adding 
Machine Company, 3045 Carroll Avenue, Chicago, Illinois. 
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Why Don't YOU Supply the Demand 
in Your City for 


Genuine SHIPM AN-W ARD Rebuilt 


UNDERWOODS? 


Our Famous Dealer Plan Tells You How. 





REBUILT 
LIKE 
NEW 


EASY 
TO 
SELL 


More VERY live dealer wants to make more money, and More 
a here’s your opportunity-—dealers everywhere are ‘ 
Business taking advantage of it. You do not even have to carry Business 
- stock—all you do is take advantage of the immense 
Without demand we have created through national advertising Without 


for Shipman-Ward Rebuilts. Under our plan you 
More don’t need a typewriter department, nor previous type- More 
writer experience. The public knows them—the “ 
Capital public demands them. Capital 


WRITE for Full Details of our Famous Dealer Plan—NOW! 


Established SHIPMAN-WARD MFG. CO. 7 £esuitaers 


1892 “Typewriter Emporium” Underwood 
1779 Shipman Bldg., Montrose and Ravenswood Aves., Chicago 


(Take Ravenswood Elevated to Montrose. Plant is one block East) 
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EXCUSE US, PLEASE! 


Everything All Right But the Location. 


On page 84-a of the November issue we gave an account 


a dinner tendered to William C. Lavat, sales manager 
of the Royal Typewriter Company. Everything was cor 
rect but the location. The dinner was held in Kansas City, 


Mo., not in St. Louis, and took place at the Kansas City 

Athletic Club. Mr. Lavat was manager of the Kansas City 

branch from 1917 to 1921 and not of the St. Louis branch. 
\pologies are offered. 


Wrong Name for Chairman of Office Chair 
Committee. 

In the last issue of Office Appliances there appeared 
among the other reports of the Des Moines convention, a 
report of the office chair committee signed by the chairman, 
\. D. Pettibone of the B. L. Marble Chair Company, 
Bedford, Ohio 

Owing to an error of the types, Mr. Pettibone’s name 
was given as “Pellitimo.” This error went through without 
being observed in the proof. 


Office Appliat ces extends apologi s to Mr. Pettibone 


Apologies to R. L. Manning. 

\n item in the classified typewriter column on page 275 
of the November issue of Office Appliances garbled names 
and facts in a woeful manner. Under Chicago date line we 
reported that “R. L. Manny” had been transferred to the 


portable typewriter department of the Remington Type 


writer Company at New York. The correct name is “R. L. 
Manning.” Mr. Manning was transferred from Des Moines, 
where he was branch manager. The Chicago date line 
would lead to a different inference. Apologies accompanied 


with sincere regrets are tendered Mr. Manning, whose 


identity might not be suspected by readers of the November 


item 


Deploring a Matter of Geography. 

In the November issue of Office Appliances an item con- 
cerning W. S. McCleary appeared under a Los Angeles date 
line, on page 276. It was erroneously stated that Mr. 
McCleary had been manager at Salt Lake City previous to 
his appointment to the Los Angeles branch. Mr. McCleary 
was manager of the branch at Albany, N. Y., before the 
assignment to Los Angeles. Erroneous interpretation of 
the information contained in a letter announcing the change 


is responsible for this blunder. We apologize for the mis 


hap, and rejoice that it did not involve his present address 
Otherwise his friends reading the item might have mis- 
directed their congratulations on the preferment indicated 


by the chang 


October Steel Furniture Shipments. 
The Department of Commerce announced October ship- 


ments of steel-furniture stock goods, based on reports re- 


ceived from twenty-two manufacturers. Shipments 
amounted to $1,365,600 in October, as against $1,273,259 in 


September, and $1,227,447 in October, 1922. 


The following table gives comparative figures for the 
rst ten months of 1923 and 1922: January (1923) $1,362,- 
470, (1922) $983,834; February (1923) $1,307,173, (1922) 


$967,125: March (1923), $1,709,206, (1922) $1,037,228; April 
(1923) $1,520,286, (1922) $1,058,382; May (1923) $1,506,072, 


(1922) $1,056,735; June (1923) $1,401,950, (1922) $1,015,463; 


July (1923) $1,247,605, (1922) $945,768; August (1923) * 


$1,345,147, (1922) $943,087; September (1923) $1,273,259, 
(1922) $1,062,495; October - (1923) $1,365,600, (1922) 


$1,227,447. 
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COLUMBIA’S 
RIBBONS and CARBONS 


Serve the World 


HERE’S meaning in that: 
Could we possibly build 
an international business, earn 
a world-wide reputation for 
quality, and control an enor- 
mous distribution of product— 
if Columbia typewriter ribbons 
and carbon papers gave un- 
worthy service? 
Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 











tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
every Columbia Ribbon —and to 
what we feel is a sincerity of 
co-operation with every Colum- 
bia dealer. 


We are ready at this time ‘to 
issign additional territory to 
responsive representatives ... 
both at home and abroad. Your 
inquiries will command prompt 
attention, for there is good busi- 
ness ahead for both of us. 








Columbia Ribbon & Carbon Mfg. Coe 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 
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Globe-Wernicke Steel 
Security Boxes 










; Globe-Wernicke Steel 
Filing Cabinets 


POG at For the Modern Office 


Globe-Wernicke Office Equipment 
is not only designed and con- 
structed to give superior service, 
but to meet the demand of mod- 
ern business for equipment that 
will speed up production and 
economize in time and energy. 





a 


— 


Globe-Wernicke Steel 
Upright File 




















The confidence of the purchaser 
in everything that bears the name 
Globe - Wernicke is a confidence 
built-up by years of dependable 
service. Such confidence can only 
be gained by the consistent manu- 
facturing of quality equipment. 


The Dealer who sells Globe- 
Wernicke Equipment receives his 
share of the good-will enjoyed by 
this merchandise. 





























December, 1923 OFFICE APPLIANCES 135 





Globe-Wernicke Globe-Wernicke 
Posting Tray Visible Index 





A Complete Line 


The Globe-Wernicke Office Equipment line 
is complete. The few Globe - Wernicke 
products illustrated here are representatives 
of its wideness and adaptability. 





Globe-Wernicke 
There is a demand for Globe-Wernicke Structural Strength Safe 


Office Equipment. A demand created by 
national advertising and unfailing service. 
It is the equipment preferred by the 
business man. 














Globe - Wernicke representatives can be 
certain of building a business that is not 
only permanent, but one that is increas- 
ingly profitable. 


Write today for full information. 


The Globe-“Wernicke Co. 


Dept. O. A. 92 Cincinnati, Ohio 




























































In the keen competition 


of New York City— 
OXFORD FILING SUPPLIES 
HAVE THE CALL! 


It is a fact that the 
purchasing agents of 
many large New York 
corporations have stand- 
ardized on Oxford Filing 
Supplies—65% of our out- 
put is sold in New York 
City by our dealers. 


They have convinced 
themselves that Oxford 
products offer the best 
value in filing supplies—a 
good quality at a reason- 
able price. 





Wouldn’t you like to 
see samples and descrip- 
tive matter on this line? 





Write today, or pin this 
ad to your letterhead and 
we will understand it as 
a request for these sam- 
ples and further infor- 
mation. 


Orr FILING SUPPLY Co 


382 Jefferson Street Brookiyn, New York 
Vew York Salesroom Philadelphia Office 
0 Duane Stree 911 Drexel Buildings 
( AIcadgo Salesroom 


Stre 
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Conditions in German Office Appliance Industry. 
Continued from Page 39 

Che professional office appliances man is 
impressed by this perception and proves himselt thereby 
a pioneer of the future, acknowledging with the American, 
that only by the utmost increase of capacity in the entir« 
eld of labor will it be possible to improve general welfare 


ind obtain an improvement in the conditions of labor and 


increased enjoyment of life among working mankind. 
Before attempting a comprehensive survey of present 
conditions of the German office appliances industry after 


he above essential introduction and showing in what lines 


of production novel improvements have beeen made worthy 
to be noted, it seems to be just iS imperative to give the DISTT ISHED 
iT and the American 


American office appliances profession 


1D 


businessman an idea of what importance the office appliances . 
lustr Is in respect of international economical life and OF] i rd S 


QUALITY 


maustry . 
how much the office appliances industry participates in the 


i 


The well known German trade-paper, the “Buro-Indus- 
i 


ie,” publishes the following data: During 1919, the total 
roduction of typewriters has been estimated 875,000, in 
vhich gure Germany participated with about 100,000 


These figures have, of course, increased meantime consid 
oa The 


MUNSON KEY 


alone, or in carbon-paper, it can fairly be imagined how HE excellence of one 
reat the demand for the latter articles must be and of what product in every line 


} + hi 


apacity the respective firms must be to fill this great and . d . d b 
ever growing demand. To this has to be added, that a 1S etermine y com~ 


lively export is going on and that Germany has grown to parison. The appearance ‘ 
¢ a 7 stroneg compe itor ith its products tor o er 

very | mpetitor w product Bor th I of Munson Rubber T ype- 
countries and of no mean capacity. (;ermany had before ° , . 
the war gained a good footing in the international markets writer Keys, their dura- 
and obtained by its export during 1913, of 6,064 doz. type bility, and satisfaction to 

l ; &! million gold marks and 867 ‘s . 
gers, operators and executives 


writers to the value of over 
doz. calculating-machines worth 2 million gold marks; a 


tant countries in have been proved many 


New firms have been founded, old ones have increased 
cir production and expanded their working capacity, so 
hat we can today figure with a production of 300,000 
to 400,000 typewriters per annum in Germany only If it 


1s considered how much one tvpe writer require Ss lt ribbons 


very agreeable result The most importa 
question were ° times. 
Country Cvpewriters in doz. Calculating-machines, doz 


1912 1913 1912 1913 They set the standard of 


a > - quality in typewriter 
England 189 297 94 53 keys the world over. 
Italy 285 368 

Austria-Hung 1.204 1,369 109 19 

Russia 1003 1.215 71 17 A better product, es- 
Sweden 129 170 50) i) tablished customers 


Switzerland 262 =: 398 and the real profit 
Spain. 101 133 that comes from re- 


Argentina 290) 214 P 
4? 23 peat business. 
»raZl fo Vea er 

{ S. A. 75 77 


Samples and trade prices 
| foeurec have amce heen consitecahi displac P 
hes 7 aoe ee ae Sereny placed furnished on request 


thus, that after a slight reduction in export compared with 


peace times, during the years 1919, 1920 and specially 1921 
= ae in 1002. thee er ra tere and calcul 
ad more 1¥Y22, the export ot typewriters and caiculat 
| the exy rpew unson Supply Co. 
ing machines has so increased. that the office machinery and : i 
. The Largest Rubber Key Factory in the Worla 


office appliances industry is one of the few industries which 
: Department D 


23 City Hall Place 
New York 


have not only reached their export figures of peace times, 


but increased the same considerably While during 1913, 


as already stated. 6,064 doz typewriters and 867 do calcu 
lating-machines were exported, the export during 1922 
imounted in total to 8,833 doz. typewriters and 978 doz. 


alculating-machines. The following table shows the fig 





ures for each month: 
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Month [ypewriters Calculating-machines Appliances 

Single doz Single doz doz. 
January a> ot roar? 323 
February ...11,929 1,805 2,999 173 225 
March i HOO Pitsat Sek 224 
Aore ......: 4661 708 452 44 223 
ES hs aig be 4,569 115 511 58 186 
EE. laa 4,105 668 813 116 245 
July .... 4,137 709 670 = 83 217 
August 5,015 762 690 77 259 
September 5,049 811 646 3&9 211 
October +.... 3,921 593 980 124 249 
November .. 6,595 1,033 1110 114 352 
December . 6,549 1,029 119 100 414 


While the export figures during the first quarter of 1922 
fluctuated between 600 and 700 doz. typewriters monthly, it 
became 1,000 doz. monthly towards the end of the year, 
namely double the monthly export during 1913 on an aver- 
age. The most important countries were: for typewriters, 
German Austria, Chechoslovakia, Spain, Italy, and Switzer 
land; for calculating-machines, Italy, the United States of 
America, and Chechoslovakia; for other office appliances 
especially, Holland and England. 

Calculating 
Typewriters, machines, Appliances, 


Country. number number. dozens. 


Great Britain 2.360 261 
Italy 2.875 1,077 
Netherlands 2.556 365 549 
Austria ... , 8.396 

Chechoslovakia 6,602 72) 
Switzerland 2,879 

3,429 

a. Dp. i. whale 4 892 


Compared with the export figures, the tmport figures giv 
naturally quite another picture and the decrease in im- 
ported typewriters and calculating machines is surprisingly 
great as shown by the following table: 


ypewriters. Calculating machines. 


Month Single. Dozen. Single. Dozen 
January 141 16 223 33 
February ..... 65 6 
March .... 56 12 73 34 
Assi .... & 7 l 50 3 
May ca ’ Sax 
| eee 85 18 40 20 
ae wees 7 17 8 
| Fe OEE 4] g 163 43 
CS eee 75 16 63 8 
Speeemer ...... . 61 14 107 16 
November . Be ane at 28 6 67 25 
December .. a 9] 22 76 18 


The following table shows a comparison between export 
and import during the years 1913, 1920 and 1922: 


Imports (in doz.) Exports (in doz.) 


Designation. 1913. 1920. 1922. 1913. 1920. 1922. 
Typewriters .... 2415 180 121 6,064 6,713 8,833 
Calculating machines. 611 458 121 re 978 


Appliances ..... ' ee liata via 3,128 

These statistics show that the import of typewriters dur 
ing 1913 amounted to about 40 per cent of the export, 
while during 1922 it amounted to only 1% per cent. In 
calculating machines the import amounted in 1913 to about 
75 per cent of the export and in 1922 only to 25 per cent. 

This considerable displacement in figures to the disad 
vantage of foreign products is of course mainly due to the 


*“Note.—-A drop in the importation of typewriters into Ger 
many can hardly be said to be due to exchange, when for some 
time there has been an embargo against the importation of 
such machines. Disparities in exchange might have caused a 
reduction, but the embargo shut out importations, hence one 
can hardly blame the descending mark 
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prohibitive effect of the German currency, but likewise as 
the German product finds a market on account of its 
acknowledged quality and still low price 

In a subsequent article I shall report on the capacity 


the German office appliance industry. 


Typewriter Man’s Travels. 
World wide trips have taken A. C. Kitchler, who repre 
sents the Remington Typewriter Company at Honolulu 


Hawaii, U. S. A., into over 4,000 cities and towns in thirty 
eight different countries 

He has circled the world completely V times upon 
typewriter business and has spent eighteen years in travel 
ing. 

Mr. Kitchler started with Wyckoff, Seamans & Benedict 
in Cincinnati in 1897, and has been connected with the 


typewriter industry ever since 


A New Export House. 


One of the most recent entrants into the office supplies 
export field is the Oxford Filing Supply Company, 38 
Jefferson street, Brooklyn, N. Y., who manufacture a con 
plete line of index cards, index card guides, tical filing 
folders and guides as well as filing systems supplies of 
other kinds. 

The Oxford line of filing supplies, upon which the con 
pany concentrates its efforts, is well known throughout thi 
United States. Up to a few months ago intensive develop 
ment of the domestic trade was the company’s progran 
but of late a number of inquiries from abroad have mad 
it evident that an opportunity for the same goods exists 
in foreign markets. The compaiiy’s entire factory and 


manufacturing organization is located in New York City 
and because of this favorable situation, they are able to 
eliminate inland freight charges and to give speedy service 
in delivery of foreign orders. Facilities for giving prompt 
attention to orders and inquiries from any part of th 
world have been arranged and a definite plan { export 
marketing is being followed. Dealers and others interested 
in filing supplies are cordially invited to communicate with 


this company, as there are a number of territories in which 


exclusive agencies will be granted as well as others in 
which distribution will be effected by direct sales to 
stationers and dealers in office supplies. 

Persons or concerns interested will receive upon request 
a complete portfolio of filing supply samples and a hand 


somely illustrated catalogue and price list, postage prepaid 
Dealers or agents when in New York City are invited 
to call at the New York sales room, 70 Duane street 


Aladdin Acquires Highlands Mfg. Co. 

The Aladdin Manufacturing Company, Muncie, Ind., has 
bought the personal property, name and good will of th« 
Highlands Manufacturing Company. The transaction was 
concluded October 22, and did not assume any liabilities o1 
the Highlands Manufacturing Company incurred prior to 
the purchase. The Aladdin plant and that of the Highlands 
Manufacturing Company are being operated at this time 
[It is probable that the Highlands plant will be dismantled 
after the first of the year, and the consolidated lines made 
in the new Aladdin plant, which was rebuilt after a recent 


fire on an enlarged scale. The offices have been merged 


[It is probable that the Highlands line of fixtures may b 
discontinued, permitting the company to concentrate on the 
manufacture of lamps exclusively. 


Weil Takes Halpern Line. 
Ralph Halpern, 239 Fourth avenue, New York, has 
appointed Max L. Weil, Los Angeles, his agent for the 
entire Halpern line of commercial stationery for the Pacific 


Coast territory. 

















Everywhere 
there’s a market for a Practical. 
Low Priced, Visible Index. 


You 


perhaps haven’t been able to take 
advantage of this condition on ac- 
count of not having the equipment 
to sell or on account of price. 


Look 


at the next two pages of this 
insert. They tell about the new 
ifs Nisible Index; to be sold 
thru the stationer and office equip- 
ment dealer—not direct by the 
manufacturer. 


There's Money 


in this for you if you act promptly. 


$f A Wishes You the Compliments of the Season. 




















300,000 
Business Men 
and Women 


will, in the next month, read the ad 
reproduced on the opposite page—the 
start of a national campaign of adver- 
tising for the New 


ffs Visible Index 


Many hundreds of them will write us 
for more detailed information, prices 
and where they can buy. These in- 
quiries will be turned over to the near- 
est S/H dealer who has equipped 
himself with demonstrating cabinets 
and information that will enable him to 
sell his prospects. Let us tell you how 


you can be the dealer 





The f/as- Manufacturing Company 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place 7 
Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Mich. 











a4 mhe Gad a ae ee | m opA Ff 








Priced for 


Universal 
Adoption 


OUBTLESS you and hundreds of others have 

often thought how well visible indexing would 
serve you in some special way, but always “‘price’’ has 
been the factor that precluded its installation. 











Recognizing the fact that the Visible type of index 
will serve better in some instances than the regular 
kind, we have devised the Y#% Visible Index which 
now clears the way for the most general adoption of 
this improved system of record keeping. 


Made in beautiful quarter sawed oak, finished natural and in 
imitation mahogany, built in a manner that will endure many 
years of hard usage; in sizes to hold #2 Visible Record Cards 
3x5, 4x6 and 5x8. Also made in cloth covered fibre board— 
low priced outfits for small capacity departmental records. 


This new visible index is ingenious in its basic simplicity and 
thorough practicability. Both sides of cards can be used with- 
out readjustment in position. In common with other fe 
products, the ¥2@ Visible Index will be sold through established 
stationers and office equipment dealers. 


Use the COUPON and let us send you full information. 












$20 


AND UPWARD 








© 


jfue Mfg. Co., 
Union Street, 
Monroe, Mich. 


Send me full information regarding 


the new H/2& Visible Index. 


Name 





Street 





City and State 





Name of 
Local Dealer Preferred 


















































There’s Still Time to Procure 
These Good Xmas Sellers 













No More Forgetting 
Important Dates 


With the Slits 


Just-a-Reminders 





This interesting statement on the counter and window card 
(enclosed with each carton) instantly gets attention, for everyone 
is interested in a method or device that will aid his memory, 
especially if the help is procured with very little effort 
Just-a-Reminders provide the way to call one’s attention to 





Just-a-Reminder No. 9 


Natural Oak appointments and dates a week, a month, six months or a year 
Memo Sheets 2‘ x 4 ahead. As necessary on one’s desk as the pens, pencils, buzzer 
or phone. So essential it stays on the desk and a few seconds 
each day makes it ‘“‘operative.’’ Especially appropriate for Gift 


and Advertising purposes. A perpetual Calendar, Follow-up, Memo 
and Address File all in one. Put a display on the counter, let your 
customers ‘‘play’’ withthem. They Sell. No. 9 made of Oak finished 
Natural; contains plain monthly and daily guides and pack of 2% x 4 
memo sheets. Packed in individual cartons. List prices: $1.10 each: 
two dozen lots, $1.00 each. 





No. 90 made from Real Mahogany, beautiful natural! finish; contains 
set monthly guides imprinted with current monthly calendar, pointed 
sayings and important dates that occur in current month; set of daily 
guides on each of which appears a number of inspirational thoughts; 
pack of 2%4 x 4 memo sheets. Packed in individual cartons. List 


prices, $1.60 each; two dozen lots, $1.50 each 
Just-a-Reminder No. 90 


Real Mahogany, Natural 
No Desk Complete Memo Sheets, 2x 4 
Without Its 


Calendar Memo 





Every office desk needs a current calendar and memo or scrib 
bling sheets for most everybody wants a pencil in hand ‘‘to help 
him think.’’ This new Calendar-Memo is a handsome desk 
accessory, made from Real Mahogany wood, finished natural; 
contains set of calendar cards showing previous, current and 
next month, for a two year period; and a pack of 4" x 4" memo 
sheets. Practical, inexpensive and especially appropriate for 
Calendar Memo No. 7 gift purposes. Packed in individual cartons. List price $1.10 


Real Mahogany, Natural each: two dozen lots, $1.00 each 
Memo Sheets 4x4 





Appropriate Gifts for Men Today or Any Day 









The fH Manufacturing Company 


New York--A. H. DENNY, Inc., 52 Park Place 162 Union St., Monroe, Michigan 


Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. 
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1924 


21st Year 


NATIONAL BUSINESS SHOW 
cAmerica’s Efficiency Exposition 


There will be three National Business Shows in 1924: 


SAN FRANCISCO—Week of April 7th 


at the Civic Auditorium. 


CHICAGO — Week of September 15th 
at the Coliseum. 


NEW YORK—Week of October 20th 
at the 69th Regiment Armory. 


With the co-operation of leading manufacturers, everything 
possible will be done to make these Shows of great value to the 
business people of the Far West, the Middle West, and the East. 


Annual Business Show Company 


FRANK E. TUPPER, President 


50 Church Street New York, N. Y. 
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Quality is not 
enough these days 


Other factors are required 
to insure the Ribbon and 
Carbon Dealer’s Success 


Established 
1878 


Incorporated 
1891 





A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 
HE A. & W. Line is complete in every 
detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


A & W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


HE Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


& W. Policy—we do not compete 

* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer’s 
requirements. 

UR Salesmen are calling on the trade 

regularly—order through the one who 
calls on you, or by mail. 


C Othe AULT & 
WIBORG Compay 


CINCINNATI, OHIO 
U.S.A. 























Moore Pen Company Appoints Charles B. Esta- 
brook Sales Director. 

Charles B. Estabrook has been engaged by the Moore 
Pen Company of Boston, manufacturers of Moore's foun- 
tain pens and pencils, as sales director, succeeding J. F 
Coggswell, and assumes office at once. 

Mr. Estabrook is a college man specially trained in busi 
ness administration and has had ten years’ experience in 
sales and executive positions. He left an important posi 
tion as manager of an Ohio concern to enter the army 
during the war, and since the war has made a successful 
record in sales management and promotion in New Eng- 
land, embracing routine, financial and legal matters 

Mr. Estabrook is excellently qualified to take charge of 
the important sales interests of the Moore Pen Company, 
and in his new position is expected to add much to his 
record of solid achievement. 

Brown Leaves for European Trip. 

R. L. Brown, president of the Brown Typewriter Com 

pany, 298 Broadway, New York, sailed on November 6 on 


the Berengaria for a three weeks’ trip to England. During 





R. L. BROWN. 


the time he will visit London and several other improve 
ment cities. This is Mr. Brown’s first trip to Europe. He 
expects to make a rather thorough investigation of the 
business conditions on the other side. He will have his 
Brown 


headquarters with O. E. Spencer, manager of the 


Typewriter Company in London. The address is 6, 7 and 


8 Beauchamp street. 


Lippman Now With Victor in St. Louis. 
Charles S. Lippman took charge of the St. Louis terri 
tory for Victor Adding Machine Company about the first 
of November. He started in his new field by making five 
sales the first day. 

Mr. Lippman is acquainted with the St. Louis territory, 
because for fifteen years he was connected with the St. 
Louis Remington office. Recent years he has spent with 
Victor in Chicago and now is back to the field which 1s just 
like home to him. 

In his first few weeks with the Victor he put ten 
machines in a chain store system and sold concerns such 
as International Shoe Company, Shapleigh Hardware Com 
pany, Sonnenfelds and other nationally known companies 
He received a telegram from General Sales Manager Willis 
complimenting him on his fine start. 

Harry Snyder III. 

Harry D. Snyder, general manager of the American Clip 
Company, was confined to his home a couple of weeks ago 
with an acute attack of indigestion. He is feeling much bet- 
ter and has been back at his desk for some days 
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or better organization 


of your day - | 


HE business does not pay you tor 
hand and foot work alone. Think. 
Then get your thinking put into action. 
Dictate to The Dictaphone full in- 
structions for handling that desk-clut- 


Your time is freed for constructive 
effort that requires work-day thought— 
conference—perhaps time spent away 
from the office. 





She will profit from 


tering routine. The Dictaphone will 
take them any time—in or out of hours. 
Your stenographer then becomes a sec- 
retary to play her part in directing de- 


And The Dictaphone takenletterswill 
surprise you. They are word records of 
personal conversations you hold through 
The Dictaphone mouthpiece—with all 





added responsibility. 
You will profit from 
a mind freed for con- 
structive work. 


tails—in collecting data necessary for your natural, most forceful terms of 
tomorrow’s decisions or action. thought and expression. 

INCLUDED AMONG USERS 
New York CENTRAL R. R. CALIFORNIA PACKING CORPORATION 
TRAVELERS’ INSURANCE Co WestTIncHousE Etecrric & Mrc. Co, 
Lever Bros. (Lux and Lifebuoy) U.S. Rupper Co. 
Ittinois Bett TELEPHONE Co. E. I. DuPont pe Nemours Co. 


AMERICAN Rattway Express Co. Post Orrice Department (Ottawa, CANADA) 
CANADIAN INGERSOLL Ranp, Ltp. 


METROPOLITAN LIFE 
Texas Om Co. 
NATIONAL City BANK 
SOUTHERN Pactric R. R. 
[ne Barrett Co. 

U. S. Sarppinc Boarp 


THE pp 


pic’ TAPHONE a rears ts 
Let The Dictaphone demon- 154 —— 
strate its varied usefulness to 
you. We will gladly install one 
in your office and give you and 
your stenographer the simple 
instructions for its use. 





J Send § 
Oo Wan 
Oo Have represe! 


ntative call. ae COs 
Address 
_ Signature 


Caste Appress: DicrapHone, New YorK—Copve BentLEY = ---- aera 
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The Masters Line of Office Chairs 





(aS 

Ys = 
i | 

fr) 1 
Uy 


No, 2060 
Solid Mahogany, Wal- 
nut or Mahogany finish 
on Birch. Quartered 


Oak, 
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No, 2100 
American Walnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 








Super - Salability 


ASTE in office furniture has come a long way from 

the old pine table and kitchen chair standard. 

Today the customer takes for granted utility and com 
fort. But beyond these he wants more and more of the 
refinement manifested in his home furnishings. 

The Masters’ Line of Office Chairs has kept well apace 
of this modern trend toward better appointed offices. In 
this line, besides the features of correct design and qual 
ity workmanship, the customer finds the fine touches and 
exquisite details that satisfy his sense of the artistic and 
assure the harmony of his office appointments. 

With a background of more than a century of fine 
chair craftsmanship the Masters’ Line has always been 
in the forefront of Office Chair salability. 

Today, more than ever, with the increased recognition 
of the importance of fine chair quality, the Masters’ Line 
justifies its right to leadership in the office chair field. 

Today, the Masters’ Line dealer is in an enviable posi 
tion because he is better equipped than ever before to 
meet the requirements of the most desirable and profit 
able office chair business. 

What the Masters’ Line franchise means to the dealer, 
who wants to strengthen his hold on the better office chair 
business, is a mighty interesting story. 

We will gladly give the details to any dealer who has the am 
bition and capacity to take advantage of the opportunity. Write 
today. 


The Taylor Chair Company 


Founded 1816 


BEDFORD, OHIO 





No. 2070 No. 2020 
American Walnut, Solid American Walnut, Solid 
Mahogany, Walnut or Mahogany, Walnut or 
Mahogany finish on Mahogany finish on 


Birch, Quartered Oak. Birch, Quartered Oak. 
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French Trade in Lead Pencils. 


Commerce: eports]| American lead pencils, practically 
nknown in France before the war, made great strides in 


t country ring and immediately after the conflict, and 


1921 imports of our pencils into France were valued at 
er one mil! Irancs, says the comm«e rcial attache’s office 
Paris in a report to the Department of Commerce. But 

ice has en developing her own pencil industry rapidly 


d is cutting into this business with keen competition 
nufacturer pays no duty on pencil wood and 
his production costs are lower than idjacent countries 


; 17 


Import duties 1 exchange conditions also materially favor 


French pe | maker. Japanese, Portuguese, Italian and 
Spanish lead pencils are no longer considered factors in the 
trade, but importations of English, Czechoslovakian, and 
| 


American pencils continue. Most of the wood for French 


pencils 1s imported from Norway and Sweden and the 
ead from England and Italy. 

\n American 
popular metal re-fillable pencils on the French market 


by le cal 


company owns the trade mark of the most 


troduction it has been widely imitated 


manufacturers German counterfeits of the American 


irticle were also much in evidence on the French market 
until recently 


In the last four years French manufacturers of metal re 


fillable pencils have shown marked activity. Conceding the 


prestige of t mark of American origin, which, in spite of 
ompetition, imitation, litigation, and other difficulties, holds 
a decided lead on all its rivals, the French manufacturers 
laim precedence in volume of sales over British and Swiss 


nade metal 1 


Seven factories in France are making metal re-fillable 
pencils: five f them are located in or near Paris. The 
argest one ns to employ thirty workers, producing six 
hundred pencils a day. 

Che chief American brand on the local market is offered 

three models of various styles of ornamentation. The 


10st popular is a silver-plated guilloched pencil of medium 


French, British, and Swiss metal pencils are made in two 


1 


nodels, short and long. Local manufacturers feature a 


highly ornamented short model offered in an attractive case 
designed to appeal to feminine fancy. 
Nearly all brands, foreign and domestic, are made in 
kel, silver or gold, pure or plated, plain or guilloched, in 


} 


rious designs 


Royal’s December Prize Contest. 


[he branch offices of the Royal Typewriter Company, 


[Inc., will wind up the year with a grand prize contest in 
December. The three ranking officers of the corporation 
have each contributed $600 prize money November was 
given Over elimination contests, the survivors contend 

for their share of that $1,800. The basis of this con 
test is the regular territorial quota, and those offices reach- 
the highest percentages of their quotas in November 


will partake possibilities of the big prize money 


Educator’s Injuries Prove Fatal. 


Newspapers recorded the death of Prof. James Bod 


ss 
Smith, of the California State Normal School, following a 
adjusting the spacing device on his type 
writer the educator bruised his right thumb. Several days 
ater the arm began to swell. While visiting at Pittsburgh, 
Penna., Prof. Smith was taken to the West Penn Hospital. 
His arm had been infected, and amputation was resorted to 
in an effort to prevent spread of the infection. Professor 
Smith was seventy years old, a condition which militated 


igainst recovery from the infection 
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Steelcase ‘‘705’’ is the kind of 
filing cabinet that makes sales 
come easy and satisfies every buyer. 
Built to a high quality standard it 
sells at a price competitive with the 
lowest price cabinets on the mar- 
ket. Steelcase ‘‘705”’ is growing in 
popularity — dealers all over the 
country know it for a real sales 
maker. 


“705° 


has a net filing 
capacity of over 
100 inches. Full 
progressive rol- 
ler suspension 
anda reinforced 
skeleton con- 
struction insur- 
ing thebest day- 
in and day-out 
service. 


STEELCASE 
**705’’—and his 
associates make 
up a line of four 
drawer letter 
files that you 
ought to know 
all about. A few 
minutes time 
a few written 
words—a two 
cent stamp and 
you will get all 
of the inside 
facts by return 
mail. Write to 
us now. 


Metal Office 
Furniture 
Company 


Grand Rapids 
Michigan 





found where (STEELCAnE] business succeeds 
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Sorting Devices 


AND 


Card Record Systems 





No. 461 SORTER with wires 
FOR 


SHORT CHECKS--COUPONS--SALES SLIPS 





MADE TO ACCOMMODATE ANY 

SIZE SHEET AND INDEXED IN 

ANY MANNER TO FIT THE 
NEEDS OF A BUSINESS. 





CATALOGUE SENT ON REQUEST 


THE KOHLHAAS COMPANY 


MANUFACTURERS 
INSTANT REFERENCE FILES 


183 N. DEARBORN ST. CHICAGO, ILL. 

















Black Joins Peters-Morse Organization. 
William V. Black, for many years with the Burroughs 
Adding Machine Company and until recently Boston man 
ager for the Wales Adding Machine Company, was recently 
appointed manager of the New York office of the Peters 
Morse Manufacturing Corporation. 





WILLIAM V. BLACK 


Che office is being removed from 30 Churcl » 299 
Broadway and in future will be operated as a company 
office 

New Crop of “Baby Bonds.” 

December 1 a new issue of Treasury Savings Certificates 
—popularly known as “baby bonds”—will be sold through 
the Treasury savings organization and the postal savings 
department. These certificates mature in five years Phe 
purchaser pays $20.00 for a certificate worth $25.00 at ma 
turity; $80.00 for a $100 certificate; $800 for a $1,000 certi 
ficate. Each succeeding month until December 1, 1924 
these certificates may be purchased at a slight monthly 
advance in price, which increase covers the earned inte 
est. 

Should the holder find it necessary to dispose of the 
certificates before maturity the United States Treasury De 
partment will buy them, plus interest at approximately 3% 
per cent, compounded semi-annually. The rate irned if 
held until maturity is about 4% per cent, compou d semi 
annually. 

Any one person, adult or minor, can buy up to maturity 
value of $5,000 in any one year. The certificates are exempt 
from all normal Federal income tax, and from all state and 
local taxation, except estate and inheritance tax Each 
purchase is registered, and if any certificate is lost, stolen 
or destroyed, the Government will issue anoth« ne, or 


pay the owner the current redemption value 
Shacklett Represents Elliott at Nashville. 
John B. Shacklett, representative of Tne Elliott Com 
pany, has joined the Williams Printing Company at Nash 
ville, Tenn. He is in charge of sales and service on the 
Elliott addressing system. 
Alexander Typewriter Business Moved. 
L. & M. Alexander & Company, typewriters and su 


has moved to 742 Market street, San Francisco, Calif The 
business is located upstairs, adjoining the Union Trust 
bank. 


Wilkerson Represents Sundstrand at Chattanooga. 

T. P. Wilkerson has taken charge of the Sundstrand 
Agency at Chattanooga, Tenn. He had been formerly 
at Atlanta, Ga. 
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Since 1916 RAND Makurown Index Tabs 
have been supplying the need for indexing 
records the world over. 





Whatever the Index- 
ing Need it is sup- 
plied with 






INDEX TABS 


PATENTED 


Your customers too can use Makurowns 





what could be more desirable than the easy-to-use 

RAND Makurown Index Tabs? For indexing cata- 
logues, directories, ledgers, guides and folders, bins, 
shelves for office and home, Makurowns cannot be sur- 
passed. Your customers need them. Why not fulfill 
this need? 


NOR supplying the indexing needs of your customers 


























— - 
What Other Stationers Are Doing Remember Sista 


Horder’s, Chicago, Ill, have sold over 12,171 feet so ‘ 

far in 1923. Important Point 
Schwabacher-Frey Stationery Co., San Francisco, Cal., This fold of the gummed linen tape 
have sold over 9,310 feet so far in 1923. both forms the label channel and 


insures a uniform exposure of the 
label. This is the patented con- 
. struction which makes it so easy to 
Gregory Mayer & Thom, Detroit, have sold over 3,250 attach Makurowns evenly. 

feet so far in 1923. 


Atlas Stationery Corporation, New York City, have sold 
over 3,450 feet so far in 1923. 


The Brooks Company, Chicago, have sold over 2,730 





came oe Sow tu Oe Cut Coupon for dealer proposition. 
Wilson Stationery and Printing Company, Houston, 
Texas, have sold over 2,000 feet so far in 1923. Rand Company, Inc., 


1212 Rand Bidg., 
North Tonawanda, N. Y. 


You, Too, Can Make Big Profits Selling Gentlemen 


Without placing us under the least obliga- 


Makurowns tion, please send booklet outlining your propo- 


sition to dealers together with samples of 
The discounts on Makurowns are long. The turnover is RAND Mees: See ee 
so rapid that large profits are quickly made from their sale. 
Why not decide today to stock these fast selling original 
index tabs? At least, let us explain our proposition. No 7 
obligation. Merely sign the coupon. 


Rand Company, Inc. cs ate 
1212 Rand Bldg., North Tonawanda, N. Y. 
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Twenty Years After 


WENTY years ago the fascination of Adding Machine 

design and invention crowded everything else out of 

my mind. Since them I have devoted myself to this 
one subject. 

I began by studying all existing Adding Machine struc- 
tures, and it seemed to me that they were unnecessarily 
complicated, and therefore too costly. 

I thought I saw ways to simplify these mechanisms, and 
I determined to try to accomplish it 

I also saw that Adding Machines were too heavy and 
cumbersome, and I thought that the ideal machine should 
be much smaller and lighter, for the sake of convenience. 

So I started out with these two ideas in mind. 

When, after some years of effort, I finished the job, I 
had one of the desired results, but not the other. 

There can be no doubt that many an inventor has met 
with disappointment, just as I did at that time, in trying 
to build a machine containing originally only a few simple 





movements. It is, in fact, an extremely difficult 
task. 

Any good Adding Machine engineer, now 
that the way has been blazed, can design a 
machine that will add, but when he gets 
through he will find that he has been very 
lucky if he falls much short of say 2,000 work 
ing parts. 

Fortunately, I have at last succeeded in 


realizing my dream of twenty years ago. | 
have produced, what I always believed I should 
some day be able to produce, a good, service 
able Adding Machine, so simple and so fre¢ 


from costly complicated mechanism, as to per- 
mit its being manufactured at an absolutely 
rock bottom figure. 

And I know that I have made a good 
machine 


I unhesitatingly stake my reputation on that. 

I say I know it, first, because I have not 
tried to cheat Common Sense by trying to get 
a light weight machine by using light weight 
metal. On the contrary, heavier, rather than 
lighter, gauges of steel, on the average, hav 
been employ ed throughout. 

Therefore, the working parts are, if any 
thing, over, rather than under, sized, and they 
are stiff and strong. I believe the Portabk 
will wear at least as long as any Adding Ma 


chine I know anything about. 


The second reason I have for saying | 
know I have made a good machine lies in the 
fact that I have avoided using any new-fangled 
freakish mechanical movements. | was striv 


ing always to get rid of moving parts; not to 
add them. Nearly all the basic primary a 
tions, like the carrying mechanism, for instance, 
have stood the test of a generation. 

One fortunate result of this process of elim 
ination is the fact that in designing move 
ments which in themselves would require no 
extra complications of additional parts to make 


them “fool-proof,” I was able to develop fea 


tures that are decidedly new and valuabl 
And on top of all this, I have succeeded 

producing a pleasing machin« Pleasing 11 

appearance, and pleasing to the operator. 


This I know from the praise the machine has d, not 


merely from well-wishing friends, but from sinterested 


users, and 


more convincing than all, from 1 making 


their living selling Adding Machines. 


( 


It is many pounds lighter than any other Ad Ma 
‘hine of like capacity, weighing only 12 pounds, o¢ 
‘upies very small space, and is in the strictest e all 


that its name implies—Portable 


[ am very proud of the Portable Adding Ma e, the 
crowning achievement of my professional life, and I i 
tend, as supervisor of its manufacture, to guard its quality 


\ 


‘ 


ery jealously indeed, and to keep it where it longs 


m the very highest plane of mechanical met 


Lie J Bo ret 
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VISIBLE 
PRINTING 





TOTAL & SUB-TOTAL 








NON-ADD 





NON- PRINT 


Standard Specifications 


Capacity, 99,999.99—Non-Print—Non-Add 
—Total and Sub-Total and Repeat Keys. 
Visibility PLUS—Six lines readable at the 
Printing Point. Automatic Ribbon Reverse. 
Short Easy Handle Pull. Weight 123 lbs. 


Size 7x11 Inches—a Parcels Post Package. 





Portable Adding Machine Co. 


208 So. La Salle St. CHICAGO, ILL. 
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International Supremacy 


A recent Saturday afternoon witnessed a splendid display of skill and strength, 
in the race run by ZEV and PAPYRUS for the international cup and $100,000. To 
figure in such a contest required great strength and endurance, right training and 
good judgment. To win, requires all these powers in a high degree, a familiarity 
with conditions and a tremendous will to win. The sport of kings never had great- 
er zest than that given by this regal victory. 


Regal Rebuilt Royals 


occupy a position of leadership gained in a contest less thrilling, perhaps, but none 
the less important. A powerful producing and distributing force, advantageous 
connections and an accurate knowledge of underlying conditions have been con- 
centrated in the REGAL organization with successful effect. Regal Rebuilt Royal 
Typewriters, being the product of a specialized organ- 
ization, are of highest quality—the volume in which 
they are produced permits a very attractive price. 
The typewriter dealer wanting a line that will help 
him to establish a profitable business should investi- 
gate Regal service. All makes rough type- 
writers constantly available. Have you received 
our latest price-list? 


REGAL TYPEWRITER CO., Inc. 


MARCUS HARWITZ, General Manager 
359 Broadway New York, N. Y. 


““REGALTYPE”, New York CHICAGO OFFICE: 12-14 Jefferson Street 
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Cable Address: 
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(New Machines.—Continued from Page 49.) 

Useful Device for Improving Manifolding. 

The Kelley-Mennes Manufacturing Company, 521 State 

street, Madison, Wis., has perfected a new device for the 

It 

the 


typist and the stenographer, the Kelley carbon alignor. 
facilitates work by the fed 
platen, forming a bevel which enters the platen evenly and 


combing out edge into 
The device is placed on the typewriter frame, before 
it 
The pack of carbon and copy paper 


easily. 


the space bar, where is always handy, yet does not 


interfere in any way. 


is dropped into the aligner, and is angled to fit the platen. 


When a pack of with carbons is fed into the platen it 


paper 





END VIEW OF | 
A UGNOR 





KELLEY ALIGNOR IN PLACE ON MACHINE 
isually slips when the platen is rolled—more or less, 
according the number of copies being made It is 


usually necessary to stop and straighten the work before 
proceeding with typing. 


Che Kelley alingor is made of cold rolled steel, enameled 


a gloss black to harmonize with the typewriter. Each 
alignor is packed in an individual carton, and retails for 
seventy-five cents—the price of a typewriter ribbon. The 


Kelley-Mennes Manufacturing Company is arranging dis- 
tribution through office supply houses, typewriter salesmen, 
] 


dealers and repair men. 


British Telephone Receiver Holder. 
& Howells (Bristol), Ltd., 127, 
Bristol, England, manufacture the “Restophone,” 


Thompson Victoria 


street, an 
attachment for desk telephones. 
use of both hands while telephoning. 


[It supports the receiver, 
permitting the The 
‘ceiver is mounted on a flexible standard, which supports 
the A dummy 


receiver 


reé 
receiver at 
is provided to hang on the hook ordinarily occu- 
the 
is removed while telephoning, 


a height convenient for the user. 


pied by the receiver when instrument is not in use. 


This dummy and restored 
when the conversation is concluded. 


Caribonum Stamp Pad. 


Caribonum Company, Ltd., Leyton, London, E 10, 


manufactures an inking pad for rubber stamps. 


The 
England, 
The cover is so shaped and formed that it will not wedge, 
The box 


selection 


permitting the user to open it with one hand. is 


ished in the same color as the pad to facilitate 


offices where more than one color of rubber stamp ink 
is used 
“S-W” Recipe Outfits in Holiday Garb. 
The Shaw-Walker Company, Muskegon, Mich., is pack- 
ts recipe outfits in special holiday wrappers on orders 
ived by December 10. A handsome holly paper 


takes them doubly attractive as Christmas 
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Bond Houses 
Buy Envelopes 


Those in your territory 
should buy them from you 
and you should sell them 
DIEMER good quality En- 
velopes. Just consider: The 
bond salesman spends time 
and money developing a 
clientele; he associates 
with moneyed men, with 
saving people—in_ dress 
and conversation he culti- 
vates an effect calculated 
to inspire confidence. Af- 
ter making an intensive 
| study of his issues, he goes 

out and sells them and the 
bonds are delivered—in a 
brown envelope. 











Delivery by messenger or 
by mail means consider- 
able handling and before 
the safety-deposit box is 


reached there is more 
wear. Then, every six 
months Mr. Bond comes 


out for a clipping. A poor 
quality envelope will soon 
show wear and, the name 
of the house being:printed on it, 
the house loses prestige. So 
much preliminary effort is ex- 
pended in securirg customers, 
that it is well worth while to 
vse good envelopes. 


DIEMER Envelopes retain 
their good appearance thru all 
sorts of wear; strength is 
given by depth of lap, secur- 
ity of cementing and tough- 
ness of fibre. We shall be 
glad to demonstrate’ that 
strength and supply you with 
full particulars. Write us. 


John F. Diemer Co. 
107-109 LaFayette Street 
New York, N. Y. 


DIEMER 
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Excellent construction 
—neat, efficient and or- 
ganized arrangement— 
attractive and lasting 
finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 


THE. J. F. DIETZ 
COMPANY 


CINCINNATI 
OHIO 


Established 1881 
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“Black Crow” Litho Pencils and Crayons. 
The Ault & Wiborg Company, Cincinnati, Ohio, is dis- 


tributing “Black Crow” lithographic pencils, crayons and 
tablets. This brand is also furnished in tusche stick, liquid 
and rubbing ink. The pencils have a considerable degree 
of use in commercial work, as they make an intense mark 
The pencils are furnished in a paper cover, which is de- 
tached as required, presenting a new point for us¢ The 
crayons are furnished in Nos. 0 to 4; No. 5 a copal 
product. The crayons are accurately cut, and 1 iniform 


in the several grades. 


Van Dorn Announces Improved Transfer Case. 
The Van Dorn Iron Works Company, Cleveland, Ohio, 





has improved its steel transfer cases—part of a systematic 
plan to refine the products of its plant. The new case is 
dust-proof, being enclosed on all sides. It has twenty-six 
inches of filing space; locks rigidly without bolting; has 
unusual structural strength; very neat appearance and 
IMPROVED VAN DORN 
STEEL TRANSFER CASE 
rather unexpectedly good hardware. This is one item 
in an extensive line of structural and other steel products, 


aside from the office equipment so widely known in the 


furniture trade. Due to the comprehensive manufacturing 
organization, The Van Dorn Iron Works Company is able 
to operate on a high scale of efficiency, manufacturing 
quality merchandise at low cost. 


Versatile Moistener and Sealer. 

The Randolph, Bates & 
building, Cincinnati, Ohio, is international sales agent for 
the “Pull-Thru” 


Brown Company, 101 Carew 


moistener and sealer. It is a_ simple 








“PULL-THRU” MOISTENER AND SEALER 


\ elopes 


device, with a wide range of application, handling e1 


of any size, from pay envelopes to the largest catalogue 


size. In addition it is convenient for moistening all types 
of gummed labels and stickers. 
“Pull-Thru” comprises a moistening device, provided 


water reservoir 


it! cally 


aluminium rolls which operate in a 


When envelopes are sealed the flap is turned autom 


with 


for sealing. The flap is fastened by passing under a set 
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AT LAST— 


Perfect Feeding of Carbons 














SHOWING CARBON WHEN 
TAMPED ON FLAT SURFACE 
FOR INSERTION IN TYPEWRITER 


NOTE THICK SQUARE EDGE CAUSING 
UNEVEN FEEDING 


—. 
\ 


/ PLATEN 
FEED ROLLER. 






























SHOWING CARBON WHEN 
DROPPED INTO ALIGNOR 


NOTE PERFECT FEEDING ANGLE 
ALWAYS FEEDS EVENLY 


ee 


Fo PLATEN 
PAPER\ 
SHELF \/ 



















































END VIEW OF |) ry 
A LIGNOR T ery’ V7 























A Prospect Wherever A Typewriter Is Used 


This Handy Carbon Tamper—The only thing of 
its kind on the market—Saves time and saves 
money — Every Stenographer will have one. 


With the new Kelley Carbon Alignor, the to brush aside other work to find space to 
stenographer’s old trouble of uneven carbon tamp her carbons together. Merely drop- 
feeding is over. Placed in the most ac- ping her pack into the alignor angles up 
cessible and convenient place—right in the feeding edge to exactly fit the feeding 
front of the machine—there is no occasion rolls. (See illustration.) 





Live Dealers Wanted TERMS TO TRADE Put Your Order in Now 


The sales possibilities of this Are you going to get yout 
new and needed device are Packed in Individual Boxes share of this big business? A 
enormous. Every one of the Single dozen. . $5.00 campaign is planned which will 
millions of typewriters in use : : soon create a nation-wide de- 
today can be fitted withone. The Quantity discounts to show mand for this device. Every 
alignors will be sold to dealers, you 100% profit. stenographer will be trying to 
office supply houses, typewriter Selling price. . 75¢ buy from someone. Why not 
salesmen and repairmen. be the one to sell her. 





TO SELL— JUST SNAP ONE ON — STENOGRAPHER BUYS 


Kelley-Mennes Manufacturing Company 


Madison 521 STATE STREET Wisconsin 
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Smith Premier No. 60 


The inevitable wide-carriage typewriter 


Smith Premie 
—saisactennestaasneitimmelebah, 
" . 


Carriage 
F 


“Writes Like 
Sixty” 


T EEE EIS) 
eS 
0) 





[?s as easy to write on the widest-carriage Smith 
Premier as on the correspondence models, be- 
cause the carriage is not lifted—only the light type- 
basket shifts. The touch on the shift-key is uniform 
regardless of the width of the carriage. This lessens 
fatigue and increases the speed of the operator. 











TEN of the Superiorities of the g Made in the following carriage widths : 
NEW SMITH PREMIER 60 | 
CARRIAGE WRITING LINE WIDTH OF PAPER 

Open face construction 
Light, rigid, vibrationless carriage A 8.6" 10.6” 
Extra size platen cylinder B 10.1” 12.1” 
Simple positive ribbon mechanism ‘ ‘ 
Four-position ribbon adjustment C 12.6 14.6 
Type bar segment shifts D 16.6" 18.6" 
Type bars completely controlled E 20.6" 22.6" 
Convenient margin release and tabulator keys . : 
46 keys printing 92 characters F 24.6 26.6 | 
Cushion-like touch 7 G 30.6” 32.6" 








Typewriter dealers: Let us show you our dealership selling - plan. | 


Write to-day for a machine for examination. 


SMITH PREMIER TYPEWRITER CoO. 
376 Broadway, New York, N. Y. 
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of silver nickel springs. In operating this device the hand 


ompleted, 
position to take up another envelope 


“Pull-Thru” is 


corrode or 


is returned to the starting point when sealing is « 
bringing . elimi 
nating lost motion. 


made of rust-proof 


etals, and will not The 


retail price is $2.50. 


get out of yraertr 


Goldenrod Shade Paper for Adding Machines. 


The Paper Manufacturers’ Com 


pany, Inc., 526 Cherry 
treet, Philadelphia, Penna., is now furnishing adding ma 
hine rolls in the goldenrod shade as well as white This 
ylor is favored by many accountants because it sy on 
he eyes. It similar to buff ledger sheets in the legibility 
records, al the lack of glare. 

New Letter Machine. 

The Pyle letter machine is an interesting mechanism 


vhich is said to be capable of turning out 6,000 letters a 
lay when operated even by persons of comparatively little 
experience One person feeds the sheets to the press and 


inother changes the stencil or plate 
Each letter 
with the san 


bearing nam« 


and address are “typed” at the 
ribbon, thus matching perfectly 


method of 


Same time 


An exclusive typesetting and “make ready” 
are provided by a patented system of “wedges” which, it 
is said, make possible a high degree of speed \ letter 





PYLE LETTER MACHINE 


f average length can be set and made ready to run on this 
machine in less than an hour. 


The machine may be used with or without individual 
address attachment. 


The maker is the Pyle-MacLaren Printing Co., 47 


West 
street, New York, , a 2 
A New Paper Clip. 
‘The clip with a grip,” is the 


way the makers of the 


Collette paper clip describe it. It is made by the 

Manufacturing Amsterdam, N. Y 

“Mendets’’—patent patches for cooking utensils 
The Collette 


Collette 


Company, of makers 


is described as an 
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CARBON PAPERS 


and 


TYPEWRITER 
RIBBONS 





Experience in Manufacture 
Quality in Product 
Co-operation with Dealers 


THE 
BUCKEYE RIBBON & CARBON 
COMPANY 


Factory and Frecutive Offices 
CLEVELAND, OniIO 


Established 1896 








improved Gem clip 


The 
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ARE YOU: 


BRITISH STATIO 


,adre® 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 


ess 








APPLIANCES December, 1923 


wire is treated by a process which produces a serrated 
friction surface beginning a quarter of an inch from the 
point where the edge of the paper comes when the clip is 





THE COLLETTE CLIP. 


in use. The holding power of the clip is increased, yet the 
leverage is such that papers are not torn or injured 


A national advertising campaign is being laun: 


Numbering Stamp for Name Plate Symboling. 


Geo. T. Schmidt, 4100 Ravenswood avenue, Chicago, III 
makes the high duty “Repeat-O-Head” for marking the 
fill-in blanks on metal name plates. It can be made to 
stamp twenty characters in one operation, on plates where 
the fill-ins are on a line. The wheels are locked into posi 
tion by a single locking pin. The characters can be spaced 
longitudinally to suit the name plate. By the use of this 
device unsightly stamping is eliminated as the impression 
is uniform, and all characters in perfect alignment. Changes 
are made readily, which adapts the head for stamping small 
quantities of plates. The ‘“Repeat-O-Head” is made to 
order, and can be furnished in any size, style and number of 


characters within its capacity 


Pocket Case for Professional Records. 


[The Pocket Record Case Company, Cincinna Ohio 
makes a leather case for containing records of lawyers 
salesmen and business men while away from the office. It 
is a folder suitable for letters. The papers carried are 
secured by a neat fastener. When folded to carry in the 


pocket, the case is secured by a glove fastener. 


“Kant-Luz-It” Clip Has Positive Grip. 


The Kant-Luz-It Klip Company, 153 Main street, Fitch 
burg, Mass., has introduced a new principle in pen and 
pencil clips. The action is positive, and spring tension is 


not depended upon. It is made in a number of styles, in 
cluding a gold filled clip on which may be mounted the 
emblem of any fraternity. 


“Common Sense” Expense Books for 1924. 


The Beach Publishing Company, 545 Book building, 
Detroit, Mich., has its 1924 edition of the “Common Sense” 
travelers’ expense books ready for the retail trade Display 


material for counter or window use is furnished dealers 
on request. 


Adjustable Desk Bracket for Protectographs. 

The Todd Protectograph Company, Rochester, N. Y., is 
now supplying to users requiring it an adjustable desk 
bracket on which to support check writers. It is attached 
readily to any desk, and the machine fastened to the shelf. 
The Protectograph swings into working position, and out 
of the way when its work is completed. This device pro 
vides a permanent place for the check writer, yet permits 


the user to have his desk unincumbered with the machine. 


The shelf is 6x17% inches, finished in quartered 
mahogany. It is supported on a metal bracket enameled 


black. 


Ribbon Factory Established at Des Moines. 
The Iowa Frye Company, 215-17 Fourth street, Des 
Moines, Iowa, has established a typewriter ribbon factory 
The factory is in charge of William Dugan, a man of 
twenty-two years’ experience in the manufacture of type- 


writer ribbons and carbon paper. 
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The Baker Printing Company 


ESTABLISHED 1885 


PRINTING Ss y ENGRAVING 
STATIONERY ate) OFFICE FURNITURE 
S= 
251 Market Street 
Newark, New Jersey 


Septemter 24th, 1923. 


Shaw-Walker Co., 
Muskegon, Mich. 


Gentlemen: - 


Being & loyal SHAW-WALEKER agent and 
one of fourteen years experience in handling 
your merchandise we telieve that no company in 
& similar line of business has ever cooperated 
with their agents with any greater degree of 
fairness than you have. 


We are in a most unusual position in 
that our proximity to New York would have a 
tendency t° create a great deal of conflicting 
trade tut your New York store has always co- 
operated with us to the fullest extent. You also 
have always kept us fully informed of changing 
conditions far in advance of what our local 
conditions might indicate which is of unfailing 
importance. 


We telieve that SHAW-WALYER products 
are the test on the market and our sales sheets 
confirm this opinion. 


Yours, very truly, 





of 14 years of just dealing and hearty co-operation with that institution. Shaw- 
Walker extends to ALL its dealers the kind of co-operation that enables them to 
make bigger and better sales and helps them to build up a firm, sound business. 


Ter confidence The Baker Printing Company places in Shaw-Walker is the result 


Are you receiving the kind of co-operation and service that Shaw-Walker offers ? 
We want dealers in cities where we are not aggressively represented. Write today. 
It will pay you to join the group of progressive dealers and grow with Shaw-Walker. 


Nine of the most important Shaw-Walker Products: 


CABINETS—STEEL AND WOOD CARD INDEX EQUIPMENT AND SUP.- 
SAFES PLIES 

DESKS BANK EQUIPMENT 

SHELVING VISIBLE INDEXES 


LETTER FILING EQUIPMENT and SYSTEMS MACHINE BOOKKEEPING ACCESSORIES 


SHAW-WALKER 


MUSKEGON, MICHIGAN 
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YOU GET WHAT YOU PAY FOR 


The cost of the finished letter using the best carbon paper and the 

best typewriter ribbon is a fraction of a cent more than if an inferior 

carbon and ribbon were used. The difference in the appearance of a 

letter and the legibility of the carbon copy when the best materials 

are used does not warrant the consumer buying the cheaper grade. 
You no doubt realize this and use it as an argument to convince your cus- 


tomers that the purchase of the best carbon paper and typewriter ribbon is 
an economical investment. You can best use this argument if you feature 


CARTER’S CARBON PAPERS 
AND 
TYPEWRITER RIBBONS 


We are particularly well-equipped to give you every possible assistance and laboratory advic« 
that will best aid you in selling carbon papers and typewriter ribbons intelligently. Moré 
than a quarter of a century of manufacturing experience is at your disposal. 


A copy of our booklet, “Carbon and Ribbon Codes” will be sent to any interested stationer 
This booklet gives a wealth of information of great value to all those selling carbon paper 


and typewriter ribbons. 


THE CARTER’S INK COMPANY 


MANUFACTURING CHEMISTS 


Montreal 
Chicago 


Boston 


New York 








GOTT ee POE ! | SO PUATNAAEDTUUENCOUSUADUUEA OUD UAAAGUNEOUMAAA GUANA AAA EAAEDEU HUA GAN NN 
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Makes Good Mark in Sales Contest. 

The Shipman-Ward Manufacturing Company recently 
put on a sales contest. One of those who entered the 
contest is W. AA. Johnston of Knoxville, Tenn., who long THE NEW 
before November was over, had made his full quota of amm on 
thirty sales on rebuilt machines. 

On November 23 Mr. Johnston with his family drove to TYPEWRITER 
Florida for a short vacation. VARIABLE SPACING . 

He does from time to time some rather striking adver- Lf ci CHANGEABLE TYPE W— 
tising in the Knoxville papers. We have before us a copy pan 
of the Knoxville Sentinel of January 13, 1922. This was 
on a Friday and he announced that on that day he moved The 

Desk Ty 
Variable 
Spacer 
Hammond 
No Dead Stock of 
Ss * = 
pecial Machines 
\MMOND dealers can immediately fill 
every special order for foreign lan- 
guages, mathematical and scientific arrange- 
ment, etc., without having to carry a single 
w Ak Seueon. special machine in stock. 
to a new location at 616 Market street, having outgrown The standard, variable spacing Hammond (in 
the old quarters at 617 on the same street. He points desk type or portable), meets every require- 
out that thirteen is his lucky day, that the number of the ment of the “special” keyboard machines, and 
new store totals thirteen, that his company had been in fits many uses that no other typewriter can 
business on Market street thirteen years and that his tele- fulfill- simply by fitting the type shuttles that 
phone number on both phones is 1313. suit each individual customer. 

Mr. Johnston has been twenty-four years in the type- Cash in on the hundreds of new typewriter 
writer business and says that he is thirty years old with his users whom only the Hammond can serve. 
hat on and forty years old when his hat is off. 

——+ Reduce your investment in stock. 
Tr n . 

The Ce New House Organ. Monthly has Quicken your turnover. 
just appeared, the November issue being Volume 1, No. 1 Benefit by the growing public interest in the 
[t is published as a house organ by the Associated Sta- sensational New Variable Spacing Hammond. 
tioners Supply Company of Chicago. F. P. Seymour in 
the introduction outlines the purpose of the Monthly and Send for Liberal Dealer Proposition and 
names as its editor W. D. Pittman, who for a number of complete details of the New Hammond. 
years served the National Association of Stationers and 
Manufacturers, and was editor of the National Association New Folding 
ese Hammond; 

In the leading editorial the editor expresses satisfaction “en 
over the fact that he is again able to greet the trade lbs. 
through the pages of a periodical of general circulation 
and he outlines the objects and purposes of the paper in a 
clear and interesting way. 

The new monthly is mailed to all who may be interested 
in without charge 

On page three is an address by Harry G. Horder, de 
livered at the retail conference at Des Moines last October. 

Pi es of two field men are shown with brief sketches of 
the lives, followed by some more or less intimate store HA MM(¢ IND TYPEWRITER CORP. 
talk, suggestions, ett 607 EAST 69TH STREET NEW YORK 

The back page bears an illustration showing a display of 
“World Wide” merchandise, intended to be used i the = It A ll B ut Sp ea k $s ! 
bas a good selling window display. 
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223 W. Erie St. 


Stationers, 
Office Equip- 
ment and 
Stamp Dealers 


Attention! 


Modern business methods re- 
quire accurate knowledge of 
costs, mail routing and hun- 
dreds of other details which 
can only be secured by the 
use of time recording devices. 


The new improved Eclipse 
Time Stamp records to the 
minute the exact time by 
means of a printing dial, and 
its low price makes it an easy 
seller to even the smallest 
business house. 


Remember, ANY office has 
need for at least one. One of 
Chicago’s largest Packing 
Plants uses over EIGHT 
HUNDRED. 


Think what a tremendous oppor- 
tunity there is for the development 
of a new department of your busi- 
ness in the sale of cost-keeping and 
time-keeping records, cards and 
books with the Joslin “Eclipse” 
time stamp as a beginning. 


The established price is $17.50, 
discounts to you are extremely lib- 
eral and you'll find little sales re- 
sistance. 


Every executive knows the need 
for this device and our new Na- 
tional Advertising Campaign, just 
starting, will create the “urge” 
to buy. 


Joslin’s ECLIPSE 


TIME STAMP 


Write quick to us direct or to any of the follow- 
ing distributors for discounts and terms. 

Louis Melind Co., Chicago, Il. WINCHESTER 
Co., Chicago, Il. REPEATING ARMS COMPANY 
Wm. A. Force & Co., 

Chicago and New_York 1.1... 


R. A. Stewart & Co., New York 
Conselidated Stamp 


A. D. JOSLIN MFG. CO. 





Mfg. Co., 





. j | 
MAY 17 1919 





Chicago, Il]. |_sccountina or 
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Some Recent Books 


———___. 
A New Book on Advertising. 

D. Van Nostrand & Company, 8 Warren street, New 
York, have just issued a book entitled, “Advertising Cam 
paigns,” written by Harry Tipper and George French, The 
book in brief is a reference and guide for advertising man 
agers and accounting executives on the mechanical details 
of the organization, operation and handling of a national or 
local advertising campaign. It is a comprehensive, analyti 
cal survey of the factors that determine the success of any 
campaign, furthermore, it is a text book for business schools 
and universities which appreciate the necessity of strong 
management behind the advertising campaign 

Chapter one brings out methods of approaching the ad- 
vertising campaign. Other chapters and subjects are: Dis 
tinctive Characteristics of the Product, Price Cost and 
Utility Related; Competing Lines and Competitors; The 
Organization Behind the Product, which completes part one. 

Part Two is devoted to “Investigating the Market.” Chap 
ter six has reference to the Consumer Demand, Actual and 
Prospective. Other chapters are Channels of Distribution; 
suyers, Customers and Users; Estimating the Cost; Deter- 
mining the Form of Approach; Selecting the Mediums, 
Factors Affecting the Plan; The Producing Machinery; 
Integrating the Elements and Factors; Co-ordinating Aims 
and Plans, and Possibilities and Performance 

The book contains 432 pages and is well and substantially 
bound in cloth and boards. 

“Modern Filing Methods.” 

The Yawman and Erbe Manufacturing Company has 
issued a text and reference book on modern office systems 
and methods, “Modern Filing Manual.” It was written by 
Miss Estelle Hunter, director of the “Y and E” filing school 
at Chicago. The book, which contains 300 pages of text 
and illustrations, sells for $3.00. Distribution is through 
the Yawman and Erbe Manufacturing Company sales 
organization at the factory, Rochester, N. Y., the vari 
ous sales branches and book stores handling publications 
on commercial subjects. 

There are twenty chapters in “Modern Filing Methods,’ 
and it is copiously illustrated, including five plates show 
ing representative systems of indexing. Following the in 
troduction is a history of filing, covering the spindle, pigeon 
holes, bellows files, flat files and vertical filing cabinets 
The chapter headings suggest the scope of the book and 
its logical arrangement: 

Modern Filing Equipment, Special Equipment, Acces 
sories and Supplies; Correspondence Filing System Sup 
plies; Indexing and Filing Routine; Alphabetical Indexing 
and Filing; General Rules for Alphabetic Indexing and 
Filing; Alphabetic Correspondence Filing System, discuss- 
ing the systems of various manufacturers; Duplex Name 
Alphabetic Indexing; Numeric Filing of Correspondence; 
Geographic Correspondence Filing; Subject or Data Filing; 
Charge Systems; Follow-up Systems; Transfer Methods; 
Filing Special Records; Planning Card Record Systems: 
Development of Indices; Typical Card Record Systems; 
he Central Files Department. 

Acknowledgments are made in the book for the co-opera- 
tion of various manufacturers in providing material for the 
book, displaying a bread catholicity in making the book a 
reference work representative of the best American practice 
The acknowledgments credit as sources: Acme Card 
Systems, Amberg File & Index Company, Kardex, Inc. 
Dennison Manufacturing Company, The Globe-Wernicke 
Company, Library Bureau, The Macy Company, The Rand 
Company, The Shaw-Walker Company, U-File-Em Com- 


pany, The Wabash Cabinet Company. 
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You Sell Carbon Paper and 
Filing Supplies— 


almost every office outfitter does—the buyer wants 
them to keep records of his business transactions so that 
his interests may be protected. Yet he will thoughtlessly 
leave these records lying about or stored in flimsy, com- 
bustible containers, simply because no one has called his 
attention to his lack of prudence. Business record pro- 
tection is a valuable commodity—and too many business 
men realize it too late. 


You Should Sell Schwab Safes, Too 


No business can afford to be without their protection. There are 
many important papers that should be right at hand for reference, 
yet secure against loss, and very often, while they are at hand, they 
are far from being secure and the Schwab representative can prove it. 


TheSchwabSalesPlanTells YouHow! 


It tells you how to prove the need for security, why Schwab 
Safes afford a superior degree of protection, what a variety of equip- 
ment is available enabling you exactly to fill the need and helps 
you decide when, where and whom to offer your service. The 
Schwab plan is fully described in our book 


The Schwab Way to 


Successful Sales a copy of which awaits your request. 


THE SCHWAB SAFE COMPANY 
La Fayette, Indiana 


> 
conti 
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YPE-AUDE 


Reg. U. S. Pat. Off. 


A GENERAL UTILITY COMPUTING MACHINE 


The TYPE-ADDER is a compact adding and 
subtracting machine, attachable to any stand- 
ard typewriter by a simple holding bar con- 
nected to the most convenient screw holes now 
in the typewriter. It does not interfere with 
= > the normal use of the typewriter AND THE 

= COMBINED MACHINES CAN ALSO DO:— 


Adding and Vertical or horizontal additions—in any 

Listing number of columns anywhere on the paper, 
punctuation as desired. The operator just 
types with its keys and the TYPE-ADDER 
does the adding or subtracting. 


Billing and Its ability to add horizontally as well as 

apr eee nit i Net, Statement vertically makes three column work—debits, 
SS poe - ' Writing credits, totals—as easy as typewriting. 

Loose Leaf Pick up old balance, write in debits and 

Accounting credits—clear out the new balance—and 

check it simultaneously. Each sum in its 

own separate column wherever you want it. 


Special The TYPE-ADDER permits the operator to 

Report write figures anywhere on the sheet, adding 

Work those desired, in any position. The report 
is complete when the typing is complete— 
no errors in transcription. 

We are justly proud of our machine—of its 
simplicity, which makes possible a price so low 
as to be previously undreamt of in its field— 
of its wide range of usefulness—of its unique 
distinction of being alone in its field—THE 
ONLY COMPUTING ATTACHMENT 
FOR TYPEWRITERS IN THE WORLD. 

Orders and inquiries pouring in daily 
from every direction offer fresh proofs of 
its great sales possibilities. 

MR. DEALER :—We have a special of- 
fer of great interest. If you want to get 
a share of the business to be done in your 
locality WRITE for COMPLETE INFOR- 
MATION NOW before our present fac- 
tory production is allocated. 


PRICE $60 


Typewriter Is Complete Without 
The Type-Adder 


Type-Adder Corporation 
Woolworth Bldg. New York City 


CABLE ADDRESS: ‘*TYPEADDER’’, New York 
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Supreme Court Decides Patent Case. 


In the case of Theodore A. Heyer, doing business as the 
r. A. Heyer Duplicator Company, versus The Duplicator 
Manufacturing Company, the Supreme Court of the United 
States on November 12 handed down an important decision 
We quote the following passages from opinion of Mr 
Justice Holmes who delivered the opinion of the court. 

“The respondent owns a patent for improvements in 
multiple copying machines, one element of which is a band 
of gelatine to which is transferred the print to be multi 
plied and which yi Ids copies up to about a hundred [his 


band is attached to a spool or spindle which fits into the 


machine Anyone may sell the gelatine composition, but 
the ground of recovery was that the defendant made and 
sold bands of sizes fitted for use in the plaintiff's machine 
and attached them to spindles with intent that they should 
be so used. The main question is whether purchasers of 
these machines have a right to replace the gelatine bands 
from any source that they choose. 
* * 
‘The owner when he bought one of these machines had 


a right to suppose that he was free to maintain it in us¢ 
without the consent of the seller for more than the sixty 
days in which the present gelatine might be used up. The 
machine lasts indefinitely, the bands are exhausted after a 
limited use and manifestly must be replaced. The machine 
is costly, the bands are a cheap and common article ot 
commerce.” 

The decree was reversed, establishing the fact that it is 

tt an intringement on the patent tor another concern to 
make duplicator bands to fit a machine not of its own 
manufacture [he court distinguished between this case 
and the Victor Talking Machine Company case, where the 
question was one of a right to use discs in a talking 
machine. 

Germans Lead Argentine Lead Pencil Market. 

Lead pencils are not manufactured in Argentina. Practi 
ally every type of American and European pencil is sold 
by Buenos Aires dealers, and all of the principal American 
yrands have found their way either directly or indirectly to 
the Argentine market The principal competition with 
American pencils is from the German article, says Trade 
Commissioner George S. Brady, in a report to the Depart 
ment of Commerce Retail prices of the American pencils 
have been kept down to an approximate level with the 
German but with less profit to the dealer. In fact there 
has lately been an overstock of pencils on the market and 
retail prices have been below normal, reaching as low as 
fifty centavos a dozen (sixteen cents) for a common No 
pencil of American manufacture 

Exports of pencils from the United States to Argentina, 
according to American figures, amounted to only $11,449 
in 1913, but reached $291,062 in 1920, and dropped to 
$75,878 in 1921, which was a year of general business de 
pression in Argentina. This figure fell to a trifle below 
$30,000 in 1922. 

Lead pencils are sold to the public through stationers as 
in the United States. Many of these retailers import direct, 
but more often the business is done through local repre 
sentatives of the manufacturers. The two principal Ger 
man factories have resident agents in Buenos Aires. The 
larger stationers also wholesale to smaller dealers and to 
stores in the provincial towns. 

Combes in Charge at Greeley for Underwood. 

G. E. Combes has been appointed manager for the Under 
wood Typewriter Company at Greeley, Colo. His office is 
at 318-A Greeley National Bank Building. Mr. Combes 
was transferred from the Denver branch. 
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No. 621-C 
High Desk Stoo] 


wooden seat 


a 


“Little Dandy”’ 
Typewriter Stands 
two sizes, several 
styles 





a= 









Hf 


You ought 
to have 


Steel 
Uh Raceeeik 
in stock 


UHL Products are a type of 
office. equipment designed 
especially for utility; they 
save time and labor for all 
office workers having large 
quantities of detail work. 
They are sturdily built, easy 
to move, fit readily in restric- 
ted spaces; they are scientif- 
ically designed to develop 
greatest efficiency in the user. 

Large quantities of this 
equipment have been includ- 
ed in new installations ali 
over the U. S. However, 
their time-saving and work- 
speeding features create great 
demand in established offices 
where a sudden rush of work 
overwhelms the force. Such 
situations develop frequently in 
seasonal industries and require 
immediate relief. 

If you must send for the goods, 
several days’ delay intervenes and 
while the situation finally is re- 
lieved, you have not given the best 
service. If you have the line in 
stock, you make delivery in a few 
minutes and naturally the custom- 
er is delighted. 

Many office furniture dealers 
have found UHL STEEL to be a 
pr fitable line. It will be a 
pleasure to send you particulars. 


THE TOLEDO 
METAL FURNITURE 
COMPANY 


1300 Hastings Street 
TOLEDO, OHIO 








No. 641 
No. 50-50 Magazine 
File Stool and Catalog Stand 
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Last Call 


On the press 
now! 





Delivery last 
of December. 


Your last 
chance to get 
it at the dis- 


count price. 


Send the order 
NOW 


TWENTY PER CENT DISCOUNT ORDER 
American Trade Guide of Store and Office Machines 
35 South Dearborn St. 

Chicago 


Send a copy. 


$5 
ITE 


Discount for $} .00 
ordering now...... 





Net, payable $4.00 
when delivered... 


~ NAME 


~~ BUSINESS 





STREET 





~ —— 
Copies for Great Britain and British overseas colonies 


can be obtained from our selling agents: Taylor’s Type- 
writer Co., Ltd., 74 Chancery Lane, London, England. 
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IANCE 


DIGEST OF FOREIGN PRESS 


We have been favored with a copy of the first edition of 
marks 


suspension caused by the war. 


the Bulletin Real, of which the November number 
the reappearance after the 
The Bulletin Real is the 
operated by C. Mamet et Cie., 59 Rue de 


American machines as the 


house organ of La Compagnie 


Real, Richelieu, 
Paris, French agents for such 
L. C. Smith & Bros. typewriter, the Corona typewriter and 
the Barrett adding and calculating machine. The Novem- 
ber number has a feature story covering the fiftieth anniver 
sary of the appearance of Christopher Latham Sholes’ type- 
writer and the tercentenary of the birth of Blaise Pascal, 
who is credited with being the inventor of the first practical 
contains an article 
illustrated 


calculating machine. The number also 
on selling the calculating machine and 
detailed 
Retail 
Business of Importing.” We are 


another 


with a graph and figures giving “A Practical 


Method for Basing 
Exchange Values in the 
informed that this method in use by La Compagnie 


Prices in Spite of Variation in 
Real 


has received the entire approval of its fiscal agents who 


supervised the writing of the article. 


e + 2 


Bedubar, the house organ of 
Felix de Bedout e Medellin, Colombia, like 
cally every other publication devoted to the interest of the 


fiftieth 


The October number of 
Hijos, practi 
office equipment field abroad, carries a story of the 


anniversary of the introduction of the first commercially 
material 


New 


successful typewriter. The story is based on the 


issued by the Historical Society of Herkimer County, 


York. 


number of 
titles 
illustrated 


leading articles in the October 


Paris are 


Among the 
Mon 
“Let Us Organize 
diagrams and considerable 


Bureau of some of the following 


Our Business with Poland,” 


with maps, detailed matter con 
cerning the commercial and financial possibilities of Poland 


“Modern 


primitive 


as a market for French goods; Industry and 


Primitive Industry,” in which some of the forges 


and blast furnaces used in Africa are illustrated and de 
the second of a series of articles on “The Scientific 


“Lost Sales.’ 


scribed; 
Bases of the Work of Typists,” and 


x * 


Holland, 
Registrator.”’ 


\dministrative Arbeid published in Amsterdam, 
has taken 
The leading article of the October number of the combined 
magazines is entitled, “The Graphic Method in Statistical 
Work.” The written by Dr. A. O. 
The particular force which graphic methods possess is illus- 
relations of the 


over the publication called “De 


article is Holwerda. 
trated in a half page diagram showing the 
German General Electric Company (A. E. G.), 
other German industries and 
From a center circle representing the A. E. G 
drawn to other circles representing various companies, the 


Berlin, with 


plants which it controls. 


lines are 


size of the circle indicating the importance or size of 
the company. From these larger circles, lines lead to 
smaller circles representing plants or dependent indus- 


tries. The one fact which the diagram brings out force- 


fully is that the A. E. G. controls some one hundred other 


industries and plants. 


The commercial crisis in Germany in so far as it applies 
to the office equipment industry is the main topic dealt with 
in the October 10 number of Die 
cial meeting of the German Office Equipment Trade Asso- 
ciation held October 17 in Berlin to consider the 
tremendous problems which face the trade. We go to 
number before information as to 


Buro Industrie. A spe- 
was 


press with the December 
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Soon as 
you see it 


—you know why a Collette 
Clip holds papers together un- 
til they are itentionally sepa- 
rated. 





Two advantages no other 
clip ever had: First—serrated 
sides that prevent slipping. 
Second —the grip so placed 
that the clip can’t damage the 
papers. (The leverage is ap- 
i plied a quarter inch inside the 
edge of the sheet.) 





Gentlemen: 





Attache The Collette Clip does the 


or” Se ee OS RL a ee work you have veen trying to 
Patented U. S. and Foreign Countries . . . ° 
do with pinsandordinary clips. 


-the clip with a grip If your dealer hasn’t yet 


stocked the Collette Clip, let 
us send yousamplesand a price 
list. Use the coupon below. 


t 


COLLETTE MFG. COMPANY 


Collette 


Collette Mfg. Company 
Dept. 3, Amsterdam, N. Y. 





Without obligation, please send me 24 Collette 


e 
Clips and your price list. 
Name «bce hide oie ocean 
Firm » » Kibep 6d ae ele 
Address ° coos eeseoveseeeseses 
City ee 
Dealer’s Name 12 dda dade Daa 
REG. U. Ss. PAT. OFF. 
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¢ A Gift Suggestion 


X OFFICE APPLIANCES—the Journal of office equipment 
X offers a suitable Christmas gift to those friends and fellow 
& workers whom you wish to remember. A subscription will 
X be a messenger of your thoughtfulness—each number will 
‘ be a reminder of the spirit which prompted the gift. 
OFFICE APPLIANCES makes a valuable gift to your 
employees, especially department heads who are awake for 
- ideas, suggestions and plans for increasing the efficiency of 
8 their departments. The Journal serves as an expression of 
your appreciation for their services. It is a remembrance 
& from which your employees will derive pleasure and profit. 
a OFFICE APPLIANCES is devoted exclusively to’ the 
. office equipment industry. It gives news of this field while 
bs it is news. Each month a special section is devoted to new 
= machines and devices—improvements in old types of 
M equipment and development of new ones. This information 
: is given frequently before the articles appear on the market 
and always in advance of the usual sources of such news. 
> OFFICE APPLIANCES offers a combined service: (1) 
= The 250-page Journal which, cover to cover, is brimful of 
hs valuable, interesting and profitable reading and (2) A A 
hs competent Information Bureau, maintained for the ex- a 
bs clusive use of subscribers. This Bureau is prepared to ug 
hs answer almost any question germane to the field. 
bs 
= Subscription rates are $2 a year; $3 for two years. Simply 
bs make out your list, giving us a name anda ddress—our invoice 
b> will follow. A Christmas letter will be sent each one for whom 
you authorize a subscription, advising that it was through your 
courtesy the Journal is sent. Why not solve the problem of 
; those dozen difficult names by sending in that list today—now, 
. before the Christmas rush is on! a 
: The Office Appli C : 
2 e Ottice Appliance Company 
&. 417 So. Dearborn St. Chicago, III. 
A yy 
Q y 
% bo 
i 


ay 
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any decisions which may have been arrived at have reached nw canccebundeto vee tee 


us. 


* a * 


La Revue du Bureau of Paris in its October number dis- 
cusses the subject of “Employees of Banks and Insurance 
Companies and the Eight Hour Day.” In the department 
of the magazine devoted to modern languages, a corre 
spondent of La Revue du Bureau shows the number of 
French words which are used in Germany today by people 
in all walks of life 


* ‘ * 


Che decided success of the Danzig Office Equipment Ex 
position held from September 23 to 30 in the Friedrich 
Wilhelm Schutzenhause in Danzig is the subject of the 
leading editorial in the October 20 number of the Zeitschrift 
fur Burobedarf Che greater part of this number is taken 
up with local news indicating that the typewriter industry 
as well as other branches of the office equipment trade are 
“carrying on” in spite of the tremendous disadvantages 
under which German business labors at the present time. 

* + 

Each number of Letrasy Numeros, the house organ of 
the Libreria e Imprenta Gutenberg, Guayaquil, Ecuador, 
ve better than the previous one. The issue we 


have just received has among a number of other articles 


seems to 


of general interest one on the history of the lead-pencil 
[his article places the age of the pencil at about two and a 
half centuries and mentions the various pencils from Roman 


days up to modern times. 
* * 





+ 


ing Ill 
the October number of Exito, published in Barcelona, UALITY. character andes 
Spain, there are a number of articles dealing h advertis F ma 

I lere a 1 number of articles dealing with adverti O ‘npr equipment oh anetiel 


Besides an article on simplified industrial accout 


ing \s is the custom with this publication each article is 
illustrated with reproductions of advertising matter, point bring a certain sense of stability 
ing out good examples of the phase of advertising under and confidence which nothing 
discussion in each case. Among the samples of advertising else can produce. Well designed, 
ne . Pores bes pannel ey Eg ge Piearehccge dy well made and well finished chairs 
sachin Si Miaaeaiaas., Coa a ee are as necessary to a properly 
* equipped office as the telephone. 

Office Appliances has been favored with the October 
number of the Bulletin of the Union of Stenographic The appeal of quality is such that 
Societies of France, carrying. a running account of the the price becomes a matter of 
twentieth federal celebration held at Charleville during secondary consideration to the 
August, 1923 The Bulletin appears every three months buyer. The dealer handling 


and is now in its thirteenth year. 


Milwaukee Chairs sells quality 
and finds himself in a way to se- 
cure the lion’s share of the chair 


* ok 


De Grafische Revue voor Nederlandsch-Indie in its sec 


ond number dated September, 1923, carries as a supplement 


a page of comments by the press of Netherland, East Indies, business in his locality. Along 
and by its friends congratulating the M. D. Handels- with the line goes our personal 
Vereeniging, Smalhout, of Weltevreden, Java, upon the ex co-operation in handling instal- 


cellence of the first number of its house organ. In a pre- : 
‘ aay adie lations both large and small. 
vious issue Office Appliances has welcomed De Grafische 
Revue, and we trust we shall be favored with future copies 
of this excellent publication. 
x ok x 

Sales Management (London) printed “The Sales Man 

agers Very Good Friend,” considering the typewriting 


machine as an aid to selling. The article gave helpful in- 





formation to the sales executive in selecting mechanical 
equipment to expedite his work. 


. y tae oh PS 7 
. oes | THE MILWAUKEE CHAIR COMPANY 
The British Stationer made a special Christmas number : EXECUTIVE OFFICES 
of its November issue. A number of articles bearing on aan : 
a ae ioe seaiae wee 624 SOUTH MICHIGAN AVENUE 
holiday selling were printed, including some suggested ad f : 
vertisements, and direct mail matter. CHICAGO 
¥ © CHICAGO MILWAUKEE PORTLAND MINNEAPOLIS 


\ discussion on the relative merits of Hafia or Jaffa 








as seaports for Palestine was printed in Levant Trade 
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Review (American Chamber of Commerce for the Levant, 
Constantinople). Jaffa is but a roadstead, while Hahfia is 
a natural harbor, and has a rail connection. The point is 
made that development of both ports is not warranted 
by the volume of traffic handled. The conclusion favored 







The Autopoint with the the development of Hafia. 
metal barrel furnished 
in various styles, is a 
perfect pencil and is 
established as a ready 

seller everywhere. 


Office Appliance Men Exhibit at Hotel Exposition. 


At the eighth National Hotel Men’s Exposition held in 









You aut, “se an 
Autopoint 


Realite is a 
real pencil 
The barrel of the 
Realite is made 
of Redmanol, a 
composition as light 
as wood and prac- 
tically indestructible. 
It lends itself to 
many beautiful color 
arrangements. 


Reakze, 


Pointing Toward 
Pencil Profits 


With the arrival of the REAL- 
ITE, a new field of endeavor was 
created for the stationer. A field 
that is as yet practically un- 
touched—that of selling the com- 
mercial world a real commercial 
pencil. To the many dealers that 
have already taken advantage of 
this opportunity has come a share 
of steady profits that always ac- 
companies a meritorious product 
properly priced. 


Now An Added Opportunity 


The REALITE now has a fit 
companion suitable for the best in 
the Gift Trade—the beautifully 
finished and perfectly designed 
metal-barrelled AUTOPOINT. 


Seldom is a combination such as 
this offered to the trade. These 
two pencil leaders point the way 
to greater and better pencil profits. 

May we send more detailed in- 
formation. 





THE 


AUTOPOINT 
PRODUCTS Co. 


4625 W. Ravenswood Avenue 
CHICAGO 


New York November 19 to 24 at the Grand Central Palace, 
a number of office equipment houses were present with 
exhibits. These included William Allen Company, sta- 
tioners specializing in hotel and restaurant work; The 
American Kardex Company, H. Russell Brand with a 
system of controllogy; The Buffington Company, exhibit- 
ing Stakmore chairs; The Dennison Manufacturing Com- 
pany, Framingham, Mass.; International Ticket Company, 
Newark, N. J.; 
Telautograph Corporation; Victor Adding Machine Com- 
pany; York Safe & Lock Company and Zwick & 


Sengbusch Self-Closing Inkstand Company; 


Fleischauer, exhibiting the products of the Fibre Products 
Corporation and the Stationers Specialty Corporation 
The Guest Book. 

ERNEST WALLACE of San Francisco, who represents 
several of the leading concerns in this field in the Pacific 
Coast territory, spent a short time in this office on No- 
vember 5. 

FRANCIS E. VAN BUSKIRK, a pioneer typewriter 
man, now with the L. C. Smith & Bros. Typewriter Com- 
pany at Syracuse, N. Y., called on Office Appliances on 
November 10. Mr. Van Buskirk was here attending the 
quarterly meeting of the National Association of Office 
Appliance Manufacturers. 

HARRY A. MAY of the Todd Protectograph Company, 
Rochester, N. Y., visited the office of this journal on No- 
vember 13. 

HAROLD MERCKLE of the Thaddeus Davids Ink 
Company, New York, N. Y., paid a call at this office 
November 16. 

C. N. KELLEY of “Kelley—Typewriters,” Madison, 
Wisconsin, spent a short time with the editor of Office 
Appliances on the seventeenth of last month. 

P. L. McCAULEY of the Invincible Metal Furniture 
Company, Manitowoc, Wisconsin, paid a visit to this office 
on November 20. 

WALTER P. GRAFTON of the house of Walter Graf- 
ton & Son, Ltd., London, England, spent an hour with the 
editor of this journal on November 23. He was accom- 
panied by S. A. SOLOMON of the New York branch of 
Walter Grafton & Son, Ltd. 

W. V. PIERCE of the Midland Paper Company, Minne- 
apolis, Minn., called on Office Appliances the latter part of 
last month. Mr. Pierce is interested in comparative details 
of overhead costs in different cities. 

At the New York Office. 

MAX VOGEL of Frankfort, Germany, called on No- 
vember 10 accompanied by JOSEPH M. LEWIN of the 
Simplex Stapling Machine Company, New York. 

SAM B. WHITE of the Atlas Machine Company, Provi- 
dence, R. I., visited this office on November 15. 

D. L. IRVIN of the A. H. Irvin Company, Inc., Cur- 
wensville, Pa., called on November 15. 

J. A. FRIED of the Peters-Morse Manufacturing Com- 
pany, Ithaca, N. Y., spent a short time in this office the 
middle of last month. 

CHARLES P. GARVIN, sales manager of the F. S. 
Webster Company, Boston, Mass., called on November 22. 

Not every Quaker feels his oats.—The Stencil (A. B. Dick 
Company). 
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R MASTER GRADE ALL MAKES 
Cm an 


TYPEWRITERS 


Experience in the Rebuilt Typewriter Business 


What is more essential? We are experience. Every machine is in- 
pioneers in this field. We have been spected thoroughly and fully guaran- 
on the job consistently for many years teed before it reaches you. 

—we know our business thoroughly. The select roughs in our stock are 
We can prove it. complete; there are no parts missing. 

Master Grade Remanufactured type- We offer you a splendid service. 

writers are convincing evidence of our Let us send our latest price list. 





See our price-list No. 528 


WHOLESALE TYPEWRITER CO., Inc. 


Cable Address: Saletype 326-330 Broadway, New York, U.S. A. 


WHOLESALE EXPORT 





Guaranteed Quality 
--In Every Box-::: 




























LD TOWN Typewriter Ribbons and Carbon 
Papers can be depended upon to give the ut- 
most in satisfaction. 
They are distinctive in their character and appear- 
ance, and possess that rich, high grade quality made 
possible only through the use of the most modern 
scientific methods, the finest grades of raw mate 
rials and a highly trained technical staff. 
The reliable service of the “Old Town” line and the 
co-operation in service of the company has won 
many friends among dealers in this country and 
abroad. If you are looking for a complete line of 
ribbons and carbors on which you can build a profit- 
able and enduring business, investigate “Old Town.” 
Our written guarantee is an additional assurance for 
you and your customer. An ‘‘Old Town”’ User always repeats, 


OLD TOWN RIBBON & CARBON CO., Inc, fewvor v's: « 


LONDON OFFICE: 71, Southampton Row, W. C. 1 Pig, 


o— 
t Ri BBONSandaCARBONsRARERC: 
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Typewriter 
Platens, 
Parts, Tools, 
and Supplies 


New Catalog Coming! 


After eight years’ hard service, testified to by the orders received 
in eleven busy branches, the present Ames Supply Company catalog 
will be superseded by a new one, to come from the press the latter 
part of this month. The new catalog will be right up-to-date and 
dealers will find listed every typewriter part required in their work. 
Late style Underwoods, Coronas, Olivers and Noiseless Typewriters 
appear with complete illustrations of parts. The catalog will be u 
two parts—a large book containing illustrations and numbers, and a 
smaller one, to be replaced as occasion requires, containing th 
price-list. 

All typewriter dealers now on our books will receive the new cat- 
alog as soon after completion as the post office can handle it. We 
will supply any dealers not customers at the time of issue who 
accompany their request with a remittance of $2.00. To those dealers 
however, we suggest sending an order for parts or platens and thu 


Get on Our Books Now and 


Receive the Catalog Free! 
AMES SUPPLY COMPANY 


Chicago, IIl. New York, N. Y. San Francisco, Cal. 
564 W. Randolph St. 50 Lispenard St. 507 Mission St. 
Service stations equipped with our patented grinding machines 
1627 Champa S8t., 135 Victoria St., 50 O'Reilly St., 611 Fannin Street 
Denver, Colorado Toronto, Canada Havana, Cuba Houston, Texas 
1 A de Capuchinas 32 § Great New Street 205 George Street, 
Mexico, D. F. Mexico London, E. C. 4, England Sydney, Australia 


























Quality Sells Them 


“Paperoid” Mailing and Filing Containers are manufa 
tured, sold and used on a high quality basis. We have qual- 
ity in mind in making them; the stationer in offering them 
to hts customer—and the customer either accepts or KNOWS 
this feature in buying. 

The customer KNOWS if he has used “Paperoid” before 
In that case the stationer only reaffirms. If the customer is 
new to their use, the stationer indorses our guarantee wit] 
full safety and assurance. There will be no “come-back” 
except the customer, for more of the same kind. 

Thus we come to that truly desirable state of business 
repeat orders. A sure sign of satisfied customers, lowered 
selling costs, complaints at a minimum and increased profits 


“e 


Paperoid” and Repeat Orders are boon companions. 


The new price-list is ready 


ALVAH BUSHNELL COMPANY 


Makers of ‘‘Paperoid’’ Mail- 
ing and Filing Containers 
and “Vertex’’ Filing Pockets- 


925 Filbert Street 
Philadelphia, Pa. 
































Cartoonist Gets Business Efficiency Angle. 

Sidney Smith, cartoonist of the Chicago Tribune, evi- 
dently spent some time at the Chicago business show 
Since that event his “Andy Gump” cartoons—which are 
syndicated in many papers throughout the United States 
have shown an intimacy with modern office equipment 
which is not expected of an artist. 

One cartoon showed an old office employee announcing 
that a salesman had called to interest the Hon. Andrew in 
a “new-fangled mail opener,” and the clerk suggested that 
the old-fashioned way had been good enough for a former 
employer. That fossil had done business without an add 
ing machine until the day he failed. 

Another cartoon showed a clerk at an adding machine 
\ndy’s comment on this device was: “All you have to 
do is to push a couple of buttons and turn the handle to 
get the right answer. They used to have bookkeepers in 
an oftice—now they have organ grinders. There was a 
time when you had to go to school to learn arithmetic- 
now you go to a machine shop; instead of using a pencil 
you use a monkey wrench.” 

\ Sunday cartoon in colors depicted Gump raking the 
lawn in the fall. He was proud of the job, and said: “It 
just shows what some elbow grease and the famous Gump 
loose leaf systen will do.” 

Office Appliances had intended to reprint these cartoons, 
but was unable to get a copyright release from the pub 
lisher. Meanwhile, some of the house organ editors of the 
field showed their appreciation of these cartoons by re 
printing them, with credit 


Direct Mail Association Election. 
The following officers were elected by the convention of 
the Direct Mail Advertising Association held at St. Louis 
in October: Joseph B. Mills (merchandise manager The J. 


L. Hudson Company, Detroit), president; Frank W. Hunt, 
Toronto, vice president for Canada: Charles R. Wiers, 
Philadelphia, vice president for the United States. The 


American Multigraph Sales Company’s silver trophy was 
awarded to the John T. Millikin Company, St. Louis, Mo. 
This was deemed the most efficient form letter campaign 
displayed at the convention. 


Proving the Worth of Good Will. 

An instance of the value of good will as expressed in 
popular brands was the purchase of trade marks owned 
by the Tobacco Products Corporation by the American 
Tobacco Company. The brands of eight producing con- 
cerns have been taken over for ninety-nine years, at an 
annual lease of $2,500,000, or $247,500,000 for the term. The 
Tobacco Products Company will retain its export business, 
and the various branches and agencies of the United Cigar 
stores 


Oak Park Store in Larger Quarters. 

Cless O. Burras has moved his stationery and office 
supplies store to 1121 Lake street, Oak Park, Ill. The new 
location affords more space and better facilities than the 
store previously occupied. A formal opening was _ held 
November 10 

Typewriter Exchange in New Location. 

The Rideout Typewriter Exchange has taken a new lo 

cation and is now at 318% Pacific avenue, Santa Cruz, 


Calif J. H. Saunders is at the head of this concern 


What Will the Harvest Be? 
“Planted anything in your garden yet?” 
“Both rubbers, two pencils and a fountain pen.”—Boston 
Transcript 
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New Series 


Multi-Purpose) 


Model 4 





A Genuine Heavy Duty 
Equipment 


A heavier machine of increased capacity 
and greater power with 20 inch fly wheel 
and extra heavy shaft; adjustable stroke 
increased to one inch especially attractive 
for Die Cutting; wider bed provides for 
greater perforating utility; built-in cast 
iron cabinet. 


Punching members and Perforators designed 
for the new series are built to remarkable 
accuracy. An exceptional investment in a 
complete Multi-purpose equipment at a 
modest price, for punching, perforating, 
Die Cutting, Round Cornering, etc. 


C.R.& W.A. Nelson, Inc. 


227 N. Michigan Ave., Chicago 


John S. Thompson, Pacific Coast Representative 
350 Sansome Street, San Francisco, California 
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The SIMPLEX INCOME 
SYSTEM is endorsed by 
leading bankers, manu- 
facturers, wholesalers 
and retailers. 


ERE you have a system which en- 
H ables the merchant, retailer, pro- 

fessional or any individual to keep 
an accurate record of his business trans- 
actions. Simplified in a manner to enable 
him to make proper Income Tax re- 
turns without any outside help. 


Q Copyrighted in 1917 by Ritter & Horney, 
the SIMPLEX INCOME TAX SYS- 
TEM has stood the test of time and is 
today the most practical and simple sys- 
tem for determining Income Tax pay- 
ments. 





@ Endorsed by leading bankers and busi- 
ness houses of National repute, it will 
prove a profitable seller. 


QLet us give you full particulars. The 
best season is right now for the SIM- 
PLEX INCOME SYSTEM. 


Write to-day for full particulars—Retail Price $5.00 


SIMPLEX PUBLISHING CO. 


Austin Bldg. 
CHICAGO, ILL. 


‘*The Simplex Solves The Tax Problem”’ 
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Steel Age 
Filing Cases 











A complete stock line 


of steel office furniture 










Let us help you with 
We are 


the 


special work 





equipped to give 






best of service on built- 







to-order steel furniture 


equipment 







Corry-Jamestow 
Manufacturing 
Corporation 
CORRY, PENN. 
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International Conference on Customs. 


The American section of the International Chamber of 


Commerce has been advised of the conclusion of the Inter 
national Conference of Customs Formalities, held at Geneva, 
in October. As a result of this 


Switzerland, conference 
thirty-four nations are signing a detailed international con 
vention aimed at overcoming many of the most vexatious 
aspects of customs regulations and custom house procedur‘ 
in international trade. Although the United States govern- 
ment has not officially taken part in the deliberations, repre 

sentatives of the United States Department of State, the 
Department of Commerce, the Treasury Department, 
United States Tariff Commission, were present throughout 
the Inte1 


and 
the meeting. Likewise, in a consulting capacity, 
national Chamber of Commerce, with a delegation 
by former President Clementel, had a big share in the 
ference, presenting the point of view of the business of the 
various Many of the 
suggested by the International Chamber of Commerce, 
a number had their 
section of the Chamber. 


heade d 


con 


countries. measures adopted were 


and 


origin in a report submitted by the 


\merican 


Results of the Conference. 


When this convention comes into force, some of the fol- 
lowing improvements in customs matters will be accom 
ind other 


plished: Harsh financial penalties for clerical 


trivial errors in documents will be a thing of the past A d- 
vertising matter will receive lenient and liberal customs 
treatment. Consular office hours in connection with the 


certification of invoices and other trade documents will co- 


incide with the hours of business houses. Consular in 


voices and certificates of origin will be standardized, and 
exporters will no longer have to master the intricacies of 


the scores of varying documents. The custom house treat 


ment of commercial travelers and their samples will be 
greatly simplified. Customs inspection of travelers’ bag- 
gage on trains crossing European frontiers will take place 
on the trains, rather than requiring passengers to get out 


and go to the custom houses. 

A permanent international body of customs experts will 
be established with headquarters at the secretariat of the 
League of Nations in Geneva, to deal with international 
customs disputes. There will be full and prompt publica- 
tion by each nation of changes in its customs tariffs and 
customs regulations, and customs publications will be dis- 


tributed through a central office at Geneva, the Inter- 
national Bureau of Customs Tariffs at 
International Chamber of 


Inter American High 


Brussels, the head 


quarters of the Commerce at 


and the Commission at 


Paris, 
Washington. 

“This conference,” 
ternational Chamber recently, “has been a conspicuous ex- 


said the American Section of the In 


ample of a great international gathering where business 


men organized in the International Chamber of Commerce 
have sat down with government officials, and in brief 
period arrived at important common agreements 

Lincoln Typewriter Company in Nebraska. 

H. E. McArthur has organized the Lincoln Typewriter 
Company at 1232 O street, Lincoln, Nebr. This business 
was known formerly as the C. J. Mosher Company, which 
Mr. McArthur has purchased and is operating under the 
new name. He continues to distribute the Royal and 
Corona typewriters, and the Neostyle duplicator 

For the past thirteen years Mr. McArthur had conducted 
the Duluth Typewriter Company, Duluth, Min: Chis 
business was incorporated June 1, 1923; G. G. Mellin 


secretary-treasurer, is in charge at Duluth. 
A sound argument must have more than sound in it 
Scrits (Strathmore Paper Company). 
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100 LINE 
Steel Storage Units 


The six different drawer interior styles, shown below, are 
standard and any of them may be fitted to the 101 unit 


shown at the left. 
| } } 
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To Keep Little Things! 

Hundreds of the people who pass your store have quanti- 
ties of little articles to keep track of—many of them waste 
valuable time because they lack proper equipment. The 
SERVICE 100 Line Units give them the right equipment be- 
cause of the ease with which compartments of almost any 
dimension can be formed. Ten different sizes 
of drawers, many of them available in a 
number of the styles shown above, fitted in 
units of identical dimensions form a stock 








No. 101. 25 Drawers 























and 3 ee . eh « 
= No. 192. High Sani- line—the SERVICE 100 Line of Storage 
= tary Base Drawers. 
= ° 
—= Every dealer in cabinets or general r a 
= Service Steel Products Co. office equipment has among his trade i o Ss 
= many prospects for the SERVICE 100 b , | 
= Manufacturers Line. The list prices are low—the |; = Ss | 
= discount large. Write us now for , { 
= 140 N. Dearborn St. Chicago, Ii], ‘e#riptive matter and prices. 4 — 
= 7 
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\, HOOSIER DESKS 


“Built true—clear thru.” Every Hoos- 
ier model is an exponent of this slo- 
gan—every Hoosier desk accentuates 
its strength. 


















Consequently Hoosier dealers are 
continually gratified with the ring of 
the cash register—for that is actually 
the final test of the selling value of 
any article for the dealer. Results? 
You have had proven to you time 
after time the remunerative and pres- 
tige building value of a meritorious 
product. Hoosier desks have these 
qualifications which raise them out of 
the rank and file. 

















The Hoosier catalog demonstrates as 
well as cold type matter can, the 
many advantages of the “Built true— 
clear thru” Hoosier line. It is an ex- 
position of desk models that are made 
to satisfy the most exacting require- 
ments of the modern desk user. 


Catalog “F” in which the various 
Hoosier styles and designs are fully 
illustrated and described, is a buyer’s 
guide that shows you real desk values. 
Your request for a copy will meet our 
prompt attention. 


4 Grades—80 Styles. 


HOOSIER DESK CO. 


JASPER, IND. 
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CONSUMER DEMAND 


cannot be gainsaid or withstood; 
and there is no substitute for it; 
and it makes merchandise; 


and the realization of this is behind our 
national advertising campaigns and our 
dealer aids; 


and we remind you of it now while our 
1924 advertising plans are maturing. . . 


May CONSUMER DEMAND bring you a MERRIE XMAS and a 
HAPPY NEW YEAR, with your pocket full of money and your 
stock full of Dixon’s ELDORADO, Dixon’s TI-CON-DER-OGA, 
Dixon’s *‘BEST’’ Colored pencils, and many other famous DIXON 


PENCILS. 


Made in U. S. A. by Joseph Dixon 
Crucible Company, Jersey City, N. J. 











JOFCO OFFICE DESKS 


DURABLE AND RESPONSIVE 


A new line, designed 
and constructed by ex- 
perienced desk builders 
to give the up-to-date 
service and conveni- 
ence required by mod- 
ern business condi- 
tions. Being confident 
that its superiority in 
design, workmanship 
and price will result in 
ready sale, our policy 
will be to sell the office 
furniture dealer and 
help the office furniture 
dealer sell. 

With the new line we 
offer new co-operation : 
Exact Information 
concerning every de- 
tail of construction, fin- 
ish and dimensions will 
be available: you'll 
give your trade facts. 
We shall be glad to 
send you our catalog. 


No. F-760 





During the January market the complete line will 
be on display in Chicago in the Peck & Hills Fur- 
niture Building, 144th and Wabash Ave., Chicago. 


JASPER OFFICE FURNITURE CO. 


JOS. M. STURM, President J. M. SCHNAUS, Vice-Pres. VIC. F. STURM, Secy.-Treas. 


JASPER, INDIANA 

















December, 1923 OFFIC] APPT. 


Salmagundi 
Fifteen Years Ago. 





Cursory Glimpses of Important Articles 
Contained in Office Appliances for Decem- 
ber, 1908. 


A story humorously told how a young Napoleon of busi 
ness started to corner the second-hand typewriter business 
in New York. He started on a shoestring, and ended in 
a hard knot 

J. P. Davies, then sales manager of the Remington-Sholes 
Company, wrote about “The Typewriter Evolution.” He 
stated that in the twenty-five years previous some 150 type- 
writers had been put on the market. The survivors could 
be counted on the ten fingers—with fingers to spare 

F. A. Robinson, manager of the Underwood Typewriter 
Company’s railroad department, wrote “Fitting the Type- 
writer to Railroad Work.” Perhaps he foresaw how the 
correspondence machine was going to pave the way for 
the bookkeeping machine, but he didn’t mention that in 
1908 

“Prizes as Stimuli’ told how sales managers aroused 
their organizations to supreme efforts by offering prizes. 
The Burroughs Adding Machine Company was cited as an 
ardent advocate of this method. Now, in 1923, the same 
policy is followed. It must be effective 

H. D. Sparks, president, Shelby Business College, Shelby- 
ville, Ill., wrote about “The Office Appliance Department.” 
His school taught students the scope and use of office 
machines. He proposed that graduates know more than 
the typewriter and adding machine when entering into the 
duties of the business world. 

\ “filler” item showed typists that soap and water won't 
remove the stains from typewriter ribbons. A bit of 
alcohol will do the trick, and the typist was admonished to 
keep a bottle of alcohol on her desk. No publisher would 
dare to print such an item now—not in the United States 

The origin of stenography was told in two columns re 
printed from the Chicago Record-Herald. The writer, Wil 
liam E. Curtis, was a prolific and versatile author, who 
traveled the world over, accompanied by trunks full of 
clippings and books—and a typewriter. 

Omission of the formal closure of business letters was 
discussed in “The Best Way to Close a Letter.” The sub 
ject was argued pro and con, but no conclusion reached 

The organization of the Burr-Vack Company was an- 
nounced at Chicago. L. L. Burr and John J. Vack, both 
veterans of the stationery field, with A. C. McClurg & Com 
pany, were the founders. 

This “Augers” Well. 

Customer—And pray, how do they make these holes in 
the loose leaf ledgers? 

Clerk—They “Boorum.”—Prize-winning joke in The 
Coach (published co-operatively by Boorum & Pease Com- 
pany, Eberhard Faber, Sanford Manufacturing Company 
and C. Howard Hunt Pen Company) 


Promising. 
“Now, Algy, you are making too many promises.” 
“Huh?” 
“You know you can’t write to all these summer girls.” 
“Why not? I have a multigraph machine.”—Louisville 


Courier-Journal 


Leads to Sharp Words. 
“There is a curious superstition in Ireland that a broken 
pencil is the precursor of a domestic jar,” says an exchange 
So is a pencil, sharpened with hubby’s razor.—Boston 


[ranscript. 
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Standard 


B&P 


Loose Leaf 


Devices 


A most comprehensive 
line of superior Loose Leaf 
Merchandise manufac- 
tured with the same dis- 
criminating care that has 


distinguished B & P Prod- 


ucts for almost a century. 


All numbers in stock for 
immediate delivery. 


Sold only through dealers. 


e 


BooruM @ PEAsE Co. 
New York 
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N wishing you a Merry 
Christmas and a pros- 
perous New Year we 


want you to know that in 
1924 Pencil Exchange is 
going to cooperate with you 
more than ever before. 


New plans are being made 
which will increase your 


sales of Semi-Hex and all 


other Penex Pencils. 


The best Christmas gift 
you could give yourself is 
an appointment as a Penex 
dealer. Write for that 
appointment now. 


New Jersey leads in 


eeadhe ~~ Address Dept. O. 


maintain the lead. 


PENCIL EXCHANGE 


MAKERS OF LEAD PENCILS 
FOR THREE GENERATIONS~ 


JERSEY CITY,N.J. U.S.A. 











“Insurance” on Business Records. 


A Condensation of an Article on “ ‘Covering’ 

What Fire Insurance Can’t Cover,” by R. S. 

Moulton, Assistant Secretary, National Fire 

Protection Association, in System for 
December. 


A few extracts are printed from Mr. Moulton’s article, in 
the thought that the points brought out will be of assistance 
to the salesmen of filing safes. The entire article, for which 
space cannot be given here, is well worth perusal. 

Though there may be an economic limit to the protec- 
tion of the production end of a business against fire, no 
such limit applies to the administrative end, the head and 
nerves of the organization. By this I mean the papers, the 
card systems and files, the business records which are 
indispensable to the large organization. When business 
was usually a one-man affair, the volume was so small that 
these mechanical aids were not needed. Now the whole 
conduct of a business is dependent on paper records 
orders, reports, files—and paper is always liable to destruc- 
tion by fire. The chance of a fire may be remote, may 
be 1 in 1,000 or 1 in 10,000 for any given organization. But 
though remote, the chance is always present, and it is a 
chance that business simply cannot afford to take 

It may be impossible to eliminate this chance absolutely, 
although in the best type of modern bank vaults papers are 
safeguarded by the best methods that human ingenuity can 
devise. Bank vaults are, of course, out of the question for 
anything except the most valuable papers and securities. 
Below this there is protection in all degrees, ranging down 
to no protection at all—which in the opinion of fire pre- 
vention authorities, is the practical status of ninety-five 
per cent of the business records in this country today 


The Burlington Building Fire. 
In all too many cases some form of partial protection 


gives a false sense of security. The most conspicuous 
case of partial protection is that of the so-called “fire-proof” 
building. An excellent example of the “fire-proof” fallacy 
is ‘furnished by the Chicago fire of March 15, 1922. A 
fifteen story fire-resistive office building was erected by 
the Chicago, Burlington & Quincy Railroad at Jackson 
boulevard and Quincy street, Chicago, Ill. Shortly after 
midnight the morning of March 15, 1922, a fire started in 
a two-story building located in the block across Clinton 
street from the Burlington building. In spite of the utmost 
efforts of the fire department, the fire rapidly spread to 
other buildings, and in an incredibly short time the whole 
block was ablaze. The story of the spread of this fire, 
and how it was fought does not belong here. The lesson 
it taught does, because this block of old manufacturing 
and mercantile buildings, with oil-soaked floors and highly 
combustible contents, is typical of similar blocks in all 
of our larger American cities. 


_ Inadequate Protection from Outside. 
The wind carried the heat and flame from these burning 


buildings across Clinton street and against the Burlington 
building which towered high above the fire. On the lower 
floors the damage to the building was minimized through 
the efforts of the firemen, but on the six upper floors, far 
above the reach of hose streams, the heat instantly cracked 
the plain glass windows, ignited the wooden window frames 
and swept horizontally through the building. Six distinct 
fires on the six upper floors destroyed everything in their 
path. Ordinary steel filing cabinets under these conflagra- 
tion conditions naturally could not furnish adequate pro- 
tection for records, the railroad’s vital records, which could 
be replaced, if at all, only at great expense and with 
infinite time and labor. How severe a loss this was to 
the railroad will probably never be known; but we can get 
some idea of it from the estimate of a Chicago insurance 
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NEW CONSTRUCTION OFFICE DESKS 


This is why they 

give a life-time 

of service:— 
DORNETTE SPECIFICATIONS 


Finished in figured quar- 
tered white oak and imita- 
tion mahogany—300 Grade— 
60-inch lengths also in wal- 
nut Oak has selected quar- 
tered oak veneered tops, 
panels and arm rests; imi- 
tation mahogany has ma- 
hogany veneered tops, pan- 





els and arm rests 300 
Grade has solid mahogany 
drawer fronts, and walnut 


desks have walnut veneered 
tops, panels and arm rests, 
and solid walnut drawer 
fronts and legs. 

Writing beds and deck 
tops are 1% inches thick in 
the 300 grade and 1% inches 
thick in the 500 grade, 5-ply 
built-up construction all 
panels are % inch 5-ply built 
up; legs and side arms are 2 
inches in the 300 grade and 
1% inches in the 500. 

All roll and flat top desks in the 300 grade have 
vertical filing device in deep drawer in right hand 
pedestal, and all drawers in this grade have quar- 
tered sycamore sides and backs, and 3-ply birch 
bottoms Legs are regularly equipped with plain 
brass sockets and sliding casters or can be fitted 
specially with cast brass sockets having flanged 







base 
DORNETTE Desks help the live retailer to good business both from the profits standpoint 
and that of users’ service and satisfaction. We shall be glad to send you complete details. 
Barnard St. and Harrison Ave. Est. 1877 CINCINNATI, OHIO 

















— and they satisty YOU! 


Quality that convinces the man who sells as well as 
the man who buys is quality indeed. Merchandising 
today is increasingly successful from that standpoint. 


The envelopes that stand every test of quality, attrac- 
tiveness, durability and utility are 


| FiberstoK ENVELOPES 








Made right for every purpose of filing, mailing, carrying. 


Test and judge FIBERSTOK. Let us send you a 
selected number of FREE SAMPLES with price 
list and a special selling plan. 


NATIONAL FIBERSTOK ENVELOPE CO. 
429-447 Moyer Street. PHILADELPHIA 


2! Park Row 
NEW YORK 
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BYRON 


CLERI-TYPE 
CABINET 


When you ‘‘turn over 
’°” . 
a new leaf’’—make it 


a BY RON Leaf! 


For a long, long time, the close of the 
year has been a time for checking up 
results of past performance and outlin- 
ing a course of action for the future— 
“turning over a new leaf” it is often 
called. While perpetual inventories and 
daily trial balances are in great favor, 
there is still at the end of the year a 
sort of general checking up of depart- 
ments, personnel, output, equipment, etc. 





Then, when Mr. Business Man is ransacking his memory for equipment more 
economical of time and labor, better methods, etc., it is that the BYRON national 
advertising has especial effect on BYRON DEALERS’ sales volume. BYRON DEAL 
ERS’ sales campaigns are more effective because of the superior service of BYRON 
DESKS. We shall be glad to explain how you can profit by demonstrating this 
superior service. Write us for particulars. 


Byron Desk Co., Woodland Avenue, [.Quisville, Ky. 

































Prestige and Profit- 
A "Buliditig Line 


Steelcase sectional filing equipment is a com- 
plete sectional line in both vertical and hori- 
zontal units. 


Every requirement of business can be met in 
stock Steelcase units. Users can start with a 
small unit—and branch out as their filing needs 
grow. Various combinations can be planned to 
fit different office systems. Think what this will 
mean to you in repeat business. And remember 
that when you recommend Steelcase Filing 
Equipment — whether in vertical or horizontal 
units — you are recommending equipment} that 
is second to none in the country. 

Learn more about the unusual Steelcase line — its 
breadth of adaptability —its beauty —its profit to you. 


Full particulars of this prestige and profit building line 
are yours for the asking. Ask now! 


‘STEELCASE 
Businesa Equip é 


eriernr 


METAL OFFICE FURNITURE CO. 


Grand Rapids, Michigan Dusiness 
succeeds 
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engineer who said: “I believe that if the Burlington had 
its choice as to whether it might have those contents back 
or suffer the destruction of six buildings of the construction 
of the building which contained these contents, it would 
probably choose to have the contents back.” 

\s a result of this fire, fire protection engineering opinion 
has been revised. Few engineers would have thought that 
window protection was necessary when the potential fire 
exposures were eighty feet away. Executives are also taking 
new thought for the protection of their office buildings, 
It will take many 


repetitions of such disasters before the lesson will be learned 


though this movement is not widespread. 


by the country as a whole. 

The usual present practice in record protection is to use 
Well constructed vaults in the 
preserved their 

valuable records 
even in the excessively hot fire in the block opposite; others, 


vaults or insulated safes. 
contents and 
from 


Burlington building many 


insulated safes saved destruction 


constructed only to withstand a one- or two-hour fire, failed 
to survive the flames after falling from upper floors and 
lying buried in red-hot ruins for long periods. 

* * aa 


It may be assumed that where any thought at all is given 


to record protection, books and valuable papers will be 


placed in their proper containers at night, and on Sundays 


and holidays. It is the sudden fire during working hours 


that the farsighted executive fears most, for employees 
are then likely to rush for the exits with never a thought 
for anything but their own safety, leaving everything in 
confusion on their desks and the vault doors wide open. 


* * * 


Individual Safes for Bookkeepers. 
Franklin, 


operation, but 


Simon & Company have a plan, simple in 


involving considerable preliminary planning 


and expense for equipment. In their billing department 


under each desk, there is a small insulated safe to protect 


and original charge checks. Each bill- 
‘ess to the 


accounts receivable 
ing machine operator has immediate ac« records 
and is responsible for replacing 
This 


current records can be 


in her own individual safe, 
them in the safe in case of fire. arrangement is so 
safely 


by rep¢ ated 


| 


convenient that al disposed 


of in less than one minute, as hds been shown 


fire drills. 


#2 9 


Next in importance after accounts receivable come orders, 


lists of customers, and inventories, invoices, records of 


and other data necessary to show, in the event of fire, 
how much the 


Unless the 


sales, 
loss was and to prove the amount of insur- 
ance due. merchant can show after a fire how 
much stock he actually had on his shelves at the time and 
what it cost, it will be difficult, if not impossible, to collect 
the full amount of the insurance money; and in any cas¢ 
lack of this data is likely to result in delays in collection 
from the insurance companies at the time when it is most 
important to have capital immediately available to rebuild 
the business. 
* * * 


Except for the rare instance where the sprinkler system 


fails, 
sprinkler protection have a very good chance of surviving 


records filed in ordinary steel filing cases under 


the average fire, though ordinary filing equipment is not 


water-tight, and certain amount of water damage should 
be expected. Records in good steel filing equipment in fire- 
resistive buildings with standard automatic sprinklers may 
be said to have a very substantial degree of protection, for 
while the papers exposed at the immediate origin of a fire 
would probably be destroyed, the sprinkler heads above 
would open, keeping the cases wet down and sufficiently 


cooled so that the papers within them would not be ignited. 
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Packed in standard cases 
of 50 or 100 rolls. 


Also in the handy Dozen- 
Roll-Box. 


The Standard 
of comparison. 

There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 


Sold by Stationers — Everywhere. 


















DEALERS: Write us for 
samples and information 
about free advertising 
matter. 


CENTRAL PAPER CO, 


MENASHA % WISCONSIN 







5 ORIGINAL dozen 
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Wardrobes 


Along with other items of office furniture such as 
costumers, umbrella stands, telephone and _ typewriter 
tables, calculator desks, etc., made in the FURNAS fac- 


tory, the office equipment dealer has an interesting va- 
riety of wardrobes and stationery cabinets. Above is pic- 
tured a combination of the two, ideal for the small office. 
Many dealers have found these running into big volume 
during the season. Write us for details. 


FURNAS OFFICE FURNITURE CO. 


INDIANAPOLIS INDIANA 
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“‘Satisfaction’’ 


Ask the Dealer 
who handles 
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DESKS 
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Tim Thrift Addressed Southwesterners. 

The tenth district of the Associated Advertising Clubs of 
the World held its annual convention at Corsicana, Texas, 
November 5-7. Among the speakers was Tim Thrift, 
advertising manager of The American Multigraph Sales 
Company. His topic was “Some Fundamentals of Direct 
Mail Advertising.” 

“Globe-Wernicke Week” at Cole’s. 

During November a “Globe-Wernicke week” was con- 
ducted at the Conway building store of George E. Cole & 
Company, Chicago, Ill. Lectures on filing were conducted 
by Mrs. Roberta Walker Riley, an instructor in the Globe- 
Wernicke filing schools. To the lectures came business ex- 
ecutives, professional men, office managers, file clerks and 
others interested in orderly procedure in correspondence 
and record filing. Mrs. Riley and her assistant were avail- 
able for consultation and assistance in surveying the filing 
requirements of those calling at the Cole Store. 


School Children Learn Paper Making. 

At the Stevens school, Seventeenth street and Fairmount 
avenue, Philadelphia, the students take courses in practical 
work, learning to do with the hands as well as with the 
eye and the mind. Wednesday mornings the children oper- 
ate a paper factory. It is rudimental, but the youngsters 
get an appreciation of the structure of paper, and gain joy 
and instruction in participating in its manufacture. The 
little hands shred discarded linen, preparatory to pulping, 
watch the cooking, sizing, and then comes the important 
process. One of the children dips the deckel into a pan of 
the pulp, manipulates it to “felt” the fibers, and drains off 
the water. Shortly it is deposited on a blotter. A _ hot 
flatiron drives away the remaining moisture, and a finished 
card is ready for decoration by an embryo artist. 


Holscher-Mitchell Furniture Stocks at St. Louis. 

The Holscher-Mitchell Furniture Company, formerly at 
Fourth and St. Charles streets, St. Louis, Mo., has moved 
its display room to 212 North Fourth street. The entire 
second floor of the Wm. J. Kennedy Stationery Company 
store at that address is occupied by the Holscher- Mitchell 
stocks. The office of the company is in Room 304, Fuller- 
ton building. At 810 North Main street the Holscher- 
Mitchell Furniture Company warehouses its surplus stocks 
and conducts a repair department. The former location at 
Fourth and St. Charles streets was given up after the 
company had sold its lease to the B. Nugent & Bro. Dry 
Goods Company. 


Flat-Bed Bookkeeping Machine Operators Wanted. 

The United States Civil Service Commission will hold ex- 
aminations in various cities January 9, 1924, for operators 
of flat-bed bookkeeping machines. This examination will 
provide eligibles to fill vacancies in the departmental serv- 
ice. Citizens of the United States, both male and female, 
are eligible to the examination. The entrance salaries range 
from $1,000 to $1,600 a year, plus the congressional bonus 
of $20.00 a month. Competitors will be rated on clerical 
tests designed to prove ability to perform quickly and intel- 
ligently various kinds of actual clerical work, and practical 
tests in operating a flat-bed bookkeeping machine. Applica 
tion blanks may be secured from local secretaries of the 
United States Civil Service Commission. 





Ditto Man on Commerce Board. 
Paul H. Perkins, of Ditto Systems, was elected unani- 
mously to the board of directors of the Salt Lake City 


Board of Commerce at a recent election. 
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Users of flat top desks find a lack of 
P O xX convenient filing space for everyday 
matter. This is especially true of 


executives and officials of commercial 


De Luxe Folding organizations whose correspondence 


and personal matters require not only 
Gl D k P d privacy btft systematic arrangement. 
ass es a S The De Luxe folding glass desk pad 
has proven itself a ready seller because 
it was designed and constructed to fill 
this definite and widespread need. The 
pad itself is made of the finest grade of 
beveled plate glass furnishing the most 
excellent writing surface. The two 
wing extensions, each a complete work 
distributor in itself, are so made that 
they fold right over the pad proper. 
Made according to the Fox better 
standards. 








There is a steady market and excel- 
lent remuneration obtainable in the 
merchandising of this article—char- 
acteristic of the entire Fox line. We 
will be glad to send further detailed 
information. 


Geo. E. Fox & Co. 


INCORPORATED 


325 W. Ohio St. Chicago, IIl. 
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THE LINE OF LOWEST ULTIMATE CosT 
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UPERFICIAL appearances are particularly decep- 
tive in chemical products like Carbon Paper and 
Typewriter Ribbons. Go deeper, and you will 
find the intrinsic value of our products mani- 

fested in their efficient performance and plodding con- 
sistency at all times and under all conditions; a value 
further enhanced by unsurpassed facilities with the true 
spirit of service back of them. 


You will discover that inherent element, that character- 
istic difference in both goods and service that counts so 
much in making .hem in the final analysis truly “‘The 
Line of Lowest Ultimate Cost.’’ 


NEIDICH PROCESS COMPANY 
BURLINGTON, N. J. 
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POLAR every- 


day office aids are 
rapid turnovers 


A careful perusal of the Polar catalog (which we will gladly 
send on request) will demonstrate readily and convincingly why 
the forty articles illustrated therein are rapid sellers. Indeed, 
every one of these office aids were made a permanent part of 
the line only after they had proven themselves to have a high 
utility value—hence, sellers. 

There is something different about the Polar catalog—you will 
be pleasantly surprised when you see it. Where shall we send 
your copy? 


THE POLAR MANUFACTURING Co. 


119-121-123-125 NORTH 4TH ST.*"" ~~’ ¥* + PHILADELPHIA, PA. 
MRK CRM RRR SCRE CROOK XX KO OX OR OO RRO RoR RRR ROR Mkt te teat te 








No. B-260 Bentley & Gerwig 





BENTLEY & GERWIG DESKS 


are always at the right price and what has 
infinitely more tangible evidence of value | 
is the fact that they “fit in.” | 


BENTLEY & GERWIG FURNITURE CoO. 
Parkersburg, West Virginia 
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Black Joines Peters-Morse Organization. 

Wm. V. Black has been made district 
York by the Peters-Morse Manufacturing 
with headquarters at 299 Broadway. 


New 
Corporati yn, 


manager at 


He is engaged in the 
sales organization. Mr. Black 
had been manager of the Boston office of the Wales Adding 
Machine Company. 


formation of a substantial 
The past eight years were spent with 
that interest, part of the time in charge of business in the 
financial district of Ne 
Boston offi 


been 


w York, and later as manager of the 
Wales Mr. Black 


Burroughs Adding Machine Company 


office. Prior to his affiliation, 


had with the 
six years as salesmat 
House Organ Philosophy. 


Perspiration begets perspicacity Scrits (Strathmore 
Paper Company) 
x x 
The happiest woman at a wedding is the bride’s mother 


(Japs-Olson Company.) 


+ ke 
As ye serve, so shall ye be served The Webster Way 
(F. S. Webster Company). 
* * k 


At least Germany succeeded in making a “scrap of paper” 
The Stencil (A. B. Dick Company). 
* * * 


of her own money 


The business outlook is not so important as the lookout 
What Next? (Dennison Manufacturing Com- 
pany) * * * 


for business. 


The movie world has outdone the heavens in falling stars. 
—The Office Cat (The Richmond & Backus Company) 
* K 


Those who are always finding others’ faults seldom lose 


their own.—The Sales Force (Hedman Manufacturing 
Company).  * * 
Many fail because they give up too easily—others suc- 


ceed by sticking to the task—Wales News (Wales Adding 
Machine Company) 


Kk * 
It takes ten pounds of common sense to carry one pound 


of learning.—Faultless Bulletin (Stationers Loose Leaf 


Company). 
x * *- 


The only pessimism justifiable is the feeling that you 


haven't done your best.—The Business Builder (H. H. 


Pugh & Company) 
x * * 


Did you ever notice that most star salesmen have a repu 


tation for being hard on shoes?—The Koyal Standard 


(Royal Typewriter Company, Inc.). 
* * * 


Wise indeed is he who realizes the value of thrift, and 
who is free from the false pride which scorns small econo- 
Tips and Nibs (The Wahl Company) 


x * * 


mies. 


One who has climbed the ladder should not pull it up 
he should extend a helping hand to the 
Sulletin Adding 


or knock it down 
fellow 
Machine 


below.—Burroughs (Burroughs 
Company) 
* * 


“A feller told me once, he 


play makes Jack a dull boy,’ and I says to him that maybe 


says, ‘Larry, all work and no 


he’s right, but all work and no jack ain’t no fun either.” 
The N-P Imprint (The Namaskett Press, Inc.). 
ee 4 


Be kind to dumb animals—and a darn sight kinder to 


dumb humans.—The Coach (published co-operatively by 
Joorum & Pease Company, Eberhard Faber, Sanford 
Manufacturing Company and C. Howard Hunt Pen Com- 


pany) 
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») May the Coming 
wi | Year be one of peace, 
i good will and pros- 
if perity for, the people of the 
Je world. 











y A N D—to our many friends 
“/ at home and abroad we extend 
i our hearty thanks for their 
\ loyal support and 
co-operation. 


H. M. Storms Co. 
\\ Carbon Papers 
P Inked Ribbons 
561 Grand Ave. 
‘ Brooklyn, New York 
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A Pencil which is bound to satisfy both 
the Dealer and Consumer. 


Beneath the highly polished surface is a 
lead so smooth and so strong that once 
tried is certain to attract, please and re- 
sult in repeat orders. 


Samples and prices gladly sent upon request. 


Altractively packed in one dozen-boxes (five degrees) 
also 
Handsome one-dozen easel display 





United States Pencil Co. 


Philadelphia U.S.A. 


-Manufacturers— 
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BETTCHER 
CHAIR 
IRONS 


OFFICE CHAIR IRON 
Patents Pending 


Constant study and experimentation in the chair 
makers art has produced remarkable improvement 
in the comfort and appearance of all modern office 
chairs. Several valuable additional features, how- 
ever, are offered by the manufacturer who equips 


his product with BETTCHER IRONS. 


BETTCHER IRONS are high grade in every 
respect. The best open hearth steel is used for 
all stampings; it stands any amount of hard usage 
without breaking or bending—it assures durability. 
The height adjustment is easily operated and posi- 
tive locking, seat level is maintained through any 
amount of swivel movement. Extra length of 
spring adjusting screw makes for ready, accurate 
adjustment of tension. 


An annoyance eliminated from the BETTCHER 
IRON but noticed in some chairs is a wabble that 
disturbs and distracts the user’s attention, caused 
by ill-fitted hubs and screw posts. In BETTCHER 
IRONS these parts are fitted to a nicety allowing 
a minimum of play and killing the wabble. That 
makes a steady chair and helps the user in steady 
work 


OFFICE FURNITURE DEALERS assure satis- 
faction by selling BETTCHER equipped chairs. 
We'll be glad to furnish full information. 


THE BETTCHER STAMP- 
ING AND MFG. CO. 


3106 West 61st Street 
CLEVELAND, OHIO 
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Boston, Mass.—The Moore Pen Company has appointed George 
Hyde traveler in Eastern New York; Mr. Scaegel has been 
assigned to the Ohio territory. 

Camden, N. J.—L. A. Hawkes, secretary and general man- 
ager of the C. Howard Hunt Pen Company, returned last 
month from a two-months’ tour of the Pacific coast. Mrs 
Hawkes accompanied him. The journey included the Yellow- 
stone Park, Puget Sound points, San Francisco and other Cali- 
fornia cities. 

Chicago, !il._—Hamilton R. Kendricks, Chicago representative 
of the American Lead Pencil Company, returned late in No- 
vember from a trip to the outlying cities included in his ter- 
ritory. 

Chicago, III.—C. R. Sheaffer, secretary of the W. A. Sheaffer 
Pen Company, was a Chicago visitor in November.—Bin. A 
Lyon, sales supervisor, made a stop in Chicago en route to New 
Orleans last month. 

Chicago, IIIl._—F. P. Seymour, of Horder’s, Inc., received a 
postal from Herman Price, sales manager of the Joseph Dixon 
Crucible Company. It was written at Seattle, and Mr. Price 
indicated that there was a lot of geography between the Pacific 
coast and home. He was enjoying the trip.—Mr. Price made 
a short visit in Chicago November 19, while on his way to the 
factory at Jersey City, N. J. 

Chicago, Ili.—Harry Coon, store manager of S. D Childs & 
Company, was considering in November the advisability of 
employing some Pinkertons to guard a show window. A ‘‘Koh- 
I-Noor”’ pencil exhibit, which includes a crystal reproduction 
of the famed jewel, attracted a great deal of attention from 
the street. The thought was that some one would think the 
diamond genuine, and destroy the window glass to get at the 
jewel. 

Chicago, Iil.—The L. E. Waterman Company has installed 
a fountain pen filling station in its local store. This is a hand- 
some walnut table with a glass top, supporting a large ink- 
stand fed from a bottle of Waterman’s fountain pen ink The 
table stands apart from the showcases, so that individuals 
desiring to relieve a thirsty fountain pen can serve themselves 
without interfering with customers. Underneath the glass top 
of the table are receptacles for printed matter which patrons of 
the filling station are free to take away. 

New York, N. Y.—A. M. Gilbert & Company, 305 Broadway, 
has been appointed Eastern distributor for the Listo Pencil 
Company, Alameda, Calif. The company also represents the 
Featherweight Eyeshade Company, Merchantville, N. J Thi 
business was organized recently by A. M. Gilbert, who 
been with Kimpton, Haupt & Company fifteen years 


Alderson Company Acquires Additional Lines. 

The Alderson Distributing Company, 537 South Dear 
born street, Chicago, Ill., has acquired representation for a 
number of lines additional to those arranged heretofore. 
This company was organized as the Alderson Sales Com- 
pany. Since it has been operating a similar concern of the 
same name has been discovered, although it was not listed 
when Barney Alderson opened for business. To avoid con- 
flict, the name has been changed to Alderson Distributing 
Company. The company’s sales activities extend over the 
states of Illinois, Indiana, Michigan and Wisconsin. The 
new lines include the Bliss ““Memo-Chek,” the “Pyro-Lam 
inated” glass desk pads, “Ink-Out,” “Listo” pencils, Cardi 
nell tracing cloth and parchment paper for lamp shades, 
the Fountain inkwell, Munkee stamp pads, “Woodcraft” 
smokers’ utilities, “Kwikstick,” and Hillson’s Maj-Jongg 
sets. Most of these items are stocked in Chicago. 


Ditto Executive Addresses Pittsburgh Meeting. 


K. M. Henderson, secretary of Ditto, Inc., was one of 
the speakers at a meeting of the Office Appliance Managers’ 
Association of Pittsburgh. He was the guest of George 
Cooper, representative of Ditto Systems at Pittsburgh. 
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ATTENTION, BUYERS!" 


Have you ever considered the holiday sales possibilities 
of ESCO Office Chair Cushions and Pads? Comfort- 
able—Practical—Sensible—Useful. 


" 






Last year the fellow who realized on this idea put it 
Are 


over big. 
you in line? 


We look for bigger business this year. 
We can give you 
quick service now. Later on we 
may not be able to do so. 
Our catalogue gives full 
description and information 
regarding all cushion and pad 
Write for it. At- 
tractive two-color envelope en- 
closures depicting office chair 
cushions, for the asking. 


numbers. 





Economy Seat Company 
1824-30 S. Albert St. Chicago, Illinois 
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GUNN JINO DESKS 


With Inlaid LinoTops ;P2 All Styles:All Finishes 


‘Patented and 
fully Guaranteed 

Excel in Service, Beauty and Real Desk Comfort. Our con- 

struction insures an Air Tight and Moisture Proof joint, where 

Wood Border adjoins the LINO. 

LINO is our own specially prepared fabric, scientifically treated, 

making it impervious to stains. 














LINO provides the ideal writing surface. The soft shades are 

restful to the eyes. 

LINO eliminates glass and desk pads. 

“It isn’t a LINO unless it’s a GUNN.” 
Made in Grand Rapids 


Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN FURNITURE 
COMPANY 
GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36th St 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Evening Post and System 
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PLATE GLASS FOR DESKS 


Plate glass has long been known as the ideal 
surface for writing. Presenting a smooth, hard 
and level surface it lends itself satisfactorily to 
that important function—writing. 


CHICAGO 
GLASS DESK PADS 


because of their excellence in preparation and 
construction add greatly to the appearance and 
protection of a desk. Add 
to this the natural visible 
filing space for important 
memoranda, price lists, etc., 
between the glass and the 
backing and you will gain a 
definite conception of its 
many advantages. 















2 PLATE GLASS 
) LETTER TRAYS 


A truly useful and high- 
ly attractive desk acces- 
sory. Securely joined by 
nickeled clamps, con- 
structed of nicely finished plate glass 
they enhance the efficiency of the 
desk user. 


Plate glass window ventilators are 
also numbered among our products. 


Send for our descriptive folder 


THE CHICAGO 
MIRROR & ART GLASS CO. 


217 N. Clinton St. CHICAGO, ILL. 
Established 1890 
































RELIABLE RUBBER STAMPS 
AND ACCESSORIES 


Rubber Type - Stencils - Seals - Numbering Machines 


Sole Distributors and Manufacturers of 
“Standard” and “Justrite” Inks and 
Pads for Rubber Stamps 
“Advance” Self-inking Stamps 
“Quality” Dating and Numbering 
Stamps 
“Superb” Type Band Daters 
“Economy” Band Daters 
“Industrial” Band Daters 


“Best” Dating and Numbering 
Stamps Sample Impression of ECONOMO 


“Flexo” Hand Band Daters CLI 
“Colonial” Hand Band Daters 0 ly 
1 







“Superb” Time Stamps Tssetting, 1 

~ ° m 4, 
“Economo” Time Stamps “ 
Bankers Index Racks 
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We Carry in stock a complete line of Automatic Numbering Machines 


Louis Melind Co. Consolidated Stamp Mfg. Co. Zig 
362 W. Chicago Ave., Chicago 87 Maiden Lane, New York NOV 80 1920 
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STAMPS AND STENCILS 
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Atlanta, Ga.—The Dixie Seal & Stamp Company has located 
at 33 Poplar street, around the corner from the old store The 
company does an extensive mail order business, and its prox- 
imity to the post office facilitates service to customers located 
at a distance. The new store has three floors, and permits an 
effective arrangement of the various departments. 

Chicago, Iil.—James Corbett, field representative of the In- 
ternational Stamp Manufacturers’ Association, called on local 


manufacturers and dealers in November 


Chicago, Ill—Mark Dairs is now managing the Columbia 
Stamp Works, 418 South Dearborn street This business was 
conducted by the late L. S. Perlstein, Mr. Dairs’ father-in-law 

Chicago, I!l.—W. Farr, manager here for Wm. A. Force & 
Company, Inc., enjoyed the October conventions of the Inter- 
national Stamp Manufacturers’ Association Regional meet- 
ings were held at Denver and at Salt Lake City. The local 
members were lavish in providing entertainment at both cities 

Chicago, !Il.—Gust Meyer, of Meyer & Wenthe, has recovered 
sufficiently from an acute illness to spend a little time at th 
office each day He had gone to Denver, with Mrs. Meyer, to 
attend a meeting of the International Stamp Manufacturers’ 
Association. A sudden illness confined him to a hospital for 
two weeks, after which he was able to return to Chicago. The 
Meyers had planned an extensive tour in the West, but this 
had to be abridged, due to Mr. Meyer’s sickness. 


Jacksonville, Fia.—A. G. Judah has returned from a business 


trip to Washington and nearby cities. Prior to establishing his 


business here, Mr. Judah was engaged in the manufacture of 
rubber stamps in the Canal Zone and at Havana, Cuba 
Madison, Wis.—Fred Godding, formerly of Eau Claire, Wis., 


Netherwood Stationery Company 
New York, N. Y.—The Collins Stamp Manufacturing Company 
operating at 16-18 Beekman The new plant 
affords more space than the old location 
Portiand, Ore.—The Irwin-Hodson Company 
ing “Slick-Top” rubber stamps in 
color. 
Portland, Ore. 
Chicago; 
of Omaha, and 
passed through 


has joined the H. C 


is now street 
has been promot- 


its newspaper advertising in 


the Com- 
Time Stamp 
Pittsburgh, 


Willard, of 
Cooke, of the Cooke 
Hershey, of Pannier Bros., 
Portland recently on their 


Ty pe 
Company, 


Messrs. Superior 
pany, 

Penna., 
from the 


way home 


International Stamp Manufacturers’ Association's convention at 
Salt Lake City 

San Francisco, Calif.—L. H. Moise of firm of Moise & 
Klinkner Company has been on a pleasure trip to Australia. 
He left San Francisco about the. first of October and is ex- 
pected back about the first of the year 

San Francisco, Calif.—The San Francisco delegation that at- 
tended the convention of the International Stamp Manufac- 
turers’ Association at Salt Lake City in October reports “one 
fine time.”’ Large delegations were present from Los Angeles, 
Seattl Portland Vancouver, Tacoma and Denver Many 
prominent officials were present from Eastern points Besides 
many excellent papers that were read at the convention, there 
was an efficient entertainment committee that kept the guests 
well pleased with ght-seeing parties, theatre parties, din- 


ners and a big danc: 
Inexperienced Salesmen Preferred by Managers. 
At a the Minneapolis Association of Sales 


Managers 


meeting of 


the discussion related to the selection of sales- 
lwo-thirds of the sales managers present stated that 


to 


men. 


they preferred men without experience, whom they 


teach selling their respective lines 


y 
could 





Bruce Whittier Joins Corona Company. 
The Corona Typewriter Company, Inc., has appointed 
Whittier He 
been in advertising agency work previous to his new con 


Mullally, Inc., 


Bruce assistant advertising manager. had 


nection, a director of Wm. T. and manager 
of the 


Boston office 


Cooper with Stationers’ Wholesale Supply Co. 
H. Cooper has been elected treasurer of the Stationers’ 
Wholesale Supply Company, Chicago, III. 
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iW Make it a New Year’s 

i Resolution. 

“ Look into the merits of the line 

\). which meets every requirement of 

WY price and quality. 

i! CAMEO “SUPERWEAR”—a carbon paper 

e never equaled for long wear, made in three weights. Test 

i! it against your best. 

NY CAMEO No. 348—The jet black sheet you have 

4 been looking for. A strong manifolder of high lustre and 

\\4 very clean to handle. Made in three weights. 

4 . ; “ 

“ CAMEO No. 308—‘“The PERFECT TYPE- 

\ WRITER RIBBON" —excelis in clear writing features; 

Nr producing beautiful work from pica type. it 1s the only 

NA ribbon to use with elite. An absolutely “DIFFERENT” 

“) ribbon. Inspect a sample and be convinced. 

\). The above are some of the newer 

( numbers. We are also the manufac- 

wv turers of WHITEDGE EFFICIENCY 

(! AMERICAN and RELIANCE 

el, carbons and ribbons. Alsocarbon rolls 

NU and inked ribbons for every purpose. 

Nt] 

A 

uh H. M. Storms Co. 

iW Dept. C ‘ 
“|, 561 Grand Ave. f 
, Brooklyn, N. Y. id 
\). New York City Office i) 
\' World Bldg. 4 
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Convenient 


Gunlocke 
Chair 





No. 878 
Oak 
Mahogany 
Walnut 
Mahogany Finish 
Walnut Finish 


Here is an excellent chair for the active execu- 
tive or clerk who must be in and out of it fre- 
quently during the day. In its espécial fit- 
ness for his service, it is characteristic of the 
whole GUNLOCKE line, each member of 
which is built for a particular purpose. 

DEALERS: Gunlocke chairs offer you an opportun- 
ity tor service and profit. Write for our catalog. 


W. H. Gunlocke Chair Co. 


WAYLAND, NEW YORK 


POET 
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Modern Line 


THUMB 
TACKS 


in Convenient 
Package 


The most popular numbers and sizes of modern 
thumb tacks are now furnished ia “‘special pack- 
age’ for retail and wholesale trade. 





Per M bxs. 
No. 5 package, 24 only 3%” Brass Plated 


cad ee eueen ankekenbers $27.50 
No. 10 package, 36 only %” Brass Plated 
on ers otk ox b0ds bE KT Obs Ve 35.00 
No. 20 package, 50 only %” Cut-Out, 
ee ee Oe Oe, cadescnnnns puke 35.00 
No. 30 package, 50 only 7/16” Cut-Out, 
eb $C eer re 40.00 
No. 40 package, 50 only ™%” Cut-Out, 
eee OME, . nn ocncdaeeacen eae’ 45.00 
No. 50 package, 50 only 9/16” Cut-Out, 
es Ol Oe. so. ceenscdheeses 50.00 


All the above numbers packed 20 boxes 
in a carton. 


Quantity Prices on Request 


The Hoge Mfg. Co. 
215-217 Fulton Street 
NEW YORK CITY 














PROFIT BY 
HOFFMAN SERVICE 


Every stationer can sell Hoffman products be- 
cause they consist of items in regular use in 
modern business. Their durability, neatness and 
low cost offer very good value for the money. 

HOFFMAN’S DESK PADS in over sixty styles, 
stiff or flexible backs, in standard sizes, offer com- 
plete variety from which to select a stock to meet 
any local preference. 

HOFFMAN’S Cloth-Covered index cabinets offer 
real economy in housing card lists. Dove-tailed 
pine drawers in triple-ply tar- 
board cases give durability. 
Our patented steel follow block 
is a valuable feature. 






Write for descriptive detaiis 
and price-list. 


L. HOFFMAN 


Established 1888 


45 LaFayette Street 
New York, N. Y. 


Pacific Coast Representative: 
Max L. Weil 
226 San Fernando Bidg. 
Los Angeles, Calif. 




















Chicago, !I!l.—A. Guyer has been transferred from the local 
branch of the Rapid Addressing Machine Company to handle 
‘‘Belnap” sales for the Judd Typewriter Agency at Indianapolis 

Chicago, Iiil.—Stanley H. Twist, assistant sales and adver- 
tising manager for Ditto, Inc., was elected a director of the 
Association of National Advertisers at the November meeting 
Mr. Twist was serving as a director, having been appointed to 
fill a vacancy.—The company is revising and simplifying its 
daily report forms used by the salesmen.—October sales were 
the biggest in the history of the company. 

Chicago, I!l.—The Linotypewriter Composition Company, 
which does machine composition for letter shops and individual 
advertisers who operate duplicating machine departments, is 
now located at 60 West Harrison street. The business was 
located formerly at 528 Plymouth Court. Three machines are 
operating on this work constantly, producing forty-two em 
slugs, permitting the composition of typewritten letters of 
standard width on a single slug. 

Cleveland, Ohio.—F. W. Zoller has joined the Cleveland Ditto 
Systems office as a salesman.—R. J. Fowler is now a service 
man in the local office of Ditto Systems. 

Detroit, Mich.—Harry Fishbuck, formerly connected with 
Ditto Systems at Buffalo, N. Y., has been transferred to the 
local office. 

Dayton, Ohio.—The siren whistle at the plant of The Na- 
tional Cash Register Company blew a long blast November 1 
Flags were flown from the fifty flagstaffs on the factory build- 
ings. This demonstration commemorated the biggest October 
business ever done by the company—$3,750,000. It surpassed 
any other previous month by $250,000. 

Kansas City, Mo.—R. T. Finch, who has been a service man 
in the Ditto Systems office here, has been transferred to 
Cleveland. 

Kansas City, Mo.—J. E. Tanner has rejoined the Ditto Sys- 
tems office as a supply salesman. He had been connected with 
the local office in the past but has been engaged in other work 
recently. 

New York, N. Y.—Ralph Halpern, 239 Fourth avenue has 
acquired representation of the Wright check protector in New 
York City and the New England states. 

New York, N. Y.—Charles E. Brown has joined the sales or- 
ganization of the Rapid Addressing Machine Company He had 
been formerly a district manager at Buffalo for the Lanston 
Monotype Machine Company, Barrett Division. 

Philadelphia, Penna.—The Addressing-By-Machine Company 
has been recorded as a business title by Franklin C. Price, J: 
2015 Sansom street. 

Philadelphia, Penna.—Mayer Shapiro, trading as the Star 
Multigraphing & Addressing Company, 122 South Thirteenth 
street, has recorded the title with the Common Pleas Court 

Philadeiphia, Penna.—Raymond M. Hessert and John A 
Quinn, trading as the National Perforating Machine Company, 
5623 Vine street, have recorded the title with the Common Pleas 


Court. 

Pittsburgh, Penna.—Geo. F. Rafferty has been transferred 
from Indianapolis to the local branch of the Rapid Addressing 
Machine Company. 

St. Louis, Mo.—H. A. Schenkel has joined the local sales staff 
of the Rapid Addressing Machine Company. He completed a 
course of training at the home office before coming to St. Louis. 

San Francisco, Calif.—C. W. Stoddard, manager of the Ameri- 
can Tabulating Machine Company, has been ill for two months 
but is able to be on the job again. 

San Francisco, Calif.—W. T. Moynes, formerly in the Oak- 
land office of The American Multigraph Sales Company, has 
been transferred to San Francisco and given an excellent ter- 
ritory. “Bill” says that he’s going out after ’em and will put 
it over in a big way. 

San Francisco, Calif.—J. A. Whiting, division manager of 
The American Multigraph Sales Company, reports business 
good at present and prospects ahead for a good volume of 
fall and winter business.—R. C. Heney, formerly a division 
manager at Salt Lake City, has been appointed a branch man- 
ager at the Oakland office of the company. 

San Francisco, Calif.—C. H. Jenkins Company, Inc., which 
represents The Carter’s Ink Company in San Francisco, is 
having the front of the store remodeled and will occupy the 


(Continued on Page 193.) 
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The King Pin of Them All 


The ‘2-in-1” CLEMCO. is the desk which leads the procession for typewriter 
uses. The operator uses the machine or desk surface at will with neither inter- 
fering in any way with the other. If you have the “2-in-1” CLEMCO you 
have a live line. If you haven’t it, investigate it. 


? 


y 








Catalog giving complete information regarding this 
desk and the entire CLEMCO line mailed promptly 
upon request. 





Trademark Registered 


At left—The typewriter in use The 
operator finds the machine at the 
right height with plenty of knee 
space and no necessity to move books 
or papers on the desk. 


At right—The operator turns from 
the typewriter to work on the desk 
the machine not interfering in the 
least with the use of the desk for 
clerical purposes, 


THE CLEMETSEN CO., 3401-61 West Division Street, Chicago, Ill. 











Stenographic Note Books 


PEN AND PENCIL—FOR THE TRADE 


We specialize in books made to meet your 
particular requirements. 
Special Imprints—Sizes—Ruling—Stock 
All Qualities—Full Count Guarantee 


Send for catalog containing samples of stock and rulings. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, II. 
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The popularity of DANNER sliding door 


bookcases is founded on 


(1) The greater ease of operation of the 
doors that move from side to side on rub- 
ber tired rollers at a finger touch and 


(2) The greater economy of space of the 
double sections with shelves adjustable on 
each side of the middle partition. = 


Send for Literature. 


THE TRUMBULL TABLECO. — 


Home Office 


WARREN, OHIO 


mn A 


sa UULUILLILL 


PTT 


MUMBA UALR 
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Solid Leather 
< Pp 
y 








Old Way Way 


a] 
T | The 
o” I Suisse 


EVOLUTION 


The recent introduction of ring books bound in 
HAND-BOARDED COWHIDE LEATHERS is 
the greatest step toward perfection since we 
originated morocco binding seventeen years ago 
and ONE-PIECE, ALL-LEATHER covers four- 
teen years ago. 


G7 cine 
Suisse 


HAND-BOARDED, ALL-LEATHER 
RING BOOKS are made in Memos, 
Price Books, Diaries, Address Books 
$My Finances$, $My Budget. 
Black and mahogany covers. 


Made Exclusively by 


TRUSSELL MANUFACTURING CO. 
3 Cherry Street Poughkeepsie, N. Y. 








You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 




















Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 





The Bentson Manufacturing Co. 
AURORA ILLINOIS 














All Stationers’ Requirements 
in Tinware and Metal Boxes 


may be filled from our stocks without delay. 
Cash, bond and stamp boxes, steel boxfiles, bill- 
head and storage cases, desk drawer and corres- 
pondence trays, etc., are stock goods, always on 
hand. We are also equipped to give you prompt 
service on metal boxes for special purposes. Send 
us your order, or write for catalog and price-list. 


Luna Tin 
Mfg. Co., Inc. 


71 Warren St. 
New York, N. Y. 
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Boston, Mass.—H. E. Copeland, representing the Boorum & 
Pease Company in this territory, made a trip into Canada 
early in November 

Boston, Mass.—Thomas Groom & Company has taken addi- 
tional space which makes it possible to segregate loose leaf 
goods as a separate department, and to accord the lines attrac- 
tive display. This is one of the effects of taking the store at 
103 State street, adjacent to the original establishment at 105 
State street. 

Chicago, Ill.—Fred W. Coggin and R. A. Notman, of the Na- 
tional Blank Book Company, will attend a sales conference at 
the factory, Holyoke, Mass., December 11 

Chicago, IIl.—William C. Snoddy has been appointed gen- 
eral sales manager of the Wilson-Jones Loose Leaf Company. 
He has been with the company in a sales and executive 
capacity for several years. 

Chicago, III|._—F. W. Baxter, representative of the National 
Blank Book Company on the Pacific coast, was called to Chi- 
cago in November by the serious illness of A. W. Baxter, his 
son Watchful care brought a good recovery from an attack 
of pneumonia. 

Madison, Wis.—The common council is considering revising 
the municipal statutes, and furnishing councilmen and city 
employees with a new volume bound in loose leaf form. New 
ordinances will be printed for insertion in these binders An 
edition of permanently bound copies will be run for general 
use, and to supply to other municipalities requesting the codi- 
fied laws 

Philadelphia, Penna.—Ben Okin, who has been manager here 
for the Wilson-Jones Loose Leaf Company, has been trans- 
ferred to the New York office. He succeeds J. M. Campbell, 
who has taken a Western territory. E. J. Johnson undertakes 
the post at Philadelphia relinquished by Mr. Okin. 

Philadelphia, Penna.—The Hedges Punching Company, whose 
plant at 523 Commerce street was damaged in a recent fire, has 
located at 153 North Tenth street. The company does punch- 
ing, perforating, die cutting, round cornering and other finish- 
ing jobs for the stationery trade. 

St. Louis, Mo.—The Clover Loose Leaf Specialties, Inc., has 
incorporated to manufacture and deal in loose leaf specialties, 
stationery and office and store equipment; incorporators—Mabel 
Glover Suchanek, J. P. Schafer and H. R. Bentrup. 

San Francisco, Calif.—November callers on local stationers 
included George Walcott, of the Irving-Pitt Manufacturing 
Company. 


(Other Machines—Continued from Page 190.) 
whole store in future Half the store was recently vacated by 
the Sunstrand Adding Machine Company, because half was not 
The Jenkins Company, which also handles check pro- 


enough. 
agency for the National Safe-Guard 


tectors, has acquired the 
check protector and will put it on the San Francisco market 
about December 1 

San Francisco, Calif.—The Standard Envelope Sealer Manu- 
facturing Company has brought out a machine which is claimed 
to be the best on the market at this time and to have the 
added advantage of being the lowest priced for the work done. 
The machine will stamp any commercial envelope with the 
permit number furnished the user by the postmaster, on proper 
application, seal the envelope and pile them neatly, all at the 
rate of 12,000 per hour. The machine is being demonstrated 
in San Francisco at 229 Rialto building, Mission and New Mont- 
gzomery streets. 

Sioux City, lowa.—Taylor & Taylor, formerly distributing 
The Dictaphone from 412 United Bank building here, have 
moved to 1218 Farnam street, Omaha, Nebr. 

Toledo, Ohio.—The Emerson Typewriter Sales Company has 
been appointed sales agent here by the Rapid Addressing Ma- 
chine Company \ M. Emerson will handle the ‘Belnap’”’ 
business here. 


Baby Pagel. 
Mr. and Mrs. Fred Pagel announce the advent of Miss 
Zita May Pagel. Mr. Pagel is on the St. Louis sales staff 
of the Todd Protectograph Company. 
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Made in Chicago 
Since 1890 





oll and Flat Tops 
ypewriter Desks 
and Office Tables 


O. C. S. OLSEN CO. 


2527 Moffat Street 
Chicago 





























Does he want 


Hard Finish — 
Durable Carbon? 


Iron Clad No. 698 fills the bill—it is a carbon of 
unvarying quality, positively will not smut, it 
te a clean, sharp duplicate of the typewritten 
sheet. 


You can offer your customers exact service in 
filling their requirements, with the Iron Clad line 
in stock. Over twelve special purpose typewriter 
carbons in standard weights—black and colors— 
also pen, pencil and billing carbons, and a full 
line of typewriter ribbons. Let us help to build 
up your typewriter supplies department. Send 
for our sample book. 


Iron Clad Ribbon & Carbon Co. 


New York, N. Y. 


100 Grand St. 

















“NOT IRON BUT LOTS,/OF HARD WEAR IN THEM” 
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OFFICE 











i i i na, i ae, 





RAPIDS. Mi 


eo» 


SUPERIOR FURNITURE CO. 


Formerly Grand Rapids Office Chair Co. Co. 
MAKERS OF HIGH GRADE OFFICE CHAIRS 











Catalog and price list on request 


SUPERIOR FURNITURE CO. 


37 LOGAN ST., S. W., GRAND RAPIDS, MICH. 














—— 




















“There it is!”’ 


The TELL CITY line of Office Desks—representa- 
tive and complete—is designed for the dealer who feels 
his responsibility to his trade. When his customer 
walks into the show room, looks around and says, 
“there it is!” he knows his line fills requirements. 
Dealers planning their 1924 campaign will do well to 
consider TELL CITY Desks. We'll be glad to send 


our catalog. 


TELL CITY DESK CO. 


TELL CITY INDIANA 











APPL 


IANCES December, 1923. 








Atlantic City, N. J.—Ernest Beyer 


has opened a branc!l on 


mercial furniture and stationery store at 1515 Pacific avenue 


Birmingham, Ala.—H. G. Tutweiler, W. A. Morton, D. W 
Crim and A. B. Collier have joined the sales staff of the Off 
Outfitters of Birmingham. 

Buffalo, N. Y.—The Keller Office Furniture Compar 2 
Main street, has purchased the business block at 123-29 Frank- 
lin street. Possession will be given May 1, 1924. The struc- 
ture will be remodeled to adapt it to the requirements of tl 
new tenant. 

Chester, Penna.—The Congoleum Company has purchased 
twenty acres of land adjoining its plant on the Nortl The 


consideration was $50,000. 


Chicago, I!|.—L. T. Marshall, of the Marshall-Jackson ¢ 
pany, was on a Northern hunting trip in November 

Chicago, Iil.—In November the Chicago branch of the Fred 
Medart Manufacturing Company received its first copy 
alogue No. L-3, a new issue devoted to gymnasium apparat 

Chicago, !Il—The Reliable Stationery Company, now locate: 
at 167 West Monroe street, has stocked “Invincible” steel filing 


cabinets. This business has been at 112 North La Salle stree 

Chicago, IIl.—A ‘“‘Globe-Wernicke’” week was held by Georg: 
E. Cole & Company, November 20-24 Lectures and filing s 
veys were conducted by Mrs. Roberta Walker Riley, a 


tor in filing and indexing. 
Chicago, Iil.—The furniture 
pany were rearranged in November 


Burr-Va 
display Spa 


the 
to release 


stocks of 


the store for holiday goods. The company made good progress 
last month in booking orders for personalized Christmas and 
New Year's cards. 

Chicago, Ill.—A window display by A. H. Andrews Comp 
attracted much attention. The Gunn “Slip-On” linoleum des} 
top was shown on a desk. A motor drive lifted the top fron 
the desk and returned it slowly, showing how easily t toy 
can be added to any desk. 

Chicago, Iil.—Paul Dietrich, who took charge of the 
branch of the Yawman and Erbe Manufacturing Compa 
few months ago, has moved his family to Chicago from C 


land. He has a pleasant home at Glencoe, one of Chicag 
beautiful North shore suburbs. 

Chicago, IIl.—George H. Thomas, chief of the office 
ment division of The Berger Manufacturing Company at ‘ 
ton, Ohio, was a visitor at the Chicago branch in Novembe 
N. S. Gowdy and C. A. Colmesnil, of the Chicago sales staff 


spent several days at the factory in November. 
Chicago, lil.—B. F. Durbin, manager 
Metal Furniture Company, is highly pleased with his new 
offices, Rooms 405-08, Transportation building. He has 
better the Transportation 


here for The Toled 


room, and service, as building is a 


newer structure than the Morton building, occupied heretof 

Chicago, IIl.—H. K. Smith, president, and J. M. Underwood 
assistant sales manager of the Art Metal Construction ‘ 
pany, were November visitors at the local branch J. W. Hay 
ward, who has been with the Chicago branch a numbe1 
years, has been appointed assistant manager He is relic g 
Manager Eckstein of considerable routine work 

Chicago, IIl.—C. W. Straubel, general sales manage! f the 
Automatic File & Index Company, was in Chicago November 
16 on his way to the factory at Green Bay, Wis. Since att 


ing the Des Moines convention of the National Associat 
Stationers and Manufacturers, Mr. Straubel made a tour t 
the Pacific coast and return, visiting the important 

the way, going and returning. 

Chicago, Iti!.—The Chicago Office Furniture Compar wl 
was organized in February, amd has been occupying l 
office, has taken the store at 512-14 South Wabash avenu \ 
complete line of wooden desks, chairs, filing cabinets, I 


steel files, station 
The busines 


is carried; 
stock. 
Isaacson. 


and costumers of moderate price 
ery cabinets, etc., are also in 
conducted by H. E. Siebert and J. S. 


safes, 


Chicago, !I!|._—B. A. Potts, general sales manager of the 
niture division of The Van Dorn Iron Works, visited the 
branch in November.—John J. Hunter has joined the Chicag: 
branch as manager of truck and equipment sales He had 
been general inspector at the factory for several years The 
Van Dorn branch has secured the contract for supplying the 
Chicago Board of Education with steel filing equipment for 1924 

Chicago, !!|.—Miss Mare E. Vlaste has joined the local branc} 


(Continued on Page 202.) 
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Imperial Special Steel F urniture | 


Bestia. OCS’ - REET. 
Be . . 


This omnibus was built for the 
special requirement of a bank 
customer. It is part of one of the 
many installations of built-in furni- 
ture we have designed and installed 
in the past eighteen years. Our 
facilities and experience in filling 
the wants of large corporations, 
banks and courthouses is such 
that solid, durable equipment of 
minimum weight is produced at 
cost rivalling stock lines. 











Our service is rendered in co-op- 
eration with the local dealer and 
as we specialize on built-to-order 

: work, we give best service. Keep 

-’ in touch with building plans of the 
public institutions in your territory 
and let us co-operate with you. 
Write for particulars. 


IMPERIAL STEEL CABINET CO. 





























2130-2152 Fulton Street CHICAGO, ILL. 
\i 

¥ . 

: The Constant Vigil 

\: HE constant vigil of retail mer- 


chandising is, or should be, the 
accurate interpretation of consumer 
demand, for a store to be great must 
at all times enjoy the complete confi- 
dence of its patrons. 


DAN-DEE Waste Baskets are con- 
fidence-building staples, their merited 
claim to your consideration long since 
proven. They aid in building business 
—permanent business—profitable busi- 
ness. Would you like to know more 
about them? 


Illustrated catalogue of DAN- 
DEE and DAIN-TEE (deco- 
rated) lines will be mailed for the 
asking. Our new Junior basket 
is a wonder! 
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ERIE ART METAL COMPANY 
o— ERIE, PENNSYLVANIA —o 
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Underwood 
Revolving Duplicator 


E business man of today not only 
wants quantity but quality of work, 
both of which are assured by the use of 
the Underwood Revolving Duplicator. 


All documents emanating from your 
office whether typewritten or prepared 
with the stylus, such as Department 
Instructions, Sales Suggestions, Circu- 
lar Letters, Bulletins, Maps, Diagrams, 
| Illustrations, and other forms, can be 
} reproduced in facsimile form in your 
office by your office boy at the least pos- 
sible cost at the rate of 1500 an hour 
by the use of the 


Underwood Revolving Duplicator 
SPEED and ACCURACY 


\ have become synonomous terms with the name 
Underwood and they apply with equal force to 
the Underwood ving Duplicator. 

) UNDERWOODTYPEWRITERCO., Inc. 
Underwood Building, New York City 


Ask for a demonstration 





























EXCELLO 


The New 
Typewriter Desk 


Saves Space — Avoids Litter 


Dignifies the small space in 
reception room, bank, office 
or home where a typewriter 
desk may be a necessity or 
convenience. The smallest drop head type- 
writer desk on the market. Occupies half the 
floor space of a single pedestal desk. 


When closed it serves as a handy clerical desk for 
the office or as an attractive writing desk for home. 
Size 25x25x30 in. high. Highest quality cabinet work. 


Encourages Economy and Efficiency 


No drawers where expensive stationery is ruffled, 
mussed or spoiled. Stationery rack keeps letter- 
heads, envelopes, office forms, note book, etc., in 
perfect order and within easy reach of operator. 





Ask your dealer to show you Excelle No. 25, or 
write to us for descriptive circular and price ; 


DEALERS 


Copy similar tothe above appears in SYS 
TEM and other magazines. Inquires are 
forwarded to EXCELLO dealers. Order 
a sample now and take advantage of our 
co-operative selling plan. 

















Excello Products Corporation 


Makers of Excelle Line of Office Desks 
4820 W. 16th St. Cicero, Illinois 


30 minutes from downtown Chicago 











A TIP TOP LINE 


FOR 1923 











“TSP PAPER CLIPS 


do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 
Canadian Agents: Brown Bros., Ltd., Toronto 




















BACK RESTS MAINTAIN. 
NORMAL UPPER AND 
LOWER CURVES OF 
THE BACK 











THE SHAPE TOGETHER 
WITH THE ANGLE AT 
WHICH IT 1S PLACED 
PREVENTS FORWARD 
Comfort suippinc oF THE 
plus PELVIS AND CONSE - 
QUENT DISTORTION OP 
Style = THE spine 


Durability 
and 
Finish 
DERBY 
CHAIRS 


If you were at 
the Stationers’ 
Convention at 
Des Moines, you 
saw them and 
tried them — you 305 TW 

know the result. - 

If not, let us explain more fully by sending you our 
catalogue and literature—or, better still, samples for 
your floor. They are an achievement, resulting from 
vears of research and work to combine correct sitting 
posture principles with practical methods of mechanics. 


P. DERBY & CQO., Inc. 
Chair Makers for 79 Years 
GARDNER, MASS. 


SALESROOMS: 217 W. 35th Street, New York 
90 Cana! Street, Boston Klingman Bldg., Grand Rapids 


VERTICAL 
ADJUSTMENT 
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Membership in the dealers’ Machine a Day 


Anderson, N. C. 


Club of the Royal Typewriter Company, Inc., was won in 
October by H. D. Harper. 
Birmingham, Ala.—George W. Kenly has been transferred 


from the local office of the L. C. Smith & Bros. Typewriter 
Company to the Atlanta branch, 120 Hurt building 
Boston, Mass.—The Model Typewriter Company, 
shire street, has leased the store at 90 Federal street. 
Chamber of Commerce building, at the junction of 
Federal, Franklin and Congress streets. 
Boulder, Colo.—The Herbert Typewriter Exchange has been 
assigned distributioa of Woodstock typewriters. 
Chicago, Ill.—C. N. Kelly, of Kelly, Typewriters, 
Wis., called on the local trade November 17. 
Chicago, IIl.—R. B. Schiebner, a special demonstrator for the 
Woodstock Typewriter Company, is on an extended trip visiting 


181 Devon- 
This is 


the new 


Madison, 


Eastern branches 

Chicago, IIl.—E. J. Shehan, general 
Noiseless Typewriter Company, was in Chicago in 
during a brief Western trip which also included Detroit, Mich 

Chicago, IIl.—H. J. Robertson, formerly a salesman for the 
Underwood Typewriter Company, in Minnesota territory, has 
joined the Chicago staff of the Woodstock Typewriter 
Company. 

Chicago, IIl.—A. C. Wheeler has 
territory by the Royal Typewriter Company, Inc. He 
with this company some years ago, and is now returning to a 
familiar field. 

Chicago, III.—C. E 
American Writing Machine Company, 
in November. He made an extended trip in the 
stop in Chicago 

Chicago, IlIl.—H. W. Smith, 
Van Buskirk, of the executive staff, 
in November at the local branch of the L. C. 
Typewriter Company 

Chicago, IIIl.—Miss Mattie Stewart has 
department of the Underwood Typewriter 


manager of The 
November 


saies 


sales 


shicago 
had been 


been assigned a ‘¢ 


Gleason, assistant sales manager of the 
visited the local branch 
West after his 


secretary-treasurer, and F. E 
home office 
Smith & 


visitors 


Bros. 


were 


joined the educational 
Company. She was 
with the Remington Typewriter Company for twenty years as 
employment manager 
Chicago, ill.—M. V. Maloney, of the 
pany, left November 23 on an Eastern business trip He spent 
where the celebrated 


Maloney-Gilmore Com- 
Thanksgiving at his old home in Boston 
Vermont turkey is paid homage. 
Chicago, Ill.—W. C. Lavat, general 
Royal Typewriter Company, Inc., 
November. He 
way while en route 


manager of the 
office in 


sales 
visited the Chicago 


made several stops at different cities on the 


from New York. 


Chicago, IIIl.—S. I. Sweat has been promoted from the type- 
writer department of I. R. Martin & Company, Woodstock dis- 
tributors at Tacoma, Wash., to district manager for the Wood- 
stock Typewriter Company, in charge of Montana 

Chicago, IIIl.—Carl McGee has been transferred by the Wood- 
stock Typewriter Company from Arizona territory to be dis- 
trict manager in New Mexico. He succeeds G. K. Gabbert, 


whose transfer to a Colorado jurisdiction was recorded under 
this classification in an item in the November issue 

Chicago, I!|.—The building of the Garbell Typewriter Com- 
pany, 4309-39 West Lake street, was purchased at a court sale 
by O. D. Jennings & Company, manufacturers of coin-actuated 
vending and weighing machines. The Jennings equipment, now 
at 515 South Peoria street, will be moved to the former Gar- 
bell plant before the end of the year. 

Chicago, IIl_—H. Sala, salesman of the San Francisco branch 
of the Royal Typewriter Company, Inc., spent several days at 
the local branch in November. He absorbed some of the local 
esprit de corps to be applied in his work at the San Francisco 
branch. Mr. Larsen, the Chicago manager, had been Mr 
superior in San Francisco, prior to taking charge of the Chi- 
cago branch. Mr. Sala returned to the Pacific coast over the 
Southern route, making several stops while on the way home. 

Chicago, II!l.—Holiday sales of the Underwood portable type- 
writer have been facilitated by a special carton for Christmas 
gifts. This is done in four impressions, showing holiday scenes 
and bearing a legend, “‘Christmas Greetings—Underwood Port- 
able.’"—A display window in the lobby of the Champlain 
building, 37 South Wabash avenue, features Underwood ma- 
chines. An excellent opportunity is afforded visitors in the 
building to become familiar with the line. The Chicago branch 


Sala’s 
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Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 








Sell 
Your 
Own 
Brand 

















US Fes: 


Sansom & 10th Sts.. 
Pa. 















Your easiest profits are those 
you make through keen, judi- 
cious buying. Buying Royals 
Rough or Rebuilt at our new 
Low Prices will enable you to 
secure a good profit. 

Our Prices on all other makes of 


Typewriters Rough or Rebuilt will 
be of interest to you. Write for 


Price ListfNo. 970. 
Young Typewriter Co. 


654 W. Randolph St. Chicago, II. 


YOUNG PROCESS REMANUFACTURED 
—IS A BETTER TYPEWRITER 
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THE “SATELLITE” 
TYPEWRITER STAND 


Adjustable to the natural position of any pair of 
hands. Every typewriter in your town, regard- 
less of its name, repre- 
sents an opportunity 
for profits for you. 
Every typewriting ma- 
chine representsa cold 
dollar and cents busi- 
ness investment 
to its owner. It 
is a part of his 
equipment—a vital part. He wants 
his machine to pay dividends—to 
turn out the greatest amount of 


















work in the shortest space of time. 2 Ext. 
as 
The use of the “Satellite” Adjust- —s 
able Typewriter Stand will help to board 
accomplish this. It has for offices oe . 
like the Larkin Company, of Buf- Table 


falo, N. Y., using 612; the Dayton 
Engineering Laboratories Company; 
The White Motor Company, 
and others. : 


It puts more results into 
the day’s work — pays 
positive dividends to the 
owner and easy profits to 
you. Our dealers’ prop- 
osition and booklet. will 
interest you. 


Write Dept. A 


ADJUSTABLE TABLE COMPANY 


GRAND RAPIDS, MICHIGAN 





This is Model 2x 
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THE AZORA 
AIR CUSHION 
(Cross-Section View) 





THE AZORA 
TWIRLER RING 


Stationers can do good business with typewriter 
attachments that have proven their usefulness. 


AZORA 


AIR CUSHIONS AND TWIRLER RINGS 


are in use all over the U. S. and are censid- 
ered a staple standard article by scores m 
dealers. They Conserve strength in the 
typist’s fingers and relieve the typewriter 
of shocks that would materially shorten its 
period of usefulness. Every typewriter 
owner needs them, they are quickly and 
easily attached. A first glance at them im- 
presses your customer with their useful and 
practical features. There is good profit in 
selling them. 





Write us right now 


AZORA RUBBER COMPANY 
54th and 20th Sts. $3 :: Cicero, IIL. 
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of the Underwood Typewriter Company is located on the sec- 
ond floor of the Champlain building 

Cincinnati, Ohio.—The Cincinnati branch of the Underwood 
Typewriter Company now occupies the entire second floor 
the new building at 128 East Sixth street. 

Detroit, Mich.—C. Walter Knox has been appointed manager 
here by the Royal Typewriter Company, Inc. He had been 
charge of a New York City territory before the present promo 
tion - 

Des Moines, lowa.—F. H. Wilson has succeeded N. J. Boyle 
as manager of the local office of the Royal Typewriter Com 
pany. Inc., 322 Hubbell building. 

Des Moines, lowa.—H. E. Wilson has taken charge of the 
local office of the Royal Typewriter Company, Inc He had 
been with the Remington Typewriter Company many years 

Fargo, N. Dak.—In October J. E. Gaffaney made the dealers’ 
Machine a Day Club of the Royal Typewriter Company, In¢ 

Fort Scott, Kans.—The Fort Scott Typewriter Exchange has 
become the Filizola Office Equipment Company, D. Filizola, 
manager. A new store has been opened at 114 East Wall 
street, carrying commercial furniture, typewriters, adding ma- 
chines and other machines, office chairs and stools, and a num- 
ber of standard office requisites. 

Fort Smith, Ark.—R. O. Matthews, local dealer for the Royal 
Typewriter Company, Inc., has returned from a six weeks’ tour 
in his car. He visited Denver, Estes Park and other points 
en route. 

Fort Smith, Ark.—D. L. Leaton, manager of the Fort Smit! 
Remington office, recently returned from his vacation. Inci- 
dentally, he is employing more men out of his office than have 
ever been employed heretofore by the branch. 

Gadsden, Ala.—J. H. Staples has been appointed district man- 
ager for the state of Alabama by the Woodstock Typewriter 
Company. He makes headquarters temporarily with George 
E. Gay. Mr. Staples had been with the Sundstrand Adding 
Machine Company at San Antonio, Texas, prior to the Wood- 
stock assignment. He has had an extensive typewriter experi- 
ence, including affiliations with the Remington Typewriter Com- 
pany, Royal Typewriter Company, Inc., L. C. Smith & Bros 
Typewriter Company, and the Underwood Typewriter Company 

Greeley, Colo.—G. E. Combes, formerly of the Denver office of 
the Underwood Typewriter Company, has been appointed man- 
ager here. His office is 318-A Greeley National Bank building 

Indianapolis, Ind.—The local branch of the Remington Type- 
writer Company has been moved to the Wulschner-Stewart 
building. The company occupies the entire second floor and 
the basement. 

Knoxville, Tenn.—The Preston Typewriter Company, Inc., 
has opened for business at 705 South Gay street, dealing in 
Royal typewriters, and handling a line of typewriter supplies 

Lincoln, Nebr.—The Lincoln Typewriter Company, 1232 O 
street, has suceeded the C. J. Mosher Company. H. E. Mc- 
Arthur, who has operated the Duluth (Minn.) Typewriter Com- 
pany the past thirteen years, is the owner of the Lincoln Type- 
writer Company. The lines handled include Royal and Corona 
typewriters and the Neostyle duplicator. 

Nashville, Tenn.—M. B. Malone, district manager for the 
Woodstock Typewriter Company, has been assigned the Tenn- 
essee jurisdiction. He had been in charge of Alabama business 
heretofore The mail address is P. O. Box 93. Mr. Malone 
succeeds E. H. Read, whose transfer to a California territory 
was announced in the November issue of Office Appliances 

New York, N. Y.—John A. Zellers, foreign sales manager of 
the Remington Typewriter Company, is on a business trip 
Europe, which will bring him back to the United States in De- 
cembe! 

New York, N. Y.—During November both the metropolitan 
department in New York and the branch at 34 Clinton street 
Newark, N. J., of the American Writing Machine Company, 
have added one-ton delivery trucks to their present equipment 
to take care of the increased business. 

New York, N. Y.—C. E. Gleason, assistant sales manager of 
the American Writing Machine Company, has been spending 
the past six weeks with the managers of the branches in the 
middle West and South. He reports a general improvement in 
business in all the stores and is enthusiastic about the busi- 
ness the newly opened stores are producing. 

Oakland, Calif.—P. H. Wind is the new manager at the Oak- 
land branch of the American Writing Machine Company. Mr 
Wind is well and favorably known in and about San Francisco 
and his success is assured. 

Oklahoma City, Okla.—October was a busy month for J. E 
Wickoff. His sales landed him in the dealers’ Machine a Day 
Club of the Royal Typewriter Company, Inc. 

Philadelphia, Penna.—Robert S. Fulton, trading as the Types 


writer Service Company, 39 North Thirteenth street, has 


recorded the title of the business with the Common Pleas Court 
Santa Jose, Calif.—The Standard Typewriter Exchange has 
opened for business on Fifth street. 
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GREETINGS 


TO OUR MANY FRIENDS AND CUS- 
TOMERS FOR PAST PATRONAGE 
AND THAT OF THE COMING YEAR 


$ ae 


ADDED TO THE NEW S. R. LIST 
GIVES YOU TYPEWRITERS PRAC- 
TICALLY REBUILT. ASK FOR NEW 
LIST AT ONCE. 





Manufacturers Typewriter 


Clearing House “.ocinc 
193 North Dearborn Street 
Chicago, IIl. 


CABLE ADDRESS: “‘MANTYPE”’ 
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The 
Standard 


Stamp 
Affixer 


The Standard Stamp Afhxer. 
Known as the simplest, 
lightest and speediest on 
Saves time and money. It 
is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co, 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co, 
Eastman Kodak Co. 


and other prominent houses. 





the market. 


DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER Co, 
Revere Boulevard EVERETT, MASS. 














MR. DEALER 


When you buy Carbon Paper and 
Typewriter Ribbons, you do not buy 
the product itself, you buy the 
Service and Satisfaction the prod- 
uct can deliver. 


OurCarbon Papers 
and Typewriter 
Ribbons will give 
the Service, that 
means, Satisfied 
customers and re- 
peat orders. 





Write today for 
Samples. 


aaa { 


ALLEN & COMPANY 


11-13-15 Vandewater Street 
NEW YORK, N. Y. 











“BUMP” 





No. 00 
THE NEW $2.50 FASTENER 


Designed to meet the demand of a popu- 


lar-priced paper fastener. Will sell to 
the user at $2.50. This will allow a fair 
margin of profit on its sale. Made in the 
convenient plier type, fully nickel plated 
and polished. Attractive quantity prices 
quoted on application. 


The Bump Paper Fastener Co. 
La Crosse, Wis., U. S.A. 


Seymour Conover Co., 350 Broadway, N. Y. City 
Eastern Representative 
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Why Sell a “GOOD ENOUGH” Pap? 





is 
Easier Sold—More Profitable 


Service Counts Now, Central Distribution Point. 
We Ship, Small Orders, Large Orders, All Orders in One Day. 


Standardized Cost 
On All Pads 
TRY UNIVERSAL ONCE; BE CONVINCED. 


Universal Office Devices Co. 


48 East Superior St. Chicago 


: 
# 
# 
i 
: 
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8 UNIVERSAL The Perfect Pad 
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3 
a 
3 
# 
: 
3 
2 
5 
S 
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J 
Graffco Products 


TRADE MARK REG fo. 
may be relied on to give a splendid sales- 
account of themselves the year ’round. Each 
one is useful, well-made, and superior. All 
are made in our own plant so that we have 
their manufacture under close supervision at 
all times. It will pay you to get samples and 


prices. Write tod: y. 
~~ ce Ite iy a 


Index Tabs 














Pencil Sharpeners 
Glass Screw _ 
Knobs 
Signals 

Map 

Tacks Clips 
a ~_ — 
— > oo” ~y 
bss at - 4 Glass 
on Push 
Thumb Tacks, Brass, Steel, Colored Pins 





Graff-Underwood Co. 


18 Beacon St., Somerville, Boston, 42, Mass. 
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The Office Furniture 


Dealers Business 





pope sjorszorsiensierslerste:sie:sleisleistesietsietsietsietsietiersieisieistetsietsietsietsietsietstets ters 


If you can make sales with regularity and show a real profit 
on each sale, you have a more substantial business than the 
high-priced store the sales of which may run into more 
money in flush seasons or the low-quality specialist who 
may sell more desks in hard times. WESTERN DESKS 
sell in all seasons; in hard times because it is cheaper to pay 
for their service than to try and do without them; in pros- 
perity because their quality rivals the best, regardless of price. 


To the dealer interested in regular profit and turn- 
over, we offer uniform quality merchandise and 
efficient service. Let us send you our catalog. 


Western Furniture Co. 
Blair Ave. and Palm St. St. Louis, Mo. 
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NEW ENLARGED FACTORY 


Fy 


Demand—Forced us to double our 
Production Facilities 


We sell only to the DEALER. 


Silk-Y-Fiber Ribbons and 
Silk-Y-Kote Carbons are made of 
the finest imported materials. 


Cooper Carbon Coated Paper Co. 
Manufacturers 


28th St. and Trumbull Ave. Chicago, IIl. 
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San Jose, Calif.—S. A. Brazel has retired from the firm of 
Becknell & Brazel, and is now engaged in the tire business. 8S 
A. Becknell, his partner, has bought Mr. Brazel’s interest, and 
will continue the business. J. P. Schroth, an experienced type- 
writer man from Shreveport, La., has joined Mr. Becknell. An 
expert mechanic is desired to round out the organization This 
business, which distributes Corona and Royal typewriters and 
ribbons and carbons, has been moved from 24 East San An- 
tonio street to 86 North First street 

San Francisco, Calif.—Business is good throughout California, 
especially in the Southern part of the state Collections are a 
little slow yet up North. 

San Francisco, Calif.—J. M. Lund, of the Royal Typewriter 
Company, Inc., is in Los Angeles in the interest of the com- 
pany, and is expected back at the office about November 17 

San Francisco, Calif.—L. & M. Alexander & Company, deal- 
ers in all makes of typewriters and supplies, have moved to 
742 Market street, upstairs. 

San Francisco, Calif.—H. Sala, who has been with the Royal 
Typewriter Company for many years, has just returned from a 
long trip in the East, which took him to Chicago and many of 
the Mid-Western cities. 

San Francisco, Calif.—E. W. Latourette, district manager 
for the Elliott-Fisher Company, has returned from an extended 
trip over the entire territory and in the East, which has kept 
him out for about three months. 

San Francisco, Calif.—Due to the vacation period which has 
just passed, the Office Appliance Association of San Francisco 
has been rather quiet, but plans are afoot to stir things up 
Considerable activity is expected in the near future, according 
to an announcement by W. M. Coffman, president of the asso- 
ciation. 

San Francisco, Calif.—A. L. Benarfa, manager of the L. C 
Smith & Bros. Typewriter Company, is away on a trip to the 
factory at Syracuse, N. Y., and is expected back soon, with a 
detailed account of the doings and prospects of the company 
for the fall and winter. Business during his absence is run- 
ning smoothly and Western prospects are good. 

San Francisco, Calif.—The ‘‘San Francisco Tots,’’ the social 
organization of the Remington Typewriter Company in San 
Francisco, held the monthly dinner Saturday, November 
At these monthly meetings business is made to go “fifty-fifty”’ 
with pleasure and everybody has a good time The boys are 
very enthusiastic at present over the prospects for a good vol- 
ume of business 

San Francisco, Calif.—H H. Tomkinson, manager of the 
Fresno branch of the Royal Typewriter Company, Inc., is on a 
business visit to the San Francisco office Mr. Tomkinson 
reports excellent business in the valley towns, and that future 
prospects are bright at present. The San Francisco officials say 
that Mr. Tomkinson is making considerable of a name for him- 
self in the typewriter field 

San Francisco, Calif.—The San Francisco office of the Rem 
ington Typewriter Company is showing the new “Portable De 
Luxe,’ which was made from the plans and specifications of the 
machine made for the Duchess of York In the window with 
the facsimile of the Duchess’ machine is a letter from her sec- 
retary telling of the satisfaction given by the machine and of 
the admiration expressed by all that have seen it 

San Francisco, Calif.—J. H. Scarf, formerly with the Cali- 
fornia Typewriter Exchange, has joined the force of the 
Corona-Pacific Typewriter Company The Corona-Pacific com- 
pany is featuring a window display, showing the new X-C 90 
character Corona, which is attracting much attention Posters 
in the windows with the machines call attention to the ninety 
characters and explain that the machine will also write in ten 
foreign languages 

San Francisco, Calif.—‘‘Clar-o-Type”’ is the “best bet’’ in the 
office supplies field at the present time, according to Robinsen- 
Pinney Company, 576 Mission street Mr. Pinney says that it 
was hard to get stenographers to pay the price when gasoline 
was so much cheaper, but once they have learned the truth 
about “Clar-o-Type”’ it almost sells itself Gross orders are 
common, where dozens were hard to get before the difference 
had been established 

San Francisco, Calif.—W. M. Coffman, manager of the Elliott- 
Fisher Company in San Francisco, reports that the school 
facilities of the company have already been outgrown The 
school operates twenty-five bookkeeping machines in shifts to 
accommodate students both day and night This is considered 
the largest school of its kind in the country and the results 
justify the claim The sale of office equipment has increased 


steadily and qualified operators are in demand 


Spokane, Wash.—The Fleming-Murphy Company, Inc., has 
undertaken representation for the Woodstock Typewriter Com- 
pany Corona typewriters are handled also 

Tampa, Fla.—H. J. Roof gained admission in October to the 
dealers’ Machine A Day Club of the Royal Typewriter Com- 


pany, Ine. 
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Waste Paper Baskets 


Letter Trays, Mail and Tape§Baskets, 
Space Baskets, Build-up Trays, 
Locker Baskets, Etc. 


UNIFORM MESH AND FULL GAUGE WIRE 
Special Wire Baskets Made to Order. 


PEERLESS 
WIRE GOODS 
COMPANY 


20 East Jackson Blvd. 
CHICAGO 


Write for Catalogue 











POSTS and SCREWS 


Barrett 100° Expansion Posts and Screws have 
the long extension screw. Chicago Binding |Posts 
and Screws differ from the Barrett in that they have 
short screws—desirable where the expanding feature 
is not necessary. Either style in stock. 


Ask for sizes and prices 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 
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No. 40 Defiance I 











Gem Desk Calendar 


DEFIANCE SALES CORPORATION 
72-78 Spring St., New York City 


Stationers’ Glassware, Hardware and Specialties 
































McGILL 


TICKET PUNCHES 


are known for their high quality. The line embraces 
punches to fit every requirement, including a very low- 
priced article for card parties and games, various styles 
for steam and electric railway use, special punches for 
factories, woolen houses and many other lines of business. 


McGILL UTILITY PUNCH 


MADE ENTIRELY OF STEEL 





The only punch made that need not 
be thrown away when the cutting die | 
wears out 









Renewable cutter and die. Sim lace or 
sharpen when dull. Perfect — fou- 
ture. Slidi clipping receptacle. Round 
dies %&”,, 5/32”, 6”, %” in diameter. 


McGill Metal Products Co. 
1644 Walnut Street, Chicago 


Manufacturers of pliers, wire cutters, change carriers, 
high speed change cashiers. LEver-wet moisteners. 
CATALOG MAILED UPON REQUEST 

—e | 
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(Furniture—Continued from Page 194.) 

of the Yawman and Erbe Manufacturing Company. She has 
charge of filing surveys, service and installations.—Miss Estelle 
Hunter, director of the “Y and E”’ School of Filing, went to 
New York November 16 to address a convention of commercial 
teachers. While East she visited the factory at Rochester, 
N. ¥.—The remodeled “Y and E” building at 164 West Monroe 
street, is to be ready for full occupancy December 1 

Cincinnati, Ohio.—The Hall Office Furniture Company has 
moved its offices from 306 Walnut street to 324 Dixie Terminal 
building, where all mail should be sent. The warehouse is at 
203 Vine street. 

Cleveland, O.—The Cleveland Desk Company has leased a 
three-story building to be erected in Superior avenue, near 
East Twelfth street. It is expected that the building will be 
ready for occupancy March 1, 1924. 

Denver, Colo.—The Standard Fixture Company, which does 
an office furniture business, suffered a $10,000 fire loss, which 
was confined to the lumber stores in the rear of the first floor 

Grand Rapids, Mich.—The name of the Grand Rapids Office 
Chair Company has been changed to the ‘Superior Furniture 
Company.” This is a change in corporate name only, and the 
business is still being conducted at 37-45 Logan street, S. W. 

Ithaca, N. Y.—Grover C. Barnum has been elected president 
of the Corner Bookstores, Inc., succeeding J. B. Taylor, who 
resigned to enjoy a rest. Mr. Barnum started with the busi- 
ness as an office boy, and continued with it twenty years. Then 
he joined the Federal Reserve Bank at New York, leaving that 
connection last spring. 

Jefferson City, Mo.—The Bank & Office Supply Company has 
been chartered by the secretary of state; capital stock, $15,000; 
incorporators—Dexter Brock, Jesse W. Dumont and Mervine L 
Merritt. 

Long Beach, Calif.—The Pacific Desk Company has opened 
a branch store here in charge of Thomas Landon. 

Manchester, N. H.—R. H. Llewellyn has opened a commer- 
cial furniture, stationery and social stationery store on Han 
over street. Mr. Llewellyn has been engaged in business sys 
tem and accounting work for many years, including traveling 
for a large manufacturer of office equipment. 

Montreal, Canada.—The Standard Office Furniture Compa: 
has been established at 1275 City Hall avenue, to handle office 
equipment. Mr. Allen is principal of the John Allen Safe 
Company. 

New Brunswick, N. J.—Harry Straus, office outfitter and sta 
tioner, 341 George street, has enlarged his store by moving the 
printing department to the basement. The space released has 
been utilized for added lines, such as wood and steel filing 
cabinets, etc. 

Pittsburgh, Penna.—L. G. Davies has been appointed secre 
tary and general manager of the A. W. McCloy Company He 
has been interested in the stationery and printing business for 
about ten years. 

Portland, Ore.—J. Lewis Burgoyne, Western representative of 
The Globe-Wernicke Company, visited Portland recently, drop- 
ping into a number of the stores and renewing acquaintances 
with department and office managers Mr. Burgoyne reports 
that business, as he has seen it on the coast, is exceptionally 
good, and bids fair to continue so through the Winter months 

Roanoke, Va.—The Mason Stationery Company was opened 
for business November 5, carrying full lines of office furniture 
filling equipment, office supplies, and stationery. J. C. Mason 
the president of the company, has been in the line fifteer 
years, the last four of which were spent with the Caldwell 
Sites Company, Roanoke. In addition to catering to local 
business, travelers will cover parts of West Virginia, Tennessee 
and Southwest Virginia. 

San Francisco, Calif.—The big fire that destroyed a large 
part of Berkeley recently, and another in Santa Rosa, Calif 
have been big boosts in an advertising way for The Safe-Cab- 
inet Company. In the San Francisco window of the company 
is a safe that passed through the fire at Berkeley where the 
heat was so intense that the brass handle was melted off the 
door (brass melts at about 1700 degrees). The outer casing was 
badly warped, and twisted into peculiar shapes, but when the 
door was opened the contents were found intact, nor was the 
interior paint so much as blistered. The proof of the molter 
brass was not in the disappearance of the handle, which 
might have been knocked off in falling through to the bass 
ment, but several drops of molten metal decorated the front 
of the door where they had stuck in falling. The Safe-Cabinet 
Company is now warehousing a good sized stock in Oakland. 

Topeka, Kans.—Cecil Brooks, of the Hall Lithographing Com- 
pany, was one of the party of Shriners which journeyed to 
Mexico City in November. A ceremonial was held by special 
permission of the federal government atop the “Pyramid of the 
Sun,” one of the relics of the Aztecs. 
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COMPo 


Non-Clogging 
Paper Stapling Machine 















never fouls 
in the clinches! 


Guaranteed 
by us for 

Takes any one year 
No. 1 staple 


Pierces 
heavy 
cardboard 


B® device 
” that prevents 
clogging 


The COMPO Cushion 
Fits the handle of any stand- 
ard stapling machine. Saves 
hands and nerves. 





THE COMPO CORP. WESTPORT, CONN. 
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We Are Headquarters For 


Typewriter Papers 
Second Sheets 
Onion Skins 
Pads 
Cards 
Guides, etc. 

LOWEST PRICES GUARANTEED 


It will pay you to get in touch with us 


Hano-Weinkrantz Co., Inc. 


MANUFACTURERS 


133-137 Mulberry St. New York, N. Y. 







































A 
New Slant 
On Blank 


~° os 
Six [ d St 
nadex rips 
different 
widths AIGNER offers you Gummed Index Strips to 
retail at prices established for similar mer- 
= chandise, but with the advantage of being 
more generous in measure, of being nicely 
packed in neat little boxes, and of offering a 
Actual little better profit. 
c 1” 2 
widths Get It From Aigner 
shown Four different kinds, in six different widths, 
gummed ready for use, packed 12 strips to 
the box with full directions for use. The 
kind shown above made of best grade drab 


book linen 


Write for prices and sample assortment 


G.J. AIGNER &CO. Mauiutures 


521-523 W. Monroe St. ————, Chicago, Illinois 


old Stampers for Stationers and Bookbinders q 
OL : Indexes for Loose-Leaf Systems I 
Titles and Labels for Law Work a 

f Aigner's Patent Cut Index Strips 
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Sustaining your judgment 


Your business judgment is at stake every time a sale is 
made in your store. Your customer gauges your integ- 
rity as a business man by the satisfaction he derives 
from the articles purchased from your establishment. 
This is a recognized fact. 


For many years dealers handling American Manifold 
Typewriter ribbons and carbon papers for all uses have 
been gratified to know that these products are sustaining 
and building their reputation as shrewd and business-like 
crgders, and results have demonstrated a good remuner- 
ation. 


Samples and other particulars which will prove these 
facts will be gladly sent to you on request. 


We manufacture Carbon Paper Rolls and Inked Ribbons 
for all purposes. 


American Manifold Products Corp. 
General Office 2900 Darwin Terrace, CHICAGO 


and Factory 
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TAR MANIFOLD is a 
WJ high grade writing 
paper made in_ tissue 
weight. By reason of its 
great strength, it is used 
for carbon copies of im- 
portant letters and docu- 
ments which. must be 











, ~~ preserved for repeated 
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. 355 3? 3; 3922 8 ts reference. It is espe- 

3 Poe 7 cre mde 3 cially recommended for 
* 5: z ; qe . 
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Write for Sample Book 
and Trade Prices 


C. H. DEXTER & SONS 


Incorporated 


WINDSOR LOCKS, CONN. 


















B.E.CALKINS Co. 


WHOLESALE AND RETAIL 





PAPER AND STATIONERY 
BUTTS. MoNTABA 


November 10th, 19:3; “és 
Sumatra Rubber Specialties Co., 1 
Salem, Ohio 


Gentlemen; 


Enclosed gou will find an order for 200 
19x24 Brown Rubber Desk Pads. Jish to state that we 
have been successful in eyuipping the new Finlen Hotel 
of Butte with this desx pad. 
Every ro will be supplied, also the offices. i7 


You may also stamp in th > ter the lower 
edge, the name of the Hotel, which reads as follows; 
Wes Hotel Finlen, Butte ,iontansa. 


make shipment on this order about Dec er 15th, as the 


nes hotel will open February ist. MI 
’ a Py 


Lil SUMPABY 


WHY NOT YOU? 


WRITE TODAY FOR FULL INFORMATION 
THE SUMATRA RUBBER CO., SALEM, OHIO 
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Look at the People! 


Passing your window every workday morning are throngs 
of people—technicians, professional men, students, edu 
cators, business men—your potential customers Many 
of them will express an influencing opinion in the sele 
tion of an office desk; many others will be actual pur 
chasers It is to meet the majority preference of this 
group that 


ORPIN DESKS 


are built Quality and dignity in appearance thor 
seasoning of lumber and accurate cutting, heavier frame 
work and wider joints making constant, smooth actio! 
and great durability. Over forty numbers in _ thre« 
grades enable you to select a stock that will meet 
demands of your trade. 

Our packing methods and shipping facilities have 
been developed with the purpose of insuring condition 
of finish and speeding delivery; to dealers located near 
the seaboard we can offer a substantial saving in freight 
thru the use of water routes It will be a pleasure to 
send you complete information 


ORPIN DESK CO. 


121 Mediord Street CHARLESTOWN, MASS. 





FLAT TOP DESK 
No. 760-S. 60x34” 
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q< O new! 





LO 
inking 


The ONLY Stamp Pad where 
the Rubber Stamp does not 
come in contact with a spongy, 
smeary surface. 


The “SOLO” surplus ink is 
always on the bottom of the pad, 
fed to the surface by capillary 
attraction, and you will get 
absolutely perfect impressions 


from your rubber stamp 365 
days in the year. 


And they cost no more. 





STAMP PAD 


¥ 
we 
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$8888 


[ romney Carbon & Ribbon Mfg.Co., Inc. 


113 W. Broadway, New York, N. Y. 
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Boston, Mass.—H. E. Hanford is now acting city sales man- 
ager here for the Monroe Calculating Machine Company He 
had been in charge of the Buffalo agency for some time. 

Chicago, IIl—M. D. McPherson has succeeded J. B. Moody 
as manager of the local branch of The Dalton Adding Machine 
Compan) 

Chicago, ill—Homer C. Moore, who has been connected with 
the Burroughs Adding Machine Company for many years, has 
taken an executive position with the Western Electric Company 

Chicago, IIl.—Wilbur P. Robinson has been appointed a spe- 
cial representative of the Victor Adding Machine Company in 
this territory. He had been formerly with The Dalton Adding 
Machine Company 

Chicago, I!l.—The staff of the bank division, Burroughs Add- 
ing Machine Company, has been increased by the addition of 
two men with extensive experience in the banking field. E. C 
Stamm, who had been with The Union Trust Company, Cleve- 
land, Ohio, for seventeen years, was manager of the transit 
department at the time he resigned to enter the Burroughs 
service W. E. McCain had been connected with the national 
banking department of the Federal government as bank exam- 
iner. 

Chicago, IIl.—The Reliable Typewriter & Adding Machine 
Corporation, 170 West Washington street. has concluded con- 
tracts with five important manufacturers of adding machines, 
to take over their exchanged machines This branch of the 
Reliable’s business has increased a great deal in the past year, 
and has necessitated building up a staff of rebuilders com- 
petent to care for the various makes taken in from the market 
These machines are overhauled and rebuilt for distribution 
through dealer outlets 

Detroit, Mich.—Standish Backus, president, and L. V. Britt, 
general sales manager of the Burroughs Adding Machine Com- 
pany, spent part of November on the Pacific Coast. They con- 
ducted agency conventions at San Francisco and at various 
points en route 


Detroit, Mich.—A. W. Ramsdell, who has been connected with 
the sales organization of the Burroughs Adding Machine Com- 
pany several years, has joined the Campbell, Ewald Company 
This agency is now handling the Burroughs advertising a 
count, and Mr. Ramsdell will direct it 


New York, N. Y.—Frank R. Adams, who was formerly a dis- 
trict manager in New England for the Wales Adding Machine 
Company, has joined the Rapid Addressing Machine Company 

New York, N. Y.—Wm. V. Black, who had been manager of 


the Boston agency of the Wales Adding Machine Company, has 
been appointed district manager for the Peters-Morse Mani 
facturing Corporation, with offices at 299 Broadway. 


Orange, N. J.—F. D. Silvernail has joined the educational de- 
partment of the Monroe Calculating Machine Company at the 
home office He has been engaged in field work of the sam« 
general nature for some time. 

Philadelphia, Penna.—E. D. Brereton has been transferred by 
the Burroughs Adding Machine Company from Charleston, W 
Va., to the local office, Twelfth and Cherry streets 

Philadeiphia, Penna.—The Burroughs Adding Machine Co 
pany is now occupying the two upper floors of the new building 


at 311 Broad street The structure is known as the Burroughs 
building 

Philadelphia, Penna.—The Philadelphia agency of the Monroe 
Calculating Machine Company has been moved from the New 
Stock Exchange building to the Bankers Trust building In its 
new home the local staff has more space and better facilities 
for handling the business. 

Philadelphia, Penna.—The Sobel Multiplying Bookkeeping Ma- 
chine Company, Philip L. Sobel, president, 1101 Chestnut street, 
has been authorized by the state securities bureau to issus 
$174,900 worth of stock for development of the machine An 
issue of $510,000 of stock to Mr. Sobel, in payment for his pat- 
ent rights, has been placed in trust for ten years with the 
Liberty Title & Trust Company. 

Pittsburgh, Penna.—W. J. Porter, having rounded out his 
probationary period, has become a member of the Monroe Cal- 
culating Machine Company’s Seven Year Club. Like many 
other good salesmen in this field, Mr. Porter was an accountant 
before taking up the calculating machine business. 

Wilkes-Barre, Penna.—The Wales Adding Machine Company 
has increased its capital stock to $3,000,000 
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sizes. 


=== YAN VALKE 
Waly Ll 
L. D. VAN VALKENBURG CO. 


HOLYOKE, MASS. 


Write for prices and free samples 


ONT 


he New Clip” 


SECURITY 


HE Security Pen and Pencil Clip, our 

new design, is without doubt the neatest 
and most practical clip yet devised. One of 
its pleasing features is that it lies close to the 
r pencil. They are made of tempered 
steel, highly nickel plated and mounted on 
an attractive display card—3 dozen to the 
card—cards contain all pencil, pen or assorted 
When ordering please specify size. 


f— 

















Index Tabs 


With 


Ubeco Index Tabs 





you can 


index quickly any type of card rec- 


ord, ledger, 


thing el 
quickly, 


se that needs to 


safely, and at 


price list, shelf, or any- 


be indexed 
low cost. 


Ubecos are strips of transparent in- 


dex tabbing. Labels are placed in 
the tabs to index the record. The 
tabs are then cut to fit the label— 
and gummed to the article to be in- 
dexed. 

Ubeco Index Tabs are big profit- 
makers for the stationer. Sold in 


eight colors and three widths. There 
ze and color to suit every 
need. Send today for our dealers 


is a si 


proposit 
plan of 
ligation 


United Business Equipment Company 


111-113 


ion outlining 


our entire 


dealer cooperation. No ob- 


Albany St. 


Dept. 9 








Boston, Mass. 
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—I WEBCO PRODUCT 


TRADE MARK 





Origita and Best 
lye Cleaning Fuld 


Cleans your type |No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | | particles from type 


Dissolves grease and cleans spots 
tom your desk 


APPEARS 





TRADER Mann 


WHEN 


DIRT OISAPPEARS 
MANUFACTURED BY 


The FSWebster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 























Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


specialties: 
arren Transfer Cases Card Index Trays 


Card Index Storage Cases Stationery Cabinets 
Pigeon Hole Boxes Document Storage Cases 
ae a by | . a Svanster Cases 
a overe 
Mailing Tubes — 
Carbon Paper Boxes Clipboards 


Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 
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Birmingham, Ala.—Roberts & Son won third prize in a 
window dressing contest heid by the F. S. Webster Company 
The window was decorated with ‘‘Multicopy’’ carbon paper and 
“Star’’ typewriter ribbons. 

Chicago, til_—Frank James and R. J. MacKenzie have joined 
the sales staff of the Maloney-Gilmore Company, 508 South 
Dearborn street. They will specialize on roll printing work for 
autographic recorders. 

Chicago, IIil.—The Cooper Coated Carbon Paper Company has 
filed with the secretary of state an amendment to its charter; 


the capital stock has been changed from 500 shares non par 
value, to $30,000 and 350 shares non par value. 

Chicago, lil.—The Stationers’ Wholesale Supply Company 
taken selling rights on a full line of ribbons and carbons 
duced by one of the largest plants in the vicinity of Chicago. 
Samples are being made up for distribution to stationers 

Des Moines, lowa.—The lowa Frye Company has established 
a typewriter ribbon factory at 215-17 Fourth street It is un- 
der the supervision of William Dugan, who has been engaged 
in the production of typewriter ribbons and 
twenty-two years. 


has 


pro- 


carbon paper for 


New York, N. Y.—Joseph Epstein, president of the Old Town 
Ribbon & Carbon Company, 245-249 Centre street, recently re- 
turned from a fortnight’s visit to Boston. It is said that My 


Epstein found his home town a busy place and that the sales 
register shows the highest record in the history of the business 
San Francisco, Calif.—The Pacific Carbon & Ribbon Manu- 
facturing Company has opened a plant at 1451 Harrison street 
J. Francis O’Connor, president of this new industry, established 
the first carbon paper factory in Canada in 1901. Robert E 
Craig, who has been engaged in this line twenty years, is 
president of the company. 
Calif.—H. L. 


Francisco, 


vice- 


Miller-Bryant- 
best 


San Francisco, Rouse, of the 
Pierce Company office in San 
that the company has had in one 
established. September was good but 
breaker. A substantial part of this big 
the municipal contracts 


busi- 
office 


was a 


reports the 
month since the 


October 


ness 
was 
trade was 


held by the 


record 
brought in by 
company. 


state and 


San Francisco, Calif.—W. E. MacElfatrick, president of the 
H. & M. Carbon & Ribbon Company in Seattle, whose return 
from a round-the-world trip was mentioned last month, reports 


sale of 


that while away he established branch agencies for the 
his products in Hawaii, the principal cities of Japan, Shanghai 


Hong Kong, Manila, Singapore, the Malay States, Rangoon, 
Caleutta, Zurich (Switzerland), and London. 

San Francisco, Calif.—Your correspondent hereby apologizes 
to Charles W. Cliver, Jr., shipping clerk for Mittag & Volge 
Inc., at the San Francisco office of the company An article 


of Office 
seemed to 


published in the November issue Appliances was 


pervade the 


written in a spirit of hilarity which 

office at the time, and was not meant to rub him the wrong 
way. Newly-weds and engaged folk are usually considered 
as “meat for man’s ax,’’ but as Charles seems to feel 


any 
different about it, I take it back publicly so that all who 
the first article can see how sorry I am. 

San Francisco, Calif.—W. G. Huston, of Mittag & Volger, In¢ 


read 


is expected at the office on November 17, after a trip that has 
taken him through practically all the cities and larger towns 
of the eleven Western states. Mr. Huston has perfected a plan 


whereby with the co-operation of the stationers the floor men 
trained in selling stationery. The plan has been tried 
found to work satisfactorily.—Mittag & Volger, In« 
exhibition at the office in San Francisco, samples of 
material that goes to make up the product handled 
The various papers, cloths, ete., make an inter- 
even to the layman. 


will be 
out and 
have on 
the raw 
by the firm. 

esting exhibit, 





Haskins & Sells Open at Birmingham. 
Haskins & Sells, certified public accountants, with head- 
quarters in the Harris Trust Building, Chicago, IIl., have 
opened an office in Birmingham, Ala. The professional 
practice of C. Palmer Parker has been acquired. Frank 
L. Hammond is manager of the Birmingham office, in the 
Jefferson County Bank building. Mr. Palmer is assistant 


manager. 
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National Desks 


No. 5537-S 





for Efficient Work 


The office furniture salesman frequently 
has opportunity to sell extensive desk in- 
stallations in offices where efforts are being made 
to cut out lost motion and speed up business detail. 


The National 5537-S Desk is ideal for the 





purpose; ample capacity is provided for the tools 
and material needed but there are no catch-alls to 
encourage delay or loss of papers. Standard | 
National construction throughout. Let us send 

you full particulars. 


National Desk Co. 


HERKIMER, NEW YORK 








The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 
offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 
size in polished brass 
or nickel - plated 
finish. 





No. 1280 


Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Ine. 


57 Illinois St. BUFFALO, N. Y. 























nanan 
Specify 


9° 


“Lincoln Concave 








A Superior Typewriter Key 


LINCOLN RUBBER KEY CO. 


27 Thames Street 
NEW YORK 















































Carton contains 
I dozen rolls 





MACHINE PAPER 
SelLit t by ¢ the Box 


Fogewater er Pap: per (6mpany 


MENASHA 


Preferred Paper Pr Product: 


ee ee Srp 
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A Revolution in Stamp Pad 
Construction 













<. Cover 


Flexible Flange 


Reversible 
Replaceable 
<q Inking Surface 














FIVE FEATURES 


1. A Reversible, Replaceable Inking Surface. 
2. A Reservoir to Save Re-inking. 
A P 


3. neumatic Resilient Base to Make It 
Silent. 

An Indestructible Cover to Prevent Evap- 
oration. 


5. Re-inked from the Bottom with Special 
Inking Can. 


Main Office and Factory 


Mun-Kee Products Corporation 


56 Summer Ave. Newark, N. J. 














OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard. 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 


We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 


Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-96 Seneca Street BUFFALO, N. Y. 
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Christmas 
Greetings 


Year to Our 


Friends in 
the Trade 


THE DUNLEAVY CO. 
34-38 Binford Street, Boston, Mass. 


J. F. DUNLEAVY, President and Gen’! Manager 
LESTER E. THACHER, Vice-Pres. and Sales M@¢gr. 


R and Best Wishes for 
a Successful New 
f 











- 


Good 


Crescent Pins 


don’t cost a bit more, but they’re worth much more 
—busy people appreciate the time-saving feature of 
a box of pins, every one of which has a keen pierc- 
ing point and a big, “comfortable” head. 


Crescent pins are made from the best spring brass 
wire by experienced workmen. They are put up in 
quarter, half, one and five-pound boxes, and are 
guaranteed to be of superior quality. There are 
nine sizes. We'll give you prompt service—write 
for prices. 


CRESCENT 
BRASS & PIN CO. 


DETROIT, MICHIGAN 


Western Representative: Morris-Jones Co. 
55 New Montgomery St , San Francisco 


Southern Representative: Phil F. Webster 
Bex 873 San Antonio, Texas 
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Donnelly Stationery & Printing Company 
Charles O'Connor may 
158 West Newton street. 


Boston, Mass.—The 
will open a store at 10 Tremont street 
be addressed regarding the venture at 

Brooklyn, N. Y.—H. E. 
eded the 


Groome Company. In« 344 Livingston 


treet, has succe Service Supply Company, which did a 


stationery and printing business at 26 Court street 
Buffalo, N. Y. Anthony Paul, stationer, has been declared 
bankrupt; assets, $3,891; liabilities, $11,812 


Dahlke Stationery & Manufacturing Com- 
pany has incorporated; capital stock, $10.000; directors. B. A. 
Dahlke, F. M. Dahlke, William Wilbert and G. L. Schoenfeld 
Buffalo, N. Y.—The family of Richard B 1 is win- 
tering at Summerville, S. C. Mr. Lockwood sailed with them 


Buffalo, N. Y.—The 


Lockwoo« 


from New York early in November, returning to Buffalo later 
in the month 
Chicago, !ll._—Walter L. West, formerly with the Wilson-Jones 


Loose Leaf Company, has joined the Dearborn street store of 
Horder’s, Inc 

Shortly after the first of the new year a sta- 
Henry Nuss, book binder 


Dallas, Texas. 
tionery department will be added by 
and stamper, 1517 Main street. 

Chicago, I!!.—Jos 
the American Clip Company, has gone to the 
Island City He will return to his territory after the 

Chicago, I!l.—Mr. and Mrs. E. Y. Horder returned to Chicago 
their Alabama plantation for Thanksgiving here Mt 
Horder went there in October, and his wife 
November. 

Chicago, Ill. 
partment, under the 
housed on the mezzanine of the headquarters store, 226 
Lake street 

Chicago, Il!|.—F. F 
Ink Company, will sail in January on a 
ranean countries and other European points He has et! 

‘‘Adriatic,"” leaving New York January 3 
John W. Messimore has moved his family from 
home at 2808 


Straus, representative in this territory for 
factory at Long 
holidays 


from 
arrived early in 


Horder’s, Inc., has organized a city sales de- 
Robert V. Nimmy It is 
West 


direction of 


Harris, assistant manager for The Carter's 


tour of the Mediter- 


passage on the 
Chicago, Ill. 

Ind., to Chicago He has established a 

entered the 


Goshen, 
Logan boulevard Miss Messimore has Chicago 
Academy of Fine Arts, taking a full course preparatory to be- 
coming a commercial artist. 

Chicago, I!!.—The third annual stag of the 
will be held January 19 in the Cameo room of the 
hotel Out-of-town guests will be welcome 
with A. L. Payne,-Commercial 
Tickets are $5.00 each 
Harry King, a man of 


Chicago stationers 
Morrison 
Reservations can 
be made Stationery & Loose 
Leaf Company 
Chicago, Ill. 
perience, has established himself as a 
6 North Michigan avenue He is now handling the 
Ribbon & Manufacturing 
pany, the typewriter brushes of Arthur 
Durham 


extended stationery ex- 
manufacturers’ agent at 
ribbons and 
Carbon Com- 
Hahn & Company, and 


Manufacturing 


carbons of the Crown 


the stationers’ tinware of the Com- 
pany 

Chicago, !1!.—Several 
staff of S. D. Childs & Company in recent 
P. W. Watson (formerly with R. R. Donnelley & 
printers, Chicago); E. Sands (formerly connected with a whole- 
sale hardware concern); Clarence with 
the wholesale department of A. C. McClurg & Company); R. Z 
(formerly with the Federal Bank); Rich- 
ard Cook (previously with P. F. Pettibone & Company). 

Holyoke, Mass.—E. E. Keough, manager of tne acvertising 
department of the American Writing Paper Company, returned 


new salesmen have been added to the 
weeks They are 


Company, 


Reynolds (previously 


teserve 


Hutchinson 


in November from a prolonged tour which took him to the 
Pacific coast. 
Lodi, Calif.—A branch store of the Stationery Shoppe has 


been opened at 130 School street. Mrs. Valentine will be in 
charge. 

Moline, Ill. 

Nebraska City, Nebr.—G. O. 
tral avenue, will erect a two-story 
creasing stationery and book business 

Newark, N. J.—The Iona Novelty Company has incorporated 
to conduct a stationery business; capital stock, $50,000; incor- 
porator—Abraham Henig. 

Newark, N. J.—John Reidell, sales manager for the Weldon 
Roberts Rubber Company, is on an European business trip. 
Mrs. Reidell and the two children accompanied him The tour 
about two months. 


Carlson Brothers have moved into a new building 
Meyers, Ninth street and Cen- 
building to house his in- 


will occupy 
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EMERSON BINDERS 


Catalogs, bulletins, loose leafs, period- 
icals, blue prints, order blanks—the Emer- 
son Binder will bind anything. No 
clumsy metal parts or projecting posts. 










Costs less than others. 







Ask for literature and prices 





BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 
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The Indiana 
Cash Drawer 


This drawer in combination 
gives detail record of cash 
sales. Convenientl ar- 
ranged for coins a bills, 


This mechanical cash drawer is used by 
many adding machine salesmen as a 
source cf attractive additional income. It 
actually makes a complete cash register 
out cf an adding machine. The drawer 
is made to fit any standard machine and 
is a ready seller to retail stores both cash. K 


pa 
large and small. which cierk made each sale 
and departmet to be cred- 
ited, and performs many 
other services required of 
« first class cash register, 


Investigate this proposition and turn it 
to profit. Agents wanted everywhere. 


The Indiana Cash Drawer Company 
Shelbyville, Indiana 
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**KEEPING TABS ON THINGS” 
WITH 











E 
INDEX TABS 


THE ORIGINAL “PYRALIN” 
INDEX TAB Made in Six-inch Strips 


Cut tabs to any size—use any 
color insert—attach for any 
projection. 


Your stock for 1923 should always be 
complete. Order Now. 


(NEW IMPROVED TAB) 
PATENTED 


UNIVERSAL INDEX TAB CO. 
435 Central Bldg. Seattle, Wash. 
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Will Always Save It For You 


It [IS hard, perhaps, for you to real- 


ize that your ink bills can easily, surely 
be cut from 50% to 750%, by the use of 
INKLETS instead of ordinary bottled 
ink—but it costs nothing to prove the 
fact yourself. 
Write us 
INKLETS. 
ink supply and for your fountain pen. 
The 


may 


today for free sample 


Try them for your desk- 


ink they make is as good and 
be better than ink you now use. 
You add the water yourself and there- 


fore do not pay a steep price for it. 
Try INKLETS—There’s the proof. 
DEALERS 


ness to get our proposition 


It’s good busi- 


General Eclipse Co., Dept A, Danielson, Conn. 
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APPLIANCES 


Decen , 1923 


New York, N. Y.—N. Dandenberg has moved his stationery 
business to roomier quarters at 53 East Fourth street 


New York, N. Y.—A petition in bankrupcty has been filed by 


Louis Meltzer, stationery and cigars, 3647 Broadway assets 
$2.000; liabilities, approximately $5,000 

New York, N. Y.—The Superior Binder Company, 457 Broome 
street, has been petitioned into bankruptcy; assets ibout 


$3,500; liabilities, about $7,000; Ruth Lewinson 


receive! 

New York, N. Y¥Y.—The Majestic Office Supply Manufacturing 
Company, 94 East Tenth street, has been petitioned into bank 
ruptey; William. C. Hecht, Jr.. was appointed receiver 

Oak Park, IIl.—Cless ©. Burras, stationer, has moved is 
business to a larger store at 1121 Oak street 

Philadelphia, Penna.—A stationery department has bee idd 
ed to the printing business of N. Feinsinger, 413 South Sixtl 
street Il. Feisinger, a son of the proprietor, is in cl 
the stationery business. 

Portiand, Ore.—Frank L. Hawley, of the Lowman & Hanford 
Company, Seattle, visited recently in Portland, renewing 
quaintance with friends in the trade 

Portiand, Ore.—Mr. and Mrs. W. J. Ortel, of Spokane, W 
spent several days in this city recently Mr. Ortel is connected 
with the Shaw-Borden Company of his home city 

Portiand, Ore.—In August of this year C. W. Heppn: who 
had for some time been connected with the office ap] nces 
department of the J. K. Gill Company, was made manager 
Mr. Heppner says that business in his department is go nd 


that the outlook is bright for the winter months 
Portiand, Ore.—Just about a year ago J. O. Freck ope da 
smart little 


shop at 201 South Broadway, where he sells sta- 


tionery, office supplies and printing He keeps two men the 
outside all the time, and says that for the short time 

been in business he does not believe that anybody in Portland 
is doing better 


Portland, Ore.—George KE. Miller. president of the Lowman & 
Hanford Company, Is a horse fancier and possesses a ped 
greed horse of which he is proud So it was to be expected 
that he would visit the Pacific International Stock Show held 
in Portland November 38 to 10 and found delight in the night 


horse show, with its fine displays of riding, jumping 
Portiand, Ore.—The Kilham Stationery & Printing Company 


Fifth and Oak streets, are showing a fine line of Christmas 
greeting cards, and the sales in this direction, especially in 
the printing and engraving of cards for persons who prefer 
sending them to giving presents, have been gratifying for this 
early in the year. They have a set of five cards, the designs 
for which were originated in their own shop The envelopes 
match the color design on the card. These are of course higher 
in price, and intended for the fastidious person who wants 
“something different.” 

Portsmouth, Ohio.—The W. W Reilly Book & Stationery 


Company was burned out in a November fire which destroyed 
the Turley building, in 
housed 

San Francisco, Calif.—The store of C. H 
street, has emerged from the hands of the 


which the stationery business was 


Jenkins, 114 Bush 
remodels nd 
presents a spick and span appearance 
San Francisco, Calif.—W. T. New, of the Weis Manufactur 
Company, and H. Homer of the Esterbrook Steel Pen Manu 
facturing Company, are in town, calling on the stationery trade 
San Francisco, Calif.—Ernest Wallace, manufacture! gent, 
negotiated several new accounts while East in November. These 


include the Robinson ‘“‘Reminder’’ and the Robinson waste 
basket 

San Francisco, Calif.—The Jenkins-Hall Index Card Com 
pany, 500 Howard street, is finding its quarters inadequat« nd 
will probably have to increase the space occupied The con 


pany has occupied its present plant a year 


San Francisco, Calif.—E. P. Eisenhart has been appointed 
manager of the H. S. Crocker Company's store at 242 Mont 
gomery street He has been with the organization some tims 
starting at the Oakland store Mr. Eisenhart has had exper 


ence both as store and outside salesman 


San Francisco, Calif.—T. B. Kerr, of Neal, Stratford & Ker 


has severed his connection with the firm, as far as active par 
ticipation is concerned. It was reported at the store that he 
still retains his interest in the firm, but he could not be 


reached to find what his future plans may be 
San Francisco, Calif.—The annual Stationers’ Association d 
November 2 int 


ner will be held at the Fairmont Hotel, 
“everybody and his wife” will be there This is one of the 
big events of the year for the stationers and their friends, and 


every one of them, be he association or non-associatior makes 
a point of being present 
San Francisco, Calif.—G. L 


Company, is “powerful busy’ 


McMullen, of the A. C. Carlisle 


these days, finishing up all the 


loose ends so that he can get off on a trip through the Sout! 
(Stationery 


—Continued on Page 214.) 














No wonder “Gluey” 
is always preferred -- 


e * f 
it sticks: 
Your dealer will supply this 
better paste and for sending 10 
cents, we will mail a full 
Handy Tube—4 full ounces 


S1Ze 


Get Yours Today. 
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STEINBRO 


Card Case 


Lays flat in the 

pocket. 

No Metal— 
No Flaps— 

No Buttons 
PULL 


the ribbon 
cards come up 


oo 
Made in Genuine Leather 
in Five Sizes. 


Real Quick Sellers 


| G@RINDRD 
Art Memo Book 


A handsome little memo book embossed 
and decorated in colors, convenient size for 
pocket, 2x4. Made in genuine leather 
and imitation leather. 









PAT. APP. FOR 


Liberal Discount 
to the Trade 





Our display cards will bring in new trade to your 
Send for samples and prices. Do it today. 


STEIN BROS. & CO. 


426 S. Clinton St. Dept. O-1 Chicago, III. 


store. 





























“NEVER LOSE” 
DUPLEX ERASER 


with the brush and pat- 
ented hook to fit the 
frame of any typewriter 
and the 


“QWL” PEN and 
PENCIL CLASP 


nicely engraved, blunted 
end to safeguard the 
pocket and patented 
spring clip, are two new 
live specialties recently 
added to the 


Indispensable 


ARGUS LINES 








CHICAGO, ILL. 





% OF ACTUAL 6iZE 


h | t } Every Argus product is an ex- 
i pression of excellent work- 
manship and utility. 
We make a complete line of 
: PAPER FASTENERS 
PEN AND PENCIL CLIPS 
ENVELOPE MOISTENERS & 
TYPEWRITER ERASERS 
Write your jobber for samples 
and discounts or order direct. 
7D 1134N. Kilbourn Ave. Fell Size 
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MANUFACTURE 
} SEALS 
STENCILS 
oe ra BADGES 


I 


w« BRASS SIGNS 





FACTORY:24 to 30 So, Jefferson St. ~<* 














RUBBER®@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


ETC 


ecta, Cutcas 





FOR SALES 


peer’ Wen 











sTencns 





Wax Stas 


STORE:108 N.DEARBORN ST. aHIGO 
















No. 1 


Typewriter 
Stand 


for 
Sitting Position 





Tubular 
Construction 









Write for 
Circular. } 


No Castings Used. 


Fowler-Manson-Sherman | 
Cycle Mfg. Co. 


WILLIAM R. MANIERRE, Prop. 


1445-1455 W. Austin Ave., CHICAGO, ILL. 














NOTE —We sell to the trade only 











REPUBLIC TRANSFER CASES 


Distinctive Features are— 


Genuine Red Oak 
Absolutely Kiln-Dried 
Slide on Fibre Rollers 


Label-holders and Handles 
bronze plated on steel 


Stack perfectly 
Nicely finished 


Three Sizes; Letter—Cap—Bill 
Write for Prices 


The Republic Box Co. 
1693-1711 Merwin St. CLEVELAND, OHIO 














Every User of the 
Telephone is Going 
to Appreciate this 


, Lelephone 
har lushion 


OUR customers will be quick to see the ad- 
vantages of telephoning with these Davol 
Ear Cushions. A big, comfortable, close-fitting 
cup of soft rubber. Fits all telephone receivers. 





OTHER DAVOL STATIONERS’ SUPPLIES 
Rubber Bands Marsh Finger Pads 


Extra strong and lively Tohelp wherever business 
—popular sizesinhandy is picking up— eliminate 
boxes. mistakes and losses. 


Davol Typewriter Cushion Feet 


To take the jar and noise from typewriters. Made in screw 
and plug fitting for Underwood, L. C. Smith, Smith-Premier 
and Remington typewriters. Sell for 75c a set of four. 


Order all genuine Davol Stationers’ Supplies direct from us 


DAVOL RUBBER COMPANY 


Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 
































December, 1923. 





Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 


Manufacturer. 


L. & C. Hardmuth has distributed a catalogue of Koh-lI- 
Noor pencils, done in colors. 

The Michigan Rubber Stamp Works, Detroit, Mich., has dis- 
tributed a catalogue devoted to rubber stamp goods and 
sundries. 

The Colytt Laboratories, 565 West Washington street, Chi- 
cago, Ill., has distributed a folder showing the Colytt telephone 
mouthpiece 

“A Few Needs for Home and Office’ is a booklet from Hor- 
der’s, Inc., Chicago, Ill. It illustrates a number of conven- 
ences and necessities for the desk 

A folder in colors shows the Shaw-Walker line of sectional 
bookcases. These are made up in walnut, mahogany and oak, 
the illustrations being done in the natural colors 

The C. Howard Hunt Pen Company, Camden, N. J., will 
circulate in December a new catalogue showing its complete 


lines of steel pens, show card pens and ‘‘Name Plate’’ clips. 
From the Ideal Desk Company, Auburn, Maine, comes a 

catalogue of desks, folding sectional bookcases and other office 

ind library furnishings. The ‘Harvard’ swing typewriter 


stand is featured 

The Weis Manufacturing Company has sent to the trade 
2 bulletin of bargains on discontinued goods. These include 
two-drawer sectional cabinets, card index and filing supplies, 
magazine binders and scrapbooks. 

Neal, Stratford & Kerr, San Francisco, Calif., have circulated 
a new catalogue to consumers. There are over 150 pages of 
stationery products. The book was illustrated, printed and 
bound in the company’s own establishment. 

From The Gunn Furniture Company, Grand Rapids, Mich., 
comes a folder in colors descriptive of Gunn “Lino’’ desks and 
desk tops. An extensive list of users shows how generally the 
use of linoleum desk tops has been adopted. 

A window banner in six colors furnished to dealers by The 
Wahl Company, displays ‘‘Eversharp”’ pencil and the Wahl pen, 
which “give exceptional service.’’ The top and bottom edges 
are gummed for affixing to the dealer’s window 

A mailpiece from the National Blank Book Company epito- 
mizes the company’s line of post binders and renroduces an 
advertisement featuring the line, appearing in the Saturday 
Evening Post prior to loose leaf week in November 

Dealers handling the Art Metal line of steel office furniture 
safes and shelving are furnished with advertising blotters, each 
featuring distinctive items in the line. Six designs are made 
for enclosure in No. 6% envelopes and six for No. 10 envelopes. 

Stromberg, Allen & Company, 430 South Clark street, Chicago, 
Ill., have distributed a supplemental catalogue. This is a reg- 
ular issue, published every sixty days, to list new items and 
special offers which cannot be included in the annual catalogue 

From the Fred Medart Manufacturing Company, St. Louis, 
Mo., comes Catalogue A-8, covering lockers for office, factory, 
school, gymnasium and club. A wide variety of sizes and 
types is carried in stock. A number of illustrations show im- 
pressive installations of Medart lockers. 

A handsome folder illustrated by process engravings from 
the Underwood Typewriter Company, stresses the utility of 
the Underwood portable as a Christmas gift. It features the 
new Christmas container, done in colors, which dresses the 
machine in holiday attire when used as a Christmas gift. 

From the Tell City Desk Company, Tell City, Ind., comes 
catalogue No. 37 covering office desks. It shows a variety of 
desks in quartered oak, plain oak and mahogany. Included are 
executives’ desks in flat top and roll top styles, general office 
desks, typewriter and office tables, salesmen’s desks, typewriter 
desks and telephone tables. 

From The Dunleavy Company, 38 Binford street, Boston, 
Mass., comes the new price list No. 1 It shows the ‘‘Filex’’ 
line of card index and filing supplies Complete information 
and line illustrations of the various styles and sizes are in- 
cluded in the list. The ‘‘Filex’’ expanding system for corre- 
spondence is explained clearly. 

The Underwood Typewriter Company distributed at the First 
Annual Advertising Exhibition, New York, N. Y., a handsome 
folder on ‘‘Leadership.’’ This acknowledged the part advertis- 
ing has had in attaining leadership for the typewriter in the 
business world. The folder is a delightful piece of typography, 
design and printing—a joy in color 

The Virginia Stationery Company, Richmond, Va., sends a 
folder showing the “Dixie-Land”’ line of personal greeting 
ecards for holiday use. A number of samples of cards are 
illustrated, in one color, the text specifying the colors used 
ym each individual card. Several pages are devoted to speci- 
men messages which were suggested to customers 

From The Globe-Wernicke Company, Cincinnati, Ohio, comes 
an illuminating folder in colors telling the story of The Globe- 
Wernicke visible index. This device is made to file for in- 
stant reference card records on forms 5x3, 6x4 and 8x5 inches 
It embodies a novel feature in visible indices—offsetting of 
ards where this is desired. It is accomplished with standard 
equipment 

From the Weis Manufacturing Company, Monroe, Mich., 
comes its new Catalogue No. 24, in which are listed the recent 
additions to the Weis line, with the old favorites in full array. 
The book reveals a wide variety of office furniture, sectional 
bookcases, filing supplies, filing devices and miscellaneous sta- 
tioners' goods. The pages showing filing supplies are printed 
in full colors 
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If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 
in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 





We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make 
up his special metals accurately and 
economically. 


Write us. We are here to serve 


The Tenacity 


Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 
New York Branch, 77 Beekman Street 























BUSINESS MAKERS! 


The Hotchkiss ‘‘Unit’’ 


Shown below is the newest 
Hotchkiss Automatic Paper 
Fastener—a machine that 
you can take apart for repair- 
ing or replacing any parts. 
The “Unit” is a beauty, with 
all standard Hotchkiss parts 
including the infallible non- 

















e 


Hotchkiss Model uses either No. 1 or No. 2 
No. 1 Hotchkiss Staples. It’s a 
on standardized idea. Your cus- 
old standby of univer- tomers will like it. 
sal sale—the Hotchkiss 
No. 1. It is the most 
widely used paper fast- 
ening machine we know 
of. Every business man 
needs at least one. Like 
all Hotchkiss models it is 
infallible in operation, eco- 


nomical to use and profit- 
able to sell. 


Keep your stocks of 
Hotchkiss Fasteners and 
genuine Hotchkiss Staples 
complete. 


The Hotchkiss Sales Co. 


Norwalk, Conn. 


OTCHKISS 


PAPER FASTENING MACHINES 














‘logging staple guide and it 
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LET US SUPPLY 
YOUR EMERGENCY 


} 
| 
Even if your present sources of supply for 
regular loose leaf items are satisfactory and 
} you are not interested in our stock lines, there 
| are frequent occasions when you need quick 
service on special orders that you cannot ob- 
tain without delay from these sources. We 
should like an opportunity to demonstrate our 
co-operation in emergencies of this kind. Our 
facilities for specially printed forms or head- 
ings, odd rulings, punching or cutting are un- 
surpassed. Our staff is trained, accurately and 
faithfully to execute all details. We believe 
your experience will suggest to vou the ad- | 
visability of handling THE “PERFECT” LINE. 
Send us your order. | 


THE “Perfect’’ LINE 


CHICAGO BINDER & FILE CO. 
500-508 W. 31st St. Chicago, Ill. | 


LOOSE LEAF DEVICES HIGH GRADE PRINTING 


LEDGERS, BINDERS, INDEXES, SHEETS, 
BUSINESS SYSTEMS 














The 
Teleshelf 
will pay rent 
for Your 
window space 








Once in a while you see an office specialty that is made 
just right for its purpose — extensively useful, durable, 
and good looking. The Teleshelf will impress you in 
that way: Made in one piece of stamped steel, artisti- 
cally cut and enameled black, it holds the desk type ’phone 
out of the way, yet right at hand, and it requires very 
little room. 


Any one will readily understand its advantages and if 
you will put one or two in your window with the display 
cards we furnish, the drop-in trade will buy enough of 
them to pay you a good window rental and a handsome 
profit besides. Send me $9.00 for tria: dozen, or write 
for descriptive matter. 


Geo. T. Schmidt 


4100 Ravenswood Ave. Chicago, Ill. 











Dealer. 
General Cataiogue No. 6 of office supplies and business juip- 
ment comes from Carrithers & Company, 223 West Madiso1 


street, Chicago, Ill. It shows a wide variety of items for the 
modern office, including a number that are not general! isted 
in dealers’ catalogues. 

From Crane & Company, Topeka, Kan., comes a folder show 
ing personal greeting cards for holiday use A large iriety 
of designs is shown at a range of prices that makes possible 
the use of personalized greeting cards by practically everyone 


From the Parish Furniture Company (Desk Exchange) 


Twelfth street, Oakland, Calif., comes an illustrated sales lettet 
featuring the company’s service facilities. A notation on th 
letter modestly states that Oakland is “The second stest- 
growing city in the United States of 200,000 population or over.’ 
From Horder’s, Inc., Chicago, Ill, comes a catalogue of 
Christmas greeting cards, specially selected for individualizing 
through imprinting with the senders name Horder’s 
undertakes to do this work in copperplate, letterpress or new 
process relief work. The concluding pages of th: it eur 
show accessories for preparing Christmas packages, and ep- 
resentative selection of practical gifts from the Hord: rl 


ture and stationery stocks. 
Price Revisions. 


The Tell City Desk Company, Tell City, Ind sends ‘ 
List No. 106, effective November 1, covering the lines of office 


desks and tables 

Price List No. 24 from The Weis Manufacturing Company 
Monroe, Mich., lists the items in the Weis Catalogue No. 24 
These prices went into effect November 15. Many of t tems 


in the price list are illustrated, facilitating finding 
Dealers handling the pencil lines of Eberhard Fabet 


nished with a package enclosure featuring “‘Rainbow colored 
pencils. This is a colorful job, printed from process plates, the 
solar spectrum giving emphasis to the name, ‘‘Rainbow 


Accessory Advertising Matter. 
The Wabash Cabinet Company, Wabash, Ind... provides deal 


ers with a display fixture, enabling them to merchandise filing 
supplies intensively through intelligent display This xture 
may be set on a table or counter, or suspended from the wall 

A series of nine new window display cards is supplie« ‘ 
dealers of the Victor Adding Machine Company, Chicag ill 


These are bold placards for dealers with a direct appeal whic! 
should interest many passers-by in the Victor adding mac ! 


The Weis Manufacturing Company, Monroe, Mich., furnishes 


“building units’’ for use in showing prospective customers how 
sectional files of various arrangements will stack up w 
erected. These are particularly helpful to the outside 

man, who often requires assistance to help his prospect sua 
ize his purchase. Various illustrations are printed o1 ne side 
of a sheet. The sections are cut out, and can be arranged o1 
the prospect's desk in any order required. 


The Reliable Typewriter & Adding Machine Corporatio 17 
West Washineton street, Chicago, Lll., issues cooperative fold 
ers in colors which are supplied to dealers at nominal prices 
These feature various types of rebuilt adding machine in 
typewriters, listed at their standard sale prices The ilders 


are imprinted with the name and address of the dealer 
culating them. Large editions have already been sup} 
the trade for direct mail advertising 
(Stationery—Continued from Page 210.) 

ern part of the state. His territory will extend fro Santa 
Barbara to the Mexican line Mr. McMullen will sta 
about December 1 and is uncertain as to his retur 

San Francisco, Calif.—Greeting cards are the mai: 


the stationers’ field at the present time Engraved personal 
greeting cards are going with a rush and business in this 
is greatly stimulated at all the stores in town that car then 


Reports of big things in Christmas cards come especiall 
A. Carlisle & Company, H. 8S. Crocker Company, Sanbort Va 
& Company and Neal, Stratford & Kerr 

San Francisco, Calif.—E. S. Deering, traveling sales 


The Carter's Ink Company, suffered a piece of ‘‘toug! ick 
recently near Los Angeles He had stopped to telephones 

wife that he was coming. and when he got back to his machine’ 
some sneak thief had ‘‘lifted’’ all the valuables in the 

The loss consisted of clothing and books mostly, and the t 
ing consisted in part of “‘real fancy shirts.”’ Mr. Deering 
well known on the coast, having covered the territor 
Denver West for quite a number of years His mat friends 
will sympathize with him in the loss of the “fine raime 


San Francisco, Calif.—E. A. Brekenfeld, assistant sales 
ager of the Schwabacher-Frey Stationery Compa 
to Portland, Seattle, Tacoma and Spokane, visiting the gel! 


cies of the company in the interests of the Rand visib dex 
equipment He expects to return about the first week of De 
cember.—B. S. Hubbard, vice-president of the Schwal e! 
Frey Stationery Company, has returned from Honolu 

return trip of the delegation of the San Francisco Cha 
Commerce. He reports a splendid trip and a prospect 


creased business with the islands as a result of the 
lations established by the visiting members 
San Francisco, Calif.—Neal, Stratford & Ken »2 


street, have just issued a splendid catalog of statione! and 
office supplies that will surely please the trade, and be great 
help to the out-of-town dealers who must order by EF 
KE. Grainger, the compiler, has ‘“‘done himself proud ! is 
brought out a work of art as well as utility The sa 


(Continued on Page 218.) 
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HUNTS PENS 





ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUALUSE CARD CLIPS 
PEN HOLDERS 


has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 





Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 
































You get best service from the specialist 


—we specialize in Desk Pads. | TRINER POST OFFICE 


Ninety styles, stiff, flexible or semi-flexible backs, three 


sizes: 19%x24%, 12%x19% and 24%x38%. Also, Glass SCALE No G 
Boardclips, Adjustable Desk e 


Desk Pads, Work Distributors, 


ad C s, Special Binders, etc. : . 
ee ee ee Specially designed for U. S. Post Office Service 
Card Index Cabinets, black Cuts down Postal costs. 
et ne oe —Used where a variance of 1/64 oz. means 
ockK-cornere woo rames wi : af » 
' a saving hou: 
ELSANE Patented two-rod fol- & saving Of ¢ usands 
low blocks; for 3x5, 4x6 and 5x8 —Pronounced by experts as the best 
cards in 1, 2, 3, 4 and 6 drawers. commercial model ever produced. 


—Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 


SAINBERG & COMPANY, Inc. talks and excellent window displays. 


65-67 West Houston Street New York, N. Y. —Write for full particulars. 


(sme TRINER SCALE & MFG. Co. 
o— 2714 W. 2ist St. CHICAGO, ILL. 





Also letter and legal cabinets 
in 3, 6 and 12 drawers. 
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SAMSON HAND PUNCH 





Perforates cardboard, leather 
and paper up to 4”, Thru 
untempered metal up 
to 20 gauge. 
















able Punches 





















\i\ and Dies as Illustrated mon 
Great Demand— Prices 
‘\ Nationally Advertised and 
Catalog 
TION 
NATIONAL —— 
A pvertisinc ) Letters-Legal Documents 
ADAPTABILITY Recor ds Reports Estimates 
AND cocuely with 
AJAX 
DURABILITY EYELET 
MAKES tT FASTENER 
Punches hole, inserts 
EASY TO and clinches eyelet in one 
operation. 
SELL §.. Order from 
MACHINE APPLIANCE 
RE-ORDERS | 351-353 Jay st. Broohlyn.NY. 














FOR yo! MM su? Mm 


AJAX EYELETS 











HOW TO REPAIR 
UNDER WOODS 


A new edition of our 
complete illustrated 


treatise on the mechan- 
ism of the Underwood. 


With this Book before 
him any one mechani- 
cally inclined can learn 
to repair Underwoods. 





Price $2.00 


\HORP & Marry 


EWRITER cy 





79 Queen St. 
LONDON, E. C. 


BOSTON, 
Mass., U. Ss. A. 














STANDARD 
Poon Pix 


Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 

Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 

Over 50,000 in daily use. 

DEALERS AND OFFICE SPECIALTY SALESMEN: 
We have an interesting proposition to make you 


if we are not already represented in your district. 
Write for details, stating territory covered. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 


HHL i 


eae ITH 


_ Carbon Papers and 


Inked Ribbons 


for every requirement 


= Our ‘‘Reel-O-Ribbon”’ service 
means added profits for the dealer. 
Ribbon in reels of 144 yards (equal to 
one dozen standard length ribbons). 
Orders can be filled immediately from 
stock with the simple spooling machine 
and eyelet tool we furnish. We also 
can supply you with the spools, hooks — 
and eyelets. Descriptive and _ illus- 
trated literature is yours for the 
asking. Live representatives wanted. 


> Phillips Ribbon & 
Carbon Co., Inc. 


61 Halstead St. 
Rochester, N. Y. 


HNN tNNttl 


IHU 





=UMITILABUONAN USAT 
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Paragraphic reviews of current issues from 
}. I. 


he house organ field, classified for conventent 
reference. 


Manufacturer. 

The Ram (Rapid Addressing Machine Company) defined 
quota, and showed how it applied to members of the company’s 
sales organization 

The house organ of The Columbus Blank Book Manufacturing 
Company discussed the ‘Merry-go-round in Business.” The 
theme was the business man who tries to carry on without 


systematic method and equipment. Pp ot to ra h 
Walk and Talk (Victor Adding Machine Company) showed r ec 


how dealers could tie up their agency with national advertising 








through the use of window display material, direct solicitation The Thoroughbred Model 
by mail, and intensive personal solicitation. ° 
The Faultless Bulletin (Stationers’ Loose Leaf Company) Writes Words or Figures 
printed a parable, “Shaking Down Nuts—Then Not Picking 
Them Up.”’ The analogy to business was shown, in that many  . oe re . é 
salesmen dig up prospects and then let them go before selling. Phe culminating ac hiev ement of 
Tips and Nibs (The Wahl Company) gave details of a display twenty-five years’ experience in the man- 
contest running from November 10 to December 24. Competi- ufacture of check protecting devices. 
tors are classified by volume of business, and the smail dealer Examine this i int 
does not have to contend with the superior facilities of the big -Xamine this imprint, 


city stationer 

Telephone Facts (Kellogg Switchboard & Supply Company) —=- * me = 
showed an example of thrift and conservation. A _ telephone =xACIL!I *OLLARS 
man in Northern New York built a garage, most of the ma- EX: <2 po — = ae 
terial being discarded cross arms from the telephone poles of 
the company’s lines. 


“How Many Customers Are Working for You?’ asked The When employed in combination with 
Coach (published co-operatively by Boorum & Pease Cn How: Registered PROTOD-Greenbac forgery- 
Eberhard Faber, Sanford Manufacturing Company and C ow- Se ie a “ 2 
ard Hunt Pen Company). The article put a new interpretation proot checks the user secures the Todd 
on the value of good will to the merchant, and showed how System of Complete Check Protection. 


it can be developed. 


Direct Reflections (James F. Newcomb & Company) com- h I 
mented on the control one writer had of his many sources of Todd Protectograp O., nc. 





information, for use in several house organs. He uses a pocket (Established 1899) 
memorandum book, like many other persons. His notes are - baja. 
made dynamic by an additional memorandum showing where 1129 University Ave., Rochester, N. Y. 
that particular information is to be applied. 
Art Metal Service (Art Metal Construction Company) ran an Send for information about our latest device, the 
article showing how the United States Bureau of Standards had Star® Adding Machine. 
checked up on some of the tests employed by the Underwriters’ \ i 





Laboratories in subjecting steel construction to tests. The test 

conducted by the Bureau of Standards confirmed the findings 

of the Underwriters’ Laboratories for similar construction. 
Strathmore Town News (Strathmore Paper Company) showed 





the importance of the dummy in winning over prospective COSTS MORE—WORTH MORE 
printing customers to an idea for a new booklet or catalogue. 
The salesman who works with a dummy gives the customer Quality Ts What a Machine Is— 


something which he can picture in his own mind. As Strath- . 
more Town News says, “The dummy puts you above price com- Reputation What It Is Supposed to Be 
petition.”’ e 

tesults (Monroe Calculating Machine Company) ran a rail- ° t 
road number, showing representative uses of Monroe machines Victor Standard Typewri er 
by several railroads. Advancement in the calculating machine 
and railroad activities were shown in the center spread—the 
original Baldwin calculator and the modern automatic elec- 
trically-driven Monroe, contrasted with the De Witt Clinton 
train (pioneer locomotive and coaches) alongside the Twen- 
tieth Century Limited. 

The Skyscraper (The Shaw-Walker Company) narrated an 
instance in which procrastination cost an inquirer valuable 
records. He had inquired for a catalogue seen advertised, and 
neglected to order promptly. Then a fire came and destroyed, 
not only the office records, but the catalogue originally sent. 
The manufacturer was asked to send another catalogue, and 
that experience must have proved to the inquirer that his 
business needs record protection. 

Business Magazine (Burroughs Adding Machine Company) 
printed ‘Freight Service to Your Door,’”’ discussing the adop- 
tion of an English system. In England the railroads pick up 
freight, transport it and deliver the same as the express com- 
panies do in the United States. An effort is being made to 
adopt the plan in handling freight here The pickup and de- 
livery service is optional with English shippers and merchants; 
a majority have their freight handled in this way. 

The Protectograph Weekly Bulletin (Todd Protectograph 
Company) told readers why ‘Protod-Greenbac’’ check paper 
was lightened in tint. Many of these checks are mailed in 
window envelopes. The post office department has called for 3 
very faint tints of stationery where such envelopes are used, . e ° 
to permit easy reading through the window. As the Todd com- The Machine of Superior Quality 


pany printed approximately 75,000,000 of these checks in 1922, 


pS (eX oe 





it has a large obligation to spare the eyes of the post office ALIGNMENT BETTER—Inch wide cone typebar bearings and octuple 

employees. roller bearing carriage give a er, of typebar and carriage 
The Office Economist (Art Metal Construction Company) action that combine to produce work of unquestioned superiority. 

printed ‘Fire Risks in the Office.’”’ It showed the hazards to OPERATION EASIER—Light key touch and speedy escapement enable 

which — records are exposed, from without and from within. the operator to do more wor with less effort. 

The concluding paragraph should be convincing to business — ‘ 

executives: ‘“‘The businessman of ancient Babylon might easily — — AND CLEVER CONSTRUCTION—Reduce materially 

rest free from worry as to interruption from fire, knowing that © COST CF UD. aap. : 

all his records were pressed into unburnable brick. That might UNIT FEED ROLLS—Enable operator to write to the extreme bottom 

do very well for the sixth century B. C., but few concerns of of sheet. 

the twentieth century A. D. can indulge in the luxury of a All modern improvements including automatic ribbon reverse, single 

private brickyard as an adjunct to business.” key decimal tabulator, back space bar, variable line spacer, 
In its factory supplement The Royal Standard (Royal Type- bichrome ribbon. 

writer Company, Inc.) told of the restaurants conducted in the If there is no dealer in your district, write now for catalogue and 


company’s factory at Hartford, Conn. One is for the women agency terms. 
workers, and the other for the men. The total capacity is “ 

over 1,200. The space and equipment are furnished by the fac- VICTOR TYPEWRITER COMPANY 
tory, while the actual service is provided by a caterer. The General Office and Factory: SCRANTON, PA., U. S. A. 
prices are moderate. A dining room committee, composed of Department 10 

factory employes, inspects the restaurant regularly to assure 
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**MAKES ITS OWN STAPLES”’ 


= €' ~ 
EACH ROLL A SLIGHT 
OF STEEL ——« PRESSURE ON 
TAPE CONTAINS THE HANDLE— 
5,000 STAPLES THAT’S ALL! 
ECONOMY! TROUBLEPROOF! 





Improved Mode] D—Weight Two Pounds 
“Its Pre-eminence Rests On Its Distinctive Excellence” 






Capacity 
2 to 40 Sheets Mechanical 


Wonder 


Model F —Weight Nine Pounds 


SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice :50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURE! 








ig 














—— 


PROOF or 7 
CONFIDENCE? 


The more specialized the 
service, the more difficult 
is it to prove the quality. 
To attain a certain result 
with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 

in itself complicated,are involved. 

Serving your customers well 

requires the investment of time 
and trouble on your part and the 
assurance that your source of supply 
is trustworthy and co-operative. 

Union Ribbons and Carbons are de- 
pendable. While we don’t make frantic 
claims for their wearing quality, we do 

believe they compare well with any other 
brand, in extent and quality of service. 


WE SOLICIT YOUR INQUIRY 


Union Ribbon & Carbon Co. 


Front & Laurel Sts. PHILADELPHIA, PA B, 


$< ar 

















satisfactory food and service A novel feature Ss permitting 
diners to order their meals in advance, served at a ible as 
signed to the diner. The forehanded man or woman is certair 


to find his favorite dish served, while the “hit and n s"’ dir 
takes his chances on the run of the steam tabk 
Distributor. 
The Associated Stationers’ Supply Company, Chicago as 
commenced the publication of a monthliv hous: gut t | 
by W. D. Pittman. 





Dealer. 


The Office Force (The F. W. Roberts Company) laid : | 
on providing office requirements for calendar pads and d ‘ : 

Diamond Dust (Hall Lithographing Company) has 1 ed : 
publication after a protracted vacation This lively gal s : 
always welcomed for its news, and the varied charac t 
contributions | 

Good Impressions (Samuel H. Moss, New York, N | 
dered a double-leaded editorial on ‘‘Prosperits in an thfu : 
‘How's business? * * * Glad to hear it We're as s 
the dickens, too.”’ | 

A “musical” number was issued by Common Sens: 
Macy & Company, Inc.). There wasn't a musical 
number, but many apt notes on music and musicians \ ex- 
tended account of a concert in New York was hig! tudator 
to the Philadelphia Orchestra, whose Manhattan app : es 
always play to capacity. 

A convincing article on the power of booklets r 
The N-P Imprint (The Namaskett Press, Ine.) B 
Make Sales,’ it said, and cited instances where the 
enables the salesman to prolong his visit, by continuing 
presentation after leaving; strengthen mail solicitat 
troduce the salesman, and even close a sale. 

The Business Builder (H. G. Pugh & Company. L 
Ark.), is one of the most craftsmanlike house organs tf the 
dealer field which reaches this desk. It contains much substa 
tial sales promotion matter, effective illustrations, and ! 
mum of miscellany. A recent issue contained “A Little ¢ 
Multigraphing,”’ narrating the processes of duplicating 
and using stenciled addresses in sending out letters ir 

Internal. 

An editorial in The Protectograph Bulletin (Todd | 
graph Company) discussed the operation of business show 
hibits so that the advertiser gets maximum results f! s 
expenditure 

The Eagle News (The Eagle Pencil Company) 1 
memorial service at Maimonides Cemetery It was held 
Eagle Aid Society, honoring the late Samuel Kraus Tw 
which had been planted previously, were dedicated his 
memory. 

The Burroughs Bulletin told the awful details of 
turkey contest, and narrated tie experiences of t! ‘ V rk 
staked a claim on a turkey promptiy Salesmen whe 
November quota prior to Thanksgiving received a t 
well as their commissions on the sales 

The Burroughs Bulletin reprinted a menu which was ed 
at a dinner given by the manager of the Richmond ageney in 
honor of winning a prize in the company's Keno contest All 
items on the menu began with a K-—and all were ints gible 
even though somewhat distorted Those Burroughs f« ! 
look out—the K. K. K. will cop off that stuff 

The return of a former associate from a_ cruise 
United States Navy was narrated in “A Strathmorean Sinbad 
by the Strathmorean (Strathmore Paper Company). The tra 
eler told some incidents of the cruise, and distributed e 
special friends. Since leaving the Strathmore print shop this 
man traveled the equivalent of a trip around the equ 

The ““Y and E” News printed an alluring pag: 
tions, showing the new generation affiliated witl 
That number also noted several anniversaries of worke the 
organization (Francis J. Yawman, sales manager, witl 
of twenty-five years; Fred Frasch, shipping department hirt 
five yvears; Miss Fiske, cashier, thirty-four ears J 
factory foreman, forty-two years) 


(Stationery—Continued from Page 214.) 
golden buff with dark green lettering and a doubl 
of light red—almost pink The back is reinforced wit} tri} 
of tape to prevent breaking from use Views of 
of the plant are shown, followed by a complete nade The 
whole book of 155 pages is profusely illustrated and 
eral colored inserts Every article mentioned is a ‘ ! 
stock and can be delivered on the spot All the worl 
catalog was done in the Neal, Stratford & Kerr printing plant 


with the exception of the inserts, which were supplic 
manufacturers 

Seattle, Wash.—The Metropolitan Stationery Compa 
Union street, has been organized by I. Basher 

Tracy, Calif.—W. P. Easley contemplates establishing ; on 
bination stationery, book, office supply business and } 
room He will occupy the building formerly operated | Jos. S 
West & Son 

Wilmington, Del.—J. Kk. Tracers Company has 
to manufacture inks; capital stock, $100,000; corres»: 
Corporation Company of America 





Patents Lead in Government Sales 
The Department of the Interior has issued a report show 
ing the receipts for various publications sold by that depart 
ment. The patent office sold 12,781 copies of patents a 


$22,996.20, the greatest volume of sales of any of the divi 


sions reporting. 
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THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 


Used like a pencil; just a stroke and the letter or figure is erased. 
For quick, clean, invisible erasing it is incomparable. 


HUSH FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


_ 


Sells at Sight to typists, steno- 
raphers, bookkeepers and 
p sb 
Made in 14K Gold finish. At 
your dealers or mailed direct 
postpaid insured for 50c in 
Money Order or stamps. 
Liberal terms to the trade. 
Assembled twelve in handsome 
gold and silver display carton. 















{he 
ASK®TO SEE IT 


344421 


FLEXIBLE DIAMOND BRUSH ITS SEC 
———— m@\ Rush Eraser 
jee Company 


9200SA&K 
Building 
SYRACUSE, 


Representatives for 
ollan 
and Dutch East Indies: 
BLIKMAN & 
SARTORIUS 
Amsterdam 


and Sourabaia, Java 








Fie Rell Weide Leaf Lime 





P & M STEEL LEDGER 


14 STOCK SIZES 
3 CAPACITIES 
42 STOCK ITEMS 


SHEETS, INDEXES AND 
TRANSFER BINDERS TO MATCH 


THE WORKMAN MANUFACTURING COMPANY 
Capital aed Surplus Over $350,000.00 

1200 W. Momroe St. ...... CHICAGO 
BOSTON - NEW YORK 

















GUMMED 





A Sound Bank Specialty 


BANDLESS CURRENCY MAILING BOX 


4 PERFECT MAILER of strong, heavy, 
durable manilla paper of exceptional 
strength. Ends and sides do not break 
in bending over currency. 

The outside wrapper is genuine rope 
manilla as near cloth as paper can be 
made. It folds over each lap at the 
ends to make a perfect, tight seal and 
attaches to the back of the box. Can 
not tear or pull away without destroy- 
ing the entire box Each size contracts 
one half inch squeezing tightly over the 
currency and bringing the end flaps over 
and sealing tightly to the back of the 
box, making a perfect fit and tight seal 
Dependable bank stationers should have 
sample of this new line. No obligations 
to learn all about it now. 


Smead Manufacturing Co. (Dept. C) Hastings, Minn. 
High Grade Bank Filing and Mailing Containers 


a” SR ERERERBRERRERBRERREA ELE LE Ee ee een *. *," “se ne ee os 


POPE EEUU PEER EERE EERE RE LEE LEE EEE ek nee Pa"a"a ™ 


A ee PEPER RRR REPRE ee 


Wouldn’t You 
Like to Impress 


-This Man 
Favorably? 


Certainly! Then use Wiggins Book Form Cards 
that have a clean, finely engraved, snappy ap- 








pearance. 
Convenient too—carried in bound form — no 
soiled or crumpled cards—and detach easily with 


a smooth edge. Always ready. 


Many of America’s largest users of quality cards 
who appreciate the importance of proms card 
representation use Wiggins cards exclusively. 


This clientele compliments the skill and care 
exercised in engraving a Wiggins plate. 
Write for specimen tab and information. Today! 


THE JOHN B. WIGGINS COMPANY, Established 1857 


WIGGINS 


P. e 
795 Pepe Kao 
Peerle 
Bon Porm CARDS 
















AUR KLUNE 


250 WEST Sele STREET 
wew Yore 









one c 
UNITED MANUFACTURERS 
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RIV A L— THE MASTER CRAFTSMAN FOUNTAIN PEN } 








We specialize on imprint fountain pens for the jobbing, retail and mail order trade. Prompt service in 
repairs. All work is done in our own shops. We make all modern designs in Lever Self-Filling, Screw Cap, 
Nen Leakable and Slip Cap Fouatain Pens; also Stylos—Fully Guaranteed. The export trade is skillfully 
handled. A host of business friends abroad testifies to our close study of their requirements. Our latest 


movozity—pen No. 110 (shown bclow) worn with sautoir ribbon or watch chain, has proved to be a big 


success. 
Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases uscrs. 
' D. W. BEAUMEL & CO., Inc. 
% Established 1884 OFFICE AND FACTORY: # 
oO 17-27 Vandewater Street New York § 


Pacific Coast Representatives 
Anderson-Davis Company 








351 Empire Bldc. Seattle, Wach. 
SUPER GRADE UTECO 
RE-MANUFACTURED Up-te-dete, Selaile Makes REBUILTS 
Trade Mark We offer you a superior service for the progressive typewriter dealer— 


a select stock of assured service and popularity. We are so busy with 
quality grades that we have no time to waste on “forlorn hopes.” Our dealers have 
the advantage of live, moving stocks, giving satisfaction to buyer and user. That is 
why they continue to re-order. 


It’s worth your while to write for our list. 


United Typewriter Exchange Co. 


Cable Address 
Wholesalers ‘‘UNITYPEXCO”’ Boston Exporters 


137 High Street Boston, Mass. 




















PROFIT IS YOUR AIM 


INK-OUT---2 IN 1 


THE SINGLE FLUID ERADICATOR 


WORKS AND SELLS LIKE MAGIC—Removes Ink, Iodine, Dyes, Fruit and 
Grease Stains from Linens, Clothing, Paper, Etc., Without Injury to Fabrics. 


ESSENTIAL IN OFFICE AND HOME. 


RETAILS AT 50c. We Deliver 4 Dozen to Dealers in Self-Selling Display 
TRY IT NOW! Cartons for $12.00; 2 Dozen for $6.50: 1 Dozen $3.50 


Cardinell-Sales Co., Montclair, N. J., Sole Distributors 














Tract Maan © 923 














JAMESTOWN ( <=. METAL DESK CO 
<u 














HE numerous points of advantage 
embodied in this special, all-steel, spot 
welded, handsomely finished corporation 
desk, never fails to win the approval of 
keen buyers. 
And the extremely low price you can 
narne is a positive order clincher. 


Aik us for details and prices. 


Jamestown Metal Desk Co., Inc. 
Jamestown, N. Y. 

















a 
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| KMEHM BROTHERS BANK NOTE ENCRAWERS 
203-209 WEST I9 7°" STREET NEW won 











Leon Isaacs & Co. Turner & Harrison 


Manufacturers of 


GL vecdet HZ ENS HIGHEST GRADE SILVER-ALLOY PENS 
STANDARD STEEL PENS eS 


SILVER-PLATED PENS POR THE TRADE GOoLpD-PLATED PENS 


-— 
Deena 


WE ARE ASKING FOR 
YOUR BUSINESS 


The Turner & Harrison Pen Manufacturing Co., Inc. 


ESTABLISHED 1876— 





RusstiA MOHETA PENS 

















FALCON PEN WORKS 1211-1213-1215 Spring Garden Street 
ae ae Philadelphia, Pa. 








AN IMPROVED AUTOMATIC 
CLOSING INKSTAND 


“The Top Closes Itself” «=i 
No Complicated Parts 


Moderate In Price 





Write for particulars 


Manufactured by 


BACHRACH 
SPECIALTY CO. 


2275 Third Avenue 
NEW YORK, N. Y. 














No. 2 Retails $1.25 














MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, nor 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 


Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and all loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form. 

Loose leaf sheets need not be held in expensive binders. Heavy manila, or other material, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 
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SIMPLEX SORTER SYSTEMS 


30c & 60c 
Ji Per Unit 


STEEL UNITS Telescoped Together make Rigid 


WORK CLASSIFIERS and RECORD SORTERS 


EFFICIENT, ECONOMICAL, ADJUSTABLE, DURABLE. 

SAFE, PRIVATE, COMPACT AND CLEAN. 

No Bolts, Screws, Snaps or Rivets used. Just push ANY NUMBER to- 
gether for ANY purpose and index in top as required 

USED 100 WAYS and commended by both large and small! organizations 


WRITE FOR BIG DISCOUNT AND FOLDER 


METAL GOODS CORPORATION, ST. LOUIS, MO., U. S. A. 





















SPUUUACEAEUUUCUUUEAUEOUAAOUOGUEUONOOUEAUUAOUOOUEAUEOOEOOEOOUEAUEQOUOQUOGUGOUOOUUOQUEOOUGOUOOQOOUOQUOOQOOAOOQOOOUCOQOON QUOQUCQUEOOEOOUOOUOOOOOOUEOUEOOUOLLLOLEEALY 


“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight in ounces, also cost in 
cents on all classes of mail matter. 


National.......... 4lbs. MailandExp...... 16 
Gs « o6 sateus 2% bbs. a ectes 12 Ibs. 
Columbian ........ —— | ary 4 Ibs. 
ES is a abel eee 1 Ib. EE ee 2 Ibs. 
Bescisess ie . ie  -aaerers 7 
Parcel Post Scales 


Banks and business houses use ‘‘Pelouze” 
Scales Lecause of their accuracy, reliability and 
durability. 

ASK FOR A “PELOUZE” SCALE 


PELOUZE MANUFACTURING CO. 
232-242 E. OHIO ST. CHICAGO 
TUMAAAAEEOUOAOEONENTNSENAEDEOEOOE SEC ECCEE EO CUAEAETOOEEOOSOMOUOEEEOUOOOOOOGEEOOOOOOOEEOREOOOUCOOSOCEEOOOUOOOOOEEEDSOOUGGEUEEEEEEEEOOUOUECEEEEEOOOOUOOOOEEES 


START TODAY 








PUUOEGOUAGUOARAEASUOUEUAURCN TNE 





PU 





WITH 
DeT QUuALity 
PRODUCTS 
*‘CHANGEABLE”’ 
Name Plates for Desk or Grill 
Ragas ER Die Cut, Gummed Paper Letters 


Die Cut, Celluloid Letters 

Bulletin Boards 

In and Out Registers 

Office Building Directories 
‘Anything in Changeable Signs” 


Vest 


Sa 


THURSDAY _ CHANGEABLE CALENDARS 
Style No. 30, Single Face .........$12.50 
Style No. 30, Double Face ..... 20.00 


Style No. 32, Single Face ... ‘ 12.00 
WRITE TODAY 


for Catalogue and Discounts 


DAVENPORT-TAYLOR MFG. CO. 


No. 30. Cast Bronze. 4x5% Inches 416 Orleans St. CHICAGO No. 32. Brush Bronze. 94x11 Inches 

















Announcing a New 
Line in ooden 
Office Accessories 
that will Bring Re- 
peat Orders. 


Write us for Folder 
and Price List. 


CLARK-MANN COMPANY 


1015 E. 11th Street Indianapolis, Ind. 
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WELDON ROBERTS 
RUBBER ERASERS 
World’s Quality 
Standard Erasers 


Are Made In Every Size, Shape and 
Degree of Hardness or Flexibility. 


Weldon Roberts Rubber Co, Newark, N. J, U.S. A 








“PPP L PELE LLL LLe PIPLIPLIIOPILILLILILOLILILIOLIODILLLIILOLOD OD, 


HERE IT IS! 


STANDARD BRAND 


ORDER — DISORDER 
in your office 


\ well systematized office us- 
ually has a battery of V-JACK 
CLASPS (Patented) at work at 





A duplicator ink that contains glycerine, 


dries quickly and is not affected by cli- -rbesmg. Onsne ee ae 
matic conditions. For use on Mimeograph, eters and documents, file index 
Nemstutie-dendl Rotospeed Machines marker and numerous other uses. 
, a _ P : i Write for a sample and de- 


Samples and Prices On Request. scriptive circular. 
Built for your use as well as 


tor your customer. 


Bankers Clasp Company 


No. 1 Shaw Place St. Louis, Mo. 


Manufactured By 


PEERLESS INK CORPORATION 
437 Pearl Street New York 


SEPRPLELELLEPLLLLLLLLOLPLOL LLL LOL LE LOLOL LLLLLOL OL OLL OLS 


Jack Clasp and Letter Opener 


dsuyy Aj 7eNd eoe1qg euQ saeqUYE 


PLIPPELLELLLLLPPLOLLOOLORRO CEC ORLOOOE 
Ws 
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Original Thin 
COLORED LEADS 
FOR ALL 
EVERPOINTED PENCILS 
RED—BLUE—GREEN— 
YELLOW and BROWN 


No. 174 
‘*‘DESKFLEX’”’ 


“ALADDIN” 
LAMPS 


12-- FOR NOVEMBER 
SHIPMENT 


$25.20 Per Dozen 









;ont” 


These leads are 
proving very 
popular and 


AW.F ABER should be 


NEWARK NS stocked by ev- 
a EADS — ery stationer. 
“CHING } sj i ity 
CHEC’ >: or quatity Send Your Order to 
aca 6¥ made. 


Aladdin Manufacturing (Co, 


MUNCIE, IND. 




















BAKELITE = 


Either in Stylo or Fountain Pens Also Manufacturers for the Trade 


PARAMOUNT PEN CO., Inc. 


63 Irving Street Jersey City, N. J. 
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The Third Hand Circular Mailer 


gives broadest utility of any single 
appliance ever offered for letter work 
—A COMBINED FOLDING DEVICE, 
INSERT-ASSEMBLER, EN- 
VELOPE-STUFFER, ENVE- 
LOPE-SEALER, STAMP- 
AFFIXER that gives organ 
ized results and double to 
quadruple speed for hand 
work in the several opera- 
tions. Extreme 
Price $10, travel paid 
for information 


THIRD HAND DEVICE CO. 


PRINCETON, INDIANA 







simplicity 
Write 








9S) 





oe 


STEEL NUMBERS 
BRASS LETTERS 
LIBERTY COLORS 
SILVER MARKING 
TACKS TACKS 





Solidhed “Eyelet Pliers 


ACOMBINATION PUNCH 
AND EYELET SET 


Solidbed “Eyelets 


SOLIDHED TACK CoO. 
37 Murray St..N. ¥Y 











“NOT A SPLIT PEN” 
Coit’s Ball Bearing Show Card Pens 


DEALERS — Send for our 
Counter Display Board of 12 
Pens on 30 days trial at 
our expense. 


MakeYourOwn 
Show Card 


Save Time and Money 
Sizes 1/16”, %” to 1” inclusive. 


Manufactured by 
Bridgeport Pen Co. on 
Bridgeport, Connecticut, U.S.A. 
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pour Si 
our Store 
A Dignified Department 
AN the Society Lady, Business 
Man or College Folks of your 
city come into your store and 


place their orders for Beautiful 
Engraved Stationery—can they? 


Give these items a little thought: 

Wedding Invitations—Removal 

Announcements — Calling and 
Business Cards—Steel Die Em- 
bossed Commercial and Mon- 
ogram Stationery. Write for our 
Sample Cabinet and Proposition a 
to Associates. 


2 

















5 


ECKER & COMPANY, Inc. 
Engravers, Plate Printers, Stee! Die Embossers 
Wholesale 
414 North Twelfth Bivd. Seint Louis, Mo. 





Use one of 


Esleeck’s Thin Papers 


for Copies of Letters and Forms 





Fidelity Onion Skin) Emco Onion Skin 
Superior Manifold 





Esleeck Mfg. Co. Turners Falls, Mass. 

















Cleans METAL and 
RUBBER TYPE in- 
stantly without brush- 
ing. Is not inflam- 
and is non- 
explosive. Attractive 
offers to dealers. 


R. 0. SMITH MFG. CO. 


708 Third Ave. 
Seattle, Wash. 


























NICKEL PLATED 7 
BRASS 
WILL NOT RUST 
FOR 
LOOSELEAF BOOKS, 
PAMPHLETS, BLUE PRINTS, ETC. 
EXCELLENT ARTICLE TO HAVE IN OFFICES 


FOR BINDING DAILY REPORTS 


PACKED 100 IN A BOX. PRICE PER 100 | } Pate ~- 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 








WASHBURNE’S 


NEW IMPROVED 


O. K. 
PAPER FASTENER 


A two-in-one Fastener which may 
be used for temporary or perma 
nent work The temporary Fast 
ener may be converted into a 
permanent Fastener by turning 
the paper piercing point over the plate, within the broken 
embossing, designed for that purpose 





This is the only paper fastener of this sort having a double uss 
Write for Samples with Prices 


THE O. K. MANUFACTURING COMPANY 


OSWEGO, NEW YORK 
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Quick Sellers—Big Money Makers 


“Instant” Desk 
and Handy Files 
Their pocket pages keep 


papers in order but instantly 
accessible, indexed A to Z, 1 to 
31 or specially classified by 
celluloid covered, removable in- 
dex tabs 
Idea Books 

with pasteless pocket pages for 
news clippings, striking advts., 
ete The storehouse for val- 
uable ideas instantly accessible. 


Albums for Every Purpose 


Portrait, Pho Post< vie y 





Autograph, Disc Re 
Scrap Books — Memery ‘oes 
for prices and special discounts. 








W. 6, Horn, Bro. & Co. isxs 200 5th Ave., New York 


Millions of People See This 
Advertising Monthly in 
the Leading Magazines 


















ur dealer to show them 


F plive 
ron IO Co. 
Weynt ponetions Philedelphie 


“seid 









STAPLE, STANDARD ARTICLES 
QUICK SALES WHEREVER DISPLAYED 
Send for Price List 
MOORE PUSH-PIN CO. 

Wayne Junction, Philadelphia, Pa. 


(Popa —ge~ 
anverters ~Z 


_bbers = 


















Merry Christmas 
and 


A Prosperous New Pear 
to our Customers and Friends 


We appreciate your past favors. We will 
appreciate your future patronage. 


baal: C ITE SUPPLY CO, 
\ SCONSIN 





















EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph 
pans and gelatine duplicators of all makes. 


= The Heyer Duplicator Company manu- 

factures Hektographs, Gelatine Dupli- 
cators, Film Duplicators, and sup- 
plies. We also furnish the trade 
with stencil paper and ink for the 
Mimeograph and Neostyle dupli- 
cators at lowest prices. 

Write for literature. Domestic and 
foreign inquiries given prompt attention. 


The Heyer Duplicator Co. 


18 S. Wells St., CHICAGO, ILL. ~ 

















YoU Car SELL "EM 





‘“‘“MASTER’”’ TYPEWRITER SPEED KEYS 


Because the Stenographer likes them—she likes the soft 
touch, the delightful action. They make the heavy touch 


typewriter lighter. They increase SPEED (the Spring 
does it.) 

You can’t help but write faster when MASTER KEYS are 
used—AN D—BESIDES—they are the longest wearing cush- 
ion key made 
WE GUARANTEE that— 

You’ll get More Key Business if you sell MASTER KEYS. 


Serd for a Set to try out 


SPEEDKEY MANUFACTURING CO., INC. 


38 Columbus Place Brooklyn, N. Y. 


_MILLERIGRRAND 
<5 ee et 

















MILLER BROS. 


MANUFACTURERS 


Meriden, Conn. 305 Broadway, N. Y. 



















New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE _ glassware 
“comes across” and it is prof- 
itable. Expert workmanship, 
superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 
ticles). NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY 


NEW MARTINSVILLE, W. VA. 















The wonderful sanitary 


Whispering Mouthpiece 


enables you to talk freely with- 
out being overheard—hold se- 
cret conversation—every ad- 
vantage of a booth — 
A scientific marvel and positive — “= 
comfort in telephoning. Sold Cs Sueur 
=~ on 30-day, money-back guarantee, This 
little specialty literally sells itself, from 
\our attractive counter display. 


Send for circular or order from your jobber. 


THE COLYTT LABORATORIES, Mfrs. 
Dept. H 565 W. Washington St., Chicago 

















aeneteeninn 














EUREKA Eye Shade 


receives enthusiastic recommendation from expert mechanics 
and draughtsmen who, because of their fine, close work, 
need particular eye protection. The Eureka, fashioned from 
green celluloid, bound on both edges, properly ventilated 
and adjustable is another popular style of the complete 
“CESCO” line. 






312 
Ask for Catalog | 


CHICAGO EYE SHIELD CO. 


2300 Warren Ave., SAN FRANCISCO OFFICE 
CHICAGO, 111. 268 Market St. 
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For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE Gitecco? Siiiksis 








HALLOMAX 
RECORDER 


The best seller with good 
Stationery and Office 
Supply Stores. 


Special Display Offer 
Gratis 1 dozen Hallomax 
Recorders—50c retail 
Gratis 1 dozen Hallomax 

Refillers—20c retail 
IF YOU ORDER: 
3 dozen Hallomux Record- 
ers—50c retail 
3 dozen Hallomax Refillers 
—20e retail 





40 \ discount. Only one ship- 
ment Sone ine. — 
R a6 O RQ D E RQ Seents stock i Christmas. 
~ BALANCE Hallomax Co., Inc. 


KEEp > 
SAN @ > 2718 Farragut Road 








Brooklyn, N. Y. 








NEW MODEL 


BRISTOW 
RADIAL DISTRIBUTOR 


CLEARS THE DESK OP 
BASKETS AND TRAYS. Desk 
space occupied:—12x64 inches, 
one-third less than occupied by 
a sin gle desk tray. Maximum 
number of compartments:— 4. 
Compartments:—1} inches wide 
at base, flaring at top to allow 
ease of access. 

This model is constructed yyogen 4 
on the same lines as our 

larger Models and is built with the same high standards in 
mind. The few compartments make it of use toclerks as well 
as executives, so everyone in an office needs one and is, there- 
fore, a good prospect. The result is many and large sale. 
This Model and larger sizes illustrated in our circular which will be sent upon request 


STANLEY R. BRISTOW, 171 Washington St., Newark, N. J. 





- > Price $5.00 








“Steel-Strong” Coin Wrappers 
“Steel-Strong” Coin Bags 
“Steel-Strong” Bank Supplies 


Used by 12,000 Leading Banks 
Sold through dealers only 


Manufactured by 


The C. L. Downey Company 
941-943 Clark St., Cincinnati. 


Send for Catalog and Dealer's Proposition 





TRINER 
POST OFFICE SCALES 


used in the Shipping Room in- 
sure correct postage and weight, 
efficient handling of parcel post 
and express, and better de- 
liveries—for life. 

Triner All-steel Scales in use 
in 52,000 U. S. Post Offices 
for computing postage and re- 
weighing of mails. 


Write for Booklet No. 18 
Triner Sales Co. 


53 W. Jackson Blvd. 
CHICAGO, ILL. 
















LAVIN 


ST APLING MACHINES and STAPLES 


Embody all the very latest im- 
provements in stapling. We 
make five different sizes of 
machines and staples, affording 
a selection for almost every 
requirement. If you do not 









have our 
literature, 
sales helps 
and prices 
write to- 
day. 


A. H. IRVIN COMPANY, Curwensville, Pa. 



















tabs with the 
cutting scale 


Iti is 80 easy to make indexes the 
- ay. You need not guess 
the length, cut them accurately 
along cutting scale. Write or 
typewrite on white or colored in- 
serts, sl’p insert into transparent 
index. Three widths, projection or angu'ar. For ers, 
memo books, a anywhere you need an index. rite 
for FREE samp 
A. Mohler, mtr, ; Dept. M, 416 &. Dearborn, Chicago 
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SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 













BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as @& 
full case of cards. 










peewee Base CO. 







LEATHER MOVELTIES 









108 Foe eraces 





When a card is with- 
@rawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
m.frocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 


Jace Borunen Aveoes. uu Koe 


None Genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 


FREE Samples Sent on Request 
Discounts to Dealers 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 














TY-D DESK RACK 


The desk rack that sells. Adjust- 
able any angle, strongly constructed, 
folds to be put in any desk drawer, 
holds envelopes, invoices and blanks 
of all kinds. A convenient file for 
matters at hand. 13 in. high, 2% 
in. wide, 7 in. long. Doz. Retails 
No. 710. ShefMfeld Bright Finish, $4.50 75¢ 
No. 711. Black Enamel Finish, $5.50 85c 


STENO NOTE BOOK and COPY 


Adjustable to any angle to obtain 
the desired vision. Folds to be put 
away into any desk drawer. Strong 
and indestructible 


TIME STAMPS were never needed 
until TIME Acquired a Value. 
THOMPSON TIME STAMPS 

Record the hour and minute A. M. & 

P. M., firm name and character of the 

transaction—such as Received, Sent 

Out, Started, Finished, etc. 


> Soar = =6MODEL A 




















. No. 502 Black Enamel Finish. 
ae ee top of $27.00 Gross, $2.40 Doz. Retails 40c 
MODEL B > Pp P MODEL A Liberal Discount to Jobbers. 
Write for Folder No. § DISPLAY FIXTURE co. 
THE THOMPSON TIME STAMP CO., Inc. 60 W. Washington St. Chicago, [nsis 
108% Fulton St. New York, N. Y. 


























REYNOLDSS®EALER 
The Most Simple Sealer Made — also Most Durable - 
Don’t buy a demon- 


stration — buy use. fame 
Oo -@ 


Fhe New Smprovid 
KLEENZWELL 





RETAILS AT 


50¢ 


INDIVIDUALLY 
Boxéo 























id Pay for your Sealer 
nesmie Shee ONLY ONCE- 
{4 thoroughly when you buy it. 

(OT yPEWRIT- TheREYNOLDS 













ERS, OFFICE AP- requires no sup- 
PLIANCES AND DE- plies or replace- 
4 o VICES, Typecleaning end ments Jilllasta 
a7 °° made of stiff China Bristles, business lifetime. 

WA ad General cleaning end made of 
, —_— soft substantial Camel Hair Office appliance 
fe An attractive colored display dealers fin h 

ecard with each order Big profit to Reynolds 


dealers. Write for interesting prices. them friends. 
ARTHUR W. HAHN 
Years of Brush Manufacturing Experience. REYNOLDS ENVELOPE SEALER co. 


195-201 Lafayette Street, New York 111 NO. MARKET ST., CHICAGO 

! k 

| j Trademarks Sf 

1! Difficult and rejected cases specially solicited. No 


2 
and Copyrights 
misleading inducements made to secure business. 









































snendusiione canes "Wine cea Se THE AUTOMATIC DESK-SUPERSORTER AND 

ee Tote aioe. nal ania ee aaa 

E. G. SIGGERS 9 ““Whincton, Dc. EXCLUSIVE AGENCIES GRANTED.” te" “20> 9*19% 

neh ecient __) | UNYVERSE UTYLYTY UNYTS CO., *"! Yinthrep Ave. 
i Ss se ee ee ee 
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SEALS OR STAMPS 
2500 Envelopes an Hour 
Special Introductory Price Only $1. 00 


Sears, Roebuck & Co., say, “Your moistener 
A gives perfect satisfaction.” The So Easy Moist- 


ener saves time, prevents disease. Thousands 
sold. Regular price $1.50. Special. To introduce 
it to you, if you name your stationer and order 


today, only one dollar bill. 


A. MOHLER, Mfr., Box 453 CHICAGO, ILL. 








Imprint 
Work a 
Specialty 


GAYDOUL GOLD PEN 


GOLD PENS-~-au Shapes e and Styles 





All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned. day received. Satisfaction guaranteed. 


CO., Inc., 64-68 Fulton St., New York 











“> MORTON’S ODORLESS 
ay TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant for Typewriters, Adding 
A and all delicate machinery. 
pure, gumless an 


Ww for free samp — 3. ; 
t le ic 
li MEG. CO. Louisville. Ky. | 
Expert orders given careful attention 


<< Gey. 6 == 


Visible Records Equipment 


Increase Business — Save Money 











ACME CARD SYSTEM COMPANY, Chicago, Ulinois 


St. John’s Tables 


Exceptional for style, strength and finish 
at prices that command attention. 


ST. JOHNS TABLE COMPANY 
Cadillac, Mich. 














The Standard Line 


Waterman 


Self-Filling, Safety and Regular Types 


L. E. Waterman Company, 129 So. State St., Chicago 


Boston New York San Francisco Montreal 


Fountain Pen 





A FESS 
‘ 
vi 
5D 











H. & H. WO 
1554 Third Avenue 


VQOOKRALT Smokers stands 
and ash trays 
Made of solid mahogany or walnut and furnished with good 


quality glass inserts. 
has thick layer of felt on bottom to prevent scratching desk 


Write for catalog of this high grade specialty line. 


Stand has heavy iron base; ash tray 


OD NOVELTY COMPANY 
New York City 








folio basis. 
We make all size rolls. 


ADDING MACHINE ROLLS 


For all makes of Machines 

THE PERFECT ROLL—guaranteed to contain 
250 linear feet. , Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 


Write for prices’ giving detailed specifications, 


GEORGE IRISH PAPER CO., Manufacturers 
BUFF N. Y. 

















Every Make 
ADDING--CALCULATING 
MACHINES 
TYPEWRITERS 
CHECK PROTECTORS 
Wholesale—Export 


RELIABLE TYPEWRITER & ADDING MACHINE CORP. 








170 W. Washington St. Chicago, U. 8S. A. 





REG. U.S PAT. OFR 





SPeEHa0 Moistener 





The “New-way” for stamps} 
labels, envelopes, fingers, 
Guaranteed fast seller. 
Liberal dealer discounts. 
RIVET-O MFG. CO. 


Dept. P. ORANGE, MASS, 











EGGENS-HAMBLER COMPANY 


MANUFACTURERS OF 


FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 





AND 


CHICAGO 


"SANFORDS INK 


A iu representing the highest quality the world can produce, 
backed by a permanent policy of fair and square dealing. 


SANFORD MANUFACTURING COMPANY 


ADHESIVES S 


NEW YORK 











P DOUBLE YouR YOUR Non Ey 


pour ELECTR 


DispLay ann SELL MORE GOODS! 
Glectric Cost - about 3 cents a day - Capacity over 150 Ibs 
Five Year iron Clad Guarantee - Special Price by Mail. 


la” ELECTRIC WINDOW SALESMAN CO. som @ 














RUBBER BANDS 


Clear, Pure Rubber Is Very Light in Weight 
Mere my ar 


Dept. O, 63 E. 8th Street NEW YORK CITY 


CERTIFIED—GUARANTEED 


Pure in Fact — Not in Name Only 


a Peand — Less t— Mere Dur 
1 to 10,000 Pounds—All Standard Sizes 
VULCO RUBBER FABRICS CO. 











Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Offccial and Empire Brands, or in plain boxes with imprint if desired 


SNELLING & SON M*?“geturers, Bush Terminal 


Exclusive Territory Rights Not Entertained 











SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 
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Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
weight Eyeshade is constructed to protect the wearer's 
eyes from glaring artificial or natural lights or brilliant 
reflections. Durable, hygienic, adjustable, lightweight. 
Where it touches the forehead, the celluloid is curled, 
presenting &@ smooth, round surface—no binding to 
get dirty, no metal parts to break out. Lies flat on 
desk. Your inquiry will receive prompt attention. 


The Featherwe gut Eyeshade Co., Merchantville, N. J. 














WRITE TODAY 


for our 
Unusually Attractive 
Proposition 
FOR DEALERS 


SMITH TYPEWRITER SALES CO. 
296-360 E. Grand Ave. 
Chicago, Illinois 
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PULL LLL 


BERLOY 


The only complete line of steel filing 
cases in commercial grade. 


THE BERGER MANUFACTURING CO., CANTON, OHIO 














= Hill MRAM Lo LA LL 


WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and stee! lockers, new and second-hand office furniture, and 
all office devices. : 

We are the largest dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. 252420" tian 




















READY FOR DELIVERY 
The Original Tim Calculating Machine 


Representatives now wanted for Can- 
ada and Cuba, and the principal cities 
of the U. 8S. 


THE TIM CALCULATING MACHINE CO. 
Sole Agents North America 


General Offices, 332 S. Michigan Ave., 
Chicago 











- PROTECTORS 
Ce 


WRITE —SPECIAL DISCOUNTS TO DEALERS—————— 





| Gold Pens for Fountain Pens 


i Repairs on Gold Pens and Fountain 


Pens Attended to Promptly. 
EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt., New York 
Manefacturers ef Fine Geld Pens Established 1884 


TO FLAVEN, MANHATTAN BLDG., CHICAGO 
THE WONDER TYPE CLEANER 
THE CLAROTYPE COMPANY, INC. _—_16-P Hudson St., N. Y. C. 














Nielson’s typewriter cushion foot is 
the finest on the market. Thisshock 
absorber really cuts out noise and 
increases speed of operator. We 
make “Stayon” rubber platen 
twirlers, typewriter felt p: and 
pneumatic typewriter speed keys. 


NIELSON SUPPLY CO 
810 First Nat. Bank Bidg., Chicago 


I want to send you FREE 
showing samples of 50 
my bOOK [6 EASY loose leaf book- 
keeping forms—many you can use in 
your own business. Send post card or 
letter today. Simply say, “Send along 
the forms.” It’s free. 
A. MOHLER, Mir., Dept, J., 416 S. Dearborn $*., Calicago 














Meni 


co nassAU SI. 


HEL K " ALL MAKES ON HAND. 
" REBUILTS ARE THE BEST 


SENO FOR OUR NEW PRICE LIST & DEALERS DISCOUNTS 


FIEADOUARTE SALES - EXCHANGES~ COVERS- INK PARTS 


~REBUILTS-REPAIRS- TYPE -‘AND 


GUIDES 


Celluloid Index Guides—Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equipment enables us 
to give prompt, satisfactory service on special card work. An investigation 
We do not sell to 











will reveal the profit possibilities this line offers you. 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 





NATIONAL CABINET LETTER FILES 


NATIONAL Transfer Cases and Indexes are manufactured 
for all of the flat-drawer letter files in use, such as Amberg, 
Art Metal, Globe, National, Wabash and others. In orderi 

these goods, mention make of cabinet and the number o 
index, or the front label on the drawer. We also make 
transfer cases and indexes for vertical letter files and voucher 
boxes. Shelf boxes, bank and office outfits, etc., made to order. 


FRED W. COX CO., (Net Inc.) 618 So. Canal St., Chicago 











As a subscriber to 
OFFICE APPLIANCES 


You can save your own valuable time by pass- 
ing your problems on to us and letting us 
“look it up” for you. 
Domestic, two years for $3.00. Canada, two years 
for $4.00. Foreign, two years for $5.00. 


The Office Appliance Co. 


417 So. Dearborn Street, Chicago 

















H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 
Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 
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WITH AN IMPROVED FRICTION SURFACE 


NOESTING PIN TICKET CoO., 


MOUNT VERNON, 
ee = 


INC. 
NEW YORK. 
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“ALL THINGS HUMAN CHANGE”’=—= 


















FLEXIBLE LINK POST 
WITH SECTION ADDED 
FOR INCREASING CAP- 
ACITY 

ee 


VHINGRD. case CLOSING 


“OVER — TOPS MAKING 
HEM N OTRUDING 
Pat 


MECHANISM CASE INTO 
_, WHICH LINK POSTS ARE 
DRAWN TO COMPRESS 
SHEETS AND LOCK 
T BINDER 

; — 


FLEXIBLE LINK POST 
= FOR £XPANSION WITH- 
a ADDE® SECTIONS 


but your customers don t want 
to change ledgers every time 
they add fifty or seventy-five 
new accounts. 


FAULTLESS FLEXIPOST 
LOOSE LEAF BINDERS 


are devices of unlimited capacity, 
because you may extend the posts 
indefinitely by adding sections at 
the top. And the powerful screw 
mechanism compresses the sheets 
firmly by drawing the flexible posts 
into the case. 


THERE IS A FLEXIPOST BINDER FOR EVERY PURPOSE 


Build for the Future—Feature Distinctive Devices of Merit made by 


STATIONERS LOOSE LEAF COMPANY 


Milwaukee 


New York 


Chicago 














Ravenswood Quality Is Standard 


The man who buys office equipment from you probably 


its manufacture. 
wants to know. 


price-list. 





isn’t interested in whether your stock is the product of 
its originator, or the second or seventeenth to engage in 
“Why is it best value?” 


is what he 


If you sell Ravenswood and Rosco pads, you have an 
important point to make in that these brands were first 
on the market, their high quality did much to popularize 
the use of the type, that the quality has always kept up to 
its first standard, and that while the “follow-the-leader” 
boys sometimes offer a small reduction in price, the best 
buy is that which assures good value. 


Glass desk pads afford a convenience almost universally 
adopted by the modern business public. 
that Ravenswood and Rosco pads can be depended on 
for standard quality—in thickness and polish of plate, in 
strength and durability of frame and in that accuracy of 
fitting which makes them real time-savers—is a convinc- 
ing point in selling this class of equipment. 


The assurance 


Ravenswood provides the stationer an attractive margin. 
We'll be glad to send you descriptive matter and our 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 


1800 Newport Avenue 


Chicago, IIl. 
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971 Ninth Strest 


CHICAGO 
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YOUR HEADQUARTERS FOR SOME 
WELL KNOWN ITEMS IN OUR LINE 


Printing Outfits Railroad Ribbon Daters Time Stamps Self Inkers Numbering Machines Seals 
Band Daters Price and Sign Markers StampingInks Stamp Pads Stamp Racks Solid Rubber Type 
and 


EVERYTHING FOR THE RUBBER STAMP MAKER 























Our position as factory distributers enables us to sell at factory prices—our large stocks insure prompt delivery. 
You will be interested in our general descriptive catalog; let us send you a copy. Address the distributer in 
your district. 

DISTRIBUTERS EAST OF CLEVELAND AND NEW ORLEANS DISTRIBUTERS CLEVELAND, NEW ORLEANS AND WEST 


R. A. Stewart & Co. The Superior Type Company 


80 Duane Street New York, N. Y. 3940 Ravenswood Avenue Chicago, Ill. 
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Mr. Filing Cabinet Dealer:- 
A Lead for Bigger Steel Filing Cabinet Business 


600 LINE 
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The more rigid your comparison of construction, elasticity and adaptability of 
Steel Filing Equipment the more pronounced will the sales possibilities of this 
new line appeal to you, and the more you compare, the better the prices on the 
600 Line will look to you. Let us tell you about it. Ask and you shall receive. 


And remember, It’s a better file, if made by 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
Eastern Representative: A. H. DENNY, INC., 52 Park Place, New York City 


ERM HUULULIUULTEUEUUEUUOUU TLR 


“Mi bE 99 To us “M. B” stands for “MON BUREAU” 
e £7. = To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable medium for you if you want to 
sell your goods in France. And why should you not? Don't you know that 
American goods and especially Office furniture and 
modern office appliances are very popular and 


much needed there? 


M. B. claims to be the most valuable advertising medium 
in France as far as business circles are concerned. This is : 
a very logical and simple proposition; M. B. has been the = 
first publication to advocate modern business methods in 
France. So it’s no wonder if it is read practically by 
every progressive firm in the country. Not only is it 
read, but it is carefully kept for reference and this 
accounts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you 
signal services if you wish to extend your trade on the 
Continent of Europe, in France, Belgium, Switzerland, 


Spain, Italy and Rumania. 


Ask for free copy. It is very likely to mean a most profitable : 
turn in your affairs. = 


The Advertising Manager MON BUREAU  Pakis"i-“FRANCE 
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Decemb 


Established 1824 


er, 1923 OFFICE 


APPLIANCES 


A Real Line for Live Dealers 
Made in six grades, Oak, Mahogany and Walnut, from the low priced 
commercial line for general use to matched suites for 
executives and banks. Agencies in a few cities are avail- 
able for desirable accounts. 


Write for Catalog 
CUTLER DESK CO. 


20-62 Churchill St. 


BUFFALO, N. Y. 
































San Francisco Furniture Exchange 


SAN FRANCISCO 
601 First Avenue N. E. MINNEAPOLIS 


CROCKER 


Chair Company 


SHEBOYGAN - WISCONSIN 


BRANCHES: CHICAGO 
MINNEAPOLIS 


CROCKER 
CHAIRS 


cA chair for every purpose 


SHOWN PERMANENTLY AT 
Furniture Exchange Building GRAND RAPIDS 
1338-1340 Michigan Avenue CHICAGO 


























No. 26-5 














Seat 17% inches wide. 
Back 16 inches high. 
Quartered Oak. 
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are used in every line of business and they 
cover the mailing needs of any and all of 
your customers. 


The TENSION line includes open-end 
tension envelopes, double metal - clasp 
envelopes, single metal-clasp envelopes, 
metal-flap clasp envelopes, document 
envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, 
in the Open-End Tension Envelope you’ve 
seen everywhere and the Metal - Clasp 
Envelopes, one type of which is illustrated. 


Our book, ‘“‘Envelope Specialties,”’ is in itself 
an education in mail containers. Send 
for a copy. It’s yours for the asking. 


The Tension Envelope Co., Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 


Telephone Sunset 6000 
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Mail Containers 
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Beata sPa"a"a"sPaa"eTa" aaa"? 
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INVENTORY 
SEASON IS NEAR 


Have you a sufficient stock to meet the demand? 










De Luxe Loose Leaf Inventory Forms can be had in three different styles. They are punched 
to fit ring binders or post binders. During Inventory “Taking” they are held temporarilv in sheet 


holders, either single or double hinge. 


y | 








PERU EERE EEE ERE EEEEEEE EE SE ESS 





‘ a 
FORM IN1—Size 12x9% FORM P-52—Size 11x8!% FORM IN1A—Size 12x9% 
Printed two sides from wax en- Printed two sides from wax en- Printed two sides from wax en- 
wr so: iatit iiead sad graved plates on De Luxe grade A muah alate d onal 
Pen ee SS ae white bond. Punched three 3-16 in. paves pee OS 
white bond. Punched two 3-16 in. diameter round holes, 814 inch out- white bond. Punched two 3-16 in. 
diameter round holes, 7 inch centers side centers diameter round holes, 7 inch centers. 
PRICE PRICE PRICE 
Per pad (100 sheets) $1.00 List. Np ah ae oY yr Per pad (100 sheets) $1.00 List. 
~ ) sheets dil. 1st. a P 
Ten pads (1000 sheets) $7.00 List. ia ann pt se na Ten pads (1000 sheets) $7.00 List. 
PACKED—Five pads to a package 500 sheets in a box. PACKED—Five pads to a package. 
Forms IN1 and INIA will be furnished punched with three extra holes for use in ring binders without 
additional charge, if so ordered. 
Write for prices on large quantities with dealers imprint. 
WILSON-JONES LOOSE LEAF Co, & 
CHICAGO GENERAL OFFICES AND FACTORY SAN FRANCISCO gf 


NEW YORK 3300 FRANKLIN BOULEVARD PH ILADELPHIA 
CHICAGO 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and [ndividuality 


? 
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No. 800 Office Suite 


COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in all legs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 





A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 
WILLIAMSPORT, PA. 


“A Thing of Beauty Is a Joy Forever”’ 
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—a few distinguished users of 


the ‘‘So-Handy’’ Letter File 


Chauncey M. Depew . . New York City 









Elbert H.Gary .....- New York City 
Contents ss . 
easy Henry L. Doherty . . . New York City 
“see Wm. Wrigley, Jr... . . New York City 
xvZ S Lowell Brentano ... . New York City 
ae ee gee eo James W. Gerard. . . . New York City 
Me ! E Brig. Gen. Malin Craig Ft. Riley, Kansas 
H : D Monsignor M.].Lavelle New York City 







Wm. T. Hornaday . . . New York City 
Dr. J. Ralph Jacoby . . New York City 
— Dud Pie os aces New York City 
Hinge pet BOGEN. « + > sa ban New York Cily 
George Ade ....... Brook, Indiana 


Mrs. C. L. Tiffany .. . . New York City 
Mrs. Graham Lusk. . . New York City 
Mrs. Robt.W. Chambers New York City 
Mrs. Jas. B. Taylor . . Oyster Bay, N. Y. 
Mrs. Henry M. Earle. . Old Westbury, L. I. 
Mrs. C. B. Mitchell .. Far Hills, N. J. 
Mrs. R. Siedenburg . . Greenwich, Conn. 
Mrs Perry H. Greer . . Los Angeles, Calif. 
Mrs. Frederick Baxter . Santa Barbara, Cahif 
a Mrs. Florence B. Smith . Grand Rapids, Mich’ 
Prevents bulging Miss Elsie Janis ... . Tarrytown, N. Y. 


of front : 


New Patented Steel File 
Wins Way Fast 


HE sale of the So-Handy Personal Letter File is amazing. 

The most discriminating business men are buying it at 

sight, and ordering more the minute they see how beauti- 
fully it works and what an astonishing convenience it is. 


Fixturés all 
tecurely riveted 
No bolts or nuts 


Large 
card label 


holder 


Protected by mechanical 
and design patents. Trade 
mark registered 


So-Handy’s patented forward-swinging front makes filing a 
delight. Fill the file to capacity—you can still pick a post card 
from the bottom with perfect ease. Crowding impossible. 


Size 6x10x12; holds 1400 full-size letters. Light-weight steel; 


fire resisting; fittings heavily nickeled; non-pickable lock. 


Handsomely finished in baked enamel; dark olive-green, white, 
mahogany, black walnut, or American walnut. Retails $9.75 to 
$17.50. Ideal Christmas gift for business men. 


Order at Our Risk 


Order today and ask for illustrated circulars. See the file; work it; 
show it to your customers. If it isn’t the finest, safest, sturdiest, most 
convenient personal file—if it doesn’t look like the best seller you ever 
saw—ship it back in five days at our expense. Address Dept. F-12. 


Arthur Paulson Sales Corporation 
30 Church Street, New York 
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Next year —— 
make it your turning point! 


OOKING BACK over 1923 probably recalls 

many occasions when adequate figures, 

if instantly available, would have helped 

you to make greater progress. Time and 

again you have realized the importance of 
better figure records. 


Plan now to get all of the figures that you 
need every day during 1924. 


No matter what your figure problem may 
be, Burroughs will provide an efficient way 
to give you figure reports on any phase of 
your business. 


For forty years the Burroughs organization 
has been studying the needs of business men 
and developing equipment to handle all their 
figure problems. 


Burroughs representatives are trained and 
developed to give you unusual service. Their 
expert advice costs you nothing. If daily figure 
reports of progress would help your business, 
let Burroughs co-operate with you in get- 
ting them. 

Burroughs Adding] Machine Company 


MAIN OFFICES: 

Detroit, Michigan 76 Cannon St., London 
Windsor, Ontario Other leading cities 1 rue des Italiens, Paris 
FACTORIES: 

Detroit Windsor Nottingham, Eng. 








urroughs | 


ADDING ~- BOOKKEEPING ~ BILLING ~ CALCULATING MACHINES 
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represents the latest achievement in type- 
writer construction, gives the greatest 
measure of satisfactory service, and a 
quality of work that is unsurpassed. 


Woodstock Typewriter Company 











Chicago, U.S. A. 
: BRANCHES 
Chicago Cleveland 
New York Cincinnati 
Boston Detroit 
Philadelphia San Francisco 
Pittsburgh 


DISTRIBUTORS 


EVERYWHERE 


Minneapolis 
Kansas City 
Seattle 
Indianapolis 
Davenport 


























4 handsome 
asting welcome 


ful gift 


help 


UNDERWOOD PORTABLE 


UNDERWOOD TYPEWRITER CO. INC., UNDERWOOD B'LD'G. NY. Branches in all Principal Cities. 

















